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| Sparks | Ford Sets Drive to Regain Top Spot; 
OFA Tightens MPR 540 Sales Rules 


Dealers to Get Voice 


In Ford Sales Policy 


Davis Plans Franchise Safeguards, No Immediate 
Dealer Expansion; Vehicle Discounts Stabilized; 
Distribution to Be on 194041 Basis 


William F. Kelly, price executive, 
Machinery branch, OPA, is ex- 
pected to resign soon. 

* * * 

Total paid tp membership of 
Pennsylvania Automotive Assn. is 
now just 53 shy of the 1,500 mark. 

* * * 


Would gas-less Sundays and 
holidays do away with the hard-to- 
enforce gasoline rationing? See 
Slocum’s Edgewise Column on 
page 4 this issue. 

ck * * 


Cutoff Abandoned 


Partially constructed between 
the Alaska coast and the Alaska 
Highway, the “Haines-Cutoff” road 
is being abandoned as a traffic 
artery, headquarters of the North- 
west Service Command, United 
States Army, announces. 

The road runs 45 miles from 
Haines, Alaska, to a point 105 miles 
northwest of White Horse, Y. T. 
Cost of the road to date is about 
$10,000,000. 


* * * 


Earnings at Peak 
Average weekly earnings of all 


“ wage earners in the 25 manufac- 


turing industries regularly sur- 
veyed by the National Industrial 
Conference Board rose to 1.6 per- 
cent from May to June to reach a 
new all-time peak of $49.23. 


Accounted for by rises in both 
average-hourly earnings and hours 
worked per week, this increase, the 
board pointed out, marked an 
advance of $18.62, or 60.8 percent, 
over average weekly earnings in 
manufacturing in January, 1941, 
the base month of the “Little 


Steel” formula. 
* * * 


Wallace on Rubber 


Denying that he ever said that 
the synthetic rubber’ industry 
should be scrapped, Vice President 
Henry A. Wallace insisted in 
Louisville last week that all he 
wanted was prevention of a big 
tax on car Owners to protect that 
industry. 

Lousiville Times editorialized: 
“If the nation’s defense could not 
be maintained without subsidizing 
the synthetic rubber industry, it 
would be all right to subsidize it, 
but not to support it by a tariff 
hurtful to every consumer of 
natural rubber.” 

* * * 


Seek Speedway 


The 500-mile automobile race 
will be resumed at the Indianapolis 
Speedway the first Memorial Day 
after the war, if plans of the local 
Voiture of the American Legion 
40 and 8 materialize. Its postwar 
committee has been authorized to 
proceed with details for the pur- 
chase of the famous oval. It was 
revealed that the committee has 
been negotiating with Capt. Eddie 
V. Rickenbacker, president of the 
Speedway corporation, for the pur- 
chase of the property. 

Present plans call for improve- 
ments at the plant and construc- 
tion of a midget racing track in- 
side it. Norman H. Coulon, com- 
mittee chairman, said it is in- 
tended to “dignify Memorial Day, 
to stage a patriotic ceremony as 
early as 8 a.m. on race day.” 
He explained that inasmuch as 
Indianapolis is the national head- 
quarters of the Legion, the pro- 
posed midget track would become 
the nucleus of a midget track 
circuit to be sponsored by the 
Legion all over the country. 
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|new method, right, 


By Pete 


Wemhoff 


Editor, Automotive News 


DEARBORN.—Armed with a revitalized merchandising 
policy and a wider range of products in later postwar, 


Ford Motor Co. is preparing 


to launch an aggressive cam- 


paign to regain sales leadership in the postwar auto field, 
John R. Davis, general sales manager, revealed last week. 


No Price Boost? 


Studebaker Set 
To Double Car, 
Truck Output 


By Jack Weed 


SOUTH BEND.—President Paul 
Hoffman of Studebaker does no: 
agree wholly with many forecas 

ters in the indus- 
try that new car 
prices will have 
to be raised from 
25 to 30 percent 
in postwar. He 
feels that care- 
ful checking of 


Hoffman 


costs and meth- 
ods of manufac- 
ture may possibly 
result in no in- 
crease over the 
prices they car- 
ried in the days 
before Pearl 
Harbor. 
Speaking to the press at show- 
ing of the new amphibious 
“Weasel,” 


Vance 


Champion and the Commander 


(Continued on Page 54, Col. 3) 


Hoffman expressed the | 
desire of Studebaker to enter the | 
postwar market with at least the | 


Davis, reporting that Ford 
dealers’ enthusiasm is at an 
all-time high, outlined to 


AUTOMOTIVE News the company’s 
new sales program as follows: 
1 More saleable products, with 
all price brackets covered (in- 
dicating probable introduction of 
a new low-price 
model later on). 
Dealers’ will 
be consulted 
frequently on 
sales policies 
through periodic 
discussions with 
factory officials. 
The factory 
is working on 
a plan to provide 
new safeguards 
to stabilize deal- 
er franchises. 
This will take the form of a man- 
datory procedure giving dealers 
more than one chance to adjust 
differences with factory officials 
before termination is effective. 
Another new dealer relations 
policy, now being worked 
out, will have as its objective 
the preservation of necessary 


Davis 


dealer margins on cars, trucks 
and parts. Davis said he did not 
know yet what discounts will be 
in postwar, but he felt that any 
cost reduction in products will 
| come largely through production 
efficiency rather than at expense 
of dealer margins. 
Ford is contemplating no 
immediate dealer expansion 


|program, Davis assuring’ that 


Lid (Continued on Page 53, Col. 1) 


ONE OF THE MOST serious bottlenecks in the critical tire problem has 
been eliminated by scientists of the General Tire & Rubber Co. research staff 


in Akron, it is claimed. 
invented a 
reduces the milling time 35 percent. 
are Swart; 
of the 


Stanley Crossland, 
Washington. 


the demonstration. 


General Tire President William 
Board of 
Over 200 newspapermen, Army officials and congressmen viewed 
See story on page 2 


Gilbert Swart, General Tire research director, has | 
new method of mixing carbon black in synthetic latex which 
Comparing the old method, left and the 


O'Neil, 
Co. 


and 
Reserve in 


Directors, Rubber 


Senate to Start Probe 


Of Used-Car Ceiling 
WASHINGTON. — In _ behalf 
of the Subcommittee on Com- 
plaints of the Senate Committee 
on Small Business, Senators 
Tom Stewart of Tennessee and 
Kenneth S. Wherry of Nebraska 
made official announcement last 
week that the committee would 
hold a public hearing shortly 
after Labor Day to determine 
the effects of MPR 540 upon the 
used-car dealers of the country. 
At the offices of the Senate 
committee, it was disclosed that 
these complaints are now under 
consideration by the OPA, with 
@ promise that a satisfactory 
adjystment may be soon expect- 
ed. It was said, however, that 
the committee, is concerned 
with the broader aspects of the 
used-car situation, especially 
those brought to its attention 
by complainants who express 
fear that the order leads to- 
ward a black market that 
threatens to absorb much of 
the business now in the hands 
of legitimate dealers. : 


Bigger Markup, 
90-50 Warranty 
For Used Trucks 


By William Ullman 


Washington Correspondent 


WASHINGTON. — Dealers’ 


‘Need Certificates 
On All Deals 


Dealer Inventories Due 
Sept. 21; Boundary 
Jumping Prohibited 


WASHINGTON. — On and 
_after Sept. 12, dealers as well 
_as all other sellers must file 
a certificate of transfer with 


their local War Price and 
Rationing Boards reporting their 
purchases of used cars, OPA an- 
| nounced today. 


| Dealers, and other sellers gen- 
|erally engaged in the business of 
| selling used cars, will also be re- 
quired to file with their local 
| boards, not later than Sept. 21, 
| 1944, an inventory report of all 
|used cars in their stocks on Sept. 
11, 1944. 

Prior to this amendment to 
the used-car regulation, pur- 
chases of used cars by dealers 
did not have to be reported to 

| local boards. This resulted in 
some dealers offering to buy 
used cars above legal ceilings. 
Because certificates of transfer 
were not required in sales to 
dealers, there was no ready way 
of checking whether dealers had 
paid higher than “as is” prices— 
which are maximum prices for 
dealers’ purchases. 

In order to curb the practice 


of purchasing used cars at higher 


markups for warranty sales|than maximum prices, the indus- 


of used commercial vehicles | *3) 


of model years 1937 and later 
have been increased, effective 
Sept. 4, the Office of Price Admin- 
istration announced late last week. 

The reason given was “to assist 
in maintaining vital transportation 
facilities, and to encourage repair 
and maintenance of such vehicles 


|and keep them on the road. 


Not altogether unexpected, the 
amendment to the used truck 
regulation also changes the war- 
ranty provisions so that dealers 
are liable for only half the ex- 
(See USED TRUCKS, Page 53, Col. 3) 


Price Increase 





requested OPA to require that 
purchases be reported to the 
local War Price and Rationing 
Boards. By making it necessary 
for dealers, as well as all other 
buyers of used cars, to file cer- 
tificates of transfer. Price clerks 
at the local boards will be able 
to check all sales of used cars 
for price violations. 

Dealers, and other sellers gen- 
erally engaged in the business of 
selling used cars at retail, must 
file certificates covering their pur- 
chases not later than five days 


try 


| after the purchase is made. 
___ (See USED CARS, Page 52, Col. 3) 


of Only 7% 


Seen on Postwar Goods 


WASHINGTON. While an 
Office of Price Administration 
spokesman has denied that OPA 
is drafting postwar auto ceilings 
giving the same dollar markup for 
profit as in prewar but ignoring 
cost increases (AuTomotive News, 
Aug 28), the agency was reported 
last week to be discussing with 
industry a _reconversion pricing 
policy which would have a similar 
effect. 

Such a policy was seen as one 
of controlling profits rather than 
prices, and Rep. Charles A. Hal- 
leck, Indiana Republican, pro- 
tested to that effect, urging a con- 
| gressional investigation. 

Within OPA there is reported to 
be a strong belief that new civil- 
ian goods should not necessarily 
cost consumers more than 7 per- 
cent more than before the war. 

With respect to postwar auto 
prices, Paul Hoffman, president 
of Studebaker, said at a press 
conference in South Bend last 


week that Studebaker hoped it 
would not have to advance its 
prices beyond the prewar level. 


Under the general pricing policy 
which OPA experts are reported to 
be discussing with industry, a 
manufacturer who made $10 on an 
item which cost his $100 to pro- 
duce before the war would be 
allowed only $10 profit on the same 
item on his return to production 
of civilian goods even though the 
cost had risen to $125. Thus the 
company would be _ denied its 
former 10 percent profit margin. 

Among those in industry with 
PRICES, Page 8, Col. 1) 


(See 


Automotive Service 


Section 
xk * 


Pages 38-52 
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Bringing New Cars Nearer... 


Mighty Tank Killer 
Unveiled by Buick 


By Robert M. Finlay 
Managing Editor 

FLINT.--Shades of the postwar 
Buick were seen today (Monday) 
as Buick lifted the curtain on the 
M-18 tank destroyer, a powerful 
weapon which is putting a new 
variety of lightning into the Allied 
blitzkrieg that is crushing the 
Nazis in France. 

Carrying a 76 mm cannon, the 
M-18 has a top speed of 55 miles 
an hour, almost double that of 
light tanks and half again 
as much as medium tanks, and 
through individual wheel sus- 
pension the ride is so easy even 
over rough ground that the 
crew of five is always fit to fight, 
according to Harlow H. Curtice, 
General Motors vice-president 
and chief executive of Buick. 
Spectacular use of the weapon 


designed to end tank dominance in | 


warfare, has been reported by cor- 
respondents with the Third Army 
under Lt. Gen. George Patton jr. 
in his hell bent sweep through 
France. 

Paradoxically, this showdown 
weapon of modern warfare brings 
new-car production nearer at the 
same time it puts off Buick’s 
chances of quick  reconversion. 
For in Buick’s self-sacrifice to do 
everything possible to expedite war 
production, concrete was poured 
into the Buick assembly line and 
the auto assembly plant completely 
converted to the production of this 
mighty weapon. 

With no regrets since they are 
playing an all-out game to beat 
the Axis, Buick officials close to 
the production picture estimate 
that it will take Buick at least 
six months to convert to auto 
production. 

Reporters who rode in the M-18, 
which is known as the Hellcat of 
the ground forces, could under- 
stand the feelings of the late Lt. 
Gen. Leslie J. McNair when he 
wrote Curtice in February, 1944, 
that “I can scarcely wait now for 
the vehicle to go overseas and re- 
ceive its baptism in battle, for I 
believe that when this event oc- 
curs, the T-70 (designation was 
changed later) will make history.” 


Timken to Open 


Canada Branch 


CANTON, O.—The Timken Roll- 
er Bearing Co. recently announced 


it will open a branch plant in 
Canada in the near future. 


Site of the plant, which will 


manufacture tapered roller bear- | 


ings and rock bits and employ 
nearly 300 persons, will be chosen 
in a few days, company Officials 


said. William E. Umstattd, presi- | 


dent, said the new plant will be 
established primarily to supply the 
Canadian market but that its prod- 
ucts probably will go to South 
Africa, Australia and other parts 
of the British empire later. 


No manager has been selected | 


yet for the plant, which will re- 
quire the transfer of key personnel 
from the Canton plants. 


Buick has been in secret produc- 
tion of the new weapon for a year. 

At the Buick proving grounds, 
this low slung, 19-ton monster 
took off with speed that would 
have shamed a prewar scorcher 
breaking away with the green 
light at an intersection. It swerved 
off the road, kicking back a shower 
of mud, and sped across ditches 
and rough terrain. It stopped on 
a dime, and shot backward with- 
out a pause. Approaching the 
concrete apron, it braked, turned 
and skidded 20 feet to its position 
in line beside a row of its fellow 
Nazi killers. 

This was its element. Hit and 
run. Darting out to meet the 
panzers. Turning on its wither- 
ing 76 mm fire. Then darting 
back. And all the time giving a 
ride that was nearly as smooth 
as that of a passenger car. 
Unusual level riding qualities 

and the high speeds are made pos- 
sible by a new type of individual 
wheel suspension, incorporating the 
use of torsion springs, double- 
acting shock absorbers and com- 
pensators. 

The vehicle is supported on each 
side by five track wheel assem- 
blies which roll on an endless steel 
track. Torsion bars function as 
springs to resist upward movement 
of the track wheels, thereby sup- 
porting the weight of the vehicle 
and providing, with the aid of 
shock absorbers, unusual ride con- 
trol over the roughest terrain. 

This is a new development in 
tank construction designed by 
Buick engineers. Through com- 
pensator linkage, provision is 
made automatically to take up 





the track slack when ground 
wheels move over obstructions. 
This suspension also has a 
marked effect on reducing fore 
and aft pitch so common to tank 
vehicles. 


The all-steel forged track with 
center guide also is a new develop- 
ment in tank construction and is 
a design of Buick engineers to 
meet the high performance char- 
acteristics of the tank destroyer. 
As a result of the combination of 
this track design and the new type 
suspension, it is virtually impos- 
sible to “throw” the track of the 
vehicle in sharp turns at high 
speed and the service life of track 
and wheels has been greatly in- 
creased. 

Power is supplied by a 485 horse- 
power radial aircraft engine which 
is mounted in the tank destroyer 
on tracks for ready removal for 
replacement or overhaul. A similar 
track arrangement has been de- 
signed for the final drive and 
transmission to provide maximum 
accessibility for servicing. 

Development of the M-18, ac- 
cording to Curtice, is the result of 
close cooperation between Buick 
and Army Ordnance engineers and 
the coordinating efforts of the 
Tank Destroyer Command, origi- 
nally under the direction of Maj. 
Gen. A. D. Bruce, first command- 
|ing officer of Camp Hood, Texas, 





|and now commanding general of 
the 77th Division. 


New Secret Weapons 


THE NEW M-18, the high speed tank destroyer ‘Hellcat’? developed by 


Buick engineers in cooperation with 


Army Ordnance technicians and the 


Tank Destroyer Command, is the latest weapon in the armored vehicle class 


to be hurled against the enemy in the 
—- 
turret, it 


performance in rough terrain 


SUPERSEDING AND OUTSPEEDING Cadillac’s 


the new M-24, which Cadillac has 


European invasion. Fully armored and 


a high-velocity 76 MM cannon in its 360-degree power traversed 
is capable of — up to 55 miles an hour with exceptional 
and maximum maneuverability. 


“antedated”’ M-5 tank is 
been secretly producing for months. 


Greater firepower and maneuverability are claimed to be some of the 


advantages of the new armored weapon. 


brand new automatic drive 


provides eight speeds forward and backward. 


THAT THE STUDEBAKER-BUILT 
pa outstanding 

as just been disclose 
requires no adjustment. 


by the War 


rformance characteristics on snow, marsh 


Weasel is amphibious in addition to 
and sand, 


department. Conversion to water use 


Ribbed members of the continuous circuit tracks 


furnish propulsion while steering is controlled by braking either the right 


or left-hand track, exactly as on 


land. 


General Tire Process Cuts 


Milling Time One-Third 


WASHINGTON.—One of the 
most serious bottlenecks in the 
critical tire problem has_ been 
eliminated by scientists of the Gen- 
eral Tire & Rubber Co. research 
staff in Akron. 


Demonstrated here last week be- | 


fore more than 200 government 
officials and newsmen, a new pro- 
cess which cuts milling time of 
synthetic rubber by one-third and 
releases all-important manpower 
for other work in the tire industry, 
not only will speed up production 
of military tires but will hasten 
the day when civilians can re- 
place their passenger car tires. 

Sought for 40 years by rubber 
chemists, the process was dis- 
covered and perfected by Gen- 
eral Tire’s research men _ in 
Akron and is in commercial pro- 
duction in Baytown, Tex., where 
General operates a government- 
owned synthetic plant. 

The new development permits 
the mixing of rubber in liquid 
form with carbon black, which 
provides the wearing surface of 
a tire. 


Tires made from the new homo- 
genized rubber are superior to 
synthetic tires now being made 
| because the new system gives a 
perfect mix. 
|to mix rubber in a natural way 
rather than in a mechanical way. 
In the conventional system of add- 


|the finished rubber comes from 
the plant, the carbon black is per- 
|fectly distributed throughout the 
rubber. 

Chief advantages of the new 
process are: 


1. Reduction in milling time of 
| 35 percent. 
| 2. Reduction in manpower in 
|milling operations by 35 percent 
|}and release of that manpower to 
other departments. 

3. Reduction in power consump- 
tion by 20 percent. 

4. Reduction in cost of produc- 
tion. 





It permits chemists | 


| Tire Quota Up 


‘For Trucks, 


Down for Cars 


WASHINGTON. — Tire quotas 
for September, announced last 
week by the Office of Price Ad- 
ministration, underline the con- 
tinued necessity for large-scale 
recapping. 

Principal changes from the 
August quota are an increase in 
heavy truck tires from 85,000 to 
102,000 and a decrease in passen- 
ger car and motorcycle tires from 
1,950,000 to 1,600,000. 

Quotas of the other three types 
of tires are unchanged from 
August. These are: Light truck 
tires, 280,000; light tractor-imple- 
ment, 55,000 and heavy tractor 
implement, 23,000. 

The cut in passenger car and 
motorcycle tire quota will nét 
mean any corresponding cut in 
eligibility, OPA said, but it does 
mean a still more difficult job for 
local War Price and Rationing 
boards in deciding who among the 
many applicants for new tires are 
the most essential drivers. 

Even with the much higher 
quotas in effect for July and 
August, boards have not been able 
to keep up with demand. The re- 
duced September quota of 1,600,000 
passenger type tires will give 
boards very little margin over cure 
rent replacement needs with which 
to catch up on the accumulated 
backlog of applications now stand« 
ing at about 1,000,000 tires. 

OPA also emphasized that the 
increase in the heavy truck tire 
(size 8.25 and larger) quota will 
help, but will not entirely relieve 
the critical shortage of these tires. 


Nash ‘to Explain 
Postwar Plans 


At Meetings 


DETROIT.—Nash Motors is pre- 
pared for the postwar period with 
an improved selective dealer fran- 
chise and equipped with detailed 
plans pointing to a high. level of 
employment and _ expansion of 
Nash car sales and service in the 
low-priced car field, it was an- 
nounced last week by H. C. Doss 
general sales manager of Nash and 
a vice-president of Nash-Kelvina- 
tor Corp. 

To carry details of this infor- 
mation to dealers in all parts of 
the country, Nash Motors will hold 
a series of meetings later this 
month with zone managers, dis- 
tributors and field sales and serv- 
ice representatives gathering in 
New York, Chicago and San 
Francisco. 


Forward looking automobile pro- 
duction and sales planning are 
issues of paramount importance to 
employment as well as to the 
security of the peace after victory 
and as such must be planned for 
now, Doss said. Nash Motors’ 
plans call for producing more than 
double prewar car sales. 


O’Bannon Motors Open 


For Business in Mo. 

NEW MADRID, Mo.—O’Bannon 
Motor Co. has been organized here 
and is ready for business, Welton 
O’Bannon has recently announced. 

O’Bannon has_ remodeled his 
service station and garage into a 
building one-half block long and 
will operate as a sales and repair 
organization. He has discontinued 
the service station section. 


| THREE MILLIONTH BOND.—Mrs. P. Biebuyck, oven worker at the Dodge 


A 


\ 


ing carbon black, rubber is made 


; ; truck plant, receiving from D. J. Hutchinson, assi ‘hry 
and then the black is ground into Pp c g fro so ssistant treasurer of Chrysler 


Corp., the three millionth bond to be purchased through the corporation’s 
payroll savings plan. L. J. Purdy (second from right), general manager of 
the truck plant, and R. H. Dragsdorf, plant manager, look on. Sale of this 
three millionth bond brings Chrysler Corp. employe bond-buying to more than 
$100,000,000, maturity value, sold to the 110,000 employes. 


TO DETROIT came Texas-reared Commander Edgar E. Stebbins, 28-year-old 
celebrated Navy flyer, to deliver e eee et an ouere eS bg it in giant mills. In the new sys- 
Industries, Inc. He was greeted at etroit’s City rport by orl< ar : a . ‘ ta 
Ace Eddie Rickenbacker and Herbert Woodall, president, Woodall Industries, | tem, a carbon — slurry 1S 
Inc. Left to right, Woodall, Rickenbacker and Comm. Stebbins. added to liquid rubber and when 
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) Dealers tell me 


By John 0. Munn 


Dealers’ or salesmen’s comments, questions or requests may be 
addressed to John 0. Munn In care of Automotive News, Detroit, 
and the writer’s name will be kept In confidence if requested. 


AT most dealers are con- 

cerned about right now is the 
inability to buy used cars. There 
is still some question in my mind 
as to whether the present inability 
to buy cars—a condition prevail- 
ing in all parts of the country 
so far as I have been able to learn 
—is due wholly to the used-car 
regulation, or in part to other 
factors. In the first place, owners 
who had little use for their cars 
and wanted to cash in on them 
undoubtedly anticipated the used- 
car regulation and sold _ before 
July 10. This could cut down the 
dealers’ inability to buy to some 
extent for probably 60 days. An- 
other factor to consider is whether 
or not at the time the regulation 
was imposed we were due for a 
noticeable decline in the supply of 
used cars anyway. It is estimated 
that 200,000 cars a month are be- 
ing junked. They are taken right 
out of the market and make the 
rest of the cars in owners’ hands 
that much more precious. So, as 
long as there is no new-car pro- 
duction, there will be fewer and 
fewer used cars. 


I don’t think the public has 
yet realized that the automobile 
dealer will now give them just 
as much for their cars as they 
can obtain from a private in- 
dividual. I say this because in 
the whole history of our industry 
previous to Pearl Harbor, new- 
car dealers would not buy a used 
car for cash. They always had 
more than they wanted that had 
been taken in trade. When an 
owner had a car to sell, his only 
outlet was either to take a sac- 
rifice price from the independent 
used-car operator, or advertise it 
in the newspaper. 

* * * 


Cooperative Action 
Big Need 


PA regulations in themselves 

do not, or cannot, do anything 
to stimulate sales of cars from 
owners to dealers. It isn’t OPA’s 
job, but I am sure that if indi- 
vidual dealers, or preferably dealer 
associations, will make clear to the 
public the reasons why the auto- 
mobile dealer is the logical one to 
approach when they consider sell- 
ing their cars, the situation would 
be very much improved. In fact, 
it has already been improved in a 
great many towns where there has 
been cooperative action, and some 
individual dealers who have under- 
taken the job of selling the public 
to come to them when they have 
cars to sell, are getting a bigger 
percentage of cars. While it is a 
fact that the supply of used cars 
coming into the market is going 
to dwindle every month, I believe 
that new-car dealers can so in- 
crease the number of cars they 
buy that eventually our portion of 
the trade can show an increased 
volume, in spite of the market re- 
striction, because we get a greater 
percentage of the existing business. 


Many dealers support this con- 
tention, as evidenced by the 
following letter from a respected 
dealer who has been in the busi- 
ness a long time. He has always 
been in favor of used-car price 
ceilings. Last fall he wrote James 
Brownlee, head of the Price Divi- 
sion of the OPA, advocating 
used-car ceilings with logical 
arguments. He also induced his 
state governor who was in 
Washington at the time to inter- 
cede with OPA in behalf of used- 
car price regulation, which he 
felt was in the best interest of 
the country as well as of the 
trade. I can vouch for the fact 
that his used-car business in 
July was most excellent; the 
statement he sent me shows it. 
Here is what he says: 

eo * oa 


Can’t See 
Opposition 


“T never could understand the 
objection that has prevailed among 
dealers to the OPA ceiling price; 


on used cars. How in the hell the 
real automobile dealers of America 


Dealers in Uniform 
(One of a Series) 


could have objected so long to a|_ 


used-car ceiling is beyond me. 


“Since the inception of the OPA, 
or after it had really begun func- 
tioning at least, I have been for 
a ceiling price on automobiles. 
’Tis true that the used-truck ceil- 
ing didn’t work, but any dealer in 
my opinion who thinks a used-car 
ceiling wouldn’t work just because 
the truck ceiling didn’t work is 
not a deep thinker. In my opinion, 
he doesn’t know much about this 
business. 


“The enclosed rough statement 
of our July operations shows what 
an automobile dealer that’s work- 
ing and not fussing and complain- 
ing this kind of salaries for eight 
present prevailing used-car ceil- 
ing price. I’m not particularly 
proud of the results of our other 
departments for the same month, 
but we were paying mechanics 
from sixty to eighty dollars a week, 
and naturally we can’t make much 
profit out of our labor sales pay- 
ing these kind of salaries for eight 
hours a day work and especially 
when we can’t get one-third as 
many new Lincoln-Mercury and 
GMC parts as we could sell and 
need. And of course we didn’t 
have a single new truck or new 
automobile to retail for a profit 
last month. 

* * * 


Takes Us 


To Task 


“T am sure that the NADA has 
been of some value to the auto- 
mobile dealers of America, Mr. 
Munn, during the past two years, 
but at the same time I’m sure 
that the good they have done the 
dealers has been more than offset 
by the harm they have done them 
in keeping down a fair legitimate 
ceiling on used cars. We still pay 
our dues and will continue to pay 
them, but have disagreed with 
them heartily from the very be- 
ginning on the used-car ceiling 
question. There is no question in 
my mind now but that the legiti- 
mate dealers of America would be 
by far better off today had we 
had the used-car ceiling we now 
have 18 months to two years ago. 


“TI have read your column ‘Deal- 
ers Tell Me’ consistently and I 
know how you stood in the be- 
ginning and know how you stand 
now. I just kept reading it be- 
cause I couldn’t help but feel that 
you, like Ray Chamberlain, were 
talking as you were because the 
majority of the automobile dealers 
in America wanted you to fight 
an OPA used-car ceiling. I also 
feel that many of these dealers 
who were against, and who seem 
to be against a ceiling now, were 
against it because they were 

(Continued on Page 12, Col. 1) 


LIEUT.-COL. THOMAS R. 
WOLFE, a partner and man- 
ager of the Auten-Wolfe 
Motor .Co. (Ford - Mercury - 
Lincoln) at Albemarle, N. C., 
is commandant of Fort 
Crook, Nebraska, also of the 
Ordnance School at Fort 
Crook. 


He was one of the organ- 
izers of the 302nd Ordnance 
Regiments, which were re- 
cruited by automobile dealers 
in the spring of 1942. He 
served in the North African 
Theater for 12 months before 
receiving his present assign- 
ment, 


Dallas Packard 
Sold to Factory; 


Young Continues 


DALLAS.—Sale of the Dallas 
Packard Motors, Inc., to Packard 
Motor Car Co. was announced last 
week by J. H. Norman, vice- 
president and general manager of 
the Dallas agency. Gene Rigdon, 
general manager of the Packard 
Motor Car Co. of Texas, expects to 
announce a new dealership on or 
before Sept. 18, when the Dallas 
Packard sale becomes effective. 

The Dallas Packard agency has 
occupied the building at 2019 
Pacific Ave., with Norman Young, 
Inc., and the Dallas Nash Co. 
which is headed by J. H. Norman. 

Norman-Young, Inc., will remain 
at 2019 Pacific Ave. as distributors 
of Nash and_ other _ products. 
Dallas Nash will retain offices at 
this address and also continue its 
new and used-car business at Ross 
and Harwood. Dallas Nash also 
has acquired property at Ross and 
St. Paul where future improve- 
ments are planned. 


It takes a strong fish to swim against 
the current and a good dealer to 
stay in business now! 


Just Among Dealers... 


ERE are some automobile deal- 
ers who are celebrating their 
birthday anniversaries this month: 
Howarp G. Craia (Chevrolet- 
Oldsmobile), Potsdam, N. Y.— 
Sept. 2, 1886, at Lisbon, N. Y. 

Frank C. O’Rietty (Chevrolet), 
Tucson, Ariz., born Sept. 2, 1896, 
at Los Angeles. 

Stantey H. Horner ° (Buick), 
Washington, D. C.—Sept. 3, 1888, 
at Berkeley Springs, W. Va. 

ArtHuUR G. MiLier (DeSoto- 
Plymouth), Galesburg, Ill.—Sept. 
3, 1879 in Knox County, III. 

Cc. L. Horr (Chrysler-Plym- 
outh), Minneapolis—Sept. 5, 1879, 
in Hardin County, Ia. 

R. B. FreicH (Studebaker), 
Baltimore—Sept. 6, 1893, at Hag- 
erstown, Md. 

CuHarLES M. Hatcu (Dodge- 
Plymouth), Miles City, Mont.— 
Sept. 6, 1899, at Floris, Ia. 

Marion J. Kapus (Dodge-Plym- 
outh), Superior, Wis.—Sept. 9, 
1899, at Hammond, Ind. 

C. A. Morris (Cadillac-Olds- 


mobile), Waterleo, Ia.—Sept. 10, 
1886, in Putnam County, O. 

Harotp W. Gros (Buick-Chev- 
rolet), Murhpysboro, IIl.—Sept. 
12, 1908 at Evansville, Ill. 

Wim M. Ryan (Cadillac), 
Seattle, Wash.—Sept. 12, 1899, 
at Coeur d’Alene, Ida. 

Frep J. Horner (Ford-Mer- 
cury), Uvalde, Tex.—Sept. 14, 
1886, at Uvalde, Tex. 

CLARENCE E. Francis’ (Ford- 
Lincoln), Portland, Ore.—Sept. 
18, 1886, Portland, Ore. 

H. E. Havucer (Buick-Pontiac), 
Klamath Falls, Ore.—Sept. 22, 
1889, London, England. 

Sm Bacon (Dodge-Plymouth), 
McPherson, Kans.—Sept. 23, 1896, 
ip Boyd County, Neb. 

Wao. T. Rosey, Jr. (Ford), 
Buena Vista, Va.—Sept. 23, 1906, 
at Buena Vista, Va. 

Dean Hutt (Hudson-Packard- 
Nash), Harrisburg, Ill.—Sept. 24, 
1897, at Clinton, Ky. 

Geo. E. Guay (Cadillac-Hud- 


(Continued on Page 47, Col. 1) 


Down Five... 


Used-Car Supply Drops 


To 70 Days 


CHICAGO.—Used-car inventories 
of Cook County dealers declined 
to a 70 days’ supply Aug. 1 as 
against 75 days a month earlier, a 
report of the Chicago Automobile 
Trade Assn. disclosed last week. 
The Aug. 1 level was the second 
lowest this year. On June 1 the 
supply amounted to 68.6 days. A 
year ago the Aug. 1 supply was 
55.4 days. 

One reason given for the favor- 
able showing in view of used-car 
price ceilings was the wary atti- 
tude of dealers toward taking in 
used cars at figures certain to 
bring losses and build up risky 
inventories. 

July sales of the 162 participat- 
ing dealers totaled 1,016 used cars 
by comparison with 1,063 in June 


Tenn. Dealers 


Meet Sept. 7-8 
At Chattanooga 


CHATTANOOGA, Tenn. — The 
program for the annual meeting 
of the Tennessee Automobile 
Dealers Assn., which will be held 
Sept. 7-8 at the Lookout Mountain 
Hotel here, was announced last 
week by John Ross_ Scott, 
secretary. 

Besides David G. Kelly, presi- 
dent of the National Automobile 
Dealers Assn., who will address the 
meeting the afternoon of Sept. 8, 
the program includes: 

A pre-convention’§ session 
Wednesday night, Sept. 6, featured 
by a talk on “Industry’s Part in 
the War” from Ford Motor Co. 

Speeches by Courtney Johnson, 
assistant to the chairman of the 
board of Studebaker, and E. B. 
Wilson, sales director of Chrysler 
Corp., at the Thursday morning 
session. 

A Thursday evening banquet, 
highlighted by Art Brieze, Chicago 
humorist. 

A Friday morning business ses- 
sion, to be followed by luncheon 
speaker N. C. Dezendorf, director 
of the distribution staff of Gen- 
eral Motors. 


Dealer Admits 
Used-Car Gouge 


GRAND RAPIDS, Mich.—Peter 
Wierenga, used-car dealer here, 
pleaded guilty last week to selling 
a used car whose maximum price 
was $905, for $1,625. 

He was released under bond 
until Sept. 12, when he will be 
sentenced in Federal Court. 


Ala. Used-Car Dealer 


Arraigned as Gouger 


BIRMINGHAM, Ala.—OPA took 
the first action against a _ local 
used-car dealer since ceilings went 
into effect July 10 with the recent 
arrest of L. A. Clark, a dealer in 
business at 2110 Fifth Ave. 

He was arraigned before U. S. 
Commissioner Louise O. Charlton 
;and released under bond. Deputy 
marshals made the arrest on a 
warrant accusing Clark of selling 
used cars at prices over the 
allowed ceiling. 


OPA Lifts a Brow 


At Tax-Sharing Plan 

INDIANAPOLIS.—Some local 
used-car dealers are violating 
price-ceiling regulations by add- 
ing their state gross income tax 
to the purchase cost of automo- 
biles sold by them, OPA re- 
vealed last week. In other in- 
stances, dealers have been in- 
cluding a three percent “sales 
tax” in the used-car ceiling 
price. OPA pointed out that 
Indiana does not have a sales 
tax. 

An OPA resume of price-ceil- 
ing violations on used cars 
stated that several automobile 
firms claim collection of gross 
income tax is a trade practice 
of long standing and are resist- 
ing this provision of the OPA 
regulations. 


in Chicago 


and 1,700 in July, 1943. Inventories 
Aug. 1 dropped even more sharply 
to 2,368, as compared with 2,657 a 
month earlier and 3,137 a year ago. 


Except for 1942s and 1936s, the 
supply Aug. 1 showed a decrease 
for all yearly models. 


PAA Announces 


Program for 


Conference 


HARRISBURG. Claude _ S. 
Klugh, manager of the Pennsyl- 
vania Automotive Association, an- 
nounced last week the following 
program for the _ association's 
twenty-fourth annual meeting and 
war trucking conference to be held 
Sept. 25-26 at the  Bellevue- 
Stratford Hotel, Philadelphia: 


M. H. Bury, Philadelphia, chair- 
man, address of welcome; Ray 
Chamberlain, executive vice-presi- 
dent, NADA, “Plans for Future”; 
R. C. Jones, NADA and PAA di- 
rector, “Postwar Dealers Plans 
and Policies.” 


“Red” Motley, publisher, Ameri- 
can Magazine; James’ Dalton; 
N. C. Dezendorf, director sales and 
service, General Motors. Corp.; 
L. J. Buckland; Lee Moran, direc- 
tor distribution, “Surplus War 
Materials”; Ruel Logan, Weaver 
Mfg. Co., “Postwar Dealer Serv- 
ice”; Klugh, report for Postwar 
Planning committee; A. J. Osthei- 
mer, III, employe plan consultant, 
“Pension and Incentive Plans”; 
Alice Glazier, Buffalo Better Busi- 
ness Bureau, “A Woman's View- 
point of the Industry”; discussion, 
“Used-Car Price Ceilings.” 


Gouging Charged 
To 2 Mo. Dealers 


ST. LOUIS.—Suits against two 
Missouri automobile dealers for 
violating the OPA price ceiling, 
the first of their kind, have been 
filed in St. Louis with a motion 
for a preliminary injunction to 
restrain further violations. 

W. A. Clark, doing business as 
the Clark Motor Co., Kirkwood, 
Mo., near St. Louis, is charged 
with selling a 1942 Pontiac con- 
vertible sedan for $1,900, including 
$166 which it is claimed Clark re- 
quired as a side payment in cash. 
The $166 is the difference between 
the sale price and legal ceiling, 
the suit charges. 


The other dealer named is Wil- 
liam C. Pope, doing business as 
W. C. Pope Auto Sales Agency, 
East Prairie, Mo. He is charged 
with selling new automobiles at 
prices ranging from $76.76 to 
$208.57 in excess of ceilings, and 
on the basis of four sales made 
between Oct. 18 and April 19, 
treble damages of $1,834.29 have 
been asked. 


Memphis OPA Checks 


Interstate Used-Car Plot 


MEMPHIS, Tenn.— Three men 
from Tennessee and one from 
Arkansas, all affiliated with used- 
car dealerships, were arraigned in 
Federal Court here last week on 
charges that they conspired to col- 
lect more than the ceiling on a 
used-car sale. 


The accused are A. L. Gossett 
and Robert H. Price, Owners, and 
Otis I. Carruthers, salesman, of 
Gossett & Price, in Memphis, and 
George Herbert, of the West 
Memphis Motor Co., in Arkansas. 

The Memphians are _ charged 
with selling a car in Tennessee and 
conspiring with the Arkansas deal- 
er to make it appear the car was 
sold there, in order to collect the 
higher ceiling price allowed in 
Arkansas. 


Dealer’s Son Cited 

MASON CITY, Ia.—Veteran of 132 
|}air missions over Italy in _ three 
months, First Lieut. Keith J. Rozen, 
23-year-old son of Sam Rozen, Chevro- 
let dealer, was recently awarded the 
Purple Heart for wounds received 
when hit by a shell in paratrooper 
activities in recent operations against 
Rome. 
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Where’s the Cook? 
In This Corner 


‘With Deep Pleasure... .’ 


The views expressed in this column are those of our readers. 
Anonymous contributions will not be accepted but confidence will 
be observed upon request. 


ing the automotive industry back to a peacetime status 
when cutbacks in military orders begin to be severe. 

Men in the industry who know J. A. Krug, the new 
acting chairman of War Production Board, feel quite con- 
fident that it won’t upset plans—that Krug is in entire 
sympathy with both the industry’s aims and the great need 
for preparing quick jobs for the people that will be 


thrown out of work at that time. 


We certainly hope that industrial leaders like Paul 
Hoffman, who knows the new WPB boss, are right and 
that the program that is already under way will not be 
retarded or thrown in a turmoil by some unwarranted 


action. 


HE word “SNAFU” and the phrase “Too Little, Too 

Late” have been grossly overworked we must admit 
by writers calling attention to the antics of the “master 
minds” in the bureaus of our Washington merry-go-round, 
but lack of more descriptive phraseology compels us to 
drag these two bromides out again in calling attention 
to the “tremendous” changes that have been made in 


Beyond Recall 


amendment to the used truck order. 


According to Washington bureaucrats, the amendment 
is supposed to so liberalize the order that it will put the 
truck dealers of America back in the business of digging 
up idle used trucks, reconditioning them and selling them 
to essential users that sorely need this idle transportation. 

Washington points with great pride to the allowed 
increases in warranty markups as an indication of how 


the dealer now can rebuild these jobs profitably. 


Yet the added discounts that mean anything are placed 
on vehicles of 1937 models and later that were sold in 1943. 
These are the truck models that are scarce as hen’s 
teeth to begin with and, having had only a maximum of 
two year’s use, will require less labor and parts to put 


them in “warranty” shape than earlier models. 


Trucks that dealers say are available—from 1936 to 
1940 models—get only an average markup of 7 percent. 
This is claimed to be not even enough to cover the cost 


of conditioning. 


The adoption of the 50-50 warranty—the same as in the 
used car order—comes months too late to do any good. 

Truck dealers are out of the used truck business—in 
1941 they carried an average of 10 units per dealer and 
now carry an average of less than one truck per dealer. 
The used truck market, as far as the franchised truck 
dealers are concerned, has been effectively dried up by 
Washington “master minding” and it will take a much more 
liberal dose of correction than the present amendment to 
again get these dealers back into the business of shifting 
idle trucks into the hands of the essential hauler who is 


crying for them. 


places, or know the blonde wait- 
ress in Ye Coffee Shoppe, to get 
the second cup. The day it was 
made ration-free, there was prob- 
ably more coffee in warehouses, on 
dealers shelves and in home stor- 
age than there had been when ra- 
tioning was begun. 
* * * 


SHOES—Then, all of a sudden, 
we were faced with shoe ration- 
ing! There just weren’t shoes to 
go around. We could buy a pair 
for each member of the family, in- 
cluding Uncle Remus, who hadn’t 
worn shoes since the last GAR 
convention in Kalamazoo, and 
Baby Bunting, who wouldn’t have 
been a prospect for shoes until 
this war was over, but we all had 
a shoe coupon and it had to be 
used before a certain day or else. 
So we lined up in front of the shoe 
stores from Fifth Avenue to the 
general store in Elks Corners and 
every last one of us bought a new 
pair of shoes, whether we needed 
’em or not. Then we added a 
few non-rationed varieties, which 
although they may have _ been 
woven of priceless hemp and 
soled with pressed board, still re- 
quired as much labor as a pair of 
the old-fashioned guaranteed-mile- 
age variety. So we kept on mak- 
ing more and more Army shoes 
until we had enough for both 
branches of our service, all of our 
allies and probably more than 
enough to supply the combined 
armies of the enemy we were 
fighting. So far, I have never 
heard of anyone in these United 
States going without shoes, unless 
by preference and I'll wager the 
upwrapped pair I have in my 
closet, that there are more shoes 
that have never been worn in con- 
sumer’s hands today than ever 
before in history. 


»* * 


SUGAR—Maybe it’s still ra- 
tioned—guess it is—but I wouldn’t 
know! Was a time when they 
doled it out one lump at a time 
and you slipped into your pocket, 
the lump the customer before you 
didn’t use. Now the old non-stop 
pourers are on the cafeteria count- 
ers and the waiters in the good 
places ask you “one, two or three 
lumps?” Didn’t I read somewhere 
recently that the sugar warehouses 
here were bulging and that Cuba 
was threatening us with reprisals 

(See EDGEWISE, Page 8, Col. 5) 


From the Fleet 

Our mail arrives so irregularly 
that I am not blaming you. I am 
just curious. It has been so long 
since I received any copies of 
Automotive News that I am won- 
dering whether you are stil mail- 
ing them! 

A request, please. My subscrip- 
tion runs out sometime this fall. 
Please advise me of the date so 
that I may renew promptly. In 
view of the fact that ordinary 3 
cent postage takes from two to 
three months to reach me, please 
send the above information via 
airmail. 

Strange as it may seem, in the 
midst of naval war, with no autos 
in sight, Automotive News is read 
with deep pleasure. My copy is 
passed around to at least three 
other interested people before I 
lose track of it. Thank you for all 
the hot dope!—Lr. Compr. W. 
Grecc, USN, U.S.S. Canberra, c/o 
Fleet P. O., San Francisco. 


Complete Coverage 

As director of the National 
Council of Private Motor Truck 
Owners, I wish to add my thanks 
for the support and publicity you 
have given to that organization. 
I also appreciate the expression of 
confidence in Banigan with which 
I fully concur, and I hope some day 
we can build the organization up 
to be fully representative of the 
great mass of private vehicle 
operators. 

AvuTOMOTIVE News is_ subscribed 
to by our company’s library. All 
of the issues are routed to me, and 
much of my knowledge of what 
goes on in the automotive world 
is gleaned from its up-to-date and 
complete coverage.—H. A. McKim, 
assistant manager, motor trans- 
portation, Standard Oil of Cali- 
fornia, San Francisco. 


Invention 

I am writing to you to see if you 
can help me in obtaining an in- 
terested party in my invention. 
My invention is in the automobile 
field. I have heard that editors 
of such papers are capable and 
have helped inventors a great deal. 

My invention is a device for 
preventing light from oncoming 
cars from blinding a driver of 
another vehicle. The name of this 


device is the Auto-Glare-Protecto. 
This device has patent pending in 
the United States Patent Office 
with the Commissioner of Patents 
in Washington, D. C. 

All aid toward helping me find 
an interested manufacturer will be 
greatly appreciated——Mr. Robert 
E. Wyant sr., 5100 Quincy Ave., 
Cleveland. 


Read Thoroughly 


It might interest you to know 
that we enjoy reading each issue 
of your publication and read it 
more thoroughly than any other 
publication we receive. We regret 
to inform you, however, that re- 
cently the editions carrying from 
40 to 60 pages have been received 
by us severely torn and mutilated 
in the mail. We hope you are able 
to remedy this situation before too 
long.—Dan L. STANLEY, manager, 
Rayl-Stanley Motors (Ford), Jop- 
lin, Mo. 


Copy Well Worn 


Kindly send to us at Miami, six 
extra copies of the price ceiling 
lists printed in the Automotive 
News, as the one copy is being 
pretty well worn.—R. Evan’s 
Motors, Miami, Fla. 


Coming Events 


SEPTEMBER 


7-8—Chattanooga (Lookout Mountain 
Hotel). Tennessee Automobile Deal- 
ers Assn. annual meeting. 


11-15—New York (Hotel Pennsylvania). 

Amerieen Chemical Society 108th 
ng. 

13-15—Milwaukee (Hotel Schroeder) 
SAE National Tractor Meeting. 

18—Charleston, W. Va. (Hotel Daniel 
Boone). Eleventh annual meeting of 
Automobile Dealers Assn. of West 
Virginia. 

25-26 — Philadelphia (Bellevue-Strat- 
ford). Pennsylvania Automotive 
Assn. annual meeting. 


OCTOBER 
5-7—Les Angeles (Hotel Biltmore). Na- 
tional Aircraft Engineering & Pro- 
duction Meeting. 


NOVEMBER 
9-10—Tulsa (Hotel Mayo). SAE Na- 
tional Fuels & Lubricants Meeting. 
10-16—Chicago (Hotel Sherman). Na- 
tional Standard Parts Assn. annual 
convention. 


DECEMBEB 
5-0-peinee, jieet pilerihers Hotel) 
—Montana Automobile Dealers ‘ 
Annual convention. —_ 
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‘How could a dealer ask 


41 Five years ago, we decided to buy out the Goodyear 
Service Store in Durham, N. C., and operate it as inde- 
pendent dealers. Both of us were Goodyear men, with 
a total of 37 years with the company. 


“We thought we knew the product and its accep- 
tance pretty thoroughly but it took a war to prove that 
what we had preached so many years was eloquently 
true. As dealers, we have had to do emergency work 
with other brands of tires, camelback and repair 
materials. The comparison has shown how superior 
Goodyear materials are—and how hard it is to sell any 
other tire with a Goodyear in the same room. 


“With Goodyear’s help and counsel we have just 
opened another store in Roxboro. We will haye the 
complete Goodyear line of tires, tubes, batteries, acces- 
sories and car and home supplies. Our fixtures, store 
front and signs will be those suggested by Goodyear. 


“How a tire dealer could ask for any more than 
Goodyear offers is a puzzle to us. 


G1 lle 
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(GOOD*YEAR. 


anything more— 


For more than a quarter-century, Goodyear has 
been known as the outstanding ““Dealer Company.” 
Often, as in the case of the Miller-Hurst Company, 
Goodyear stores are taken over by local owners for 
further development. 


Today, Goodyear works with a far larger group 


of independent dealers than any other tire producer. 
It is part of our policy to make available to all 


Ps 


dealers every product and service and selling help 
approved by our own experience. 


This policy is now being realized, to the advan- 
tage of Goodyear dealers, in aggressive plan-and- 
action for the wider opportunities that lie ahead. 
Goodyear’s Dealer-First way of doing business is 
positive assurance of selling successes in the future 
far ahead of any as yet achieved. 


PARTNERS FOR PROGRESS 


419 dealers have flown the Goodyear flag for 25 
years or more .. . 1269 for 20 years or more... 
2594 for 15 years or more .. . 4268 for 10 years 
or more ... a record of long and successful 
association unmatched in the industry. 


GOODFYEAR 


THE GREATEST NAME IN RUBBER 
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Bowles’ Postwar Plan 


OPA Chief Offers Program to Insure 
Full-Employment Economy 


SEATTLE. Asserting that the 
nation cannot go back to prewar | 
production levels, Chester Bowles, | 
OPA administrator, offered an 
eleven-point program last week to) 
insure the full production on farms 
and in factories which he said | 
was necessary to insure a stable, | 
full-employment economy after the 
war. 


Speaking before the _ Seattle 
Chamber of Commerce, Bowles | 
said that a return to 1940 levels | 
would mean a more than 30 per- 
cent cut in the present level of 
production and “a shocking figure 
of 20,000,000 unemployed—an in- | 
crease of 12,000,000 over the actual 
unemployment of 1940—assuming | 
the same hours of labor as in 
1940.” 

Besides tax reform, his program | 
included: 

Governmental policies to keep 
price levels relatively stable. 
Encouragement of competi- 
tive free enterprise in every 
way. By that he said that he 


Dealers, So 
You Think You 
Got Troubles 


WASHINGTON. When you 
think your sense of humor is 
slipping, read the following quota- 
tion from a Washington paper 
just to realize that other indus- 
tries are having their problems, 
too: 

“The OPA last night issued an 
‘explanation’ of what constitutes 
a fair price for a pair of ladies 
shoes with bows. To wit: 

‘The maximum price for a sale 
by a manufacturer is his estab- 
lished maximum price for the 
shoes with the old bow, if the 
current cost of the new bow is 
equal to or more than the cur- 
rent cost of the replaced bow. 

‘If the current cost of the new 
bow is less than the current cost 
of the replaced bow, this maxi- 
mum price is his established 
maximum price for the shoe with 
the old bow having a current 
cost lower than the current cost 
of the new bow. 

‘The maximum price at whole- 
sale or retail for such footwear 
with a changed bow is the maxi- 
mum price previously established 
by the wholesaler or retailer for 
the particular shoe that was 
used by the manufacturer in 
establishing his maximum price. 


‘The only shoes affected by to- 
day’s action are those which 
except for the bow, are the same 
as or similar to shoes which 
already have been priced!’” 


CIT Opens New Office 
In Davenport, Ia. | 


| 

NEW YORK.—A new branch 
office of Universal C.I.T. Credit 
Corp. was opened last week in 
Davenport, Ia. 
The new office, in the Kahl} 
Building, 326 West Third St., will | 
be under the management of 
Robert S. Stone and will serve five 
counties in Iowa and six in Illinois | 
in financing the sale of automo- | 
biles, household appliances, etc. | 





ALFRED SLOAN JR., chairman 
General 
Coast trip. 
Williams, 
Los Angeles; 
Cadillac and 


Frigidaire branch manager 
Sloan; and Joel 
Oldsmobile dealers. 


Motors Clubs of Los Angeles and San Francisco during 
Shown here at the Los Angeles affair are, 


Brown, 


meant freedom to compete, not 
freedom to suppress competition. 
Credit facilities and perhaps 
research facilities should be 
made available by the government 
in order to encourage small firms 
to get started and to help strug- 
gling firms stay on their feet. 
Maintenance of basic farm 
prices at profitable levels and 


|enlarged freezer and cooler space 


encouragement of the _  family- 
sized farm and the use of greatly 


| to provide a steady flow of farm 


products throughout the year. 

Increased and broadened so- 

cial security benefits for older 
people and for people who are 
unemployed. 

Encouragement of a vigorous 

program of housing and slum 
clearance. In 1940, he said, nearly 
one-third of the homes in the 
country were in need of replace- 
ment or substantial repairs. He 
suggested that the government 
should’ establish annual con- 
struction goals through private 
enterprise . 

A major works program on a 

bold and imaginative scale in 
close cooperation with states and 
municipalities. 

The country must encourage 

exports to the maximum extent 
possible and should also stockpile 
strategic materials lacking in the 
U.S. 


Wartime controls must be 

dropped as quickly as possible, 
but “the problems of reconversion 
cannot be solved by slogans or by 
simply driving the _ so-called 
bureaucrats out of Washington.’ 
10 Cooperation by all. 


Bowles said that unless our pro- 
ductive power is fully unleashed 
and unless we are running at full 
productive capacity, four major 
groups—labor, management, farm- 
ers and the returned veterans— 
soon will be fighting among them- 
selves for a share of the “meager 
economic pie.” 

That, he said, could lead to the 
eventual collapse of democracy. 


Jersey Dealers 


Meet Sept. 28-29 


ATLANTIC CITY, N. J.— “An 
Adequate Motor Vehicle Act To 
Protect the Public and the Bona 
Fide Dealer,” is included among 
the subjects slated for discussion 
during the annual convention and 
business conference of the New 
Jersey Automotive Trade Assn., to 
be held here Sept. 28-29 at the 
Claridge hotel. 

Other subjects on the program 
include “Trade Discounts,” “Deal- 
ers Crowding Your Territory,” 
“Financial Reserves,” ‘“Employer- 
Employe Relations,” “Dealer Fi- 
nance and Banking Relations,” 
“Manpower,” “Equitable Factory- 
Dealer Relations,” “Disposal of 
Surplus Automotive Commodities” 
and “What Is Going To Happen to 
Your Business After the War?” 


‘How to Make Money’ 


“How to Make soney on a Falling 
Thermometer,” a new four-page illus- 
trated folder has just been released to 
motor oil distributors and dealers by 
the Amalie division of L. Sonneborn 
Sons, Inc., New York. 


spoke before 
his Wes 
left to right: E. L 
of the GM Club 
of Don Lee, 


of General Motors, 


and president 
vice-president 


the 


of 
Inc., 


Postwar Application .. . 


FOURTEEN VARIOUS types of items produced on the continuous injection 
molding and =. machine produce by Chrysler Corp. engineers from 
an original machine invented by Walter P. Cousino, a company engineer, 
are shown in the above picture. In the rear is a thermosetting plastic 
battery box, cut =. to show the intricate die necessary for its production. 
The entire box weighs approximately eight pounds, yet it was produced in 
one injection by the new machine. In front of the box are extruded thermo- 
setting plastic tubes one and one-half inch in diameter, also produced on 
the machine. The tubes were produced in experiments on cases for incendiary 
bombs. The machine can preduce tubes of this type in any lengths— 
theoretically from New York to San Francisco. The two sections of larger 
tubes at the left, both made of thermosetting plastic, were produced in 
experiments on rocket tubes. The larger tube has an inside diameter of 
five inches and the smaller one 2% inches. The small, round thermosetting 
plastic piece at the right of the tube sections was developed as the end of 
the incendiary bomb case, and the small, bowl-like piece in the extreme 
lower left hand corner, of the same material, was developed as the nose. 
The two bowl-like pieces to the right are carburetor traps. The light-colored 
bowl was made of thermoplastic, and the dark one of natural rubber. The 
bar in the center, made of thermosetting plastic, was produced in experiments 
searching for a substitute for wooden panels. The three rings, top to bottom, 
are: synthetic rubber seal for pipelines; an ‘O-ring’’ seal, made of synthetic 
rubber, in a cross sectional diameter of five inches, % inch thick as a super 
type of — for aircraft, and a synthetic rubber seal, one-sixteenth inch 
thick and a cross sectional diameter of five inches, and used as a gasket 
in airplane motors. The mat at the right is composed of separate synthetic 
rubber link bushings for shock absorbers. 


THE CONTINUOUS injection molding and extruding machine, in operation 
at the Monroe Ayto Equipment Co., Monroe, Mich., is in production on 
synthetic rubber link bushings for shock absorbers under a machine license 
issued by Chrysler Corp. Walter P. Cousino, Chrysler project engineer and 
inventor of the original machine, is shown above left removing rubber links 
from the die, while a machine operator is shown feeding a link of rubber into 
the injection head, Free of flash, or waste material,-the mat of 144 rubber 
bearings was produced in three minutes. The machine can also produce a 
super type of rubber gasket used in aircraft engines, and other parts in both 
real and synthetic rubbers and thermoplastics and thermosetting plastics. 


Chrysler Takes gz 
Big Stride in 
Plastic Molding 


DETROIT.—A continuous injec- 
tion molding and extruding ma- 
chine, the only known device of 
its kind in the’ world capable of 
laying an unbroken seamless tube 
of any kind of plastics or rubber 
from New York to San Francisco, 
has been developed by engineers 
and technicians of Chrysler Corp., 
it was revealed last week by F.| 
M. Zeder, vice-chairman of the 
board and in charge of all engi-| 
neering of the company. 

One of the machines, in use by | 
a licensee in another state, is | AN EIGHT-POUND, thermosetting 
producing seamless plastic tubes | plastic, battery case, produced by the 
to launch deadly rockets, and | truding machine developed by Chrys- 
another one is ready to mass (ler Corp. Of complicated design, par- 
produce rubber insulators. An | ae aes. s <~ 
slau ees Pane | in thermoplastics, thermosetting plas- 
sion has produced hundreds of 


| ties, or real or synthetic rubber, 
produced by one continuous injection, 
plastic and rubber parts and 
articles. 


| it is claimed. 

is hee ian Shh emi ee = less than five minutes 
ploys a worm screw similar to | using 128 ounces (eight pounds) 
those found in coal furnace stok-| Of thermosetting plastics. No other 
ers, has undergone extensive ex-|™achine is known capable of in- 
periments in Chrysler's engineer- | jection molding an article of this 
ing laboratories, and has shown| Material weighing more than 36 
that it can step up the wartime | CUnces. 
manufacture of many thermo- Eventually, the new machine 
plastics and thermosetting plastics,| may displace the old type compres- 
and real and_ synthetic rubber| sion method of molding plastics 
articles at least tenfold. and rubber, as well as the newer 

The machine has produced as|injection, or plunger type, com- 
large an item as a plastic battery pany engineers believe. 
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New-Car Quota 
Cut to 3,000 


For September 


WASHINGTON. — The quota of 
new passenger automobiles avail- 
able for rationing in September 
has been set at 3,000, with another 
300 as regional and 300 as national 
emergency reserves, it was an- 
nounced by OPA last week. 

This is the smallest quota since 
passenger car rationing began, and 
is a 40 percent cut from the 
August quota of 5,000. The new 
September quota is less than 8 
percent of the September, 1943, 
quota of 40,600. 

The current inventory of new 
cars is approximately 20,000 vehi- 
cles, half of which are in the lower 
price range, OPA stated. 

The automobile quota 
September follows: 

Quota 


for 


Reserve 

24 

60 

35 

36 

60 

35 

7 

43 
300 
National Reserve 300 

Grand Total Quotas 

and Reserves . .3,600 


Dunn Distributes 


Dodge Trucks 


DETROIT.—John J. Dunn has 
been appointed truck distribution 
manager for Dodge, according to 
announcement 
last week by 
F. H. Akers, 
vice-president. 

A former resi- 
dent of Provi- 
dence, Dunn re- 
cently has been 
with Chrysler 
Corp. in connec- 
tion with the 
tank building 
program. In his 
new position he 
will allocate to 
dealers the new Dodge trucks for 
essential use on the home front. 


Bendix Will Enter 


Home Radio Field 

BALTIMORE. The Bendix 
Radio division of Bendix Aviation 
Corp., one of the world’s largest 
producers of precision radio, radar 
and other communications equip- 
ment for aircraft and military 
uses, will for the first time manu- 
facture and market a line of home 
radio sets as soon as the military 
situation permits, it was an- 
nounced here last week by Ernest 
R. Breech, president. 

Home radios will be manufac- 
tured in the company’s plants in 
Baltimore, it was stated. 

The home radio program will 
mark the corporation’s first entry 
into the consumer manufacturing 
field, in addition to its variety of 
scientific equipment for aircraft, 
automotive, marine and other in- 
dustries, Breech pointed out. 


Give Vets First Chance 


At Cars, Holler Says 

BUFFALO.—Soldiers coming 
home from war “should get 
first crack” at new automobiles, 
General Sales 
Manager Wil- 
liam E. Holler 
of Chevrolet 
said here last 
week. 

“I’ve had 
pressure on me 
to go out and 
get orders for 
a couple of 
million cars in 
advance,” said 
Holler. “But 
we’re not tak- 
ing preferential orders. If we 
did that, we’d be sewing up car 
output for civilians and we 
don’t want to do that.” 

The potentialities of the new- 
car market are enormous, he 
told Chevrolet dealers at a 
luncheon in Hotel Statler. But 
he couldn’t say when manufac- 
turing would be resumed, nor 
would he talk about how much 
more cars are going to cost. 


Holler 





AUTOMOTIVE NEWS, SEPTEMBER 4, 1944 


Wheat will it profit our G. I. Joes or any of us 
Americans to win the war if we lose the peace? 
An international expert on industry and finance 
answers this burning question with one of the 
first concrete plans for a vigorous, prosperous 
post-war America . . . in which the practical, ex- 
perienced businessman, salesman, merchan- 
diser and advertiser will play the dominant role. 
“‘Required” reading, in the October issue of The 


ee 


a E nat 


ARE WE READY FOR VICTORY? ——¢ 
IN THE oF ae 


by Congressman Charles S. Dewey S aa loca 


Congressman from Illinois, former Assistant Secretary of the 
Treasury, member of th Ww dM itt 
ry - er of the House myoune puneComen eoand ACTION and REACTION 
of the Committee on Post-War Economic Policy and Planning. products? 4. Why don’t we export our used 
machinery and retain new and more _ 
y ‘ 5 stands Jan. 4th, an article by Philip 
modern equipment for our own use: ; 
: : Murray, President of the C.LO., en- 
His plan, says Mr. Dewey, will use up titled “Labor’s Political Aims,” exposed, 
surpluses, keep business under sound con- for the first time, the C.I.O.’s Political 
trol, produce profits, protect private enter- Action Committee to the light of print. 
prise, and last, but far from least, create jobs! 


In our issue of Feb. 1944, on the news- 
@ We're late preparing for victory, says Mr. Dewey, 
as he asks and answers these four fundamental ques- 
tions to our problem of planning a permanent, profit- 
able peace: 1. Why not let our businessmen take 
over? 2. Why not release research scientists to study 
and develop peacetime improvements? 3. Why not 
send trained salesmen and advertising men into Share your American Magazine, then save it 
foreign markets to create demands for our finished for the Government's waste paper drive 


Six days later, on Jan. 10th, Congress- 
man Howard W. Smith of Virginia 
wrote Attorney General Francis Biddle, 
declaring the Political Action Commit- 
a, tee a flagrant violation of the criminal 

” Glan provisions of the War Labor Disputes 

OuT We Act, “designed to influence, if not con- 


“1%, ~ 


NOW ll, PS trol, the national elections of 1944” 
Cd] an allegation Mr. Biddle denied 


; on Apr. 6th, after F.B.I. investigation. 
j . ie ‘/ But the controversy continues; in the 
j : } / press, on the air, in the House and 


Senate, in Democratic and Republican 

0 avr : . j committees and conventions ...a con- 
V\MMWE : we ; j troversy typical of the interest stirred 
he hor oe / by the publication of articles which 

f poo. m iZ make The American Magazine an au- 

thoritative source of vital information 


Bud Schirmer and Bob Woodruff, The American Magazine a : “in the Service of the Nation.” 
General Motors Building, Detroit, Michigan ; 7 y 


THE CROWELL-COLLIER PUBLISHING COMPANY... a. 250 PARK AVE., NEW YORK 17, N. Y. 


PUBLISHERS OF THE AMERICAN MAGAZINE, COLLIER'S, AND WOMAN'S HOME COMPANION 
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New Car-Plane Combo... 


Chamberlain Forecasts 
Intense Competition 


By Robert M. Finlay 
Managing Editor 

DETROIT.—While the auto deal- 
er’s postwar market looks good, 
competition may be more severe 
than ever before in automotive 
history, Ray Chamberlain, execu- 
tive secretary of the National 
Automobile Dealers Assn., said last 
week at a meeting of the Detroit 
Auto Dealers Assn. 

Chamberlain also revealed that 
dealers may obtain some relief 
from the restrictions of the 


Prices 


(Continued from Page 1) 
whom the policy has been dis- 
cussed are makers of hand tools, 
radios and one of the smaller auto- 
mobile manufacturers. Other 
groups will be called in. Reaction 
of the industry groups is said to 
be unfavorable. 

The policy is in line with a 
high-volume, low-price theory for 
the postwar. To show dollar 
profits as large as before the war 
under the policy, it would be 
necessary for a company to in- 
crease its production and serve 
a larger market. 

Having bearing on this policy 
is the belief that price controls 
will not be dropped when the war 
is over, but will be retained at 
least until such time as the supply 
of new civilian goods is adequate 
to meet all demands. The objec- 
tive would be to continue the fight 
against inflation through the war 
period and into the immediate 
postwar years and at the same 
time get the postwar economy 
started on a _ high-volume, low- 
price basis. 

Officials of OPA acknowledged 
that the question of the actual 
physical cost of reconversion is 
still a matter of conjecture, but 
they suggest that it will not loom 
large in setting overall postwar 
profit margins. 

Supporting their belief that 
civilian goods should not neces- 
sarily cost more than 7 percent 
more than before the war, they 
argue that higher per-hour rates 
paid labor and the rise in the 
cost of parts will be offset to 
some degree by technological de- 
velopments which improve pro- 
duction efficiency. 

Statements from within the auto 
industry that the cost of produc- 
ing a new passenger car has in- 
creased 25 to 35 percent during the 
war are challenged by OPA men. 
They point out that average hourly 
wages in the industry have in- 
creased only 9% percent and only 
4% percent if overtime is excluded. 
In addition, they contend that the 
industry’s basic material, steel, 
has not increased in price at all. 
Sharp price increases in textiles, 
chemicals and paints are conceded. 

Rep. Halleck’s protest on OPA 
policies came in the form of a 
letter to Chairman Lyle Boren, 
Oklahoma Democrat, of the sub- 
committee on interstate and for- 
eign commerce investigating news- 
print and brand names. 

Halleck asked for an early 
meeting to investigate reports 
that OPA had violated the Taft 
amendment prohibiting restric- 
tions in the use of brand or trade 
names; that it had ignored Con- 
gress by taking upon itself the 
authority to control profits in- 
stead of prices, and apparently 
hopes “not only to standardize 
merchandise but to remove all 
incentive to produce consumer 
goods by doing away with the 
profit motive entirely—all in the 
name or under the guise of price 
control.” 

With respect to his charge on 
profits, Halleck cited a “stove 
order promulgated on Aug. 16 and 
an announced declaration of pol- 
icy ...in connection with pricing 
reconversion goods.” 

The stove order states that be- 
fore being allowed a price adjust- 
ment, a manufacturer must show 
that the ceiling price is below his 
production costs, and that his 
business is Operating at a loss or 
will be operating at a loss within 
90 days. 


manpower priority-referral plan 
and male labor ceilings in the 
near future. Recommendations 
for adjustment have been made 
to ODT officials, who are ex- 
pected to present them to WMC 
officials shortly. The recent 
order of James Byrnes, war mo- 
bilizer, calling for a stiffening of 
manpower regulations has de- 
layed action for the moment. 
ODT is going through a period 
of turmoil, Chamberlain said, 
and changes may be made in 
Washington as well as in the 
maintenance advisory committee 
setup. 

In addition, Chamberlain gave 
the latest developments on used- 
car and truck ceilings, urged deal- 
ers to keep a watchful eye on 
surplus automotive goods and also 
on the prospects of hiring some 
of the 100,000 service men who are 
returning to civilian life each 
month. 


In discussing postwar automo- 
tive competition, Chamberlain said 
that while service operations now 
are saving the dealers of the 
country and they intend to main- 
tain their hold on that end of the 
business, they must remember that 
others also recognize the value of 
service. 


Three large industries — oil, 
rubber and independent parts 
makers—are planning to spend 
huge amounts of money to 
strengthen their position in the 
service field, Chamberlain said. 
The dealer who intends to keep 
up with the competition, he said, 
must examine his shop and the 
equipment in it. 


In this respect, he mentioned 
that John Battle, New Orleans 
dealer, was planning a building 
that will be the last word, and 
will have the best possible shop 
equipment in order to keep me- 
chanics. 

If it is possible to arrange an 
NADA convention in January, 
Chamberlain said, one of the 
most important points on the 
agenda, in his opinion, should be 
the assembling of the latest in- 
formation on buildings, lighting, 
shop equipment and the other 
things that go to make a dealer’s 
shop efficient. 

A most important factor in the 
postwar competition will be the 
dealer’s goodwill and reputation, 
Chamberlain reminded the dealers. 

Chamberlain pointed out the 
progress that had been made in 
smoothing out the machinery for 
disposing of surplus government 
automotive goods, and urged deal- 
ers to keep a close watch on de- 
velopments, since they hold a great 
deal more promise than has been 
seen to date. 

With respect to the used-car 
situation, Chamberlain said that 
some dealers were misled by the 
fact that in some areas dealer 
sales are up in relation to casual 
sales. That is only part of the 
story, he said, pointing out that 
in many cases the dealer was 
only buying one car for every 
three or four he sold and would 
soon be out of the used-car 
business if the trend continued. 

Chamberlain also reviewed the 
work of the subcommittee which 
presented recommendations to OPA 
on revisions of the used-car ceil- 
ing, and said that there was hope 
of obtaining higher ceilings on 
models which were selling for 
more in January market, upon 
which the ceilings are based, than 
indicated in the present ceilings. 


As for returning war veterans, 
he pointed out that they are not 
subject to manpower restrictions 
for 60 days after they take their 
first jobs. Because of the ad- 
vanced state of mechanization in 
modern warfare, Chamberlain 
said that many of these veterans 
will fit into automotive shops. 

Chamberlain as well as Glenn 
Shields, commander of the Detroit 
section of the American Legion, 
who also spoke at the meeting, 
pointed out that psychologically 
many of the veterans are changed 
men and urged that employers use 
patience in adapting them to their 
shops. 


YORK RESEARCH CORP. has introduced a design for a small four-place 
eee landplane which includes a number of features, including this 


small light car. 


Cabin of plane is so designed that this car can be driven 


up ramps into the plane, and the motorist may control the plane from his 


car seat. Car is speciall 
nose position of the fuse 
Simple chocks position the car. 


well 


designed, with the hood projecting 
ze and passing under the instrument panel. 


into the 


LOADING THE YORK COMMUTER. Rear door of the fuselage opens 


to receive the specially-designed car. 


The rear door may be opened and 


closed from the driver’s seat by a cable and wheel control. 


osama mat ee 
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on 
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LOCATION OF THE CAR in > 


projects into nose position of fuse 


plane. Note that hood of small car 
ge. 


Flying Station Wagon 
Driver-Pilot Controls York ‘Commuter’ 
From Seat of Private Car 


NEW YORK.—A flying station 
wagon, which combines the fea- 
tures of the airplane and automo- 
bile in a unique double unit, has 
recently been designed by the 
York Mfg. Co. for immediate use 
in the postwar era. 

Announced in the wake of 
skepticism on the practicality of 
the helicopter, the “York Flying 
Commuter” is primarily intended, 
York officials said, for salesmen 
who would use airplanes for trans- 
portation if it weren’t for the prob- 
lem of reaching town from the 
airport. 

The “Commuter” solves this dif- 
ficulty with a small light car, 
which takes passengers to and 
from the airport. The car is 
driven up a ramp into the plane 


Tinkham Named 


Eclipse Manager 


DETROIT. — Appointment of T. 
W. Tinkham as general manager 
of the Eclipse Machine division of 
Bendix Aviation Corp., 
N. Y., was announced last week by 
Ernest R. Breech, president. 

Tinkham, who has been general 
manager of the Philadelphia divi- 
sion of Bendix, succeeds William 
L. McGrath, who is retiring as 


general manager of Eclipse after | 
| charter service. 


28 years of service. 


Elmira, | 





itself, and then the driver can con- 
veniently guide the controls of the 
ship without moving from his posi- 
tion. The engine of the vehicles 
is situated in the rear, insuring 
ample room . 

The plane can carry four pas- 
séngers without the car, two 
passengers in the car or a pilot 
and 600 pounds of cargo. It has 
@® minimum cruising speed of 
115 mp.h. and a maximum of 
145 m.p.h. 

Metal would be used in the 
structure of the wing, landing gear 
and tail, while the fuselage would 
be fashioned of plywood. Weight 
of the plane has been set at 3,103 
pounds. 

Both car and plane would cost 
$5,000, it was said. Operating cost 
of the plane would be 6% cents a 
mile, the car 3 cents a mile. One 


| gallon of gas would carry the car 


approximately 50 miles. 

The York firm has begun a 
survey of manufacturers and 
sales managers to determine re- 
action and possibility of the 
“Commuter.” Results of the poll 
are expected to be announced 
shortly. 

Other uses indicated for the 
“Commuter” are: intercity mail 
service; air express; private rec- 
reation; newspaper delivery; fire- 
fighting; plane repairing, and 


DeSoto Appoints 
Cleland in Boston; 
6 Others Named ~ 


DETROIT. — Appointment oc 
Walter James Cleland as Boston 
regional manager succeeding 
Frank H. Wing, 
who retires to be- 
come __ associated 
with Otto A. Law- 
ton of the Law- 
ton-Hevessy Co., 
Boston, is an- 
nounced by J. B. 
Wagstaff, general 
sales manager 
of De Soto Mo- 
tor Corp. Cleland 
will supervise De 
Soto activities 
throughout New 
England. 

The new regional manager has 


Cleland 


been associated with De Soto since@@jey 


April, 1936, serving in the New 
York region where he was in- 
strumental in developing numerous§ 
large dealerships. He has been 
in the automobile business since 
1916, starting in the middle wes 
and coming east in 1933. 

In addition, Wagstaff appointed 
six other De Soto district man- 


agers. 

They are: Al Tuma, Detroi 
region; A.. E. Walbridge, New 
York region; C. L. Davis, New 
York region; Vance Fish, Kansas 
City region; E. J. Brodell, Cincin- 
nati region, and Homer Burger, St. 
Louis region. All except Walbridge 
have had previous experience as 
De Soto district managers, their 
service having been interrupted by 
the war. 


--edgewise 


(Continued from Page 4) 
if we didn’t start buying her” 
surplus? 


* > »* 
INNER-TUBES—Quite recently, 
inner-tubes which had been doled 
out by the ration boards as if the 
were made of radium, became 
ration-free. Was there any grea 
rush to the tire stores? Not tk 
I have heard about! 
+ * * 
So one could go on, if one knew 
more about such things, recounting 
the fallacies of the second grea 


a 


experiment in America. We Amero" 


icans are just naturally  non- 
conformists, which means we aré 
just naturally anti-fascist. We will 
pay any price and go to any ends 
to get what the law says we can’ 
have, 
and what happens—well, we just 
don’t buy until we are forced 
by necessity. 
* *¢ * 

Right now most Americans be- _ 
lieve there is a great surplus of — 
ordinary gasoline—good enough te 
keep our cars and trucks going 
even if we had to put up with a 
ping or two. Not good enough fo 
military purposes, but good enough 
for home consumption. If this is 
true, why not let the Americs 


motorists have it ration-free? The’ 


answer, Of course is the slide-rule 
boys are afraid we will wear ou 
our tires and cars before they can 
be replaced. Well, we said twa 
years ago in this column that the 


but remove the restriction’ 


to = nl 


great unknown equation was “how” 


much mileage would the tires then 
on cars give?” That has never 
been answered and never will be, 
because 90 percent of them are stil 
going strong. During the closing 
days of the last war, we had 
“gasless Sundays” when it was 
worth your life to be seen driving 
the family-car on a holiday. That 
was the democratic, American wa: 
to control a gas-shortage and, ag 
I recall, it worked! But, of course 
the present crop in Washingto 
had never heard of it and who 
were they to profit by someone 
else’s experience ?—G.M:S. 


Goldrick Named 
To Steel Panel 


DETROIT.—J. C. Goldrick, vice- 
president of Evans Products Co, 
was named last week an indust 
member of the War Labor Board 
panel set up to handle disputes in 
volving 500 fabricating and mis- 
cellaneous companies whose agree- 
ments with the United Steelwork 
ers Union of America have expired. 
The panel will hold preliminary 
hearings in Washington Aug. 29-30 


i 
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READIN’EST ARMY THAT 
EVER FOUGHT A WAR 


THE SALURDAY EVENING 


i} 


GETS THE POST 
IN 3 FORMS 


7 THOUSANDS 
GET THE POST 
AS YOU SEE IT 


N an Aleutian outpost — on a 

bomber field in China—aboard a 
Japan-bound sub — men in uniform 
are reading The Saturday Evening 
Post as you see it. Maybe it’s a thumb- 
worn copy six months old...maybe a 
late issue arrived by some miracle. It 
doesn’t matter. Each copy is guarded 
and read and re-read and passed from 
man to man. Their letters bring us 
cheer — and a voice of approval — a 
voice that speaks in unmistakable 
language, and says, “‘Keep it coming 
—keep sending us this magazine that 
stands four-square for what we want 
America to be.” 


2 THOUSANDS 
GET THE 
OVERSEAS EDITION 


HEY tell us they get a great 

thrill out of the stories and ar- 
ticles that bring home closer. So each 
month we publish a thin paper, over- 
seas edition. Forty-eight pages of 
stories, articles and features selected 
from a month’s editions of the Post 
—and rushed, through War Depart- 
ment cooperation, to our men on the 
battle fronts. Thus, thousands of 
service men are following war’s 
progress with the world’s great 
writers ... enjoying fiction from the 
pens of the great... keeping abreast 
of the panorama of life and affairs 
in their own magazine. 


<3 HUNDREDS OF 


THOUSANDS OF FIT-THE- 


POCKET POST YARNS 


HERE’S little enough, for amuse- 

ment, a man can take into action. 
And it’s then, if ever, that a fighter 
needs diversion. To meet the require- 
ments of fox-hole reading, Post edi- 
tors select the Pick-of-the-Post, re- 
print three complete storiesorarticles 
in a pocket-size edition called Post 
Yarns. They’re printed in 500,000 
lots at our own expense, and rushed 
to all fighting fronts. Lighter than a 
pack of cigarettes — these priceless 
gems of reading add no weight to 
speak of to a man’s equipment—but 
add immeasurably to his entertain- 
ment— when reading is needed most. 


The Saturday Eyening Post is reaching the fighting fronts by hundreds of thousands — going out there where reading is 
worth more thati its weight in gold—and where, next to home, a man wants news of home more than anything else on earth. 


Oat OM mL om. 
TOMORROW- MILLIONS OF BUYING MEN 
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Merchandising Experts Picked... 


Organization Completed 
For Surplus Disposal 


WASHINGTON.— Concluding de- 
tails of the Treasury’s surplus- 
disposal organization were 
nounced last week by Ernest 
Olreich, director of the division 
handling the vast job of consumer- 
goods disposal. 

Principal official under Olreich is 
Russell C. Duncan, deputy in 
charge of sales and merchandising. 
He is responsible for policy on 
transfers, sales, loans and rentals, 
exhibits and displays, circulariza- 
tion of government agencies and 
rehabilitation of surplus property. 

For operating purposes, he has 
eight commodity branches—auto- 
motive; textile and wearing ap- 
parel; machinery; furniture; hard- 
ware; medical and surgical goods; 
paper and office supplies; and gen- 
eral products. Each of these com- 
modity groups is headed by a 
recognized merchandising 


an- | 


, dealer, is in charge of the auto- 


motive branch. 


Duncan is president of R. C. 
Duncan Co., of Minneapolis, dis- 
tributors of commercial hardware, 
and has been with the government 
about three years, with WPB and 
previously with OPM. In addition 
to Duncan, two other deputies 
have been selected. 

Frederick R. Atcheson, deputy in 
charge of operations, is respon- 
sible for coding and classification, 
pricing, inventory control, com- 
modity reports, warehousing, trans- 
portation, traffic, appraisal and 
administrative functions. Previous 
experience has been as comp- 
troller with Marshall Field in 
Chicago. 

Albert W. Frey, deputy in charge 
of general trade relations, is re- 
sponsible for personnel, liaison 


expert | with industry advisory committees, 


in the particular commodity or| public relations, liaison with other 
group of commodities under his 
direction. 

Lee 


YOu 


Pittsburgh 


Moran, 


government agencies, and trade 
relations. He is currently on leave 


| 


C. H. REYNOLDS, vice-president of 
Sheffield Corp., Dayton, O., smiles as 
he receives a 25-year service pin from 
Louis Polk, president of the company. 


has been professor of marketing in 
the school of business administra- 
tion since 1921. 

In announcing the staff ap- 
pointments, Olreich indicated he 
was cognizant of the tremendous 
job ahead. In a prepared state- 
ment, he said: “The surplus dis- 
posal job to be done is enormous; 
if it is not done right away it can 
have a terrific impact on the na- 
tion. That is why we are appoint- 
ing practical business men to these 


auto | from Dartmouth College, where he! important positions.” 


TO SAY TO MANAGEMENT-MEN 


Every day brings the business enterprises of this country closer to 


the problems of peace . . . to the problems of war contract termina- 


tion, reconversion, re-employment, re-adjustment . . . to the search 


for new equipment, new materials, new markets. 


No wonder there is an avid appetite among management-men 


for every scrap of business news which will help them anticipate 


these problems and solve them before they must be met. 


So Business Week is packing helpful business news, forthright fore- 


casting and interpretation into every page of every issue. And 


Business Week's advertisers are bringing their campaigns in focus 


on new objectives. They—and you—have many things to say to 


management-men. 


A 


D ONE 


In May, a nation-wide Ross Federal survey showed company presidents 


voting Business Week ‘‘the one magazine most broadly useful to me as a 


management-man 


in business.’ Such 


reader 


confidence and reliance on 


Business Week is going to be of very special value to advertisers in the, 


hard-selling days ahead. 


The News-base of Management's Decisions 


FOB FACTORY 


Which Car 


Will Come 


Off Line First? 


By A. H. Allen 


THE BOYS in the back 


room are now making theiy 


bets on which car producer will be first with the forthcom- 


ing 1945 models. 


on Chevrolet, for a number of very logical reasons. 


the first place, Chevrolet is 


and to handle such volume,‘ 


has operated a diversity of 


manufacturing and assembly 
plants scattered throughout the 
country. While many of these 
plants are now occupied intensive- 
ly with war production—and some 
will continue to be so occupied 
perhaps even after the European 
phase of the war terminates— 
there would appear to be a suffi- 
cient number of facilities taken 
in the whole so that a measure 
of automotive production could be 
fitted into the bare spots. 
Chevrolet has its own gray iron 
foundry, which can be quickly re- 


Most of the money appears to be riding 


In 
the largest volume producer 


turned to production; its own 
forge shops, gear 

and axle depart- sii 
ment, small parts 
plant, etc. Some 
of these divisions 
have been oper- 
ating right along 
on service parts 
and probably 
could handle 
some new-car ac- 
tivity as well, 
particularly when 
it is realized the Allen 
basic compo- 

nents of the first new cars will 
be identical with the last of the 
1942 models. 

The situation with respect to 
bodies is not too clear. Several 
of the Fisher Body plants have 
been devoted exclusively to. 
Chevrolet production and are 
now either idle or switched to 
aircraft work. But, reportedly, 
Fisher Body is already in pro- 
cess of reassembling its engi- 
neering and purchasing divisions 
for automobile activity, and 
there is even talk of order for 
materials and parts being re- 
leased around the middle of 
September. While this activity 
would involve all the GM divi- 
sions, it will doubtless be con- 
centrated on Chevrolet at the 
start. 

It is not believed there will be. 


any wide disparity in the date of ~ 


resumption of production, simply 
because of the keenly competitive 
nature of the business. 
tainly the plants will not all re- 
sume on the same day, and at 
this juncture the first horse under 


the wire looks like Chevrolet. 
* a + 


Shot Peening 


To the Fore 

BLASTING of finished _ steel 
parts with steel shot to improve 
the fatigue strength of parts is an 
art which recently has come into 
exceptional prominence. Shot 
peening, as it is called, was used 
to some degree in the automotive 
industry prior to the war, such 
parts as coil springs being given 
the treatment. But lately it has 
spread rapidly to other parts— 
crankshafts, connecting rods, even 
gears. 

Like anything new, the process 
thus far has suffered from lack 
of standardization—of equip- 
ment, shot size and shape, and 
general procedure and interpre- 
tation of results. This is coming 
along, however, and a system of 
standardization and grading of 
shot has been worked out which 
appears to be acceptable to the 
various manufacturers of the 
material as well as to the users. 
Special types of equipment have 
been developed by American Foun- 
dry Equipment Co. and Pangborn 
Corp. for handling various shot 
peening jobs. The former com- 
pany has coined the term “Wheel- 
apeening” to identify its process 
and recently has made available 
a new type of measuring gauge, 
based on an original system de- 
veloped by J. O. Almen of General 

| Seoters Research, to determine the 
| 


effect of a shot peened surface. 
* * * 


Convair 


In Postwar? 

News that the Greyhound bus 
interests have placed orders for 
a new type of bus with Consoli- 
dated Vultee Aircraft Corp. is the 
tipoff to at least part of the post- 
war planning of this large air- 
craft producer. 

The bus will be powered by a 
radial air-cooled engine, will have 
;}a new type of wheel suspension 
(perhaps patterned after aircraft 
oleos), and will have a driver’s 
compartment almost fully enclosed 
by transparent plastic. 


vw 
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‘Young man—you have it!” said the Wizard of Menlo Park 


T IS A warm August evening in 1896. 
Around a banquet table on Long Island 
sit Thomas A. Edison and the country’s 
leading men of the electrical industry. 
The talk swings to politics, to Bryan and 
McKinley and the Cuban situation—then 
back again to business. There is discussion 
about storage batteries to drive America’s 
“horseless carriages’’. Someone points to 
young Henry Ford, Chief Engineer of the 
Detroit Edison Company, and says: 
‘“There’s a man who has built a gas car!” 
At once, Edison eagerly begins to ask 
questions—and to listen. ‘‘How do you 


- 


explode the gas in the cylinder? Do you do 
it by an electric spark?”’ 

On the back of a menu, Henry Ford 
sketches his engine. Edison thumps the 
table so hard the glassware tinkles. 

“Young man, that’s the thing—you have 
it. Keep at it. Your car is self-contained 
carries its own power plant—no fire, no 
boiler, no smoke, and no steam. Keep at it!” 

Here was the challenge and encourage- 
ment Henry Ford needed most. It was 
something he never forgot. And through 
the years, keeping-at-it has remained a firm 
tradition of Ford Motor Company as it 


eee 


has created 30 million cars and trucks. 

It is this keeping-at-it in research, in engi- 
neering and production, that has made the 
Ford name a synonym for smart, comfort- 
able, economical transportation, priced to 
serve the needs of the greatest number. 

In the peaceful days ahead, the new 
Ford, Mercury and Lincoln cars will reflect 
all the established Ford skills and inven- 
tiveness. Their advanced styling will match 
their famous quality leadership. They will 
benefit by the new knowledge of materials 
and techniques being achieved as Ford 
keeps at it, making the tools of victory. 


FORD MOTOR COMPANY 
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Dealers tell me 


(Continued from Page 3) 


against Roosevelt, the New Deal 
and the OPA. 

“There are many poor, hard- 
working men and women in Amer- 
ica today who paid from five to 
eight hundred dollars more for 
a used car than they had to have 
to hold their jobs than they should 
ever have been forced to pay. Who 
got that five to eight hundred 
dollars? The well-to-do citizen who 
had several used automobiles and 
didn’t need them, and who, by the 
way, didn’t need this five to eight 
hundred; and the fly-by-night, gyp, 
curbstone used-car salesman—I re- 
fuse to call them used-car dealers. 
And who is the cause of all this? 
NADA and the Automotive News, 
if you ask me. 

“Now, I'm not mad with any- 
body connected with the NADA 
and we are going to remain a 
member and pay our dues, and I 
am not mad with the Automotive 
News and am going to continue 
to pay my subscription to their 
paper, but for crying out loud, I 
hope they will get modern and be 
fair and advocate a live-and-let- 


| live policy and not such a selfish 


one. 
* ¢ ¢ 


Other Things 


Important 

“It appears to me, Mr. Munn, 
that the big, selfish business in- 
terests of this country are literally 
compelling or forcing the business 
of this country into the clutches 
of the CIO. We are now fussing 
and fighting for freedom and a 
Democratic nation. In my opinion, 
it doesn’t make a damn how many 
Germans and Japs we kill, we will 
never have a real Democratic na- 
tion in this country of ours until 
big business realizes that the 
white-collar men and women and 
the general laboring class of people 
of this country, who after all really 
make it possible for big business 
to make money, make enough 
money themselves to have a little 
left after they pay for something 
to eat and a roof over their heads. 
I think I realize that brains and 
ingenuity will be and should be 
rewarded. I feel, too, however, 


that they can be rewarded and 
still the working classes of Amer- 
ica can be given a little more 
protection. In other words, there 
is somebody in this big transporta- 
tion problem to be looked after 
or protected a little besides the 
dealer himself, and the NADA. 
“I may be all wet, but it ap- 
pears to me that too many of us 
too often forget that we have a 
duty to perform as automobile 
dealers, as well as make money. 
And that duty is to the people of 
America who need transportation. 
Is it right and sound for anybody 
—poor or rich—to have to pay 
three to five hundred more for a 
’41 model used automobile that has 
been run 50,000 to 60,000 miles than 
it originally cost when new?” 


* * * 


Held Godsend 
To Dealers 


ERE is another letter from a 
Pennsylvania dealer. It has 
already been circulated by the 
enterprising Pennsylvania Auto- 
motive Assn. to its members. It is 
too good, however, to remain 
private property of the Pennsyl- 
vania crowd, so it follows: 
“In my opinion, the Used Car 
Price Regulation is a godsend to 


Now is the time to 


GET THE FACTS ABOUT PACKARD 


Applications for Packard dealerships are coming in 


faster and faster. 


Now is the time to get the facts about Packard. 
Not next week Not{tomorrow. Right now... 


The presentation shown above, just off the press, 
tells the facts quickly and briefly. Packard’s def- 
inite post-war program Calls for building a minimum 
of 200,000 cars annually—double the production of 


Packard’s best peacetime year. 


~ - ; : 
g Whenfyoullearn{aboutjthisfexpansion program— 


etl ets 


WARHAWK 


MUSTANG 
fighter 


HURRICANE 


fighter fighter 


MOSQUITO 
fighter-bomber 


new-car dealers ... if THEY will 
do something about it. MPR 540, 
by its definition of the term 
‘dealer,’ gives the new-car dealer 
a chance to recapture the used- 
car business from the curbstone, 
vest-pocket broker. The meat of 
the definition is that a dealer is 
one who ‘... maintains a place 
of business for the display, sale, 
REPAIRING ANDD RECONDI- 
TIONING of used cars .. .” ‘or 
who is able to make arrangements, 
subject to approval of OPA, with 
a “reputable business engaged in 
the repairing and reconditioning 
of used cars.’” 

“How many used-car dealers 
maintain facilities for repairing 
and reconditioning? Two of the 
oldest used-car dealers in 
have no service facilities what- 
ever! 

“Name one ‘reputable business- 
man,’ whether he be a new-car 
dealer or an independent repair 
shop, who can honestly certify to 
OPA that he will be responsible 
for the reconditioning and servic- 
ing of used cars sold by a used-car 
dealer who has no service facili- 
ties. Every reputable shop in the 
country is already over-run with 
repair work. 


“Before July 10 everybody and 


when you see how much has already been accom- 
plished—you will want to come along with us. 

Write — or wire— the Sales Department at the 
Packard factory and a Packard field man. will 
visit you at the earliest opportunity. 


ASK THE MAN WHO OWNS ONE 


PACKARD 


PRECISION-BUILT POWER 


LANCASTER 
bomber 


his uncle bought and sold used 
cars. It became such a racket that 
it was not unusual to see a used- 
car change hands three or four 
times—always at a profit—before 
it ever reached a retail buyer. 
When it did, price was sky high— 
there was no guarantee and no 


service. 
» @ 


Sees Work 


To Be Done 


“The Price Regulation HAD to 
come; it was long overdue. There 
are only two groups of people who 
don’t like price ceilings; they are 
the disappointed owners who are 
holding out for higher prices, and 
the gyps. Of course, there are 
gyps in the new-car business, too. 


“The benefits from the regula- 
tion are not going to be realized 
without effort. We must do these 
things: 

“1—Spend some money advertis- 
ing that... 

“(a) We have our own service 
facilities. 

“(b) We will recondition all used 
cars. 

“(c) We will guarantee them— 
and have our own service facili- 
ties to back the guarantee. No 
need to send customers to strang- 
ers for service. 


“(d) We will buy used cars and 
pay good prices. 

“(e) We will invite inquiries 
from the public pertaining to eeil- 
ing prices and give information 
freely and accurately. 

“2—Ask our newspapers to re- 
ject used-car advertising which is 
exaggeratory or dishonest. The ‘as 
is’ ceiling is the most any person 
can pay an owner. Such sstate- 
ments as ‘we are overbidding 
everybody’ are not true, and should 
be eliminated from all used-car 
ads. 

“8—Demand from OPA (at fre- 
quent intervals) answers to these 
questions: 

“(a) Have you checked every 
used-car dealership to make sure 
he qualifies to sell at more than 
‘as is’? 

“(b) What are you doing about 
the used-car dealer who displays 
‘warranty’ price tags but has no 
service facilities? If such a dealer 
claims to have an arrangement 
with another shop, by what stand- 
ard do you measure the qualifica- 
tions of that shop? 

“(c) Do you require every appli- 
cant for gas coupons to submit 
Certificate of Transfer provided 
for in the Regulation? It is 
charged that OPA is issuing gas 
coupons without this requirement. 

“The dealer who sits back with 
a ‘show me’ attitude, and expects 
MPR 540 to do the job alone, is 
in for a big disappointment. You 
don’t depend on factory advertis- 
ing to produce business for you in 
normal times, do you? 

zs. * & 


Claims 25% 


Is Enough 

“I have no sympathy for the 
used-car dealer who yells ‘bloody 
murder’ about how the price regu- 
lation is unfair to him. The only 
thing in it that puts him at a 
disadvantage is the service re- 
quirement. If he has no service 
facilities, I claim he is not an 
automobile dealer, and never was. 
He should get into the business 
by offering service to the public, 
as we new-car dealers do, or get 
out. 

“T claim that a margin of 25 
percent is enough, if dealers will 
learn to buy right. I have bought 
a number of cars since July 10 at 
less than ‘as is’ by pointing out 
the cost of needed repairs. If the 
used-car dealer pays more than 
‘as is’ how can he, any more than 
we, afford to make the repairs and 
sell at ‘warranty’? The answer is 
that if he cheats at one end, he is 
capable of cheating at the other 
end. Then it is up to the dealer to 
report him to OPA, and demand 
that they prosecute him. 

“In a nutshell, then, we must 

1—Advertise that we BUY and 

SELL. 
2—Educate the public to under- 
stand the regulation. 
3—Emphasize the importance of 
service facilities. 
4—Follow up with OPA, to see 
that the regulation is en- 
forced. 

5—Get back to good business 

principles, in buying and sell- 
ing used cars.” 
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The Picture in True 
Detective that trapped 
“Pretty Boy” Floyd 


Se ee 


he Line-Up is a department of thirteen years 
-—"Wnding in True Detective and Master Detective. 
In cooperation with leading law enforcement officers 
describes wanted criminals and offers rewards 
from the publisher, frequently from others. To date 
321 criminals have been captured through the 
vices of the Line-Up. 


= 
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In his short, violent criminal career, he shot down eleven 
men—six of them police officers; he kidnapped twenty- 
three, using them as human bullet-shields in getaways 
from bank hold-ups—thirteen ruthless, bloody hold-ups. 


Every city, town, hamlet and county in the Middlewest 
and Southwest formed posses—called on sheriffs, deputies, 
marshals, police chiefs, plain clothesmen and patrolmen 
to get this man ‘Pretty Boy” Floyd. 


F.B.I. and great private detective organizations fol- 
lowed thousands of tips—only to find their wily quarry 
had just slipped away. Thirty-seven separate manhunts 
were organized—some covering vast areas where he was 
known to be—36 times he escaped nets that captured 
39 lesser criminals. For this dangerous killer had an 
animal’s wary sixth sense of imminent capture—always 
seemed to know when danger threatened. 


Something lulled that sixth sense when he asked gentle, 
hospitable True Detective reader Robert Robinson for 


aw A 2A 


a sandwich. Perhaps because there was nothing of the 
police officer about this kindly old farmer. But Robinson 
was to prove his Nemesis within four hours of their meeting. 


For the faintly familiar face haunted Robinson. Where 
had he seen it? Then when he saw his copy of True 
Detective on the living-room table, he remembered he 
had seen it in the T. D. Line-Up. He looked again—made 
doubly sure and hastened to his friend and neighbor, 
Constable Clyde O. Birch. Constable Birch immediately 
gave the tip to Federal Agents and the long-last chase 
—the 37th manhunt—started from Robinson’s farm. 


On the nearby farm of Mrs. Ellen Conkle, Federal 
Agent Melvin Purvis, with local police and three of his 
own Government agents spotted ‘Pretty Boy’’—gave 
the sharp command “Halt! Stick ’em up!” Floyd, gun 
in hand, wavered, ran toward outbuildings, crashed under 
the officers’ gunfire. The nation’s most dangerous killer 
was dead. 


Yue of the git MACFKFADDEN PUBLICATIONS 


The Measure of a Magazine’s Worth Is Its 
Hold on Its Readers and Its Value to Society 


TRUE DETECTIVE ~- MASTER DETECTIVE 
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Jewelers Urge 
Early End of 
Credit Controls 


NEW YORK.--Abolition of the 
Federal Reserve Board’s Regula- 
tion W curb on consumer credit as 
soon after the end of the European 
war as is administratively possible 
was urged in a resolution adopted 
last week by the American Na- 
tional Retail Jewelers Assn., which 
asserted that such action will 
hasten reconversion and wide dis- 
tribution of consumer goods. 


The resolution said the associa- 
tion’s members have cooperated in 
the effort to control inflation by 
rigid adherence to wartime con- 
trols, “looking forward to the time 
when regulation can be eliminated 
and the fundamental freedom of 
contract may again be left to wise 
individual and merchandising 
policy.” 

Declaring it anticipated a 
healthy expansion of consumer 
credit, the association pledged to 
give guidance to merchants in ex- 
tending credit. 


“A QUIET LAGOON 


At Detroit, Graham-Paige produces the famed ‘* Alligators,” 
well as precision components for aircraft engines and naval tor- 
pedoes... at Warren, Ohio, its Warren City Manufacturing Sub- 
sidiary produces LCM-3 landing craft, mechanisms for warship 
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WELCOMING THE 


intendent, and Lieut. R. K. Vietor, 


Ex-Maj. 


Olsen Returns 


'To Cadillac in Chicago 


CHICAGO. — Following his dis- 
charge from active duty in the 
U. S. Army Air Corps, Maj. Leslie 


engines, and other essential war material. 


oi ‘ : 
_ MU Es Fw 


pETROINT 


GRAHAM, 


DETROIT 32 


50,000th Oecerlikon to be built by Pontiac 
Shaking hands in front of the gun are William L. Kelley, plant super- 
Navy officer in charge. 


Procurement Men Say: 


Fallof NazistoTerminate 


NEW YORK.—Maj. Gen. Ben- 


. | nett E. Meyers, deputy director of 


Motor. 





Olsen has rejoined the Cadillac 
branch here in his former post as | 
wholesale manager. 

He was connected with the Chi- 
cago branch for a number of years 
before entering the Army, in which 
he served in Africa and Italy. } 





and services, Army Air 
told some 2,700 aircraft 


material 
Forces, 


|contractors attending a contract 


readjustment forum recently that 


| about one third of all contracts in 


the aircraft industry will be termi- 


| nated when Germany is defeated. 


Expressing deep concern over 
the growing backlog of Army Air 
Force termination cases resulting 


|from tardy presentation of claims 
| by 


industry, Gen. Meyers and 
other high-ranking officers em- 
phasized the necessity for mak- 
ing thorough preparations for 
“X-day” terminations. Gen. Meyers 
called the termination job the next 
most important war undertaking 
of the industry, second only to 
continued production of every 
needed fighting craft. 

The aircraft plant officials 


®9—FROM CAPTION ON OFFICIAL 
MARINE CORPS PHOTOGRAPH 


DRAWN FROM OFFICIAL MARINE CORPS COM 


HE defenses that Japan’s master minds dreamed 
up for their South Sea bases did not anticipate 
the Amphibious Tractor (LVT), called the **Alligator”’ 
by our Armed Forces because of its ability to swarm 


over an enemy position. 


Obstacles that would halt 
other types of landing craft are all in the day’s work 
for this amphibious monster, which comes roaring 
ashore, over bar and reef, with guns blazing and a com- 
plete complement of fighting men deep in its hull, 


ready to spring out and clean out another nest of Japs. 


WARREN 


PAIGE W 


MICHIGAN 


Subsidiary—WARREN CITY MANUFACTURING COMPANY, Warren, Ohio 


Third of AAF Contracts 


were told that 50 percent of the 
present backlog of termination 
cases exists in the Eastern Pro- 
curement District, where 8,000 
prime contractors and subcon- 
tractors are working on 32,000 
separate contracts, covering one- 
third of the entire Air Forces 
procurement program. 

In reviewing steps taken by the 
War Department to aid in the 
enormous liquidation program, 
Gen. Meyers said that 4,255 offi-” 
cers had been trained to assist 
industry with contract cancella- 
tion programs. He urged industry 
to assign its best men to the task. 

Lovett Opens Forum 

The forum was opened by Rob- 
ert A. Lovett, Assistant Secretary 
of War for Air, who emphasized.‘ 
that the future security of the 
United States depended in large 
part on how well the termination 
task is accomplished. 

The need for more speed by 
contractors in preparing claims 
was stressed by Charlton Mac- 
Veigh, deputy director of the 
readjustment division, Army 
Service Forces, who presented 
figures showing “that the per- 
formance of contractors has not™ 
kept pace with the performance 


of the War Department in the WO 


field of readjustment.” 


“For the War Department as a 
whole,” he said, “the length of 
time required to settle claims 
after the claims had been filed has 
been reduced on the average be- 
tween January and June, 1944, 
from 2.5 to 2.4 months. Between 
the same dates, the length of time 
required to file prime contractors’ 
claims on the average for the War 
Department as a whole increased 
from 2.6 to 2.9 months. 

AAF Reduces Time 


“The Air Forces has in many 
ways the most complex types of 
problems in the field of readjust-. 
ment. The average time to settle 
claims after they have been filed 
with the Air Forces is a little 
longer than the War Department 
as a whole. But between January 
and July, 1944, that time period 
was cut by the AAF from 4.5 to 3 
months. Meanwhile the record of 
prime contractors of the AAF wase« 
in a contrary direction, the aver- 
age time for filing increasing in 
the same period from 3.3 to 4.6 
months. 


“If we could be sure that con- 
tractors would assume their full 
responsibilities in the nature of 
preparation and self-education, I 
think we could look forward with 
confidence to handling the serious 
difficulties of mass terminations, 


“But if contractors will not 
assume those _ responsibilities, 
there will be no justification for 
such confidence. The experience 
and the records indicate that in 
all districts, but particularly 
here, the next move, and the 
most important move, is up to 
you.” 

Col. E. W. Rawlings, chief, 
readjustment division, Material 
Command, AAF, said a necessary 
step in settling terminated con- 
tracts will be the scrapping of 
80 to 95 percent of all work in 
process. 


U.S. to Start 
Census of 


Industry 


WASHINGTON. — A_ compre- 
hensive census of American in- 
dustry, at what probably is its 
record production this year, was 
Officially announced last week by 
President Roosevelt. 

Proposed as an aid 
reconversion of _ this 
economy te peaceful pursuits, 
the proposed statistical study 
means the advancing by a year 
of the regularly scheduled 1945 
“census of manufactures.” 


The President ordered that it 
include “a running account of 
the status of employment, un- 
employment and wages in the 
nation as a whole and in the 
principal industrial areas.” 


to the 
nation’s 


v 
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Dieaiis of Velon will make any model look like 
something brand new in automobiles! 

For Velon, Firestone’s new wonder fabric, opens 
a whole new world of color possibilities for car up- 
holstery. The lightest, brightest, gayest of shades. 
The most exquisitely delicate of tints. The richest 
of deep, luxurious tones in any effect, from quiet, 
subdued dignity, to a brilliant gem-like sparkle. And 
in an infinite variety of weaves and patterns. 

All in a material far more practical than any ever 
used for car interiors before! Velon is stainless. It 
never fades. It is non-inflammable. It is highly re- 
sistant to grease, acids, alkalies and solvents. 

It can always be wiped clean and fresh as new ina 


beauty of Velon is virtually everlasting! 

And so, apparently, is Velon itself. Test installa- 
tions of Velon in public vehicles over-burdened with 
wartime traffic show utterly NO signs of wear or 
deterioration after three whole years! 

Never before has such beauty been available for 
upholstery and interior decoration. And never before 
such durability! 

Change or no change in exterior lines, your first 
postwar models can have powerful new, almost revo- 
lutionary sales appeal—with Interior of Velon! 

P.S. For completely modern seating make the 
cushioning FOAMEX, Firestone’s foamed latex. 


ANOTHER CONTRIBUTION TO A BETTER WAY OF LIFE by 


For the best in music, listen 
to the Voice of Firestone Monday 
> evenings over the NBC network. 


Firestone 


e mark pronounced Vel-lon 


} 
\ 


DURA 


—N 


PRACTIC 


ALITY 
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New Rubber Rules 


Medium Truck Tires Get Only 10% Crude 
In Order Extending Use of Synthetic 


WASHINGTON.—A revision of 
the basic rubber regulations that 
provides a compilation of all 
rubber directives and amendments 
issued to date was announced 
last week by the War Production 
Board. 


The revised regulations include 
a number of provisions reflecting 
progress in the nation’s conversion 
from crude to synthetic rubber, 
WPB said. Among the new pro- 
visions are the following: 


1. The revised rubber order re- 
quires all medium-sized highway 
truck tires to contain 90 percent 
synthetic rubber instead of the 
former 70 percent. Furthermore, 
special-purpose tires, including 
earth movers, rock service, log- 
ger types, have been converted in 
the order from 100 percent natural 
rubber to 35 percent synthetic. 
The increased supply of high 
tenacity rayon cord has made it 
possible to extend the synthetic 
rubber use to these groups of 


tires, since rayon produces a more 
satisfactory synthetic tire. 


2. All truck tire inner tubes and 
a large group of airplane tire 
inner tubes are converted to syn- 
thetic rubber in the order. 


3. Use of neoprene and Buna N 
is now permitted without restric- 
tion in all wire and cable con- 
struction, while use of crude rub- 
ber has been further restricted in 
wire and cable applications. 


4. A procedure has been estab- 
lished for obtaining (a) Buna §S, 
a general-purpose synthetic rub- 
ber; (b) reclaimed and (c) scrap 
rubber, for consumption in prod- 
ucts where formerly use of these 
types of rubber was not permitted. 
Effective Sept. 1, WPB field offices 
have been designated to receive 
applications on WPB Form 2242. 
WPB Form 3820—revised (State- 
ment of Manpower Information) 
must also be filed. No special au- 
thorization will be granted under 
this procedure if contemplated 


Taking the Lid Off South America 


A frank report on conditions in South America 
which have been obscured by dictatorial censor- 
ships of news was recently published by The 
Christian Science Monitor in a series of articles. 
These were based on findings brought back by 
Monitor correspondent Roland Hall Sharp, after 
six months of travel. Many of the facts uncov- 
ered were startling and thought provoking. 


production in any way interferes 
with war production or with the 
production of essential civilian 
articles. 

Labor and facilities to manufac- 
ture non-permitted products from 
Buna §, reclaimed and scrap rub- 
ber must be available to the ap- 
plicant and must not be required 
for essential purposes. 

5. Elastic thread manufacturers 
are now permitted to use neoprene 
without restriction. Officials con- 
sider neoprene a very satisfactory 
synthetic rubber for the production 
of girdles and similar articles. 


July Car Sales 
Off in Richmond 


RICHMOND. — Automobile sales 
in Richmond in July declined from 
July 1943 and the June 1944 figures, 
according to the monthly business 
review of the Richmond Chamber 
of Commerce’s research depart- 
ment, released recently. 

July 1944 figures are: 34 new and 
1,207 used cars sold for a total 
of 1,241 cars. 


It takes a strong fish to swim against 
the current and a good dealer to 
stay in business now! 


A Close-up Picture of the War 


From Monitor Bureaus in London and Wash- 
ington, from Monitor correspondents in Mos- 
cow, Cairo, Chungking, and the war fronts, there 
comes a well-rounded, close-up picture of the 
global war. These keen on-the-spot observations 
set Monitor readers thinking. 


Department Stores Know 


The presence of 808 department stores and over 
14,000 other retailers in the advertising columns 
of the Monitor certainly indicates that this 
newspaper starts people buying. Mr. Manufac- 
turer—that’s a good point to remember when 
you make postwar promotion plans. 


Building Postwar Markets 


On June 3 AVIATION CORPORATION OF 
AMERICA inaugurated a series of 4-color adver- 


tisements in the 


Monitor’s Weekly Magazine 


Section to get a jump on postwar competition. 
Many of the nation’s top industries are using 
the Monitor for cultivating a strong postwar 
position. Our nearest office will gladly give you 
further information. 


An International Daily Newspaper 


Published by 


The Christian Science Publishing Society 
One, Norway Street, Boston 15, Massachusetts 


BRANCH OFFICES: 


New York, Chicago, Detroit, Miami, St. Louis, Kansas City, 
San Francisco, Los Angeles, Seattle, London, Geneva, Sydney 


At SAE Session... 


SAE OFFICERS in charge of the Society of Automotive Engineers’ National 


Transportation and Maintenance meeting held 
cmon chairman; 
Saunders of Portland, treasurer of the Oregon SAE; and Prof. 


right, Verne Savage of Portland, 
a Ore., chairman; Joy E. 
Paul of Oregon State College. 


Left to 
Hansen 6f 


. © EB. 
adley of Portland, chairman; — 


in seen Ore. 


AMONG THOSE from out of the state opening the SAE transportation 


meeting in Portland were, left to right, C. N. 
Union Oil Co., 
James Austin of DeLuxe Products, and Edgar B. Odgen, 


LaPorte 


Ind.; 
California 


SAE; 


Ss. E. Onorato, 


Bentley, of DeLuxe Products, 
chairman of the Northern 


Transport Clearing System 
To Be Set Up in Seattle 


SEATTLE.—Transport clearingseven good hunting licenses. 


for motor-truck carriers, similar to 
the plan in operation in Portland, 
San Francisco and Los Angeles, 
will soon be set up in Seattle. 

This was decided at a recent 
meeting of 20 leading over-the- 
road operators. Ray H. Culbertson, 
manager of the Washington Motor 
Transport Assn., explained’ the 
plan. 

During the first week in Septem- 
ber, the trucker committee and 
Culbertson will report at the meet- 
ing of the association directors, 
when further steps will be author- 
ized to improve handling of freight 
bills for all member-carriers. 

In addition, a committee headed 
by George Eastes, of Lee & Eastes, 
has been appointed for publication 
of a manual for drivers and 
loaders on proper handling of mo- 
tor freight. Culbertson wrote the 
manual which will be printed soon 
in booklet form. 

Charles Clyde, superintendent of 
Consolidated Freightways, Seattle 
division, has been named chairman 
of the motor freight claims divi- 
sion of the state association, which 
was authorized at the recent state 
convention in Wenatchee, Wash. 

This will be quickly established, 
the preliminaries being well out 
of the way. A special claims ex- 
pert will be employed to head the 
division, with offices at associa- 
tion headquarters, Smith Tower, 
Seattle. The bureau will act, in 
addition to being the record body, 
as an arbiter of disputes between 
carriers. It will advise carriers 
on settlement with shippers, but 
will not itself pay any damages. 
The claim expert will report 
weekly on government shipments. 

The association has as its major 
worry, the acute heavy tire short- 
age. As of Aug. 22, the number 
of over-the-road trucks down for 
lack of tires has increased to 29. 
A petroleum tanker, which has 
highest priority, was among those 
reported down at Pasco. 

The special tire panel, with ODT 
sitting in, meets daily at 10 a.m. 
to screen tire applications sent in 
by local boards from all parts of 
the Seattle district. The permits 
when issued, at this time are not 


Tear Gas Foils Yeggs 


DENVER.—A tear gas attachment on 
the safe of the Holt Chew Motor Co. 
(Plymouth) went off one night dur- 
ing the week and drove away safe 
crackers before they reached a com- 
pesmont in which $5,000 was being 
cept, the proprietor, Holt Chew, 
reports. 

All Wars End! There'll be Cars and | 
Trucks and Tires to sell again. 


The 
ODT must give help, for many 
truckers are not able to locate the 
tire they require. 

Efforts are being made to obtain 
complete inventory of tires on 
hand by dealers so that the opera- 
tor in greatest need can be served 
as quickly as possible. 


“Now, if we were 
only staying at 
THE ROOSEVELT” 


When you stop at The Roosevelt 
you don't risk getting marooned 
like this. For you'll be within 
walking range of Manhattan's 
Midtown activities. Direct pas- 
sageway from Grand Central 
Terminal to hotel lobby. A reser- 
vation at The Roosevelt liqui- 
dates a lot of bother. Rooms 
with bath from $4.50. 


THE 
ROOSEVELT 


Robert P. Williford. General Manager 
MADISON AVE. AT 45th ST., NEW YORK 


A Hilton Hotel 


OTHER HILTON HOTELS FROM COAST TO COAST: 


TEXAS, Abilene, El Paso, Longview, Lubbock, 
Plainview; NEW MEXICO, Albuquerque; CAL- 
IFORNIA, Long Beach, Los Angeles, The Town 
House; MEXICO, Chihuahua, The Palacio Hilton, 
Hilton Hotels, C, N. Hilton, President. 


a 
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The Principle’ of 


ELATIVITY 


= S You don’t have to 


be an Einstein to see 
and understand the 


principle of relativity in business. 


Every community contains a 
history and a lesson in such rela- 
tivity; the ups and downs of auto- 
mobile dealerships, for example, 


tell a very instructive story. 


Now may be a good time for 


you to look closely at some of 


these communities. It may be a 


good time, too, to remind yourself 
that for thirty years Dodge has 
maintained a business position of 
the most extreme, relative strength 


and stability. 


Dodge, incidentally, is the 
only dealer agreement embracing 
two fine cars and Job-Rated trucks 
in a single contract. This, for the 
Dodge dealer, means a larger relative 
sales and service market than exists 


for any other in his field. 


DODGE - PLYMOUTH - DODGE Job-Rated TRUCKS 


DODGE—DIVISION OF CHRYSLER CORPORATION, 7900 JOS. CAMPAU, DETROIT 31, MICH. 
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Perkins Boosted - 


By International 


CHICAGO.—Appointment of W. 
K. Perkins as assistant manager of 
sales in charge of national account 
and fleet sales 

was announced ‘ 

¢ 


the 4th Dimension 


Wing Named Director 
Of Nash Advertising 


ne 


2 


See 
ed 


P. V. Moulder, 


Perkins 


last week by 4 
? 


general manager 
of International 
Harvester Co.’s 
motor truck divi- 
sion. 

Perkins joined 
the sales force 
of the company’s 
Pittsburgh branch 
in 1925 and was 
transferred to 


wholesale sales at New York in 


1929. 


In 1939 he was appointed as- 
sistant manager, eastern district, 
and the following year was trans- 
ferred to the southern district in 


the same capacity. 
pointed manager of that district 
in December, 1940, in which ca- 
pacity he served until his present 


He was ap- 


appointment. 


All Wars End! There'll be Cars and 
Trucks and Tires to sell again. 


FOR SIGNIFICANT 


A WELL-INFORMED PUBLIC IS 


AMERICA’S GREATEST SECURITY 


Tobey Motors Dissolves 
INDIANAPOLIS. — Officials of the | secretary of state evidencing the dis- 
Tobey Motors, Inc., sales agency here, 


Wing Named 


C. D. Wing has been appointed 
director of advertising and sales 
promotion for Nash, it was an- 
nounced last week by H. C. Doss, 
vice-president in charge of sales. 
Wing will maintain his office in 
the corporation’s administrative 
headquarters at Detroit. 

For 20 years Wing has been 
identified with leading national ad- 
vertisers. A native of Kansas City, 
he is a former vice-president of 
Barron’s Advertising Co. of that 
city. He has served as account 
executive with McCann-Erickson, 
Ine. on Ford Motor Co. advertising, 
and until his appointment as direc- 


-_ anaes (left), just appointed advertising ae “4 discusses tor of advertising of Nash Motors, 
vice-president in charge of sales. 


increased advertising program with Doss, Nash’s 


was associated with Maxon, Inc., 
as an account executive. 

His experience includes four 
years during which he was vice- 
president and general manager of 


have filed papers with the Indiana 


solution of the corporation. 


Well, you're in this one . . . and in every NEWSWEEK advertisement 


where we talk about Significant People.* Because, when we say 
Significant People, we mean you, and people like you. 
The kind of people who, knowing the importance of being well- 


informed, appreciate the impartiality they find in NEWSWEEK. 


tad, dau 


other. Who value opinions only when labeled opinions; who 


The kind of people who 
want facts... and the sig- 
nificance of facts—but want 


these kept separate from each 


prefer accuracy to color; who rank perspective above 
dramatization. 

You Significant People are not only the intellectual strength of our 
Republic, you are also probably the most “mentally acquisitive” 
group anywhere to be found. Enjoying incomes well above 
average, and with 45% of you already in executive posts, you're 

a whale of a good market for every man with a good product to sell. 
Your’ eager interest in the new, your constant raising of your 
goals—both mental and material—are best reflected in our six-year 
circulation zoom of 78%, and our jump in advertising revenue 


(among all general magazines) from 22nd to 5th place! 


*WHAT THE SIGNIFICANT PEOPLE 
BRING TO NEWSWEEK 
A home ownership of 62.7% 
® 
A prewaremployment of servants by 85.3% 
® 


A 45.2% listing as executives in business 
and industry e 


An average annual payment of insurance 
premiums of $619.84 
° 


And a host of other “‘Well above average” 
indices which we would like to discuss 
with you in detail. 


en 


fhe cme ces es ee ees ee ses es 


{the Sales Development Cor 
Detroit, where he was responsible 
for point-of-sale advertising and} 
promotion displays for automobilé | 
dealers. fi ode 

Neal Nyland, former Nash a 
manager, has joined Benton 
Bowles, New York. 


Wins Poll 


Eric Johnston, president of thé | 
United States Chamber of Come, 
merce, has been voted the out#) 
standing busi- 
ness executive of 
the year who has 
done most for 
the national wel- 
fare through 
public relations 
in the annual 
poll of the Na- 
tional Assn. of 
Public Relations 
Counsel, Inc., it 
was announced 
last week. 

At the same 
time Paul Garrett, vice-preside 


of General Motors Corp., was se-  _ 


lected as the outstanding public 
relations practitioner of the yea 
for his work as a public relations 
director with a leading industrial 
company during wartime. 

Johnston and Garrett will speak | 
at the annual awards dinner of the 
association Sept. 26 at the New 
York Athletic Club, and will be | 
presented with scrolls of recogni- 
tion of their achievements. & 


Leads Way 


How Union Oil Co. of California 
has led the way in intepreting the 
meaning of corporate enterprise to 
the people of the cities in which 
it operates plants, as well as 4 
throughout its sales territory, is 
reported in a new 76-page book, {| 
“Plant-city Advertising: Why In- 9 
dustry Needs It... How You Can 
Use It,” issued by the Bureau of 
Advertising, American Newspaper ~ 
Publishers Assn. 

Union Oil’s campaign, high- © 
lighted by ads with headings such” 
as “It Cost $35,000 to Get This | 
Man A Job” and “How To Drill An W 
Oil Well for $2.08,” was picked by | 
the Bureau as one of 10 featured 
in the book with case-history re- 
ports by advertisers themselves, 
and the only campaign in the auto- 
motive or petroleum field’ so 
featured. / 

Other advertisers in the auto- 
motive field who are represented 
in the book by individually re- 
produced plant-city ads include 
General Motors, Stromberg-Carl- 
son, U. S. Rubber, Timken Roller 
Bearing Co., Willys - Overland 
Motors. 

To pave the way successfully to 
full peacetime use of its war- 
swollen capacity, industry as a 
whole must start now in the same 
manner to lay a foundation of 
public understanding of its prob- 
lems in the plant-cities where in- 
dustry lives and works and is 
closest to the people, the Bureau — 
contends in the new book. 

“A return to peacetime produc- © 
tion,” the book warns, “will have 
to be pursued with the same in- 
telligence, initiative and vigor ap- 
plied by industry in converting to 
war. This can be accomplished 
only if the people know what 
makes industry tick. And only 
industry—the small firms as well 
as the large—has the power to 
broaden understanding between it- 
self and the people.” 


Magill Added 


James F. Magill, for many years 
with the Public Service Co. of 
Northern Illinois in public rela- 
tions, advertising and as_ super- 
visor of merchandise sales, has 
joined the sales staff of Pathfinder 
magazine. He will work out of the 
Chicago office. 


To Detroit 

John R. Buckley, vice-president 
and business manager of Good 
| Housekeeping magazine, announces 
| the appointment of John C. Bel- 
| field as Good Housekeeping’s De- 
troit Manager. 
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The greatest 
Product Proving Ground 


of all time 


WHEN THE INVADING AMERICANS wade 
ashore, many of their guns are encased in a 
sheath of flexible, transparent, water-proof 
Lumarith* V.N., a Celanese plastic, that will 
float the weapon if dropped in the sea—that 
protects them against water and keeps every 
gun ready for instant firing. The trigger can 
be pressed through the pliant Lumarith 
wrap, itself, in the emergency. 


Think of the applications—in packaging, 
and for waterproof apparel, housewares 
and home decoration—that will come 
from just this single type of war-proved 
Lumarith elastomeric plastic. 








FLARE PARACHUTES turn night into day 
somewhere over the Pacific. Many of them 
are made of Fortisan*—the world’s strong- 
est yarn—developed by Celanese just about 
the time it was needed by the air forces. Not 
only strong, it is also amazingly light in 
weight. 


Imagine the postwar uses for such a revo- 
lutionary new synthetic textile! Lingerie, 
draperies, evening gowns...umbrellas, tire 
cords, men’s apparel...where can you 
stop? 





IN CHINA, our fliers have to stretch supplies 
and make every plane do the work of two. 
One thing that helps is special aviation 
motor oil of extra high film strength that 
sustains prolonged engine operation. A 
basic ingredient of many of these oils is 
Lindol*, an organic phosphate, pioneered 
by Celanese. 


Lindol, one of these days, will enable you 
to have a better oil for your car or plane— 
and think of the industrial uses! Non- 
flammable, pressure and heat resistant, it 
will provide an ideal fluid for sealing 
and lubricating many kinds of machinery 
where heat, flame and pressure are prob- 
lems. 


VIMLITE’— shatter-proof, flexible, translu- 
cent glazing plastic—is in the windows of a 
lot of Aleutian barracks right now. 


What an excellent glazing material for 
“roll-up” garage doors, greenhouses, sun 
decks, animal and poultry buildings. As 
an additional advantage, it transmits 
healthful ultra-violet rays. 


TODAY, meeting war needs is the job of all 
production. But from this greatest proving 
ground of all time a valuable backlog of 
research and product development has ac- 
cumulated for future use. This is particu- 
larly true of all three Celanese divisions— 
textiles, plastics and chemicals. Many new 
synthetic materials for industry ... many 
brand new applications...and a lot of 
excellent ideas. Celanese Corporation of 
America, 180 Madison Avenue, New York 
City 16. 
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CELANESE TEXTILES 


elanese 


CELANESE PLASTICS 


CELANESE CHEMICALS 





*Reg. U. S. Pat. Off. 
Copyright 1944, Celanese Corporation of America 


CELANESE CORPORATION OF AMERICA + 180 MADISON AVENUE + NEW YORK 16, N. Y. 
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Highway Chiefs 
Of Canada Meet 
Sept. 26-28 


MONTREAL. — An_inter-provin- 
cial conference of highway min- 
isters and their deputies. chief 
and department engineers of the 
nine provinces has been called for 
Sept. 26-28 at Kentville, Nova 
Scotia, to discuss postwar plans 
for highway expansion and 
improvement. 

The conference, sponsored by the 
Canadian Good Roads Assn., has 
replaced the annual convention of 
the association. The convention 
usually was attended by more than 
700 delegates. Some 60 experts in 
highway matters will attend the 
conference which as usual, will be 
held in camera. 
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Fees Revised... 





By & States 


vehicle licensing and registration 
legislation passed by the states 
this year, chief enactments were 
in Kentucky, Louisiana, Missis- 
sippi, Missouri, New York, Rhode 
Island, South Carolina and Vir- 
ginia, it was reported here last 
week. 


Kentucky authorized a_ special 
license fee of $9.50 for motor ve- 
hicles with permanent wrecking 
cranes attached. It also provided 
for annual renewal of motor ve- 


A 105-MILLIMETER CANNON, revealed by the War department as one hicle operator’s license by applica- 


Announcement of the conference | of the most potent weapons helping to smash the Nazis in France, is being |“ ' er 
was made recently by Hon. W. A.| inspected after installation at the Chrysler Tank Arsenal in the above photo.| tion in person or by mail instead 


Fallow, minister of public works 
of Alberta, who is president of the 


Canadian Good Roads_ Assn.| problems connected with highway 
George A. McNamee, secretary-| transportation, and would present 
treasurer of the organization, stated | reports at the conference. 


in Montreal last week that during 
the past year nine different com- 
mittees, representing all the prov-| cars? 

inces, had been working on various | back c 









NEWSPAPERS . 
GET IMMEDIATE ACTION 


Want to buy or sell new or used 
Classified Want Ads (see inside 
over) will solve your problem. 


The Howitzer, the heaviest caliber gun ever mounted in a medium tank, has|}of a complete new application 
been placed in the tanks since early March, this year, the company announced. every five years. 


In Louisiana, buses, passenger 


Barrett Named in Buffalo coaches, trailers and semi-trail- 


BUFFALO.—David G. Barrett has} ers operating within seven miles 
been appointed assistant branch man-| of municipalities now are liable 


ager of the motor truck branch of| for a registration fee of $3.25 


succeeds 
Schreiber. 


International Harvester Co. here. He 
Frederick 


c.| Per passenger seat. The exemp- 
tion formerly granted such ve- 





TODAY’S 
LOCAL 
PUNCH 


**Yesterday’’—when Chicago's automotive advertising linage was big — 


there was no Chicago Sun. 


Today—more than 325,000 people (who can get it under today’s 
paper restrictions) make buying The Sun their morning habit. The Sun's 
thorough coverage of local news as well as its complete editorial and 
pictorial coverage of national and international news, is one reason why 
more and more people like to read The Sun. 


For The Sun’s local news, and the way it’s handled, wins warm and 
friendly interest ... puts in the wallop that makes people want to read 


The Sun. 


Whether it's news of local men at war, news of the home ffAnt, news 
of civic affairs or neighborhood events, The Sun prints the pick of the 


day's crop. 


Tomorrow—this big and growing group of Sun readers will have a lot 
to say about the makes of motor cars to be sold in and around Chicago. 


Remember these two facts—true today and tomorrow: 


1. Automotive advertisers need 
The Sun in any newspaper combi- 
nation to cover Chicago completely, 
economically and efficiently. 


2. By using The Sun alone they can 
make a big impact against Amer- 
ica’s No. 2 market‘with a relatively 
small expenditure. 


CHICAGO’S MORNING TRUTHpaper 


THE CHICAGO SUN 





400 W. Madison St., Chicago * 250 Park Ave., New York 


THE BRANHAM COMPANY 


National Representatives: 


CHICAGO: 360 North Michigan Ave. NEW YORK: 230 Park Ave. 


Atlanta, Charlotte, Dallas, Detroit, Kansas City, Los Angeles, Memphis, St. Louis, San Francisco 





Licensing Changed : 


WASHINGTON.—Of the motor 








in 44 ot: 


| hicles applies only to those oper- 23. 
ating within 1% mile of corporate ‘ 
| limits of municipalities. ‘4 
Mississippi authorized the mo- | 5 
tor vehicle commissioner to refund @ 
motor vehicle tax fees erroneously | 
paid. This law went into effect in gy 
March and is retroactive for 127 
months. 4 














Missouri in a unique provision | 
allows registering and licensing of © 
two emergency vehicles as alter- > 
nate carriers. Each alternate] 
emergency vehicle, for which an 7] 
annual fee of $5 is paid, must] 
have the same weight carryingy 
capacity as the principal licensed= 
carrier. : 

New York provided for sus-_ 
pension of motor vehicle regis- ~ 
tration certificates and plates | 
when the motor vehicle commis- 
sioner revokes or suspends an 
operator’s license because of a ( 
conviction. ; 
South Carolina provided for dis- 7 
tribution of motor vehicle regis- 
tration fees proportionately among | 
incorporated cities and towns ac- 
cording to population with a $1,000 4 
minimum for each county seat and@ 
a $5,000 maximum for any town or | 
city. The state also will license 
motor vehicle dealers at an annué 
rate of $25; likewise, Rhode Island 
provided for licensing of motor 
vehicle dealers. 
Virginia authorized counties and 
cities to enact ordinances licens- 
ing bicycles at a fee of not more | 
than 50 cents and gave the power 
to counties of certain size and 
location to impose a special license © 
tax upon the operation of taxicabs. 


Road Aid Delay 
By U. S. Alarms 


State Planners 


FRANKFORT, Ky.—Failure of 
Congress to enact postwar high- 
way construction legislation is 
leaving the states “seriously handi- 
capped,” it was asserted here re- 
cently by State Highway Commis- 
sioner J. Stephen Watkins. 

“The states—all others as well” 
as Kentucky—are carrying the 
burden of postwar planning,” he 
declared. “We have gone as far” 
as we can go until Congress passes 
whatever legislation it is going to 
pass. 

“We are taking for granted that 
a postwar highway bill will be 
passed, but we are working in the 
dark until we see the bill and find 
out how the money must be spent. ., 
It certainly is one of the most 
urgent pieces of legislation now 
pending.” 













Farmers’ Choice 


They Put Auto at Top 
Of Postwar List 


YORK, Ala.—The folks in this 
area, mostly farmers, put automo- 
biles at the top of their postwar 
shopping list, a survey by Presi- 
dent Roland E. Adams, of the 
Bank of York, revealed recently. 

Polling his customers via ques- 
tionnaire, Banker Adams listed 
this postwar buying preference: 

1. Automobiles. 

2. Electrical appliances. 

3. Home modernization and 
repairs. 

The preference for new farm 
equipment ran fourth. Other facts 
listed by Adams: 

A big majority of Yorkians don’t 
plan to cash in their War Bonds 
for postwar buying. They hope to 
pay cash or go on the installment 
plan. They prefer financing 
through banks rather than through 
loan companies. 

York proper has a population of 
approximately 1,800. 
























DONALSONVILLE, Ga. — Wilson 
Roberts, of Iron City, Ga., has pur- 
chased the Ford dealership from T. H. 
Faircloth of this place, and states that 
he will have a modern shop with 
skilled mechanics. He will also carry 
a complete line of tires and tubes as 
well as accessories. 









Need a Service Man—Want a Job— 
try a want ad in Automotive News. 
They get quick results! 








. 
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The Story of “The Hump”— the world’s 
most dangerous overland air route 





| x ae hes 
Today, American airmen are ferrying a greater The first leg of the journey is over the steaming, Day and night, the heavily loaded Liberator Ex- 
* tonnage of military supplies to hard-pressed China e foggy Assam jungles. Because there are no emergency @ press transport planes shuttle across a tumbled mass 
than was ever carried over the Burma Road. They’re landing fields, some of the planes have crashed. But most of uncharted mountains, dodging peaks that rise 20,000 
flying it over ‘The Hump’”—the towering Himalayas of the men who bail out, eventually plod their way to feet. Icing is an ever-present hazard. Flying unarmed, 
between India and China. It’s the most treacherous 500- safety. Some of them owe their lives to rescue pilots, who the cargo planes are often attacked by Jap fighter planes. 
mile air routein the world. But the freight goes through! have dropped instructions and supplies by parachute. Still the freight goes through! 


i vi 
leh a | ) 


, ; 


4 


This slender aerial life line over “The Hump” No one pretends that the supplies being flown in After the war, the plane will play an important 


e is now the only channel by which Allied war equip- e are sufficient to fully equip the Chinese. But the @ part in rebuilding the peacetime world, along with 
ment gets into China. Around the clock, in monsoon sea- same ingenuity and courage that can conquer the lofty the truck, the train, and the ship. But the plane will have 
son and out, our flyers carry a constant stream of gasoline, Himalayas will eventually open up new channels of trans- still another responsibility to fulfill. A permanent post- 
bombs, jeeps, ammunition, artillery, small arms, clothing, portation so that today’s trickle of supplies will swell to war Air Force can be one of America’s soundest invest- 
aircraft engines and spare parts. an avalanche. ments in the interest of a lasting peace. 


Nospotonearhiemore | GONSOLIDATED VULTEE 


than 60 hours’ flying time 


Tom youriestsver"_| AIRCRAFT CORPORATION 


From “Flying Jeeps” to Leviathans of the air— The planes shown 





below were all designed and riabe= ees by ee ae San Diego, Calif. Fairfield, Calif. Fort Worth,Texas Nashville, Tenn. Wayne, Mich. Allentown, Pa. 
7 ositiont(to : : ° . ° : ° 
eran cries eceat eds reo aaa iat seamianeel Vultee Field, Calif. Tucson, Ariz. New Orleans,La. Lovisville,Ky. Dearborn, Mich. Elizabeth City, N. C. 
wa ul ’ ’ : : ° ° ° 
“gir eee to huge, transoceanic cargo-and-passenger planes. Miami, Fla. Member, Aircraft War Production Council 


alle 


) 
UBERATOR ... 4-engine bomber LIBERATOR EXPRESS... . transport CORONADO ... patrol bomber CATALINA ...patrol bomber VENGEANCE ...dive bomber VALIANT... . basic trainer RELIANT. .. navigational trainer SENTINEL, .. “Flying Jeep’ 





Ore. Truckers 
Form Tire Unit 


To Meet Crisis 


PORTLAND, Ore.—Representa- 
tives of 38 local trade associations, 
whose members are _ truck-tire 
users, have organized the Oregon 
Emergency Truck Tire Committee 
for Essential Transpotration. 

The initial meeting resulted from 
the 67 percent cut in heavy truck- 
tire quotas and the 50 per cent cut 
in lighter truck-tire quotas set up 
by the War Production Board for 
August distribution by the OPA. 
The quota gives Oregon but 1,818 
heavy-duty tires for August. 

The’ representatives reported 
that the drastic cuts already had 
laid up 15 long haul and 12 city 
delivery trucks in Portland. These 
were not high enough on OPA 
essential list to get tires and there 
was no disposition on the part of 
the military to release any of its 
surplus, 

E. W. Peck, president of Peck 
Bros., who presided, was named 
committee chairman. He appointed 
to the executive committee Lee C. 
Stidd, Jr., Oregon Motor Transport 


AUTOMOTIVE NEWS, SEPTEMBER 4, 1944 


Assn.; Ben Bulsman, Oregon State 
Grange; Chester J. Sorenson, Pa- 
cific N. W. Loggers; Dave Wilson, 
Drayman’s Assn.; Arthur Tilton, 
— transportation; Austin R. 

rombley, Trailer manufacturer, 
and Jack McDougal, Associated 
General Contractors. 

The group decided first to co- 
operate by putting every new and 
used truck tire in this area to its 
best possible use. This may be done 
by trading tires so as to get some 
of the heavy tires now operating 
on lighter trucks on to the heaviest 
equipment. Support will be given 
local tire repair men in their re- 
quest to have shop wages lifted so 
they can attract experienced opera- 
tors from the war industries. 

There was a strong feeling that 
the military should reconsider its 
stand against releasing any of its 
surplus tires in this emergency. It 
was decided to survey immediately 
the needs of Oregon truckers, to 
make photostatie copies of the re- 
ports for all interested govern- 
mental agencies, and then ask 
Oregon’s congressmen and sena- 
tors to reopen the matter with 
WPB. 


It costs you about a penny-a-day to 
keep abreast of the automotive news— 
better renew NOW! 


Unlicensed Salesman 


Fined $100 in Va. 

RICHMOND, Va.—For failure 
to apply for a license under the 
new Virginia Dealers Licensing 
Law, Joe Stiltner, salesman of 
Grundy, was found guilty of 
violating the law recently and 
fined $100 by Trial Justice W. 
Clyde Bennis. 

It was the first trial hearing 
under the law. Stiltner was also 
accused of having no established 
place of business. 


Spare Tire Lack Clogs 


Buffalo Freight Routes 


BUFFALO. — Highway transpor- 
tation of freight has begun to slow 
down in the Buffalo area with 
truck lines reporting a shortage of 
tires. 

Because there aren’t enough 
truck tires to equip every highway 
vehicle with a spare tire, truckers 
report increasing delays en route 
because of tire troubles. Vehicles 
with flat tires stand by the road- 
side until a new tire is brought by 
the next truck taking the run, per- 
haps eight or ten hours later, it 
is said. 


Better Than ’43, But... 


Transport Item Output 
Falls Behind Schedule 


States entered the war. . 4 
A total of 32,680 medium, light- 
heavy and heavy-heavy trucks © 


WASHINGTON — Production of 
some of the principal items of 
transportation equipment for Unit- 
ed States civilian use lagged seri- 
ously behind schedule in the first 
six months of 1944, although the 
output was considerably greater 
than in the first half of 1943, the 
Office of Defense Transportation 
reported last week. 

The production of items for rail- 
way, highway and water transport 
in the six months ending June 30, 
1944, was generally less than an- 
ticipated when the programs were 
established by the War Production 
Board to meet ODT’s requirements 
as claimant agency, ODT said. 

However, ODT announced, pro- 
duction generally was greater than 
in the same period of 1943, and 
most of the main ODT programs 
for transportation equipment show- 
ed the largest production of any 


six-months period since the United 


Never Underestimate the Power of a Woman! 
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were produced for United States j 
civilian use in the first six months” 


grammed production for the entire® 
year of 101,298 vehicles. Railroad 

freight cars produced numbe 
16,862 compared with a 1944 pro-~ 
grammed production of 52,547. 


production in 1944, as compared” 
with 1943, and the _ total 


low: } 

PRODUCTION OF PRINCIPAL ITEMS OF 

TRANSPORTATION EQUIPMENT . 
FOR CIVILIAN USE 
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Railway Transport 
Locomotives 
Steam 197 189 
Diesel Switch 
Diesel Ro: 
than 5400) 
Diesel Road 
(5200 HP) 


Lighters & Scows 


Highway Transport 
Tru 


cks 
Medium 


vy 
Heavy Heavy (Exclusive 
of Off-Highway) 
1571 32680 
4356 6755 


Water Transport 


Gov't (Tugboats 
Cons. (Towbouts 


Priv. 
Cons, 


(Towboats 
(Tugboats—Steel ... 
Tugboaats—Wooden 
(Barges—Steel 
(Barges—Wooden ... 


Crosley Names 


L. C. Truesdell 


Sales Manager 


CINCINNATI. — Appointment of | 


of 1944 compared with a pro-— 


<a 
Figures on the first half year’s 


eg 


pro- 
grammed production for 1944, fol-) 


a 


L. C. Truesdell as sales manager’ ® 
of the manufacturing division of ~ 
the Crosley Corp. 
was announced 

recently by J. H. 

Rasmussen, Cros- 

ley commercial 

manager. 


Nor the Power of the Magazine Women believe in! 


In 1943, the number of ordinary Life Insurance 
policies purchased by women increased by 19% 
. . . the amount of the insurance they bought 


increased by 28%. 


om JOURNAL 


but, 
will 
direct charge of 
all 


Truesdell will 
continue with his 
former duties as 
assistant com- 
mercial manager, 
in addition, 
now have 


field opera- 
tions. 


Truesdell joined the Frigidaire ~ 


division of the General Motors 
Corp. in 1933 as sales manager in 
its Kansas City branch. 


with Crosley, 
Frigidaire’s Dayton offices as man- — 
ager of the major dealer develop- . 
ment department. ‘ 


Truesdell assumes responsibility 


for the Crosley distribution setup, 


following the resignation of B. T. % 


Since ~~ 
1939, until his present connection ¥ 
he had been in ™@ 


Roe, manager of distribution, effec- 


tive Aug. 21. Roe will join the 
J. N. Ceazen Co., Los Angeles, 


Crosley distributor, as vice-presi- | 


dent and general manager. 


Roe joined Crosley in 1941 as x 
western sales manager and a short g 


time later was appointed manager 
of the major stores division. 
his capacity as manager of 
distribution he had _ contributed 


much toward the expansion and © 


strengthening of the Crosley dis- 


tributor organization, it was said. 7 


Wojcik Quits, Sells 
Portland Business 
PORTLAND, Ore. — John J. 


Wojcik, veteran body and fender % 


man, has retired and sold his busi- 
ness, Columbia Auto Works, 
A. B. Sparks, former field man for 
Generai Electric. 


All Wars End! 
Trucks and Tires te sell again. 
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Top Priority for Vets 


Union Seniority Rules Are Termed 
Secondary in Reemployment 


JEW YORK.—If a company’s either to wor 
itract with a union conflicts with ; ernm 


¢ ective Service rulings on the re- 

-ployment of veterans, the com- 

ny should either comply with the 

ing or “hire a good lawyer and 
ypare to go to court,” it was as- 
. rted by Col. Paul H. Griffith, 

‘ef of the Veterans’ Personnel 
‘vision of the Selective Service 

stem, in addressing a_ recent 

eting here of the National In- 
strial Conference Board. 

Col. Griffith declared, however, 

‘at extensive postwar litigation 

ould not result from super- 

aiority rights to jobs granted 

- Selective Service officials to 
--turning veterans, under which 

terans have been accorded 

‘jority over nonveterans with 
-peater seniority. 

Although 1,239,000 veterans have 
hiready been discharged, he said, 
courts have been called upon to 

udicate veterans’ rights in only 
b.o eases, while one other case 
hod been settled out of court. He 
urther pointed out that many 
veterans who have thus far re- 
turned to their jobs were not able 
+o meet the Army’s standards, 
physically or otherwise, and thus 
did not represent the “cream of 
he veterans’ crop.” 

Addressing the same meeting, 
Victor G. Reuther, assistant direc- 
or of the war policy division of 
the United Automobile Workers, 
CIO, contended it was not the in- 
lent of Congress that veterans 
should have job priority over every- 
one else. The responsibility of pro- 
riding jobs for veterans, he said, 
rests with the whole nation rather 
than with civilian workers who 
might be’ thrown out of jobs when 
the veterans return. 

Reuther cited a recent survey 
by the Automotive War Produc- 
tion Council in which one com- 
pany reported that there would 
be no difficulties in reemploying 
veterans if they were reemployed 
on the basis of seniority, while 
there would be “plenty of trouble” 
if seniority of civilian workers 
were to be disregarded. 

Asserting that workers in the 
automotive industry want to work 
vut the seniority problem rather 
than fight it out, Reuther said Se- 
ective Service begins with a de- 
teatist attitude when it makes 
rulings that will take jobs away 
grom any one to give them to vet- 
erans. He declared labor is willing 
to share jobs with veterans to the 
xtent of going back to the 30-hour 
week, 

In answering Reuther, Col. Grif- 
th said he was “not antiunion, but 
pro-veteran.” 

“Congress,” he said, “has passed 
= law giving veterans rights over 
and above those of members of 
nions, Congress thought that the 
eteran ought to have more con- 
sideration, on his return, than the 

an who stayed home. The man 
vho offers his life is entitled to 
super-seniority. He is entitled to 
lore than the man who stayed 
ome, worked 48 hours a week, and 
collected time and a half for over- 

ne. I defy any worker to say 
‘vat he would trade places with 
he man in the service, in order 

obtain his job rights.” 

‘he CIO or any other organiza- 

i, he added, can go to Congress 

get the Selective Service Act 
cl nged or can go to court to get 

iterpreted. 

‘ol. Griffith defined a tem- 

‘ary employe as “anyone who 

ds a job for a man that has 
& 2e to war,” and defined a tem- 

‘ary job as one that was 
eated during the emergency 
® 1 which will not exist after 
DP. ce comes.” 
ye said that if the war ended 
in Europe today, it would take 
yc than a year to bring the men 
4 <, “to say nothing of the mil- 
lic s of men who will be trans- 
d to the Pacific. Estimating 
15,000,000 men will have seen 
n tary service when peace comes, 

\dded, “I don’t think they will 

much kicking around.” 

‘hen Reuther said that British 

Canadian laws on veteran re- 
€: ployment specified that veter- 
should not replace those with 


iter seniority rights, Colonel 
C ffith pointed out that Great 
ain has universal service, 
reby civilians are drafted 


k or fight, as the gov- 
ent may determine, 
Answering a question on the 
closed shop, Col. Griffith said 
that a veteran who had a job 
before he went to war is entitled 
to get it back if he meets the 
criteria of the job as it was 
when he left. In other words, 
he must conform to the closed 
shop only if a closed shop pre- 
vailed before his war service. 
_ Another question concerned a 
situation in which one plant of a 
company might be closed down 


ee eseseeentneessnsssensneunsenstnen anes nemeneae ee ean seme 


after the war while another plant 
of the same corporation was still 
operating. Col. Griffith said that 
a veteran is entitled to a job in 
the operated plant no matter which 
of the two plants he worked in 
before entering service. 


Medical certificates of discharged 
veterans will not be made avail- 
able to employers, he said. In the 
case of plant layoffs, he further 
stated, veterans still will have 
“super-priority” for one year. 


Thoele Quits After 33 Yrs. 


EFFINGHAM, IIl.—Louis F. Thoele, 
vice-president of Laue Motor Co., re- 
signed last week. He had been an 
employe of the company since 1921. 


It takes a strong fish to swim against 
the current and a good dealer to 
stay in business now! 





Buses Running 


‘On Schedule 


In N. Y. State 


ALBANY. — Although approach- 
ing the breakdown point in some 
sections of the country, bus trans- 
portation facilities are still in 
“fair shape” in New York State, 
according to R. C. Georger, direc- 
tor of the State War Transporta- 
tion Committee. 

Adding, however, that residents 
should not be “lulled into a false 
sense of security,” Georger said 
there are 3,586 fewer buses on the 
streets and highways of the state 
at present than at the time of 
Pearl Harbor, a decline of approxi- 
mately 11 percent. 





LVOW... the one-piece 


“Bubble” 


Plexiglas 


CANOPY 


PLEXIGLAS canopy 


on the Republic Thunde-bolt 


n America’s fastest fighters, a new type of PLEXxIGLas 
O canopy is saving pounds . . . simplifying installation 


procedure . . 
vision for the pilot. 


. affording a wider field of unobstructed 


Developed by Rohm & Haas in close cooperation with 
the Army Air Forces, and the leading aircraft companies, 
the “bubble” canopy is a single section, requiring no 
supporting framework of any kind. 


Perhaps the most striking feature of the “bubble” 
canopy is the way in which it utilizes, to new advantage, 
the long-familiar characteristics of PLEXIGLAS. 


The unreinforced construction is made possible by the 
high strength of this Rohm & Haas acrylic plastic. 


The elimination of the metal supports used in earlier 


Georger attributed the decline 
to the fact that buses, “like pri- 
vate automobiles, “are wearing out 
and that even when repairs are 
possible “they are of a major na- 
ture and impeded by the man- 
power and parts shortage.” 

“There are bus companies in the 
state,” he said, “that have had to 
cut service because there are no 
tires or spare parts available. We 
are trying to keep as many buses 
as possible on the streets and 
roads.” 

Georger earlier notified city and 
county transportation heads that 
the bus situation is not likely to 
improve this year. 

“Still,” he said, “New York is 
relatively better off than many 
other states.” 


For America's Future—For Your 
Future— BUY WAR BONDS. 





designs increases still further the weight savings resulting 
from the lightness of PLexic.as itself. 


Removing all obstructions from the pilot’s range of 
vision, the canopy gives full scope to the plastic’s perma- 


nent transparency. 


This latest application of PLExIGLAs may suggest to you 
new ways in which you can utilize the advantages of this 
material in your own current production or post-war de- 
signs. The Rohm & Haas technical service staff is ready to 
work with you in developing new applications of PLEXIGLAs. 


DETROIT OFFICE: 619 Fisher Building—Madison 1500 


Only Rohm & Haas makes PLEXIGLAS 


Prexicias is the trade-mark, Reg. U.S, Pat, Office, for the acrylic resin thermoplastic sheets and molding powders manufactured by Rohm & Haas Company. 


LOH M 


Manufactureis of Chemicals including Plastics . . 


Te tS Pe et) ee 


Synthetic Insecticides 


PHILADELPHIA, 


Fungicides 


ae 


& HAAS COMPANY 


Enzymes . . . Chemicals for the Leather, Textile and other Industries 





DENVER. -- Walter Hochuli, of 
Washington, national director of 
distribution and marketing for the 
Petroleum Administration for War, 
predicted here last week that 
civilian gasoline allotments. will 
not be increased until after the 
war. 

Hochuli and Ken Darling, chief 
of the fuel oil section of the 
Petroleum Industry for War, con- 
ferred with the oil industry and 
PAW executives of Colorado. 
Wyoming, Montana, Idaho and 
Utah. 

Referring to the recent order 
cutting the tetraethyl content of 
civilian gasoline, he said: 

Some civilian consumers who 
use ethyl gasoline are going to 
have to use lower grades. Where 
ethyl is needed, as in operation of 
trucks and buses, a 50-50 mixture 
of ethyl and lower grade gasoline 
may have to be used . You won't 
get as good results from your car, 
but you get better performance by 
observing a few driving rules. 

“Drive your car at reasonable 
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PAW Aide Sees Little Hope 


For More Ciwilian Gas 


speeds, ease down on the accelera- 
tor instead of tramping on it, shift 
gears on hills instead of trying to 
make it in high and keep your 
motor clean, and you can get bet- 
ter results. 


“In peacetime, 66 percent of the 
tetraethyl lead was used for civil- 
ian gasoline. Now 73 percent is 
being used for war. So you're go- 
ing to have to get along with a 
poorer grade of gasoline until the 
war is won.” 


Nachman Corp. Gets 


E Pennant Renewal 


JAMAICA, N. Y.—Nachman Mo- 
tors Corp. (Cadillac-LaSalle) has 
been awarded a renewal of the 
Army-Navy E pennant, John E. 
Nachman, president, announced 
recently. 

The award, reported in a letter 
from Adm. C. C. Bloch, chairman 
of the Navy Board for Production 
Awards, was first received by 
Nacnman Corp. Feb. 26, 1944. 


IT’S HARVEST TIME = Detroit. 
This young lady from the B. F. Good- 
rich office in the Motor Capital was 
pressed into service as a farmerette 
when it came time to harvest the 
BFG Victory Garden plot. The gar- 
den, 56 by 35 feet, was planted in 
front of the lar . company billboard 
located near t General Motors 
building. It was "deveted entirely to 
vegetables and produced a bumper 
crop. 


Louisiana’s Most Important... 


Fuel Tax is Revised 
By Six States in °44 


WASHINGTON. -—- Motor fuel 
tax legislation for 1944 centered in 
six states, Louisiana, Mississippi, 
New York, South Carolina, Vir- 
ginia and Kentucky, it was re- 
ported last week. 


Louisiana, Mississippi, New York 
and Virginia amended their motor 
fuel tax laws, with the most sig- 
nificant legislation the exemption 
by Louisiana of tractor fuel from 
the state’s 4-cent and 2-cent per 
gallon motor fuel taxes and from 
the state’s kerosene tax. The 
amendments providing for the 
tractor fuel exemptions, however, 
must be approved as a constitu- 
tional amendment at the Nov. 7 
election. 

Louisiana also limited motor 
fuel tax exemptions granted the 
Federal Government to quantities 
of 6,000 gallons or more purchased 
for use in ships or aviation. 


New York extended its emer- 


The secret of advertising success in 
Philadelphia lies in the same sort 
of skillful blending of selected in- 
gredients that distinguishes the 
finest mixtures of choice tobaccos. 


The reason is obvious — and basic. 


Philadelphia traditionalists find a 
common meeting ground in one, or 
both, of the city’s conservative news- 
papers, Liberal Philadelphians, on 
the other hand, buy — believe in — 
and support The Record. 


Because newspaper preferences in 


the Quaker City are a mgtr of sin- 


cere conviction — only a blend of 
these two clearly defined reader au- 
diences can earn complete exposure 
for your product, or service, in 
“America’s Third Largest Market.” 
Advertisers who know Philadelphia, 
know that the newspaper “Blend of 
Perfection” is “THE RECORD — 
and ONE Other.” They also know 
that there is no other advertising 
“mixture” that captures the full 
flavor of Philadelphia’s $21/, billion 


buying potential. 


PHILADELPHIA RECORD 


QUARTER MILLION DAILY 


« HALF MILLION SUNDAY 


Represented Nationally by George A. McDevitt Co.—New York. Chicago. Philadelphia. Detroit, Cleveland 


gency and additional emergency 
taxes on motor fuel, each t 
levied at a rate of .1-cent per gé 
lon; Mississippi henceforth will t 
motor fuel sales to the Fedét 
Government, except sales of fue 
destined for use by the arm 
forces; South Carolina reenact 
its fuel oil taxes without change. 7 
4 


Keystone Club 


Asks Revision of) 
Gas Rationing <= 

PHILADELPHIA. — Commer a 
ing on OPA’s announcement 


it will soon start to check ge 
line sales through retail outle 


where there is a suspicious bul 


in sales volume, Keystone Au 
mobile Club expressed last week 
the hope that this plan to put 
crimp in the black market will t 
more successful than previous ef 
forts along that line. ~ 
“It is amazing to the averag 
citizen,” said a club statement, “@ 
read about millions of gallons 
gasoline flowing in the black ma 
ket, with black-market pri 
quotations as commonplace as 
ports of transactions on the stock 
market. It would appear to h 
that if such things are going © 
OPA ought to be in position 


crack down harder than the reco % 


shows to date. 
“At the beginning of rationingg 


motorists were adjured to sticl: 
within their rationed limits as @ 


patriotic duty. It was represented 
to them that gasoline used illegal} 
by the civilian was depriving thé 
armed forces of vitally needed sup 
plies. The truth, of course, 
that the armed services got therm 
and are getting now first crack a 
gasoline supplies.” 
Later, Keystone said, it ap 
peared that rationing’s chief valu 


lay in conservation of automotive | 


equipment. 
“While it is unquestionably true 


that rationing has served to cons 


serve equipment,” the club said 


“it is apparent to even a casuai, 
Observer that little thought now, 


is being given by a very gres 


number of car owners to the gov# 5 


ernment’s purpose in restrictin 
the use of gas. They are getti 
gas and they are using it for an 
and all purposes. And their ce 
are wearing out at a rate tha 
some day will be appalling. 


oo 


7 


“A big question that ought to be * 


answered—and soon—by the Gov#l 
ernment is whether the black 


¢ 


ket is to be permitted to flood thas 
country with illegal gas while OPA™# 


holds tight to its stringent 
tioning rules, particularly in the 
classification. 

“Tf conservation 
achieved through present method 
—and quite obviously it isn ’t—res 
consideration should be given 
the whole subject. It is a lot t 
promise, but we think if the 
driver got two more gallons pej 
week he wouldn’t be tempted t@ 
buy five in the black market. An 


an additional 30 miles per weelkjes 


or 1,560 per year, wouldn’t serious 
impair the serviceability of hk 
car. 

“Further, if the extra gallon 
given under rationing would dra 
off the black-market supply, th 
odor now enveloping the gas ra- 
tioning program would not be 
noisome.” 


Steiner Named Manager 


Of Goodyear-Australia 
AKRON.— The appointment o 
Howard C. Steiner as managing 
director of the Goodyear Tire & 
Rubber Co. (Australia) Ltd., witk 
headquarters at Granville, Nev 
South Wales, was announced here 
last week. Steiner succeeds W. 
Kither, former managing directo 
of Goodyear—Australia, who has 
resigned because of poor health. 
In announcing the new appoint 
ment, A. G. Cameron, vice-presi- 
dent and general manager of th 
Goodyear Tire & Rubber Expor 


é 


* 


+ 


is not being 


! 


Co., stated that Kither, although a 


retired from active duty, will re 
main a member of the board o 
directors and will continue 
vice-chairman. 
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ire readers vote the ads next to top in popularity. 
d for marketing plans in the makin 


Esquire advertisers know that readers believe in the 
magazine and in its advertised products. 
aware of the vast multiple readership 
ship is notably greater. Something for advertisers to kee 


evidence of what surveys show — that of its many 
Esquire receives. In the armed forces thi 
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Ark. May Levy 


Sales Tax on 
Outstate Goods 


LITTLE ROCK, Ark — Recom- 
mendations for revising Arkansas 
tax laws are being prepared by 
state revenue lawyers for submis- 
sion to the next legislature. 


One proposal would levy a tax on 
all products and merchandise 
brought from outside the state for 
use in Arkansas. 


Under existing state tax laws, the 
Arkansas business man dealing in 
intrastate sales or shipments must 
absorb the two percent sales tax or 
add it to his selling price. A simi- 
lar business operating outside the 
state may sell within Arkansas 
‘ without paying the sales tax. 


Another recommended change 
would clarify the existing sales tax 
law in its application to sale of 
automobiles by individuals. 

“Within the past year more than 
60 percent of the cars sold in 
Arkansas were handled by indi- 
viduals and not by dealers and as 
a result, no sales tax was collected,” 
Revenue Commissioner Murray B. 
McLeod reported. “The recom- 
mended change would relieve the 
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dealer of the necessity for collect- 
ing the sales tax and place its col- 
lection in the revenue department’s 
motor vehicle division for payment 
at the time of registration.” 

McLeod said that it was not the 
intention of those who wrote the 
tax law to tax some articles con- 
tinuously as is the case where deal- 
ers have sold and resold the same 
used cars several times. When the 
tax law was drawn, most used cars 
were transferred as part payment 
on new cars. The law stipulates 
that the tax shall be paid on the 
new car, with the used automobile 
being tax free. 

“Since the freezing of new auto- 
mobile sales during the war emer- 
gency, thousands of automobiles 
have been brought into the state 
for resale as used cars tax free,” 
McLeod said. 

“Individuals operating without 
dealers’ licenses are selling auto- 
mobiles as private owners by plac- 
ing blind advertisements in news- 
papers and through other means, 
in direct competition with the 
licensed dealer who must add the 
sales tax to his prices and is there- 
fore meeting unfair competition. 
The state, meantime, has lost much 
revenue.” 


It takes a strong fish to swim against 
the current and a good dealer to 
stay in business now! 


IF FIRE 
STRIKES 


INSURANCE THAT PROPERLY COVERS THE LOSS OR 
DAMAGE IS INVALUABLE! 


Future business with your customer may hinge on the 
quality of insurance obtained for him. With Universal 
C.I.T: service you can be assured that any insurance 
settlement is in the hands of an organization with a 
long-established policy of conserving customer good 


will for the dealers. 


Insurance adjustments are handled promptly by 
trained, experienced men, who know and appreciate 
the business value of making new friends and keeping 


old ones. 


The fire and theft coverage in the insurance we 
procure extends to the less common hazards. For 
instance, loss from lightning and, if fire strikes, damage 
from smoke or smudge are included. Additional pro- 
tection is afforded against damage arising from acci- 
dent to a conveyance in which a car is transported by 


UNIVERSAL C.i.T. CREDIT CORPORATION 


Curvaceous Roads? 


Straight Stretches Aid 


Enemy Pilots 

WASHINGTON. —If the Office 
of Civilian Defense has its way, 
long, straight stretches of high- 
way will be eliminated after the 
war. 

Roads and paths are “the worst 
of visual give-aways,” OCD says, 
“since they serve as directional 
arrows to fliers when they reach 
for miles straightaway.” 

Thus, OCD advises that high- 
ways follow the natural terrain, 
short stretches of tangent being 
interspersed with curves. 


Id. Bus Firm Shifts 


Passenger Business 

BOISE, Id.—The Nock Transpor- 
tation Co., operating between Boise 
and Stibnite, Id., has recently been 
permitted to transfer its passenger 
business from Cascade to C. E. 
Whitmore in Stibnite. Stibnite is 
one of the world’s largest tungsten 
mining camps. 

While Whitmore receives express 
privileges, Nock retains freight 
transporting rights. 


To feel the pulse of the industry, 
consistent reading of Automotive News 
is a necessity. 


or a@ 


Mexicans Protest 
Lift Weekly Siesta Day for Cars, They Ask, 


a 


Expecting Quick Allied Victory 


MEXICO CITY. — (UTPS) — 
Mounting optimism here as to a 
quick Allied victory and return to 
peace is unleashing a flood of 
demands that the government lift 
its emergency restrictions on the 
operation of private automobiles. 

For some time, Mexico’s civilian 
motorists have each been assigned 
a weekly “day of rest,” on which 
they are forbidden to use their 
cars under penalty of a fine of 
100. pesos. 

Now that the end of the war, in 
the opinion of a growing section of 
the Mexican public, is already in 
sight, the Ministry of National 
Economy is the target of an 
increasing number of protests 
against the regulations. 

Immediate Repeal Asked 

The arguments being cited in 
favor of immediate repeal of the 
restrictions are, as one official puts 
it, “ingenius as they are varied.” 
But the vast majority echo the con- 
tention that they have failed to 


THIEF NABS 
YOUR 


land or water. Under the theft clause, after your cus- 
tomer submits proof of expense incurred, he receives 
compensation to cover rental of a substitute car or taxi. 

As you lay your plans for postwar selling, we urge 
you to compare, point-by-point, these sales-building 
features of Universal C.I.T. service with any other 
obtainable. You’ll agree that our financing plans offer 
dealers and their customers maximum value and 


service. 


UNIVERSAL C.1.T. OFFERS THESE SALES-PACKED 
ADVANTAGES IN ONE COMPLETE FINANCE PLAN 


Low Financing Cost — Nationwide Insurance Service, Comprehensive Cover- 
age Including Flood and Windstorm — Financing of Emergency Accident Re- 
pairs — Financing of Repairs and Reconditioning, including Accessories — 
Travel Identification Service — Towing and Road Emergency Service — 
*Emergency Bail Bond Service — *Travel Accident Insurance Protection — 
Nationwide Customer Credit Rating — Nationwide Credit and Collection Service 


*Except in Ohio and California. 


A CUSTOMER SERVICE AVAILABLE THROUGH 
OUR COAST-TO-COAST NETWORK OF OFFICES 


In Canada, Canadian Acceptance Corporation, Ltd., Toronto 


One Park Avene 
New York 14. N%. Y. 


achieve their ostensible goal—the 
saving of rubber. ‘ 

“It’s idle to continue imposing 
this weight upon the shoulders of 
car owners,” reads a typical peti- 
tion signed by a long list of driv- 
ers. “All it accomplishes is ta 
provide traffic police with an ex- 
cuse to collect graft from those 
who unfortunately forget to keep 
their cars at home on the appointed 
day. The fine never reaches the 
government coffers, since the ma 
ter is invariably ‘regulated’ more 
cheaply between the guardian o 


the law and his victim. = 


Practice Annoying 

“Moreover, it’s futile to try ta 
force individuals to save rubb 
when their own convenience re- 
quires them to do so. For if they, 
don’t, they will automatically be 
penalized by the premature loss of 
tires whose replacement on _ the 
black market would cost them five” 
times the government-fixed price. 

“On. the other hand, the annoy. 
ances suffered by those who are 
prevented from using their cars 
four or five days a month 


limitless. They are even more seri- “~ 


ous for those who have to make 
trips outside their places of resi-' 
dence. They must ‘rest’ their vé- 
hicles on the road, thus losing a 
day of valuable time and having to 
pay additional bills for food and 
lodging.” 

“Inasmuch as the government 
does not authorize the sale of tires 
to pleasure drivers,” the protest 
concludes, “we fail to see what is 
being economized. Once their tires 
are worn out, such drivers are 
obliged in any case to keep their 
— garaged for the dura- 
ion.” 


Mexican Bill 
Seen as Blow to 
Transport Co-op 


MEXICO CITY.—(UTPS)— Lia 
uidation of Mexico’s powerful auto 
transport cooperatives and their 
replacement by commercial com- 
panies is foreseen by the Mexican 
Confederation of Cooperatives if a 
proposed law is approved by this” 
country’s Congress. 

The contemplated legislation, 
which the workers’ organization 
claims has already been drawn up 
by the legal department of the 
Mexican Ministry of Communica-" 
tions and Public Works, would 
close the national highways to auto- 
mobile passenger and cargo lines 
not owned by private individuals 
or corporations. The confedera- 
tion charges that it would also 
empower the Ministry of Commu- 
nications to cancel the licenses of, 
cooperatives already operating in 
this field. 

More than 6,000 of Mexico's 
buses and trucks are reported to 
be the hands of _ the 
cooperatives. 


ASME Nominates 
Officers for 1945 


PITTSBURGH.—Nominations for 
the 1945 officers of the American 
Society of Mechanical Engineers, 
which concluded its semi-annual 
meeting here recently, were an- 
nounced by George Nicastro, chair- 
man of the nominating committee, 
who is with the Combustion Engi- 
neering Co., New York. Election . 
of the nominees will be held by 
letter ballot of the entire ASME 
membership, closing Sept. 26. — 

Alex D. Bailey, vice-president of 
the Commonwealth Edison Co., 
Chicago, is the nominee for presi- 
dent. 

Nominations for vice-president 
are David Larkin, vice-president 
and general manager of Broderick 
& Bascom Rope Co.; John E. 
Lovely, vice-president, Jones & 
Lamson Machine Co., and Thomas 
S. McEwan, vice-president, Mc- 
Clure, Haddon & Ortman, Inc. 


New Auto Firm 

RALEIGH, N. C.—Trenton Sales Co., 
Inc., with principal office at Trenton, 
N. C., has been formed with author- 
ized capital of $100,000 to deal gener- 
ally in automotive vehicles, parts, 
accessories, etc. The principals include 
J. C. Foscue, Maysville; Swindell Pol- 
lock and John D. Larkins jr., both of 
Trenton, 
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“HOW DEALERS FEEL ABOUT OLDSMOBILE ... NO. 24, CINCINNATI, OHIO 


an adequate 


field 


orce tn the 


helpful Lr 


—Says 
L. V. ENTNER 


President 
ENTNER OLDSMOBILE CO. 


BILE 
ENTNER OLDS nee KIRBY 19807198! 


Ch @ pre ge field representatives have given the 
4040 SPRING ©" CINCINNATI. OHTO 


“personal touch” to the factory’s broad program of 
wartime aid to dealers. They have come into the deaier’s 
own place of business, sat down with him, and talked over, 
man to man, the problems he was facing. They have offered 
advice—advice based on years of experience and proved 
factory policies—but, even more important, they have offered 
direct assistance. They have gone out into the “back end of 
the shop,” rolled up their sleeves, and tackled problems 
personally. They have lent a helping hand in the organiza- 
tion of service clinics, in the conduct of manpower drives, 
and in the analysis of dealer operations from the business 


june 29 > 


Motors Cor 


tansing 21, Michigan 


been most helpful 


The early 
an efficie 


. your 
jn the f ield has 


d 
g and althoueD we 7 
e t I could no 


Listment 


management standpoint. They have helped dealers buy and 
sell used cars, increase service department productivity, im- 
prove the effectiveness of merchandising and promotion. 


In short, these men of the Oldsmobile field organization 
have provided the necessary “impetus” to ag factory policies 
into action on a successful and profitable basis. And they 
will continue to do their utmost to help Oldsmobile deal- 
ers everywhere, not only to meet the critical problems of 
the remaining period of war, but also to build and plan 
constructively for the coming days of peace! 


READ WHAT OTHER DEALERS, TOO, 
SAY ABOUT OLDSMOBILE 
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ENTNER OLDSMOBILE COMP 


SEATTLE, WASH.—‘‘We consider Olds- 
mobile’s programs second to none in 
the automobile industry. Your busi- 
ness management forecasts, your 
Manpower drives, your mechanical 
training program, your service pro- 
motional programs have all been 
invaluable to us in meeting and 
overcoming the many problems 
which confronted us.”’ 

—RIACH OLDSMOBILE COMPANY 


CUYAHOGA FALLS, OHIO—‘‘The pro- 
grams that you have fostered since 
the end of car production have been 
most practical and timely, and the 
experienced factory personnel who 
have presented and operated them 
are giving us the timely help that 
we all need today.” 
—WALLACE-SAXMAN, INC. 


JERSEY CITY, N. J.—‘‘We feel that 
much of the credit for our progress 
is due to Oldsmobile leadership and 
guidance. It is our fervent hope that 
the future will grant us the oppor- 
tunity to repay with dividends the 
generous cooperation extended to 
us by the entire personnel of Olds- 
mobile during these trying days.” 

—J. R. HOLSEY SALESCO. 


DURHAM, N. C.— ‘Your program of 
constant assistance in keeping our 
expenses under our fixed income has 
been of inestimable help. Your 
Mechanics Training Program and 
your plans for hiring additional 
manpower have kept our operation 
in a sound condition, almost unbe- 
lievably so.” 

—UZZLE MOTOR COMPANY 


YOU CAN ALWAYS COUNT ON 


-ULDSMOBIL 


—-_- 


i enn 4 a 
a . eee 


AMERICA’S OLDEST 


MOTOR CAR 
ORGANIZATION? 
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In t 
as Nag 


Long be : m rica’s entry in the war, Nash had won an en- 
viable rep on for progress and aggressiveness in an industry 
whose entif ness philosophy is based on progress. 


Before the w , progress culminated in the introduction of 

a new kind o the lowest-priced field . . . a car that was 
‘“‘years ahead ‘industry in its tremendous economy of 
operation .. . Gi **600.”’ Tomorrow, when war ends... 
Nash will still be ahead.” ' 


Yet, since Pearl the tempo of Nash progress has been 
increased many ti with vast new plant capacity, new en- 
gineering advance methods of precision manufacture. 
That Nash is turng the intricate, giant, 2,000 horsepower 
Pratt & Whitney tw c supercharged engines that power 
the Navy’s Corsair cat fighting planes in ever-increasing 
bers... that Wig ding Sikorsky helicopters for the 
_ Army Air Forces . § idence of the tremendous progress 
- Nash is making. 


When war ends, that; 
. even more. 


For it is our purpose,# peace comes, to go back—full force— 
and fast—to makin automobiles. They will be the finest 
Nash cars we have ever made, for into them will be built every 

new ability, every ndW ity, every new skill we have acquired 
under the driving uggeney of production for war. 


Then Nash will of y and finer Nash ‘600’ in the lowest- 

priced field... a ie id finer Ambassador Six in the medium- 
priced field... an@¥ n a new and greater franchise oppor- 
tunity than Nasiiege ‘have ever known! 


That’s what’s g 


of NASH-KELVINATOR CORPORATION 


PA 
ae 4 
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‘Tomorrow's Tourist’ 


Opinions of 401 Travel Agents Summarized 
In Report of Postwor Trends 


NEW YORK.—The latest report 
from Time, Inc.’s service on post-'! 
war information is ‘“Tomorrow’s 
Tourist,” a general forecast of 
postwar travel trends. 

Built around results of a ques- 
tionnaire answered by 401 travel 
agents, the report draws a num- 
ber of conclusions on the why, 
how and where of postwar touring. 
It also explores briefly the opiniens 
of economists and leaders in the 
travel industry. 

The Time, Inc. study reveals 
that while some travel agents 
anticipate that as much as 50 
percent of all travel will be via 
plane, most agents believe the 
steamship will be in greatest de- 
mand as tourist transport. On 
the other hand, railroad plans 
for increased comfort, speed and 
service, coupled with low rates, 
may boost tourist train travel, 
the study says. 

The report includes a compari- 
son of conditions affecting travel 


after 1918 with the situation ex- ‘crush the Axi 


pected after the present war, and 
discusses the case of foreign 
versus domestic travel. Among the 
charts and tables which illustrate 
results of the travel agent ques- 
tionnaire is a map showing promi- 
nent postwar tourist areas. 


Long pent-up, the public’s de- 
sire for automobile trips is ex- 
pected to find release as fast as 
new cars come off the production 
line. Sharp stimulus to long-dis- 
tance automobile travel will be 
the Pan-American Highway, which 
runs 15,494 miles from Fairbanks, 
Alaska, to Buenos Aires and Rio 
De Janeiro. 

The road still has impassable 
portions in Costa Rica and 
northern Panama, and_ tourist 
facilities are still for the most 
part on blue prints. But when 
it is completed, the road is ex- 
pected by agents to be high on 
the list of popular | travel routes. 


an Ae el ee 


War’ Bond and Stamps— 
xis. 


Tire Situation 
Disturbing to 


N. C. Truckers 


CHARLOTTE, N. C.—L. S. Man- 
neschmidt, ODT Charlotte district 
agency director, said last week 
that the newly adopted policies of 
the Office of Price Administration 
are proving reasonably effective in 
the drastic conservation of larger 
truck tires which are now being 
allocated to the most essential 
operators. 

“The large tire situation un- 
doubtedly is the worst it has been 
since the war began,” Manne- 
schmidt said. “We cannot say 
when relief will come, if any 
should come at all in 1944.” 

Manneschmidt points out that 
the trucking industry now appears 
to be fully informed of the nip- 
and-tuck tire situation and is co- 
operating splendidly. 

Representative truck operators 
in Charlotte say that their problem 
is disturbing, but not yet desperate. 
They add that the inflow of re- 
placement parts, which has been 
a grave problem in recent months, 
is improving because of increased 
production at some factories. 





does it-in Philadelphia 


One newspaper — The Philadelphia Evening Bulletin — carries 


on its policy of outstanding coverage of local news, as well as state, 


national and international. The people of Philadelphia, in turn, 


have given that newspaper the largest circulation (more than 


600,000) of any evening newspaper in America. It is read daily 


by nearly 4 out of 5 families. It covers one of the major metro- 


politan markets for advertisers who want to sell this market today 


and in the future. 


In Philadelphia — nearly everybody reads The Bulletin 


STARTING WITH ‘“D’” DAY, when they swarmed ashore with load upon 
load of fighters and fighting equipment, GMC Ducks have played a vital part 


in the invasion of France. 


rime Minister Churchill 


in a report to the 


House of Commons paid tribute to this versatile land-sea vehicle, calling 


it “the marvelous ‘Duck’ of American invention.” 


Here a convoy of GMC’s 


passes through a French village to bring up supplies for another big offensive. 


Fall of Reich to Release 
1,000,000 Yanks--Hershey 


DENVER.—Between 1,000,000 and 
2,000,000 men will be released from 
the armed forces after Germany 
capitulates, Maj. Gen. Lewis B. 
Hershey, national head of Selective 
Service, predicted here last week. 

While favoring “gradual demobi- 
lization,” Hershey conceded that 
the idea is “unpopular—because 
when the war is over, people want 
their boys to come home.” 

Hershey explained that gradual 
demobilization is desirable because 
“we know that when the saturation 
point is reached, we will not gain 
very much by putting men out 
where they can’t be reabsorbed.” 

“We can keep people in the Army 
about as cheaply as we could create 
an agency for them when they are 
out,” he said. 

Discharge of a portion of Amer- 


Diversion Curbs 


Retained by Mo. 


JEFFERSON CITY, Mo.—Mis- 
souri’s State constitutional con- 
vention voted recently to continue 
the provision in the state’s pres- 
ent basic law restricting the use 
of state gasoline taxes and motor 
vehicle registration fees to high- 
way purposes. 

At the same time the convention 
approved proposed far-reaching 
grants of authority to the State 
Highway Commission to carry out 
a vast program of highway im- 
provement, development and ex- 
tension after the war. 

With the exception of giving the 
Legislature a check on the State 
Highway Commission in the con- 
struction, reconstruction and estab- 
lishment of limited access to and 
from state highways, the conven- 
tion upheld recommendations of its 
highway committee and rejected 
proposals to hamper future opera- 
tions of the highway department 
by making it subservient to the 
Legislature or local officials in its 
major work. 


R. L. Willis Selected 


Tocco Sales Engineer 

CLEVELAND. — Appointment of 
R. L. Willis as a sales engineer of 
the Tocco Process induction heat- 
ing division of the Ohio Crankshaft 
Co., was recently announced by 
William E. Benninghoff, Tocco 
manager. 


ica’s fighting men when the Nazis 
collapse will not be accomplished 


“in one day,” the draft chief cau- F. 


tioned. 

“If we let out 1,000 an hour, it 
will take 10 months to get rid of 
2,000,000 to 2,500,000 men,” he said. 


Tool Shipments, 


Unfilled Orders 
Remain Steady 


WASHINGTON. — Monthly ship- 
ments of mechanics’ hand service 
tools for the first five months of 
1944 remained rather stable, with 
little increase over the correspond- 
ing period of 1943. Unfilled orders, 
while lower than in the same pe- 
riod of 1943, showed little variation 
during the first five months of 1944; 
it was announced by WPB recently. 

Mechanics’ hand service tools in- 
clude pliers, wrenches, ball peen 
hammers, screwdrivers, etc. Ex- 
cluded are wood-working tools, 
edge tools and such heavy forged 
tools as_ sledges, picks, and 
crowbars. 

These data represent practically 
90 percent of the industry and are 
based on reports from approxi- 
mately 65 manufacturers. Reduc- 
tion in number of companies whose 
reports are included does not re- 
duce the percentage of coverage 
of the industry, it was said. 


Adjusted Unfilled 


Orders 
(End of 
Period) 


New Orders 
(Less Can- 
cellations) 
92,754 
4,981 
6,043 
7,970 
12,486 
10,162 


Fewer Ga. Cars 


Use More Gas 


ATLANTA, Ga.—The books of 
the state auditor, B. E. Thrasher 
jr., showed 28,714 fewer motor ve- 
hicles registered in Georgia during 
the fiscal year 1944 than in the pre- 
ceding 12 months, yet motor fuel 
tax collections for the time soare:l 
$1,327,717.85, it was revealed last 
week. Eugene Cook, state revenue 
commissioner, said that circum- 
stances indicated black-market gas 
operations. 


Month 

1943—Total 

1944—January 
February 
March 
April 
May 


Shipments 

.. ++ -98,568 
ooe- 8,858 
. 8,813 


: There'll be Cars and 
Trucks and Tires to sell again. 


All Wars End! 
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First home from China! ... American Clipper ships outsailed all on the seas! 


= A frail hoy loved to READ... and 


Nine o'clock. The night 
wind rattles the shutters 
of Salem and makes the 
dim flame flicker in the 
rushlight by which young 
Nathaniel Bowditch sits 
writing with a quill pen. 


The store has long since closed, but still the boy writes on, 
copying laboriously in longhand the books which he loves, 
and cannot afford to buy. 


Thirty volumes in his own handwriting remain today to at- 
test the devotion of this frail but indomitable spirit. And it 
was in large measure the knowledge which he gained from 
constant reading which enabled him, at 29, to revolutionize 
the science of navigation and make American Clipper ships 
the fleetest and most successful in the world. 


Prior to the publication of Bowditch’s great work on 
celestial navigation in 1802, all sea-going ships sailed by 
dead reckoning. Their course was erratic, and therefore slow. 

American Clipper ships, using Bowditch’s method, began 
to make the trip to the Orient and back in phenomenally 
short time. And, because they were swift, they quickly cap- 
tured the profitable China trade in tea, silks, spices, and 
other popular new commodities which contributed so much 
to the growth of our infant republic. 


Today, every ship that sails the seas—every modern Clipper 
of the air—fares more safely and swiftly because of Nathaniel 
Bowditch. 

ry ry ry 
READING is one of the great catalysts of humanity. It stimu- 
lates and incites the creative processes of the mind. 


Without reading there can be no true growth in thought or 
knowledge, and before reading there was none. For only 
through the written word can ideas be recorded completely 
and permanently . . . only through the unhurried eye of the 
reader can mind speak unrestrictedly to mind. 


People like to read, and they like particularly to read of 
those things which are presented in the pages of The Amer- 


ican Weekly .. . what people are thinking . . . what they are 


doing . . . their hopes, fears, faiths . . . their sorrows and 
tears, their tragedies and laughter. The story of people, and 
the things people live by, is the greatest story in the world. 


This story, and the exciting story of modern science, art, 
medicine, literature, explorations, are brought regularly to 
more than 7,750,000 families by The American Weekly, the 
magazine which is distributed through 20 great Sunday news- 
papers from coast to coast. And, because they are written so 
clearly and authoritatively, articles published in The Amer. 
ican Weekly are used widely in the classrooms of schools 
and colleges throughout the United States. 

Can anyone doubt that the manufacturer who places his 


product or his company name in such a setting is making 
use of the greatest known force in advertising? 


TH ENN ERICAN 


Greatest 
Circulation 
in the World 
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‘‘The Nation’s Reading Habit’’ 
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WPB Honors 
6.000 Workers 


For Suggestions 


WASHINGTON.—-More than 6,000 
War Production Board commenda- 
tions, honorable mentions, certifi- 
cates and citations have been 
awarded to civilian war workers 
for their “production § step-up 
ideas,” it was announced last week 
by T. K. Quinn, director-general, 
War Production Drive, WPB. 


“While it is difficult to say 
exactly how many man-hours these 
worker-suggestions have saved, the 
number runs into millions,” Quinn 
added. 


“To put it another way, the extra 
equipment and munitions which 
have gone to our men on the seas 
and the firing lines because of the 
cleverness and ingenuity of our 
workers mounts into vast train and 
ship loads.” 

The WPB national honors are 
determined by the War Production 
Drive’s board for individual awards. 
Chairman of the board is John 
Haydock, managing’ editor of 
American Machinist. 

Setting up a suggestion system 
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done by a labor-management pro- 
| duction committee in a war plant. 
The War Production Drive recently 
announced that there are now 4,800 
such production committees, cover- 
ing 8,000,000 workers. 


In the automotive field, Packard 
Motor Car Co., with a UAW-CIO 
local, leads in the number of na- 
tional WPB awards to workers 
through their Labor-Management 
Production Committees (exclusive 
of commendations), with 38 certifi- 
cates and 80 honorable mentions. 

Among the hundreds of widely 
used worker suggestions are the 
following examples: 

Development by “Mr. X,” of 
Firestone Tire & Rubber Co. (CIO), 
Akron, of a shatterproof stainless 
steel oxygen cylinder for high alti- 
tude flying. Result: Thousands of 
lives of our fliers saved. “Mr. X” 
preserves his anonymity because 
he has close relatives in Germany 
and wishes to avoid any chance 
that reprisals and _ persecutions 
might be inflicted. Certificate. 

Ice-grip tire design for military 
airplanes, devised by Clem J. Burk- 
ley, of Goodyear Tire & Rubber Co. 


(CIO), Akron, which imbeds tire, 


treads with small steel springs in 
such a way that they protrude very 
slightly above the tread surface. 


is usually one of the first things| The short springs adapt themselves | 


to a broken tread design, which 
permits the tire to be cured in a 
regulation mold. Since the springs 
are small, they are not liable to 
cause damage if dislodged while 
the wheel is moving. As the tread 
wears down, new points are formed 
as each successive turn of the helix 
wear off. This preserves the non- 
skid feature for the life of the 
tread. Citation. 


White Names Williams 


New Haven Manager 

CLEVELAND.—C. A. Williams 
has been appointed New Haven 
branch manager of White Motor 
Co., it was announced last week 
by J. E. Hamlett, vice-president in 
charge of the New England region. 
He succeeds S. J. Sullivan who is 
returning to his home town of 
Waterbury, Conn., to become a part 
of the White distributorship there 
—Waterbury White Trucks, Inc. 
The distributorship is subsequently 
expanding its sales and _ service 
activities. 

Williams has been in the auto- 
motive distributing business for the 
past 18 years. He has had exten- 
sive experience in the development 
of parts and accessory merchan- 
dising as well as in the promotion 
of service. 


Where do people get most of their information? Ask the question 


As Urged by NHUC... 


Senate Bill Proposes 
New Transit Agencies 


WASHINGTON.—Senator Hill of 
Alabama has recently introduced 
S-2085, embodying recommenda- 
tions made last May by the board 
of investigation and research of 
the National Highway Users Con- 
ference, to establish: 

1. Through routes and rates by 
highway, rail and water with 
all rates to be free from “dis- 
criminations.” 

2. A permanent three-member 
Federal Transportation Author- 
ity to conduct transportation 
studies, planning and research. 

8. An Office of Public Trans- 
portation Counsel to be lodged 
in the Department of Justice. 

4. A national transportation 
advisory committee to be com- 
posed of representatives of gov- 
ernment, transportation, labor, 
finance, agriculture, industry and 
other groups interested in trans- 
portation. 

In directing the Interstate Com- 


in terms of war and peace, of the vast range of great issues that are 


remolding the world. Or ask it in the intimate, thoroughly local 


terms of life at home in a nation at war. Either way, 


the answer is unmistakably the same. 


Never before have so many millions of people relied 


so heavily on their newspapers for what they want 


to know...for the living, enduring impressions that 


come only from the printed word and map and picture 


...for the full understanding of great issues that comes 


only from reading and re-reading fact and argument and 


background...and for the knowledge of hometown happenings 


that forms so vital a part of their personal pattern of life. Never 


That’s why the newspaper today packs so much power as 


a medium for informative advertising. That’s why your 


advertising, whatever your problem today, can accomplish 


so much more when you concentrate it in newspapers. 


This advertisement. 


prepared by the Bureau of Advertising. 


A.N.P.A is 


have newspapers been read more eagerly or more thoroughly. 


published by The Columbus Dispatch in the interest of all newspapers 


merce Commission to “establish 
reasonable joint through routes 
and facilities for the transporta- 
tion of property with reasonable 
rates,” the measure would declare 
as a national transportation policy 
“that all rates and charges of all 
carriers for-hire, by any means of 
transportation, shall be free from 
discriminations, preferences, preju- 
dices or inequalities which are in- 
jurious to commerce,” and “that 
no limitation or restriction de- 
signed to limit or prevent competi- 
tion shall be imposed upon any 
such carrier or any transportation 
service which shall have the effect 
of increasing the cost of the serv- 
ice to the public.” 


The members of the transpor- 
tation authority would be ap- 
pointed by the President and 
confirmed by the Senate and 
would succeed the present board 
of investigation and _ research, 
which expires Sept. 18. 

The original members would be 
designated to serve two years, 
four years and six years, respec- 
tively, from the date of enactment; 
and thereafter the term of office 
would be six years each. Members 
would receive an annual salary of 
$10,000 and would elect a chairman 
and vice-chairman and employ a 
secretary at $7,500 annually, a 
general counsel at $9,000 per year 
and the necessary staff. 


The transportation authority 
would be authorized “to make such 
studies and investigations, to hold 
such hearings and to obtain such 
information as it deems necessary 
or proper in order to aid in carry- 
ing out its powers and duties. 
The authority would be further 
authorized “by regulation or order 
to require any carrier to furnish 
any such information under oath 
or affirmation or otherwise, to 
make and keep records and other 
documents and to make reports; 
and it could require any carrier to 
permit the inspection and copying 
of records and other documents 
and the _ inspection of _ their 
properties.” 


The authority also would “con- 
sult with and provide informa- 
tion and make recommendations 
to governmental agencies con- 
cerned with transportation with 
a view to coordinating their ac- 
tivities in conformity with the 
national transportation policy.” 
In establishing the Office of 

Public Transportation Counsel 
within the Department of Justice, 
the bill would authorize the At- 
torney General to appoint as its 
head a “Public Transportation 
counsel” and to designate officers 
and staff in the Department of 


‘Justice. 


The measure would give the 
Office of Public Transportation 
Counsel “access to all files, records 
and documents of all Federal 
agencies relating to matters within 
the jurisdiction of the Office,” and 
would require the public trans- 
portation counsel to assist other 
Federal agencies “in any proceed- 
ing before any administrative 
agency or any court which in- 
volves questions or policies relat- 
ing to transportation.” 

Members of the national trans- 
portation advisory committee 
would include One member each 
from the Department of Commerce 
and the Interstate Commerce Com- 
mission to be designated by these 
agencies and additional members 
to be named by the President. 


Ala. Tax Group Urges 
Uniform Levies on Cars 


BIRMINGHAM, Ala. — Automo- 
biles would be assessed and taxed 
the same in each of the 67 counties 
of Alabama, under a resolution re- 
cently adopted by the Alabama 
Assn. of Tax Assessors and Col- 
lectors in Montgomery. 

Each county now uses its own 
method, and a 1937 model Ford, for 
instance, may be taxed a certain 
amount in one county and a differ- 
ent amount in another county. 
This action was taken by the asso- 
ciation after being addressed on 
uniform taxation by Chairman 
J. L. Dowling of the State Tax 
Commission. 





AIRCRAFT NEWS 
Helicopter 
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Advances 


Arouse New Interest 


By Charles Evans 


Aviation Editor 


THE SECOND big surge of 


interest in the helicopter is on. 


After the public took Igor Sikorsky and his helicopter 
to its heart and began mentally to whirligig about the 


country on the rotor-wings 


obliged to throw a dash of cold water. 


enthusiasts somewhat, and 


aviation speakers began to 
talk about the somewhat distant 
future in which the helicopter 
would become practical for the 
average man, 

About 10 months ago, a writer 
estimated there were 50 firms and 
individuals working on the heli- 
copter principle. The real enthu- 
siasts of that type of aircraft 
never faltered, however, and the 
second wave of interest started 
afresh when the results of some 
of these efforts began to reach 
the stage of pictures, advertising 
literature and test flights. Today, 
there are several helicopters in 
flight which are far along the de- 
velopment road from the original 
Sikorsky which caused such a 
commotion. 

The outstanding improvements 
are two. New rotor-wing planes 
are being test-flown which are 
free of the excessive vibration 
that marked the first helicopters, 
according to their designers and 
manufacturers. Notably, the Bell 
Aircraft helicopter, similar in 
general design to the Sikorsky 
model, though much better 
streamlined, is said to have con- 
quered the problem of vibration 
with an auxiliary balance which 
revolves beneath the rotors. 

The second major improvement 
has been the elimination of the 
dangerous, power-consuming and 
awkward torque propeller on the 
rear end of the fuselage. Two new 
jobs, one already test-flown and 
of great promise, and the other 
announced by a long-time leader 
in aviation, appear with no rear 
propeller, and with claims that 
their counter-rotating, dual blades 
solve the torque problem. 

* * * 


Hiller Lifts Veil 


From His Tests 

Stanley Hiller jr., 19-year-old de- 
signer at Berkeley, Calif., has been 
test flying his new two place 
“Hillercopter”’ for two months. 
Test flights have been conducted 
inside the stadium of the Uni- 
versity of California, a fact that 
has contributed to the secrecy of 
the new plane. Now, however, the 
veil has been lifted, and pictures 
are available showing the youthful 
Hiller at the controls of an inter- 
esting craft, and a few preliminary 
estimated performance figures 
have been released. 

Young Hiller may turn out to be 
more interesting than his _heli- 
copter. He may repeat aviation 
history and produce a revolution- 
ary vehicle at a tender teen-age, 
as certain present leaders in avia- 
tion have done before him. He 
was 16 when he began the design 
of the plane. He is the son of 
Stanley Hiller, of Hiller Industries, 
a die-casting firm. 

The other helicopter which 
eliminates the rear torque pro- 
peller is one introduced in draw- 
ing form only by Vincent Bendix, 
automotive pioneer. Both Hiller 
and Bendix claim very promis- 
ing performance, although they 
are using little power compared 
to the Sikorsky model with 
which the public is most fami- 
liar. 

The Hiller model employs a 90 
h.p. air-cooled Franklin motor and 
the designer claims a forward top 
speed of 100 m.p.h. and a cruising 
speed of 75-80 m.p.h., carrying two 
passengers. His fuselage is 12 feet 
long, and is built of conventional 
welded steel tubing covered with 
fabric. The rotors are 25 feet in 
diameter and are counter-rotating. 
Landing gear is tricycle, with two 
wheels in front and one at the 
rear. Experimental as the first 
model is, it shows an interesting 
approach to streamlining and good 
looks. Hiller claims a novice can 
learn to fly the machine in two 
hours. Control is simple, and 


of fancy, the inventor was 
That quieted the 


, there is none of the typical heli- 
copter vibration in flight. Hiller 
has been receiving military co- 
operation in his early work, and 
this has necessitated secrecy. 
+ + * 


Claims His Design 


Increases Payload 


IN ANNOUNCING the firm, 
Bendix Helicopter, Inc., of New 
York, Vincent Bendix points to his 
25 years of experience in the avia- 
tion and automobile industries and 
of his work with a staff of engi- 
neers “for the past several years” 


lw Jo ofa secondit 


in developing his own helicopter | 


inventions and designs. By elimi- 
nating the rear anti-torque control 
propeller, he points out, his design 
substantially increases the payload 
and saves power. His counter 
rotating wing assemblies’ with 
variable pitch rotor wings auto- 
matically eliminate all torque ef- 
fects. His blades, the inventor 


claims, provide complete control in| 


roll, pitch or turn in _ hovering, 
climb or flight. Automatic rota- 
tion is easily maintained for safe 
descent without engine power. 


The proposed Bendix will carry 
two passengers and have a maxi- 
mum speed of 120 m.p.h., the 
announcement said. Using 75 
percent of its power, and it car- 
ries a 165-hp. engine, it will 
cruise at 100 m.p.h. The rotor 
diameter is $2 feet and the useful 
load is 626 pounds. The machine 


can climb vertically at 480 feet | 


@ minute. 


Significance of these two heli- 
copters and others that will un- 
doubtedly appear of similar design 
is that the entire appearance of 
the revolutionary craft may 
change, along with its performance 
both in speed and weight carrying 
ability in proportion to power re- 
quired. The first Sikorsky used a 
200-h.p. engine and the Sikorsky 
now in production for the Army 


still carries but two persons and 
}uses a 450 h.p. engine. This, of 
course, is a military plane where 
economy is not considered a com- 
pelling factor and is no reflection 
on the Sikorsky design. 

* * * 


‘Could Be Converted 


To a Land Craft 

BENDIX PICTURES his model 
|as a neat, rounded cabin resem- 
bling somewhat the Barney Old- 
| field Golden Egg Racer, and about 
| 12 feet long. His landing gear con- 
|sists of two rubber pontoons on 
| outriggers with approximately an 
|eight foot tread. Substitution of 
four wheels would appear to be 
| quite simple to make the helicopter 
}a land-craft. 

Both the Bendix and the Hiller 
seem to be tailor-made for con- 
| version to roadable craft. 

Rotor blades are more easily 
folded or detached than conven- 
tional wings, and application of 
power to the wheels would mul- 
| tiply the usefulness of either ma- 
| chine far beyond that of any 
existing, conventional aircraft. 

Ten helicopters have reached the 
stage of applying for flight certifi- 
cates from the Civil Aeronautics 
Administration. All have been 
given NX licenses, which means 





they are experimental and not to 


sloys dada 
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be used for hire, or offered for sale. 

Airport planners see the heli- 
copters requiring their own special 
landing facilities, even on _ the 
larger airports. The new $25,000,000 
airport proposed for Detroit has 
its conventional runways, and a 
center apron especially for landing 
by the rotor-wing craft. 


For Private F lyers 


Ga. Airdrome Features 
Complete Service 


ATLANTA, Ga.—Inauguration of 
complete flying service for personal 
aircraft through a system of major 
and associate bases was announced 
last week by Southeastern Air 
Service, Inc., as a major operating 
base at the Athens, Ga., airport 
began operations. 

Cody Laird, president of South- 
eastern, said the base system would 
provide all types of service, in- 
cluding sales, insurance and financ- 
ing, to private flyers through a 
widespread network of facilities in 
the southeastern states. 

Facilities of the new airport in- 
clude an aircraft repair hangar, an 
engine overhaul shop, a paint and 
dope building, a two unit engine 
run-in house, two large storage 
hangars and an_ administration 
building. 
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Sales Tax Boost 
Of 1 Cent Held 


| the 1944 session of the Louisiana 

Legislature, but a proposed addi- 
| tional one-cent tax to raise reve- 
.nue for postwar projects was 
| defeated. 


Probable in La. 


BATON ROUGE, La.—Possibility 
that a special session of the State 
Legislature may be called to enact 
an increased sales tax was indi- 
cated here recently. 


A one-cent state sales tax was 
reenacted as a permanent levy by 


$1,200,000 More Allotted 
For Virginia Highways 
RICHMOND, Va. — A_ supple: 


mentary allocation of $1,200,000 tc , 
the state’s secondary highway sys: ' 


tem for maintenance work de- 
scribed as “urgently needed” wa: 
announced recently by the Stata 
Highway Department. 


The allocation is in addition to 
the $5,000,000 previously designatec! 
for the secondary highway system 
and, while officials of the depart- 
ment said it would be impossible | 
to spend the entire sum before the 
end of the current fiscal year, they | 
pointed out that the funds wil! 
prove “very helpful” as a carry: 
over into the new fiscal year be- 
ginning July 1. 

Agricultural machinery . 
mobile frames . . . 
Canvas products 

gases . 
Drugs and medicine . 
Flavoring extracts . . 


products . 


an 
men 
machinery . 
Sport) 


ses, a! a 


visual and instruments .. . 


shades ... Wirework . . 
Yeast .. 
LOOC8O. « 
Cured fish . . . Flour . 
and twine... 


and silk . . . Hosiery . 


Batteries .. 
. Chemicals . . 


. Concrete products 


. Hardware .. 


Dyeing and finishing 
. . Leather 


Gov. James H. Davis told a press 
conference recently that since the 
regular session, the legislators 
have probably had time to learn 
that “a lot of people have changed 
their minds about the tax and 
realize now that the state will be 
in a bad way some of these days 
without it.” 


Although the governor indicated 
{that a special session might be 
| Called, he did not mention any 
! contemplated date. It was not be- 
lieved such a session would be 
called in the immediate future. 

Predicting that a situation will 
arise in the near future that will 
result in the passage of an extra 
sales tax, State Treasurer A. P. 
Tugwell said: “ I don’t know that 
the time is ripe yet for a session of 
the Legislature, but I have no 
doubt but what a situation will 
arise in the near future which will 
result in the passage of an extra 
' sales tax without any urging on 
state. The people will demand it.” 


“Dealers Tell 7 by John O. Munn, 
is an open forum for the expression of 
dealers’ opinions. 


. Automobiles . 


. Books . . 


. Enameled ware . . 


. Food products machinery . 


. Forgi 
et mt 
Mon®ments a 


ag ek 


res , 


nd other 


. Women's 


67.9°° of 


. Biscuits and crackers 


Condensed and 


‘ Carpets 


. Automobile bodies and parts . . 
. Boots and shoes. . 
. Chocolate and cocoa products .. . 
. . Construction machinery ... 


. Envelopes ... 


. Steel castings ... 


products as before the war; 


CARL COPELAND, Chevrolet ~— 
with his father at Alderson, W. 
for the last 11 years, who shawenntt 
the Chesapeake & Ohio Railroad’s ap- 
peal for more help by returning to 
the job he held 18 years ago, that of 
locomotive fireman. oday, without 
poqicenan the business of the Cope- 
land Chevrolet Co., Carl manages to 
make three or four emergency 80-mile 
runs a week ns coal, so vital to 
the nation’s war tories, between 
Hinton and Hanley, W. Va. 8 
engines haul 140 carloads at a time. 


. Brushes... Candy... 


Cigars... 


Structural steel . . . Felt 


In the Milwaukee industrial area, 
BYE 


making for war basically the same 


manufacturers are 


99 


eed 


i 


are making their pre-war products 


plus new war products. 


Only 9.7° 


are making entirely new products. 


draperies and bedspreads ... 


Raincoats . . . Window 
preserving . . 


pigments 


Lubricating oils and greases... 


. Mucilage, 
ink . 
. Tanning material . . 


finished . . 


pocketbooks, handbags, purses ... 


stones, paper cloth... 
wool... 
products. 

. Cutlery .. 


Safes and vaults . . 


. Coated and glazed 
Glue and gelatin 


paste, 
. . Soap and glycerin... 
. Leather, 
. Saddlery, harness and 


Floor and 


Doors, 


. Steel works 


and door 
reconversion 


other 


Mirrors and other glass 
Wallboard ... 


window 


Tin cans and other tinware .. . 


metals . . 
appliances . 
and ventilating fans . 
Paper mill machinery . 
road cars, streetcars and 
fountains .. . 
cement mixers . 


and generators 


Leather gloves and mittens . . 


. Mattresses and bedsprings . . . 


. Aluminum products . 
. . Radios, radio tubes, phonographs . . 
. Commercial laundry machinery . . 


. Scales and balances... 


Plumbing supplies . . . 
Pipe for crude oil and natural gas... 


Lighting systems . . . Outboard motors . . 


equipment . .. Bicycles . . 


. Lighting fixtures . . . 
Meat packing . 


employs more than 10% 


. Automotive electrical equipment . . 


Stokers, domestic and industrial . . . 
. Shipbuilding . 
Steam shovels, excavators, dredges . . . 


Sawmill machinery . . 


Lithographing ... 
. Hatsand caps... 


This indicates comparatively little 


slow-up of Milwau- 


kee’s industrial machine. Our 1,936 
pre-war manufacturing plants—so 


diversified that no one industry 


of the 


workers — will again turn out the 
great variety of products which 
have made Milwaukee the steadiest 


of big-city markets. 


THE MILWAUKEE JOURNAL 


Read in 9 Out of 10 City Zone Homes 


. X-ray and therapeutic apparatus and electronic tubes . 


. Elevators, escalators and conveyors... 


. Musical instruments . . 
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Not That Bad 


AAA Rebuke of Tire Conservation Apathy 


. Trucks and truck bodies . 


Clay products ax 


Diesel and gasoline engines . . 


> jiwee wkee 


. Metal working machi nd other stone produ ar 
ha al.W. ow 
g mills . . . Power boiler fer 
af Screw of alli 


2 e232 
nd art goods . 


e7™ equipment . 


. Sheet metal work... 


. Communication equipment . . 


Woodworking machinery... 
. Optical goods ... 
Cranes and hoists .. . 
. Temperature control devices . . 
. Printing trade machinery and equipment . . . 


Machine tools ... 


Tempered by War Plant Measures 


AKRON.—Despite the American 
Automobile Assn.’s severe criti- 
cism of the Nation’s war workers 
for “notorious indifference to any 
and all measures of car conserva- 
tion,” there are some war plants 
where effective measures are being 
taken to “keep ’em rolling,” accord- 
ing to tire specialists here. 

“Phe Timken (roller bearings) 
and Hoover Company plants in 
Canton; Jack and Heintz, Cleve- 
land Graphite and Thompson Air 
Products plants in Cleveland, and 
our own plant in Akron are plants 
right here in Northeastern Ohio 
where war workers are accom- 
plishing excellent results in tire 
conservation,” said John T. Staker, 
manager of the B. F. Goodrich tire 
conservation service department. 

These plants, Staker explained, 
provide for their employes a by- 
the-year tire conservation. service, 
which includes inspection of their 
cars’ tires while they are at work. 
Workers are informed when their 
tires are under-inflated or over- 
inflated, or when repairs or recap- 


. Auto- 


Canned fruit and vegetables ... 


. Compressed 
. Paper products... 
Ci: i 

. Gypsum 
weer... 


x? 


Photographic equip- 


. Pianos 


. Refrigeration 


MOM .s. 


Stoves, ranges, water heaters and hot-air furnaces 


Surgical 
Window 


and misses’ dresses . 


luggage... . 
Tractors ... 


. Sugar refining . . 
evaporated’ milk... 
and rugs .. . Cordage 


cotton, rayon, linen 


clothing . . . Curtains, 
House furnishings . 
. Wood 


. Colors and 


screens... 
paper . 
. . Linseed oil . .. 
Perfumes and cosmetics 
adhesives . . . Printing 
Soybean oil and meal 
tanned, cured and 
whips... Women's 
Abrasive wheels, 
wall tile . . . Mineral 
products . . . Pottery 
Automobile stampings 
sash frames 
and rolling mills . . 
Alloying of nonferrous 
. Electrical 
. Blowers 
. Mining machinery... 
Rail- 
Soda 
Rock crushers and 
. Turbines 
Jewelry. 


Malt and malt liquors 


Men's and boys’ suits, coats and overcoats 


ping are needed, and can arrange 
to have necessary servicing done 
while “on the job.” 


Check on Garages 

Tire conservation specialists also 
check on conditions in garages or 
parking areas and mechanical ir- 
regularities in vehicles that might 
cause tire trouble. 

This service has been in opera- 
tion at the B. F. Goodrich plant in 
Akron for over a year under spe- 
cial arrangement with the Cleve- 
land Ordnance District office, and 
results have been extremely good, 
Staker said. He stated that at the 
Jack and Heintz plant in Cleveland 
the service in six months caused a 
decline of 44 percent in the per- 
centage of workers’ tires needing 
recapping and of 84 percent in 
number of new tires needed. 

A recent survey showed that 
while in parking lots of other war 
plants in the vicinity, as many as 
58 percent of the workers’ cars 
had excessively under - inflated 
tires, this percentage was only 8 
percent in the Jack and Heintz 


lots. 
Identical for Trucks 


“This is the same service that 
our company has provided for 
years to operators of large fleets 
of buses and trucks to enable 
them to get full wear and maxi- 
mum mileage from their tires,” 
Staker said. 

The AAA report, made at the 
conclusion of a swing around the 
country with a “keep ’em rolling” 
demonstration, charged war work- 
ers generally with a “flagrant dis- 
regard of conservation,” constitut- 
ing a “glaring abuse of privilege 
at a time when denials and re- 
strictions are being imposed on the 
rest of civilian motor car owners.” 

Staker said it was not his in- 
tention to take issue with the AAA 
report, but to point out that there 
are some bright spots in the pic- 
ture and that war industries can 
cooperate effectively with their 
workers to conserve cars and tires. 
Such conservation, he added, not 
only helps the workers save cars 
and rubber, but also reduces tardi- 
ness and absenteeism. 


Engineers Hit 
Kilgore Bill in 
Detroit Poll 


DETROIT.—Approximately 128 of 
150 engineers polled in the Detroit 
area believe that passage of the 
Kilgore bill would hinder the pro- 
fession of engineering. 

This was announced last week 
by C. R. Alden, chairman of the 
Detroit section of the American 
Society of Mechanical Engineers, 
which queried its members recently 
on the proposed legislation. 

Nine percent, or about 14 of 
those surveyed, said that the Kil- 
gore bill would help engineering, 
while the others held the legisla- 
tion would have no appreciable 
effect. 

| Fully 87 percent thought that 
the bill, labeled S-702, would retard 
the U. S. national welfare in peace- 
time, four percent disclaimed any 
appreciable effect and nine percent 
said that the law would advance 
| the national welfare. 

The bill, drafted by Senator Kil- 
| gore of West Virginia, would en- 
| able the Government to “mobilize” 
| the scientific and engineering ac- 
hens of the ouueney. 


‘ODT Names Johnson 


Buffalo Transport Chief 


BUFFALO.—Elmer T. Johnson, 
formerly associated with Boss- 
Linco, Inc., recently was appointed 
district manager here of the high- 
way transport department of the 
Office of Defense Transportation. 

He succeeds Floyd B. Piper who 
has been appointed ODT regional 
assistant director of property 
operations in Region I of the 
highway transport department in 
New York City. 

Johnson joined ODT as an 
examiner Sept. 21, 1942. George 
McRobie has been named acting 
assistant district manager. 


It takes a strong fish to swim against 
the current and a good dealer to 
stay in business now! 


v 





17 Down, 31 to Go... 
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~°? More States Likely 


To Outlaw Diversion 


WASHINGTON. — The battle 
against diversion of motor tax 
revenues for non-highway pur- 
poses still is being strongly waged, 
with Maine, Nebraska and Wash- 
ington likely this fall to join the 
ranks of the 14 states that have 
the protection of constitutional 
amendments, the American Road 
Builders Assn. said last week. 

“It is expected that the amend- 
ments in the three states will be 
generously approved by reason of 
the public acceptance which has 
greeted the proposals,” said 
Charles M. Upham, director of the 
association. He pointed out that 
never yet have voters of any state 
rejected such amendments. 

“In most states the process of 
amending constitutions is slow,” 
Upham said. “In Connecticut 
and Pennsylvania, for instance, 
anti-diversion amendments have 
been approved by one session of 
their state legislatures, and an- 
other passage is required before 
the amendments can get to a 
vote of the people. Under Ken- 
tucky laws, the anti-diversion 
amendment, approved by the leg- 
islature, cannot be voted on by 
the people until 1945. 

“The all-time total of diversion 
of highway earnings to non- 
highway purposes is now well over 
two billion dollars, enough to have 
built the equivalent of at least 
4,000 miles of the finest kind of 
multi-lane express highway. Di- 
version is now running, despite re- 
strictions on driving, at the rate 
of over $200,000,000 a year. Com- 
ing directly out of construction 
funds, diverted money deprives 
road users of highway facilities 
which would prevent thousands of 
accidents and save untold lives and 
limbs. 

“The only way a state may pro- 
vide itself with adequate, safe 
highways is by dedicating all high- 
way earnings to highway construc- 
tion. Motor taxes were created by 
motorists for the single purpose of 
improving highways. Emergencies 
and expediencies brought about di- 
version as a ‘temporary’ measure, 
but in about 29 states, diversion 
has become a part of the general 
financing scheme to the detriment 
of the highways. 

“Of the three states voting on 
amendments this year, Nebraska 
and Washington now divert to 
general fund purposes. Nebraska 
diverts about $2,300,000 per year. 
Washington diverts about $1,250,- 
000 per year, for emergency re- 
lief bonds and other purposes. 
Maine, which does not divert at 


Contract Parleys 


Are Scheduled 
Throughout U. S. 


WASHINGTON.—Under the joint 
sponsorship of the Smaller War 
Plants Corp. and Army and Navy 
procurement officers, meetings of 
subcontractors and smaller prime 
contractors will soon be held in 
all parts of the country, it was 
announced last week by _ those 
agencies. 

The purpose of the meetings is 
to interest contractors in making 
preparation for contract settlement 
and to convey basic information 
on the principal elements of con- 
tract termination procedures. 

Recent surveys have shown that 
war contractors are generally tardy 
in submitting their claims for 
settlement. Since experience has 
shown that training and prepared- 
ness will remedy this, the program 
meets this need, SWPC said. 

At all meetings a question-and- 
answer period will be held with 
queries from the audience _ sub- 
mitted to a panel made up of the 
various Army and Navy represen- 
tatives. Time and place of the 
meetings will be announced locally. 


To Aid Collections 


CHARLESTON, S. C.—A suggestion 
that a legislative act be passed re- 
quiring that taxes be paid on automo- 
biles when licenses are sold by the 
department was made 
by William J. Leonard, county _trea- 
surer, at a recent meeting of the 
Charleston county legislative delega- 
tion. 


state highway 


all, is seeking constitutional 
protection to prevent any possi- 
bility of losing sorely needed 
highway funds. 

“In every case, the states are di- 
verting motor tax revenues to gen- 
eral funds or for specific purposes 
which should be the obligation of 
all citizens and not an added bur- 
den foisted on road users who 
alone have a man-sized job in 
meeting highway needs. 

“In the postwar period ahead, 
every state must make up for time 
lost in highway construction by 
reason of the depression and of the 
war. Returning servicmen and 
discharged war workers will be 
needing jobs. Highway construc- 
tion offers an ideal outlet for the 
skills many have developed in the 
armed services and in the war 
factories.” 


Drivers’ Field 


Pittsburgh Sets Up 
Testing Ground 
PITTSBURGH. — Gov. Edward 
Martin will be in Pittsburgh Sept. 
8 to help dedicate the state’s new 
driver training and testing field 

here. 

Reputed to be the only such field 
in the United States, it also will 
be used to conduct the examination 
of applicants for motor vehicle 
operator’s licenses. 


Westinghouse Names 


Kinley Detroit Agent 

PITTSBURGH.—Harry A. Kin- 
ley, affiliated with the Westing- 
house lamp division for 34 years, 
has been appointed manager of its 
district office at Detroit, W. J. 
Massey, general lamp sales man- 
ager, announced recently. 

Massey alsO announced the ap- 
pointment of Harry S. Walker, a 
member of the commercial engi- 
neering staff at the Bloomfield 
lamp division, as sales representa- 
tive on Kinley’s staff. 


U. S. Trust Suit 
Filed Against 
47 Railroads 


WASHINGTON. — Charging that 
“a combination of private financial, 
industrial and railroad interests 
have acted collusively to maintain 
noncompetitive rates for transpor- 
tation and to prevent and retard 
improvements in the services and 
facilities of railroads for the west- 
ern part of the United States,” the 
Justice Department filed an anti- 
trust suit last week in Lincoln, 
Neb., against the Assn. of Ameri- 
can Railroads, the Western Assn. 
of Railway Executives, J. P. Mor- 
gan & Co., Kuhn, Loeb & Co., and 
47 individual railroads. 

Also named as defendants are the 
officers and directors of the AAR, 
top executives of the 47 railroads, 
and 31 other individuals. 

The complaint asks the court to 
dissolve the AAR, which repre- 
sents 85 percent of the nation’s 
principal steam rail lines, and the 
WARF. 

Also sought is an_ injunction 
against all the defendants to pre- 
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vent a revival or continuance of 
any of the offenses charged and to 
prevent a revival of the Western 
agreement, the Western commis- 
sioner or the committee of direc- 
tors from setting up a plan which 
would restrain trade in violation of 
the Sherman Anti-Trust Act. 


Stuart Named to Head 


S. C. Transport Assn. 

MYRTLE BEACH, S. C.—M. M. 
Stuart of Hartsville was elected 
president of the South Carolina 
Motor Transportation Assn. at its 
annual convention here recently. 
He succeeds Calhoun Lemon of 
Barnwell. 

R. B. Bishop of Greenville, C. A. 
Harvin jr. of Summerton and G. E. 
Bradshaw of Batesburg were 
named vice-presidents, and C. L. 
Fuller of Columbia was elected 
treasurer. W. B. Love of Columbia 
is general manager. 


Buy Potosi Dealership 


POTOSI, Mo.—Russell Elsey and 
Lacy Dickey have bought the interests 
of the Vasterling Motor Co. in Potosi. 
it has been announced. 


For America’s Future — For Your 
Future — BUY WAR BONDS. 


70 BEFORE THE WAR-AND ODDS 
ARE YOULL ALWAYS BE SPEAKING 


A LL OVER the U.S. you hear the death rattles 
of jalopies. Millions of them. When peace 
comes, manufacturers will be swamped by more 


new-car orders than they can handle. 


One big question is: 


“Who will get the cars 


you can make—your old-established customers 


or the boom-monied people who could never 


afford a new car before 


and may never again?” 


No doubt about it, you have to keep the good 


will of your established customers for the future 


well-being of your business. For these continu- 


ing customers of yours—the people who have 


the habit of trading in 


their 1 or 2 or 3-year-old 


cars for new ones—are the people who will be able to 
buy new cars when the postwar boom days are over! 

When money became tight and sales hard to 
get during the toughest years of the last depres- 


sion, TIME’s passenger 
eted 218%. 


Yes, manufacturers 


car advertising skyrock- 


discovered then that 


TIME readers are a Gibraltar of buying 
power! Today TIME offers a market of more 
than a million families who own an average 
of 107 cars per 100 families (8 out of 10 of 
which buy their cars new!)—a_ rock-solid 
market which manufacturers can count on 
through good times and bad. 

The best way to reach these best customers 
is in the magazine they like best — in TIME. 


For they prefer TIME 
magazine they read. 


TOPS WITH TOMORROW’S TOP CUSTOMERS, TOO! 


aif 


—_—__— 444 > 


7 to 1 over every other 


y 


TIME; 
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Farm Income 


Is 12% Above 
Level of 1943 


WASHINGTON.—Total cash in- 
come received by farmers in the 
United States during the first half 
of 1944 amounted to $9,178,000,000, 
as compared with $8,168,000,000 in 
the corresponding period of 1943, 
an increase of 12.1 percent, ac- 
cording to official figures reported 
last week. 


This increase was due partly, it 
was stated, to larger benefit pay- 
ments by the government, which 
rose from $383,000,000 to $507,000,- 
000. 

For 1944 as a whole, however, 
the farmers’ purchasing power is 
expected to be smaller than in 
1943. This is indicated by an esti- 
mate based on currently prevail- 
ing conditions. 


Dealer on Bank Board 


TAMPA, Fla.—Ray B. Cralle, Tampa 
automobile dealer, past president of 
the Tampa and Florida Automobile 
Dealers’ Assns., has been elected a 
director of the Exchange National 
Bank of Tampa. 


N AIRPLANE in flight builds up a strong 
charge of static electricity, which once 
meant danger of sparks and fire—also danger 


of shock to passengers and crew. 


The electricity would have passed harm- 
lessly into the ground as soon as the plane's 
tires touched the earth if the rubber could 
conduct electricity. But rubber was an insu- 
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More Federal Aid or Cut 


in Levies... 


GOP Governors Hit 


Gas Tax Diversion 


By Bethune Jones 
Staff Correspondent 
NEW YORK.— Twenty-six Re 
publican governors and the Re- 
publican candidates for President 
and Vice-President are now in 
record as favoring either federal 
automotive tax reduction or federal 
aid for highway construction in 
amounts at least four times as 
large as normally received by the 
states. 


Although they have made no di- 
rect commitment, there could be 
no alternative under the policy 
statement on highways adopted at 
the recent conference of governors 
which Gov. Thomas E. Dewey, the 
party’s Presidential candidate, 
called in St. Louis to attempt “to 
solve the area of conflict between 
national and state governments.” 


“In principle,” the statement 
said, “taxes collected by the fed- 
eral government from gasoline 


Acme photos 
TO MAKE CERTAIN that the markings on the instrument panel before 
the war pilot are clearly visible by oy and night, a plastics fabricator has 
roduced identification plates made of lightweight, smooth surfaced Lumarith 
n combination with fluorescent ink. When the plates are viewed during 
the day the white ink stands out sharply and the instructions can be read 
clearly, as may be seen in the ——- above. At night the borders 
and trim on the plates drop out and only the essential wording, printed 
in fluorescent ink, can be seen so that the pilot’s attention is not diverted 
for a fraction by any extraneous matter—a problem that this fabricator 
was the first to overcome. 


today, many without even being recapped. 


If you can buy tires today, and if you buy 
B. F. Goodrich, you get tires backed by three 
years’ extra experience; by that 80,000,000- 
mile road test; backed also by dozens of 
developments and improvements in rubber 
and synthetic-rubber compounds. The B. F. 
Goodrich Co., Akron, Ohio. = 


oF 


lator; it prevented the electricity from leaving 
the plane. Could it be made into a conductor? 

B. F. Goodrich engineers believed it could. 
They had already helped develop special car- 
bon blacks to resist heat. Experiments were 
made with new ones to conduct electricity. 
After many attempts, tires were built that can 
be placed in an electrical circuit and conduct 
the current into an electric bulb, as in the 
laboratory test shown above. And today, 
hundreds of airliners come to earth more 


safely on the new conductive tires. 

B. F. Goodrich improvements in tires apply 
to every type of tire America uses—tires for 
planes, passenger Cars, trucks, farm machin- 
ery. For passenger cars B. F. Goodrich made 
and sold tires containing synthetic rubber 
back in 1940, the first ever sold to American 
car owners and the only ones sold before the 
war. Their use by thousands of people made 
up a road test estimated at over 80 million 
miles. Some of the tires are still running 


B.E Goodrich 


FIRST IN RUBBER 


and from motor vehicles should 
be wholly devoted to highway 
purposes and distributed equit- 
ably among the states.” 

If carried into effect, this plain 
declaration against continued di- 
version of federal automotive tax 
receipts to purposes unxzalated to 
highways would be of far-reaching 
significance. Of some $600,000,000 
collected by the federal government 
in highway-user taxes in 1941, only 
$147,000,000 was returned to high- 
way users in federal aid for high- 
ways. The remaining $443,000,000 
which went into general funds was 
only about $50,000,000 less than the 
normal annual total expended by 
the states for highway construction, 


Means Two Things 

Application of the anti-diversion 
principle would therefore mean a 
vast permanent expansion in high- 
way construction, the federal gov- 
ernment paying virtually all road 
building costs in normal years, 
or a reduction in federal automo- 
tive taxes when postwar road con- 
struction reached the point where 
federal-aid appropriations were no 
longer needed. 

Reduction in federal automotive 
taxes is long overdue and, if the 
Republican policymakers’ intend 
this, they will be accomplishing 
what might be reasonably expected 
by highway users. The duplicating 
federal tax on motor fuel, for 
example, was first levied by Con- 
gress in 1932 and was originally 
termed “temporary.” But it still 
exists along with other federal 
taxes against highway users. 

By the end of 1944 highway 
users will have paid some $5,500,- 
000,000 in federal automotive 
taxes, of which only $3,391,000,000 
has been returned in_ federal 
highway aid. 

Effecting of the anti-diversion 
principle would also block any in- 
crease in federal automotive taxes. 
Possibility that such proposals may 
be advanced is seriously feared by 
automotive industry leaders. Cur- 
rent receipts from federal automo- 
tive taxes would be sufficient to 
support the postwar road program 
proposed by the House Roads 
Committee. 


Contradicting Themselves? 

A paradoxical aspect of the state- 
ment adopted by the Republican 
governors is that many come from 
states which for years have di- 
verted automotive tax receipts to 
unrelated uses. Gov. Dewey’s New 
York State, for example, has di- 
verted an estimated total of more 
than $626,000,000 in the last 10 
years. New Jersey in a like period 
has diverted more than $129,000,000; 
Massachusetts has a comparable 
diversion record exceeding $100,- 
000,000 and so, in varying degrees, 
do many other states from which 
Republican governors hail. 

Do these governors favor a 
policy in Washington but oppose 
application in their own states, 
or will they attempt to change 
their local situations in con- 
formity with their newly-express- 
ed viewpoint? Highway users, 
who for years have been waging 
anti-diversion campaigns, will be 
asking this question in a number 
of Republican state capitals next 


year. 

In just what amounts federal aid 
for postwar highway construction 
is advocated was not stated. Be- 
sides the portion already quoted, 
the highway statement declared: 

“Federal aid in building and 
maintaining highways, as carried 
out under Republican administra- 
tions and since continued, is a 
sound and comparatively har- 
monious program. .. . Actual con- 
struction by the state governments 
has demonstrated how eminently 
successful such cooperative enter- 
prises can be when state respon- 
sibility is recognized by the federal 
government and accepted by the 
states. This practice should be 
continued.” 

A separate statement of policy on 
public works asserted that “the 
states should recognize their re- 
sponsibilities and use their re- 
serves before asking federal aid on 
state public works.” 


It takes a strong fish to swim against 
the current and a good dealer to 
stay in business now! 
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ws | FIRST IN SERVICE 
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| ert ay; NET ag 4 cars- 


and I out of every 3 trucks—is a 


ead bade 


eg 6s ‘en. just as | Chevrolet cars and trucks loud in the 
job of serving war industry—war agriculture—all 
wartime America—so Chevrolet dealers lead in the 
iob of servicing all makes of cars and trucks. In 
fact, all signs indicate “more people go to Chevrolet 

| dealers for service than fo any other automobile dealer 


organization’’ 


CHEVROLET MOTOR DIVISION, General Motors Corporation, DETROIT 2, MICHIGAN 


“Save the Wheels that 
Serve America” 


BUY MORE BONDS BUY MORE BONDS 
SPEED THE VICTORY SPEED THE VICTORY 
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Automotive Service 


{ regular Monthly Section for the Dealers, Jobbers and Maintenance Men who are 


Backshop 


Warning 
Competition 


‘T’se Regusted’ 


By 
Jack Weed 


HEN Ray Chamberlain of 

NADA was in Detroit a week 
ago, talking to the Detroit dealers, 
he pointed out very emphatically 
that franchised car and_ truck 
dealers were heading into tough 
competition in postwar, especially 
as it applied to their sugar and 
salt department, the well known 
service station that has kept them 
out of the red during their war- 
time operation. 

Ray brought out what has 
been touched on in this column 
and in the editorial columns of 
AvuTomoTivE News from time _ to 
time—about the competition that 
the dealers will get from the fill- 
ing stations, the tire dealers and 
the independent repair shops. He 
pointed out that he knew of re- 
finers and tire companies that had 
finished their postwar plans to put 
this type of shop into a much- 
increased revenue from service 
work and also pointed out that 
the replacement parts makers 
were avidly looking ahead to the 
volume of business they plan to 
get from the independent repair 
shops. 

The mere fact that the fran- 
chised dealer could and has lived 
on the profits of the former “head- 
ache department” of his business, 
without doing much to merit the 
increased business except keeping 
his doors open, has made these 
factors in the trade believe that 
the dealers’ backyard business will 
be an easy place to raid when they 
need extra business to keep their 
own outlets on a paying basis, or 
to fill the increased manufactur- 
ing space which the war 
brought to their plants. 

* * ~ 


THEY ARE all sold on the fact 


that most dealers will forget the | 


profits he made from service as 
soon as new cars are available for 
sale. 
recognize what has happened to 


the dealer in the past three years | 


and to the dealer’s business. 

The mere fact that the dealer 
has had a look at his service de- 
partment’s expenses that should 


have been charged to either new | 


(Continued on Page 46, Col. 4) 


MEWA 1944. exon 
Is Postponed Indefinitely 


CHICAGO.— After of 
manufacturers polled by the 
MEWA advocated indefinite post- 
ponement of the 1944 MEWA and 
NSPA conventions, the board of 
directors of the MEWA last week 
decided to defer its parley sched- | 
uled for November in Chicago. 

This act complies with the re- 
quest of the Office of Defense 
Transportation, which asked that 
all conventions planned for the 
remainder of 1944, if not vital, be 
postponed to 1945. 

The convention will be de- 
ferred “until a later and more 


In This Section 


Battery Shipments Up ..-Page 38 
Bearing Plants Ready Page 
New Products alae .. Page 


292 300 


has | 


They either overlook or don’t | 


and Lubricating 


Customers Like 
Dealer Service, 


Survey Shows 


Car Shops Get Most 
Of Major Repairs; 
Lubrication Lagging 


DETROIT.—Results of a 
nationwide customer survey, 
made to determine how car 
and truck owners are react- 


ing to the type of service 
franchised dealers have been able 
to render during wartime, indicate 
that on the whole the customer 
feels that he has gotten better 
service from his car dealer than 
he has from his radio, home ap- 
pliance and watch repairmen. 

It is also interesting to note, in 
checking the results of this cus- 
tomer check against the national 
franchised dealer survey that has 
just been completed by AvtTomo- 
TIVE News, that the majority of 
dealers are consciously or uncon- 
sciously anticipating the majority 
of customer complaints in their 
postwar plans by increasing their 
service facilities. 

One of the remarkable points 
brought out in this consumer 
survey is that only 11 percent of 
the customers interviewed have 
been so disgusted with the serv- 
ice rendered by the dealer they 
bought their cars from, that they 
won’t go back to them for a 
new car in postwar even though 
they intend to buy the same 
make of car. 

This point was brought out in 
the answers to two questions bear- 
ing on owner satisfaction with his 
present car. 

The first question asked, If you 
are in the market for a new car 
and could get one, would you buy 
the same make you now own? 
Seventy percent said they would, 
5 percent said they would not and 
25 percent said they didn’t know, 
indicating, contrary to many sales 
manager’s beliefs, that most cars 
still have quite a high percentage 
of owner loyalty. 

The second question: If your 
answer is yes, would you still buy 
from the same dealer? brought a 
64 percent yes vote, 11 percent 
who said no and again 25 percent 
said they couldn’t say. 

The most interesting observa- 
tions brought out by this survey, 
however, were recorded in the 
answers on where the owner has 
gone for his wartime service. 
Here evidence points to the fact 
that the car dealer has gotten 
only a majority of the work 
offered in only one classification 
—heavy or major repairs. 

| (Continued on Page 45, Col. 4) 








appropriate time,” William P. 
Butt, president of MEWA, said. 
Chicago’s Stevens hotel had been 
chosen as the scene of the con- 
claves. 
| Although NSPA set its conven- | 
tion to follow MEWA's at the 
| Stevens early in the year, the date | 
was changed in the spring to co- | 
incide with MEWA'’s. A 
postponement is’ expected 
NSPA. 

Both the request of ODT and the | 
overw helming desire of the manu-| 
facturers in MEMA’s survey} 
figured in the decision, Butt said. | 

A. H. Eichholz, general manager 

lof MEMA, last week announced | 
lthat 92 percent of the manufac- 
turers favored indefinite delay. 

Other results of the survey 

(See MEWA, Page 47, Col. 5) 
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Low-Octane Gas Points Up 


Increased Winter Service 


endure until our military needs lessen to the point where better fuel can | 


WARTIME GASOLINE 


made. 


Woes of Wartime 


‘Military Taking 


More High-Test 


Correction of Worn 
Parts Should Precede 
Retiming of Engines 


DETROIT. — Seventy- 
octane gasoline is to be with 
us at least until late spring, 
according to authoritative 


sources close to the Petro- 
leum Administration, and our 
civilian economy will get no more 
premium fuel than it is getting 
now, if it continues to get as much. 


Due to the fact that the new 
wartime gasoline with the maxi- 
mum of 70 octane rating will not 
reach the pumps of the nation all 
at one time, service men will find 
that both 72 and 70 octane rated 
fuel will be pumped for some time 
in the same areas. This dictates 
that customers must be told that 
even in case of tune-ups they 
must be prepared to expect varied 
results until all pre-70 octane fuel 


is now going into the pumps of the ——- is gone. 
cannot be over 70 octane rating according to government regulation—and wil 


fuel—ease up on quick starts, 
hard 


is 


similar | 


A HEAVY 
‘“explodes”’ 
the 


detonation 


that 


pulls and elimination of 


HAMMER LIKE 
in the cylinder at the point of highest compression. 
damage 


causes 


DRIVERS TOO must be “retuned’’ to driving on 
Car and truck owners should be told to accommo 


peddle slapping.” 


BLOW 


is 


to 


struck 


engine 


da 


when 


parts 


when 


resent wartime gasoline. 
te their driving to the 
greater use of gear shifting on hills and | 


unburned gasoline 
Tek * 
excessive. 





The reduction in anti-knock 
value of fuel means that this 
fall and early winter our service- 
shop facilities and manpower 

be taxed to the limit to 
prepare civilian cars and trucks 
to operate at any degree of 
satisfaction and to _ eliminate 
the excessive detonation which 
brings an aftermath of erosion 
and damage to the operating 
parts of the internal combustion 
engine. 

Engine warm up troubles also 
will be much in the foreground 
this winter, according to these ex- 
perts, not from the lack of anti- 
knock value which is the cause of 
detonation but from the fact that 
to make the tremendous quantities 
of high-test gasoline our fighting 
forces require, our civilian fuel 
has lost much of the qualities 


| which make for top performance. 


Fortunately, however, the steps 
that must be taken to prevent ex- 
cessive detonation will to a great 


| measure help materially to shorten 


(Continued on Page 43, Col. 1) 


Overall Supply 
‘Of Anti-Freeze 


‘Seen Adequate 


WASHINGTON.—Because manu- 
facturers are now well advanced in 


making up the nation’s winter 
supply of anti-freezes on the basis 
of allocations of alcohols made 
several months ago, there can be 
no variation later in the percent- 
ages of the various grades that 
will be available to the public, the 
War Production Board warned 
last week. 

Heavy military and agricultural 


|demands for ammonia, which in- 
| terfere 


with the production of 





| methyl 

| material, 
|in the amount of methanol-based 
| anti-freezes being produced for use 


| the overall 


alcohol, the basic raw 
have forced a reduction 


this winter, officials said. The am- 
monia is needed for the production 
of explosives and fertilizer. 

As a result, the great bulk of the 


| anti-freezes that will be marketed 
this year will be based on ethyl 


and isopropyl alcohols. 
supply of 
ample for all 


However, 
anti-freeze 
expected 


will be 


‘demands, WPB said. 


—_ 
dl 
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Several Changes Made 
In Parts Price Order 


WASHINGTON.—Several changes 
in the regulation governing prices 
of machines and parts, and ma- 
chinery services, were announced 
last week by the Office of Price 
Administration, effective Sept. 4, 
1944, 

The changes relate mainly to 
coverage of the regulation but in- 
clude two minor changes in pric- 
ing provisions. 

The amendment adds to the 
coverage of the regulation ground 
keywork, such as cocks and stops, 
when sold by the manufacturer to 
producers and resellers of ma- 
chines and parts, manufacturers 
and resellers of farm equipment, 
and manufacturers of automotive 
parts. Sales of ground keywork 
by persons engaged in the business 
of selling machines are also cov- 
ered by the regulation. 

Sales of metal hatch covers 
at manufacturers’ and wholesale 
levels also have been brought 
under coverage of the machinery 
regulation. 

The above items were trans- 
ferred to coverage by the ma- 
chinery regulation because its pro- 
visions are better adapted to their 
pricing than Maximum Price 
Regulation 188 and the General 
Maximum Price Regulation, under 
which they had been priced. The 
change in coverage will not affect 
the present general level of their 
prices. 

The coverage of jigs and fixtures 
is also affected by the amendment. 
As in the case of dies, molds and 


GM Shifts Three 
In Sales and 


Service Units 


DETROIT. — Walter G. Wright 
has been appointed manager of the 
distribution department of the 

sales section of 
the General Mo- 
tors Central Of- 
fice, it was an- 
nounced last 
week. 
Milton H. O’- 
Brien has been 
named to suc- 
ceed him as di- 
rector of techni- 
cal activity in 
5 ‘Ser the service sec- 
O’Brien tion, while John 
A. Steffy is the 
new field observation contact man 
for GM. 

Wright formerly was staff as- 
sistant in the service section. In 
his new position he will contact 
GM car and truck divisions in 
matters relating to the distribu- 
tion of vehicles, and also the heuse- 
hold appliance divisions on matters 
pertaining to the merchandising 
and distribution of their products. 

Steffy, who is nationally known 
among GM dealers and distribu- 
tors, will in his new position do 
special assignments and surveys in 
addition to reaching wholesale and 
retail outlets of automobile divi- 
sions to determine attitudes toward 
corporation policies. 

O’Brien’s new duties will include 
making contacts with all GM di- 
visions on technical matters. 


Permite Opens 


N. Y. Office 


CINCINNATI. — Aluminum In- 
dustries, Inc., manufacturer of 
Permite Products, recently opened 
a new sales office at 9 Rockefeller 
Plaza, New York City. 

This office will accommodate the 
New York district managers and 
representatives of the automotive 
replacement, industrial and paint 
divisions of the company. 

Representing Permite’s automo- 
tive replacement division 
New York area are Ralph W. 
Doherty, Eastern regional man- 
ager, 
field engineer. 


Text on Minanalidions 


A textbook on the properties and 
uses of soluble nitrocellulose, base for 
plastics, lacquers, coated textiles and 
other products, has bee n published by 
Hercules Powder Co.'s cellulose prod- 

e 


ucts department in Wilmington, 


in the} 


and Arthur W. Heideman, | 





patterns, jigs and fixtures are now 
excluded from coverage by this 
regulation when sold in connection 
with the sale of another product, 
and the maximum price for the 
product includes the price of the 
jig or fixture. This has been done 
in order to relieve manufacturers 
of the necessity for determining 
maximum prices under two 
regulations. 


A change has been made in the 
provision by which manufacturers 
determine the allowance to a pur- 
chaser for scrap or wastage gen- 
erated during the manufacture of 
a product. Manufacturers may 
now use current market prices for 
such scrap, in place of the prices 
in effect on the base dates of the 
regulation. Using the scrap prices 
of an earlier date resulted in 
serious hardship for some manu- 
facturers because of the decline 
in scrap prices. 


Repair Shop Curfew 


Outlawed in Ont. City 

OTTAWA, Ont.—The Ontario 
Court of Appeal quashed a by- 
law of the city of Kitchener 
limiting hours of operation for 
auto repair shops, including 
service stations and garages. 
The action sustained a motion 
by H. L. Daufman, representing 
the Automobile Supply Co. of 
Kitchener. 

Justice W. D. Roach, who 
heard the motion, ruled out the 
bylaw because it attempted to 
regulate wholesale as well as 
retail hours, for which there is 
no authority, and because it 
provided that emergency work 
could be done in closed hours 
under a certificate from a 
senior police officer. 


2 Booklets by Detrex 


A 16-page booklet which emphasizes 
practices for use of degreasing sol- 
vents in metal cleaning is announced 
by Detrex Corp., Detroit 27, Mich., 
titled “Solvent Degreasing and Effec- 
tive Methods of Conserving Chlori- 
nated Solvents. "* “Detrex Triad Alkali 
Cleaners,’’ an 8-page booklet, describes 
alkali and emulsion cleaning com- 
pounds developed by Detrex for metal 
Cleaning jobs. 


Storage Battery Shipments 
Rise 21% in Half 


WASHINGTON. Plant  ship- 
ments of automotive replacement- 
type storage batteries were 4,020,- 
507 for the quarter ending June 30, 
1944. 

Shipments reported for the first | 
quarter of the year show a re- 


Poe Motor Expanding 


In San Antonio 


SAN ANTONIO.— Work has been 
started on the enlargement of the 
parts department of the Poe Motor 
Co. (Chrysler-Plymouth  distribu- 
tors), which will provide more than 
double the space now required. 
In equipping, the latest in stock 
bins, drawers and shelving will be 
used together with modern display 
methods for effectively bringing out 
the value and service of accessories. 

At the same time, the company 
will start the wholesaling of 
Chrysler and Plymouth replace- 
ment parts and accessories. 

E. A. Poe is owner, and J. W. 
Besselieu is in charge of parts and 
accessories. 


| vised total of 4,518,563 battery 
units, giving a preliminary total 
of 8,539,070 units for the first half 
| of 1944. Compared with the 7,015.- 
| 092 batteries shipped in the same 
period of 1943, an increase of 21.7 
| percent is indicated . 

| Shipments reported in the quar- 
|terly survey of storage battery 
manufacturers cover units de- 
signed primarily for the operatio~ 
of starting, lighting, ignition am 
signaling equipment on civilian mo- 
tor vehicles, even though otherwise 
used with non-automotive ma- 
chinery and equipment. Excluded 
from the data are shipments to 
the Army, Navy, Maritime Com- 
mission, and other military or 
semi-military government agencies 
and to the United Nations 
(whether _lend-lease direct 
sales). 


or 


Dealer a Rancher 


LIBERAL, Kan.—A. B. Hunt, of 
Hunt Motor Co., recently purchased 
the famous 3,000-acre Pile ranch on 
the Cimarron river from Heaton & 
Garrett. Near Liberal, it is one of 


the oldest ranches on the _ river. 


Wow Uvaclable: Limited Supply 


of BEAR FRONT -&NID> OUTFITS! 


The day you have been waiting for has arrived! Urgent need 
for Bear Heavy-Duty and Light-Duty Alinement Outfits can 
now partially be met due to revisions in the War Production 
Board’s L-270 order which enables us to do a better job of 
supplying you with needed tools and equipment. ACT NOW 


makes MORE 
BEAR EQUIPMENT 
AVAILABLE 


See Your Jobber or 
write us! 


Help Save Tires and Cars 


...SO to be sure to get a Bear Outfit for faster, easier and 
absolutely accurate checking and correction of Caster, Cam- 
ber, Toe-in, King Pin, Tracking and Turning Radius of any 
car or truck! ... Bear Mfg. Co., Dept. AN, Rock Island, III. 


rt of Tire Conservation 


BEAK 


heel Balancing and Alinement 
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Plant 


Set up by Army in India 


WASHINGTON.—A motor as- 
sembly reconditioning plant has 
been installed by U. S. Army 
Ordnance experts near a _ large 
port city in India. 


Set up by Lt. Colonel J. D. Bar- 
nett of San Antonio, Tex., this 
plant is one of the few of its kind 
in the world. It is estimated that 
the plant will double the lives of 
the vehicles sent there for process- 
ing, resulting in the saving of 
thousands of tons of shipping 
space on the ships which ply be- 
tween India and the United 
States. 


Operated and _ supervised’ by 
Army and civilian personnel, the 
plant uses local labor to the fullest 
extent. Ninety percent of the 
workers are Indian, resulting in 
the freeing of soldiers for other 
duties where they can be better 


from Burma to Darjeeling, will 
come to this plant for either over- 
haul or a major operation. 

Incoming vehicles undergo a 
rigid inspection as the initial step 
in the processing. The final step 
is a complete paint job, performed 
on specially built platforms. What 
may transpire between a vehicle’s 
entrance and exit from the plant 
could run into hundreds of opera- 
tions, it was said. Blocks may 
be rebored, brake drums_ re- 
paired, pistons ground, crankshaft 
straightened or whole parts of 
engines replaced. 

The plant also distills water for 
batteries. A department for re- 
winding armatures has set a new 
production record for this part of 
the world, it was announced. 


Parts Plant Working at Top Speed... 


SERVICE SECTIO. 


oe | lant supplies its own en Tractor Firm Opens ” 
P PP REYNOLDS, Ga. — The Reynolds ; 


ergy, drawing power from 440 watt Truck & Tractor Co., Hoodman Parks,| BIGGEST SINGLE automotive and war parts plant in the country. That’s the claim made for Chrysler Corp.’s 
generators to drive the intricate] proprietor, is scheduled for early open- | Marysville (Mich.) parts plant, shown above. The property covers 134 acres, while the main building is a 
engine healing devices. Vehicles| ing here. be eae cers ¢ a ae ~ _ _— -_- . ~~ anes —— — —— has an — of ak 7s and _"s “— 

tractors, combines, grain drills and full, 1, employes in the office and plant. In ng orders, the parts are carrie y an overhead conveyor to e 
of war from Bombay to Calcutta, servicing for all items. packing department. 


VEEDOL’S FINE QUALITY 
IS KNOWN TO MILLIONS 


o> 
Sor several decades Veedol Motor Oil has been dis- 
tributed and advertised in 55. countries over the earth. 
Veedol has been used by millions of motorists. Its superb 
quality — insured by triple refining the world’s toughest 
and “‘iliest’”” crude — has enabled users to enjoy pleasing 
performance and satisfactory service from their cars. 


Automobile dealers who begin to handle Veedol now find 
that this oil has a ready acceptance. They do not have 
to introduce it to their customers. Veedol quality is al- 
ready known to most car owners in their own communi- 
ties as well as to newcomers and travelers from other 
places. 


Made by the World’s Largest 
Refiners of 100% 


Pennsylvania Oils. 


TIDE WATER ASSOCIATED OIL COMPANY 


New York — Tulsa — San Francisco 


Detroit . . .. Chicago . . . Indianapolis . . . Atlanta 
Minneapolis . . . Kansas City 


HERE IS A PACKING and shipping line at Chrysler’s Marysville parts 
plant. This department has a capacity of 150,000 boxes daily. 


Largest Single 


Parts Plant 


Supplies Chrysler Dealers 


MARYSVILLE, Mich. — With 
more than 27 acres of floor space 
and 1,500 employes, the Chrysler 
plant here supplies parts for nearly 
6,000,000 Chrysler built vehicles in 
the United States and foreign 
countries. 


In addition, this plant plays an 
important part in the servicing of 
the more than a billion-and-one- 
half dollars worth of war materials 
made by the Chrysler Corp. in the 
last 2% years. The operation is 
exclusively a warehousing one. 

The main building is a quarter 
of a mile long and more than a 
city block wide. The plant is the 
largest single automotive parts 
plant in the country. 

Orders are received by telephone, 
telegraph and mail, with the tele- 
graph room alone transacting busi- 
ness equivalent to the normal re- 
quirements of a city of 50,000 in- 
habitants. These orders are han- 
dled with the most modern elec- 
trical equipment which provides ac- 
curate and speedy operation. Cor- 
respondence incidental to carrying 
on the business amounts to 10,000 
letters a month. 

The plant is divided into two 
main sections. In one _ section, 
material from the other Chrysler 
Corp. plants is received, inspected, 
and where necessary goes through 
a rustproofing process. A large 
portion of the parts are packed 
for shipment in attractive litho- 
graphed folding boxes. There have 
been developed many merchandis- 
ing packages containing an assort- 
ment of parts usually required to 
repair small assemblies, such as 
water pumps and brakes. This 


| part of the plant also contains 


equipment for priming and paint- 
ing sheet metal parts. 

After preliminary operations are 
completed, the material is placed 


|in bins, awaiting dealers’ orders 
| and shipment. The storage area 


is divided into a number of zones, 


| and this practice expedites the ac- 


cumulating of the various parts to 
fill dealers’ orders. 


In filling orders, the parts are 
carried by an overhead conveyor 
to the packing department, the 
various parts for an order being 
scheduled to arrive there at pre- 
determined intervals. There are 
nearly three miles of power con- 
veyors. The system used at 
Marysville results in an even flow 
of work and a minimum amount of 
congestion. It assures that orders 
are shipped promptly to dealers. 

Dealers can further speed-up the 
shipment of their parts orders, 
sent to the Chrysler parts division, 
by listing the parts numbers in 
numerical sequence. Dealers who 
do this save one large time- 
consuming step at the Marysville 
Plant, and hasten shipments. 

Dealers’ attention also is called 
to the fact that, due to machine 
limitations, it is impossible to re- 
produce on the acknowledgment 
copy of the shipping order a dealer 
order number which consists of a 
combination of numerical and 
alphabetical characters, such as 
14A96 or A1496. It would be an 
advantage to dealers if, in identi- 
fying their orders, they would con- 
fine order numbers to numerical 
characters only. There is also an 
advantage to the dealer in using 
one order number for each order, 
regardless of _ size. Using one 
order number will help in quickly 
matching shipments from Marys- 
ville with the dealer’s copy of the 
order. 


Nash Votes Dividend 
Of 121% Cents a Share 
DETROIT. — Directors of Nash- 
Kelvinator Corp. last week voted 
a dividend of 12% cents per share 
|} On Outstanding capital stock, pay 
| able Sept. 29 to stock of record at 
|} the close of business on Sept. 5. 


vw 
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Can’t Buy, 


So Dealers in San Antonio Launch 
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Can’t Sell 


Used-Car Ad Drive 


SAN ANTONIO. — In an attempt 
to bring clarity out of chaos, mem- 
bers of the San Antonio Automo- 
bile Trade Assn., have inaugurated 
a cooperative advertising campaign 
designed to inform the motoring 
public on the current used-car sit- 
uation. 

What the prese vice ry ala- 
tions have done eS sales 
here may be determined from the 
fact that, prior to application of 
the price ceiling on used cars, 
dealer-members of the association 
were selling 72 percent of all used 
cars, while records covering trans- 

,actions from July 10 through Aug. 
1 show that the same dealers sold 
only 52 percent, and as one dealer 
said: 

“The only reason that dealer 
sales are as high as they are, is 
because dealers had an inventory 
to start with.” 

Dealers complain that they are 
unable to buy anything on the 
curb, one dealer reporting only 
three cars purchased since July 
10. Now eight to ten dealers are 
reported after every used car for 
sale. 

In its educational campaign, 
the SAATA will run a series of 
four 3x10 display ads of an insti- 
tutional and informative nature, 
concerning the obligation of both 
the buyer and the seller. The 
first of these ads has already 
been published. 

Actual conditions of dealer-stocks 


Output Increase 
In Tire Chains 
Held Unlikely 


WASHINGTON. — Civilians can- 
not hope for early procurement of 
tire chains beyond the present 
quota, the newly-formed tire chain 
industry advisory committee de- 
cided at a recent meeting, the 
War Production Board reported 
last week. 

WPB Priorities Regulation 25, 
issued last week, established meth- 
ods to be used in authorizing re- 
sumption of civilian production as 
local conditions permit. However, 
despite public expectations, there 
is little probability of an immedi- 
ate increase in tire chain produc- 
tion for civilian uses while war 
supplies remain critically short, a 
WPB official said. 

Insufficient side chains and other 
components for use with U. S. 
Army ordnance depot stocks of 
cross chains may hamper produc- 
tion schedules, industry members 
indicated. Since cross chains are 
the most difficult part to manufac- 
ture, it was suggested that those 
held in depots would be useful in 
speeding up deliveries of tire 
chains on current schedules if in- 
dustry could acquire title to them. 

About 1,000,000 feet of 5.-inch 
and %»-inch side chain would have 
to be secured for final assembly 
with the cross chain stocks at 
strategic points near depots stock- 
ing the cross chain, the commit- 
tee said. . 

Appreciable quantities of chain 
have been returned from Africa 
for reclamation, members’ were 
told. 

Military tow chain requirements 
for 1944 have been subjected to 
heavy reductions, a government 
official said. No tow chains will 
be provided for trucks used in this 
country, he added. All chains have 
been shortened and the amount of 
spares and replacements reduced. 


Sharkey, Bennett Fill 


Toledo Steel Posts 

TOLEDO.—Appointment of H. J. 
Sharkey as northwest sales repre- 
sentative for the Toledo Steel 
Products Co., with headquarters in 
Seattle, was recently announced 
by J. A. Adams, vice-president. 
Sharkey will work under the direc- 
tion of Jim Gay, district man- 
ager in that area. 

Appointment of Jack Bennett as 
northern California sales _ repre- 
sentative for Toledo Steel was also 
announced by Adams. 

Parts Firm Moves 


MILLEDGEVILLE, Ga.—The Fowler 
Auto Parts Co., owned and managed by 
Charlie Fowler, has been moved from 
Sandersville to Milledgeville. 


however, are best reflected in the 
used-car report of these dealers 
for July. This report shows a 
stock of 561 cars on hand at the 
start of the month, with sales for 
the month totaling 298 units, for a 
unit turnover of 53 percent as com- 
pared with 33 percent for June. 
There were 437 cars on hand at 
the end of the month. Consequently 
while stocks have decreased 124 
units, sales, as compared with those 
for June, have increased 105 units. 

Stocks of the franchised deal- 
ers forming the above reports are 
only good for approximately 45 
days, with little or no opportun- 
ities to replenish stocks, as these 
dealers find it impossible to buy 
or trade at “as is” prices. 

With the ads running three more 
weeks, one in the morning paper 
on Tuesday and one in an evening 
paper on Thursday, some definite 
change is anticipated at the com- 
pletion of the campaign. 


All Wars End! There'll be Cars and 
Trucks and Tires to sell again. 


Malaria Front 


DeVilbiss Spray Dooms 


Deadly Mosquitoes 

TOLEDO.—Spray equipment of 
the DeVilbiss Co. has been adapted 
to another vital war service with 
the announcement of production of 
portable air compressor and spray 
outfits for fighting malaria where- 
ever it threatens the health of 
U. S. fighting men. 

Mounted on a wheelbarrow-type 
frame of steel pipe with one wheel 
in front and a stand in back, the 
unit consists of an air compressor, 
a pressure tank, a spray gun and 
the necessary air and fluid hose. 
Called an insect exterminator, this 
outfit is wheeled to any site where 
malaria-carrying mosquitoes breed. 
A spray of powerful insecticide is 
then directed through the gun to 
completely cover the area. 

DeVilbiss, pioneer manufacturer 
of spray painting equipment, is 
making these exterminator units 
for the Army Engineers. 


Scrap 
LOUISVILLE. —G. Breaux Ballard, 
head of the Breaux Ballard Co. (Dodge 
distributors), in charge of paper sal- 
vage for Louisville, has enlisted 41 gas 
stations in the city, which have in- 
stalled scrap paper crates. 
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OPA Finds Only 
198 Price Abuses 


In Southeast Area 


BIRMINGHAM, Ala.— Only 198 
violations of new ceiling price 
regulations on used cars, of a total 
of 21,881 sales, were found by the 
Office of Price Administration in 
its audit of all used-car sales in 
the southeast in July. 

An additional 1,889 certificates of 
transfer are being held pending 
additional information, however, 
Regional Enforcement Attorney 
George D. Patterson said in re- 
leasing the July figures. 

The majority of the 198 viola- 
tions resulted from unfamiliarity 
with regulations, evidence showed, 
and 147 sellers settled overcharges 
with the purchaser of the Govern- 
ment. The remaining 51 were 
turned over to the OPA enforce- 
ment division. 

The report indicated no marked 
increase in individual sales as 
compared with sales through deal- 
ers, although the former’ were 
slightly more numerous. There 
were 12,164 sales by individuals 
and 11,804 sales by dealers. The 
large majority of dealer sales, 8,145 
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A driver’s eyes work hard while a car is in motion. 


Curves, bumps, pedestrians, passing cars—these and 


thousands of other details must be watched atten- 


tively, constantly. 


Any optical distortions that make seeing more 


difficult contribute to eye fatigue and, consequently, 


to highway danger. Even minor distortions, not 


noticeable at a casual glance, can lead to fatigue 


when eyes must compensate for them over long 


periods of time. 


That is why the use of Polished Plate Glass 


throughout the car 


is an important factor in promot- 


ing highway safety—-for this glass is clearer, flatter 


and freer from optical distortions. 


As you design your postwar cars, remember the 


close relationship between good visibility and greater 


safety. In the manufacture of Libbey-Owens-Ford 
Hi-Test Safety Plate Glass, two ground and polished 
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lights of plate glass are laminated 
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of the total, was warranty sales. 

Well aware that all violations 
are not reflected in the certificates 
of transfer—which apparently are 
falsified in some instances to indi- 
cate compliance—the regional OPA 
previously announced five crimi- 
nal prosecutions of alleged “side 
payment” sales which had been in- 
stituted during the initial month, 
Patterson said. 


Blue Book Data Post 


Goes to H. M. Harrison 


CHICAGO.—The National Used- 
Car Market Report, Inc., Blue Book 
and Red Book publishers, an- 
nounced last week through George 
A. Leukhart, general manager, that 
Hillery M. Harrison has been ap- 
pointed chief statistician of the 
company. He succeeds the late 
James M. Eadie. 

Harrison has 29 years of experi- 
ence in the automobile trade, the 
first four with the Cadillac branch 
here and the past 25 with Butler 
Motors, Inc., prominent distributor. 
He resigned as sales manager of 
the latter firm to accept his new 
post with National Used-Car Mar- 
ket Report. 


Buy War Bonds and Stamps—crush 
the axis. 
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with a clear, tough 


plastic interlayer. Thus maximum clarity of image is 


assured. Libbey -Owens-Ford Glass Company, 4184 


Nicholas Building, Toledo 3, Ohio. 


Reduce eye fatigue and its resultant dangers by providing 


good visibility with good glass—L-O 


*F Polished Plate Glass. 


LIBBEY> OWENS - FORD 


a Guat Name in GLASS 
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Used-Car Ceilings Ignored 
On Wide Front in N.Y. 


ROCHESTER, N. Y.—(UTPS)— 
The Monroe County Rationing 
Board’s price panel reported last 
week widespread disregard of ceil- 
ing prices on used automobiles. 

In a first move to attempt to 
correct conditions, Damon _ A. 
Amesbury, panel chairman, has 
called in numerous dealers to find 
ways of checking violations. He 
said that violations, for the most 
part, have occurred outside regular 
dealer channels. 

Nearly 40 persons have already 
appeared before the panel to make 
adjustments arising from the in- 
vestigation of about 10 over-ceiling 
sales, it was reported. In this re- 
gard, Amesbury warned the public 
that the “period of leniency” is 
over and that the panel plans to 


Metal Magazine Ready 


A sixteen-page issue of the Mogul 
Metallizer magazine (July-August) 
published by the Metallizing Co. of 
America, pioneer manufacturer of 
metal spray equipment, 1330 Congress 
St., Chicago, is now available to all ' 
interested in metallizing equipment. i 


“get tough,” especially with so- 
called fly-by-night dealers. 

To check on owners who are of- 
fering cars at over-ceiling prices, 
Amesbury is requesting dealers to 
file with the price panel the name 
of the would-be seller, the name 
and make of the car and the price 
at which it is offered. If the sale 
is made at a later date, he said, 
the panel will watch for a possible 
violation. 

“We have found in many cases,” 
he said, “that both parties were 
unaware of any offense. It is not 
our intention to drive any indi- 
vidual out of business, and if he 
meets us halfway, we are ready to 
cooperate.” 

The Rochester Automobile Deal- 
ers Assn. announced its full sup- 
port of the price panel fight on 
black market and will spend sev- 
eral thousand dollars in the next 
few weeks to acquaint the public 
with OPA regulations. 


All Wars End! There'll be Cars and 
Trucks and Tires to sell again. 


Booklet Tells How 


To Rebuild Valves 

“How to Rebuild Worn Valves 
by Hardfacing” is the title of 
recently announced 12-page book 
of special interest to fleet oper- 
ators whose maintenance prob- 
lems have been aggravated by 
inability to secure replacement 
valves for internal combustion 
engines. 

Complete instructions are 
given for cleaning and inspec- 
tion of the valves for cracks, 
preparation for hardfacing, ap- 
plication of the hardfacing metal 
and finishing. 

The book was published by 
Air Reduction, 60 East 42nd St., 
New York 17, N. Y., manufac- 
turer of welding equipment and 
supplies. Copies may be obtain- 
ed by writing that address, from 
Air Reduction sales offices lo- 
cated throughout the country or 
local ODT offices which are co- 
operating in its distribution. 


Nut Data 


A new catalog and data book on 
self-locking nuts has been issued by 
the Elastic Stop Nut Corp. of America, 
available to users of fastenings. The 
book describes the hex, anchor and 
clinch types of nuts. 
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Bh the thin upper air gasoline “boils”: 
in a plane’s wing tanks. Vapor bubbles 
form. If they get into the gas lines they 
starve the motor—lower its ceiling. 
But today that problem is solved. 
No matter how high enemy planes go, 


our boys can top them! 


For American engineers have per- 
fected an ingenious booster pump that 
keeps gas lines free of “bubble trou- 
ble”. Hidden in the bottom of the gas 
tank, this tiny pump whirls out the 
bubbles as fast as they form. . . plays 
a giant’s role in bringing our flyers 


back safely! 


Pesco pumps. 


You'll find many such engineering 
achievements in Borg- Warner’s list of 
more than 100 different items for war. 
And all spring from an ideal that is 
basic with Borg-Warner: “‘design it 
better—make it better”. 

That ideal means much to America. 
The essentials produced before the 


Borg-Warner, in its Pesco Division, 
produces huge numbers of these 
pumps for high altitude fighters and 
bombers. In addition, almost every 
type of plane is equipped with other 


every day. 


TRANSMISSIONS 
SYNCHRONIZERS 


CARBURETORS 


war by Borg- Warner’s many units are 


BORG-WARNER 


SERVICE SECTION 


Parts Situation Worse 


Portland Ford Firm Is Short 
On 30 Items Out of 92 


PORTLAND, Ore.—Is the parts 
situation getting better? The an- 
swer to this question was “NO” 
from M. J. Mullins, head of the 
parts department of the pioneer 
firm of Francis Motor Car Co. 
(Ford distributors). 

Not only is the parts situation 
not becoming better, for the past 
30 days it has grown steadily 
worse. 

Lend-lease orders have had the 
preference, and in spite of em- 
phatic wire and telephone calls 
from the key cities, to every dealer 
in the smaller centers, and even 
long-distance calls to Richmond, 
Calif., the orders just cannot be 
filled. 

Out of a list of 92 items needed 
for various models of Ford cars, 
the Portland branch was_ short 
some 30 items. Out of 54 piston 
sizes, only six were found in Port- 
land. 

A survey of used-car dealers in 
the area revealed that none of the 
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THE “BUBBLE CURES UMM aS Mae aud [a) ae 


so numerous and so widely accepted 
in industry, on the farm and in the 
home, that there is hardly an Amer- 
ican who does not benefit from them 


Partners with the automotive 
industry from the start, Borg- 
Warner supplies these and 
other essential parts... 


TRANSFER GEARS — OVERDRIVES 
CLUTCHES CLUTCH SPRINGS 


UNIVERSAL JOINTS AND DRIVE SHAFTS 
FLUID COUPLINGS 


RADIATORS 


TAPERED WHEEL DISCS 


Peacetime makers of essential operating parts for theautomotive, aviation, marine and farm implement industries, 


and of Norge home appliances ... these units which form the Borg- Warner Corporation are today devoted exclusively to the 
needs of war: BORG & BECK * BORG-WARNER INTERNATIONAL * BORG-WARNER SERVICE PARTS * CALUMET STEEL * DETROIT GEAR AIRCRAFT PARTS ¢ 


DETROIT VAPOR STOVE ¢ INGERSOLL STEEL & DISC * LONG 


* MARBON ¢ MARVEL-SCHEBLER CARBURETER * B-W SUPERCHARGERS, INC. ¢ 


MECHANICS UNIVERSAL JOINT ¢ MORSE CHAIN « NORGE * NORGE MACHINE PRODUCTS * PESCO PRODUCTS ¢ ROCKFORD CLUTCH e SPRING DIVISION * 
WARNER AUTOMOTIVE PARTS * WARNER GEAR 


leading dealers have more than 
nine used cars on the floor. All 
kinds of media are used to adver- 
tise the need for cars, and for 
which dealers are prepared to pay 
cash, but the returns are few and 
far between. Most of the dealers 
who have used radio and news- 
paper advertising, say that mons- 
ter signs on their own display 
windows bring the best results. 

Because of the gas and tire 
shortage, many owners just prefer 
to provide their own storage for 
the duration and beyond and hope 
for better conditions in 1945. 


Increasing Toll 
Of Junked Cars 


Seen in Canada 


MONTREAL. — About 250 over- 
age automobiles are going to the 
junk pile every day in Canada 
alone—and the scrapping rate will 
go up as time goes on, C. R. Gall, 
general sales manager, Hudson 
Motors of Canada, Ltd., Tilbury, 
Ont., said recently. 

“Unless new cars are built by 
1945, many thousands of people 
who owned cars prior to the war, 
will be minus automobiles, and 
many thousands more will be 
driving “junkers” worth less than 
$150. By Dec., 1944, 80 percent of 
Canadian cars will be four years 
old or older, whereas normally the 
total does not exceed 45 percent,” 
according to Gall. 

He said that if all units ten 
years old or older can be considered 
normal replacement, there is 
already a backlog demand in 
Canada for some 558,800 units. 
By the end of 1944 this will be 
increased by another 72,500 units 
and before 1945 is over, the total 
will have grown to 729,600, Gall 
estimated. 

“Thus it would seem that if the 
war lasts until 1945, it would re- 
quire at least half a million cars 
and trucks to get this country 
back to prewar standards; and 
that it would be 1950 before we 
would again have in operation the 
number of cars Canada had in 
1940,” Gall predicted. 


Moore Appointed 
Gaybex Manager 


NUTLEY, N. J.—John B. Moore 
has been made general manager 
of the Gaybex Corp., manufactur- 
ers of degreasing and metal parts 
cleaning compounds, it was an- 
nounced last week. 

He was formerly with the Bab- 
bitt Industrial Specialties Co. as a 
development engineer, and was 
one of the founders of Namco, Inc., 
which was absorbed by Babbitt. 


Goodrich Chart 


The B. F. Goodrich Co., Akron, O., 
has published a chart which can be 
used as a wall poster reminding of 
the necessity for tire care. Reasonable 
quantities from fleet operators can be 
obtained upon request. 


A Potent Post-war 
AUTOMOTIVE MARKET 


We have available detailed data 
and charts of automotive annual 
registrations for more than eleven 
years, the flow of merchandise in 
the 20’s—the 30’s and 40’s in Buffalo 
and Erie County that prove the re- 
gion’s economic factors are basic 
and not subject to change. Auto- 
motive ownership has always been 
on a high percentage basis. It’s a 
potent post-war market that can best 
be reached by advertising in the 


Buffalo 
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Only Morning and Sunday 
Newspaper in Buffalo 
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Military Taking More High-Test .. . 


Low-Octane 


Gas Seen 


Increasing Service 


(Continued from Page 38) 


the warm-up period with our war- 
time fuel, according to the engi- 
neers at the Ethyl Corp. and the 
factory service managers. 

Need Attention 

While it. will be found necessary 
in most cars, because they are 
designed to operate on a fuel of 
higher octane rating, to retard the 
spark and retune the engine, cars 
that have considerable mileage on 
them should be given much more 
thorough attention to eliminate 
wear and other bad operating 
conditions before cold weather sets 
in. 

Ethyl Corp. is stressing many of 
these operations which should be 
performed in their film, “How to 
Get the Most Out of Wartime 
Gasoline.” This film is being dup- 
licated in quantities and will soon 
be available to those organizations 
which have need to show it to 
representative groups of mechanics 
or commercial drivers. 


Our present wartime gasoline 
has been “spiked” with propane 
to give it as good a starting 
quality as possible under present 
conditions. However, this does 
not rule out incomplete combus- 
tion in a cold engine, which pro- 
duces excessive carbon and lub- 
rication oil dilution. 


Every precaution should _ be 
taken to insure that cars operated 
during cold weather are brought 
up to the point where the quick- 
est and shortest warm-up period is 
obtained. The shorter time it 
takes to get the engine up to 
proper operating temperatures, the 
less trouble will be experienced 
from this cause. To get full com- 
bustion of the new wartime fuel, 
it is said that engines must be hot. 

Check Manifolds 

Service men should check all 
manifolds for carbon and heat 
valves to see that they operate 
freely if the operator is to get 
away from trouble during the cold 
weather this winter. 

According to the Ethyl sugges- 
tions, service men should also 
make a thorough check of the dis- 
tributor for both detonation and 
to make as certain as possible that 
the fuel will get a full spark. 

A worn distributor can cause 
knocking by advancing the igni- 
tion timing too far. If the springs 
are weak or excessively worn, the 
centrifugal advance mechanism 
will over-advance the timing. Also 


Taber Named 
Service Chief 
Of Pontiac 


PONTIAC.—Earl M. Taber, who 
has been acting service manager 
of Pontiac Motor division since 

Feb. 1, 1943, has 
been appointed 
service manager, 
it was annonuced 
recently by Gen- 
eral Sales Man- 
ager Bathrick. 
Taber has been 
with General 
Motors since 
1919. From 1926 
through 1931 he 
headed up the 
retail parts de- 
partment of the 
Oakland-Pontiac dealer in Sagi- 
naw, Mich., returning to the fac- 
tory organization in 1932 as parts 
manager of the Kansas City ware- 
house. In 1933 he was made zone 
service manager at Minneapolis, 
and in 1936 assistant zone manager 
of the same zone. 


In February, 1941, he came to 
the Pontiac central office as assist- 
ant service manager in charge of 
the eastern half of the United 
States. 

He was named acting service 
manager two years later and im- 
mediately embarked upon a pro- 
gram of service promotion 
activities. 


“Dealers Tell Me,” by John O. 
Munn, is an open forum for the 
expression of dealers’ opinions. 


the vacuum advance mechanism 
can cause knocking if it does not} 
retard the ignition fast enough as 
the engine is accelerated. 

The correct action of the 
vacuum advance mechanism may 
be impaired by a weak spring, 
worn or sticking breaker plate 
ball race, worn or sticking link- 
ages, or possibly an obstructed 
or leaking vacuum line. 

Spark plugs can cause pre-igni- 
tion or knocking if they are of 
the wrong heat range or if they 
are cracked or damaged. 

Operating temperatures above 
the manufacturers specifications 
increase the tendency to knock. 
High temperatures may be caused 
by a slipping fan or a leaking 
water hose, faulty operation of 
the water pump or obstructed 
water passages in the cylinder 


(Continued on Page 48, Col. 1) 


POSTWAR MODERNIZATION no longer is in the conversational stage with 
the Hawkeye Motor Co., Burlington (Ia.) Chevrolet dealer. It is already an 
actuality. The new, modern parts department pictured here has been stream- 
lined in a motif commensurate with the building’s general modern design. 
The counter, curving at either end, is set off with a tile facing. Its 
open display permits easy access to counter trade and shop personnel alike. 
Fluorescent lighting overhead, plus indirect lighting along the top of the 
bins, add to the attractiveness of the parts department. 

and opening at 8 a.m. each morning, 


Same Hours for All according to a new by-law which has 


KIMBERLEY, B. C.— Automobile | Just been put into effect. 
garages, service stations, repair estab- ————— 
lishments and gas stations here are All Wars End! There'll be Cars and 
now closing at 6 p.m. each week night! Trucks and Tires to sell again. 


Better Fuel ; 
Granted for 


Detroit Buses 


DETROIT.Detroit Street Rail- 
ways was granted last week a 2! 
percent allotment of premium 
gasoline on the plea that the city’s 
motor equipment has been failing 
because of inferior gasoline. 


In its request to the Petroleum 
Administration for War, DSR 
said that the number of bus en- 
gines needing repair had increased 
30 percent in the last year. 

Records also show, according .to 
Roy Wagner, DSR superintendent 
of engineering, that miles per gal- 
lon had decreased from 54 in 
December, 1941, to 4.7. 

Under the regulation which per- 
mits the use of better’ grade fuel, 
DSR will receive 874,410 gallons of 
74 to 76 octane gasoline on its 
present contract. By mixing the 
better gasoline with the regular, 
DSR will be able to use a fuel a 
fraction over the 72 octane mark. 

DSR Officiats also asserted that 
inferior repair parts are adding to 
their problems. 


PLENTY OF “F LY] M G 
HORSEPG@W ER” 


FOR POST-WAR MOBILGAS 


Today—Socony-Vacuum Produces Enough Aviation Fuel with “Flying Horsepower” TO FLY HUNDREDS 
OF BOMBERS DAILY BETWEEN ENGLAND AND GERMANY— Same Power Ingredients Coming in Mobilgas! 


T’S 100% War-Power now—but 

after Victory, Socony-Vacuum’s 

19 great super-fuel refining units will 

be ready to supply “Flying Horse- 
power” for America’s cars. 

Think what that will mean to Fly- 
ing Red Horse dealers! The same 
super-fuel ingredients now increasing 
the power output of U.S. aircraft en- 
gines will go into the Mobilgas they 
sell— will give them gasoline with 
sensational performance advantages 
—huge popular demand! 

“Flying Horsepower’”’ is the result 


of an ll-year Catalytic Cracking 
Program by Socony-Vacuum, the 
world’s greatest ! Today, Socony- 
Vacuum has the largest capacity in 
the industry for producing catalyti- 
cally cracked gasoline — can assure 
dealers continued gasoline leadership. 


And the same “know-how” that 
produced ‘Flying Horsepower” is at 
work in other fields—developing new 
super Mobiloils and Mobilgreases that 
promise new high lubrication stand- 
ards for car dealers displaying the 
Flying Red Horse Sign! 


Mobilgas 


SOCONY-VACUUM / 





WHAT A COMBINATION THIS WILL BE FOR CAR DEALERS! 


Mobilgas with ‘‘Flying Horsepower” — Mobiloil, World’s Largest-Selling Motor Oil —Famous Mobilubrication 


SOCONY-VACUUM OIL COMPA 


NY, INC., Car Dealer Division, 26 Broadway, New York 4, N. Y. 
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Sheriffs Urge Annual Tests 


Bearing Plants Held 
Ready for Postwar 


HARRISON, N. J.—Of all in- 
dustries immersed in the war ef- 
fort, perhaps none will require 
less transition for the postwar era 
than America’s bearing industry, 
according to H. O. K. Meister, 
president of the _ Anti-Friction 
Bearing Manufacturers Assn. 

“Not only will this be true 
mechanically but it also will be 
true regarding the peacetime 
products of the industry—ball 
and roller bearings,” said Meis- 
ter. “After the war, bearing 
companies will continue to man- 
ufacture the same products they 
now are making for the war 
effort, a war output that in many 
instances represents 95 percent 
of their total production today. 

“Few industries will be in such 
a favorable position. For most of 
them the transition will mean the 
scrapping or adaptation of costly 
machinery to turn out postwar 
products. To the bearing indus- 
try, concerned with manufacturing 
ball and roller bearings in wartime 
and peacetime, the machinery 
changes will be negligible, if any.” 
Meister said that almost imme- 
diately the industry will be in a 
position to supply the aviation, 
automobile, air-conditioning, elec- 
trical, construction and machinery 
industries—to mention only a few 
peacetime customers—with the 
bearings that have been going into 
weapons. 

“There will be, of course, some 
rearranging of production setups 
in the bearing industry,” he said, 
“and the bearings to be produced 
after the war, will in some cases, 
be of different sizes than those 
required for military equipment. 
But the industry confidently ex- 
pects to escape the pangs and woes 
of the general transition period 
such as will bother many another 
manufacturer when the inevitable 
stop-war-order telegrams begin 
piling in. 

As for postwar employment, 
Meister pointed out that obvi- 
ously the war-swollen employ- 
ment lists, the around-the-clock 
shifts, cannot be maintained, but, 
he added, leaders of the bearing 
industry do not believe they will 
have to reduce their employment 
rolls to prewar levels. They ex- 
pect to be able to maintain a 
staff of employes greater by far 
than at any normal time of 
peace heretofore. 

“And what about women work- 
ers?” he asked. “Will they be 
willing to give up their jobs in 
the industry? Will they part will- 
ingly with their seniority and 
other gains? 

“In this, the bearing industry is 


N. H. Launches 
Drive Against 


Defective Autos 


CONCORD, N. H.—(UTPS) — 
While acknowledging the difficulty 
that autoists are having in secur- 
ing replacement parts, the state 
police have launched a campaign 
to clear New Hampshire highways 
of defective motor vehicles. 

A series of checkups has been 
started throughout the state under 
the direction of Col. Ralph W. 
Caswell, superintendent, who said 
he wanted to get a slant on de- 
fective cars now in operation. 


Curtiss Expands 


Clutch Subsidiary 


INDIANAPOLIS.—W. C. Starkey, 
president and treasurer of L.GS. 
Spring Clutches, Inc., which is now 
undergoing dissolution, announced 
here last week that assets of the 
company have been sold to L.G.S. 
Spring Clutches Corp., a_ wholly 
owned subsidiary of Curtiss-Wright 
Corp. 

G. W. Vaughan, president of 
Curtiss-Wright Corp., announced 
that E. F. Theis of Indianapolis 
will be president of L.G.S. Spring 
Clutches Corp. Theis also will con- 
tinue as manager of the Indian- 
apolis plant of Curtiss - Wright 
Corp., propeller division, Vaughan 
said. 


again fortunate. The number of 
women workers in the bearing in- 
dustry has always been high, 
peacetime or wartime, so_ this 
problem of surplus womanpower is 
not quite the bugbear in this in- 
dustry as it may be in other manu- 
facturing lines. But the industry 
believes that many of the women 
now working expect to go back to 
being 100 percent housewives after 
the war, particularly when the 
men in the family come home 
from the war. 

“And as for the returning vet- 
erans, every possible effort will be 
made to have jobs available for 
former employes who went into 
the armed services and who desire 
to return to their home communi- 
ties after the war. 

“In connection with the postwar 
outlook, it is interesting to con- 
jecture to what extent the advanc- 
ing industrialization of such lands 
as Australia, China and certain 


South American countries will de- 
mand “made-in-U.S.A.” bearings. 
Three decades ago, bearing-hungry 
American machinery relied upon 
bearings imported from Germany. 
Today that picturc has changed: 
They look to the United States. 
And this time the bearing indus- 
try believes that machinery in the 
countries experiencing such an up- 


surge of industry may look to this| 4 


country for its ball and roller 
bearings. J 

“The seekers will discover that 
metallurgical and engineering re- 
search made to further war pro- 
duction has resulted in a postwar 
article far superior to that with 
which we entered the conflict. 

“Another important factor in the 
postwar picture is that the end of 
the war probably will find the 
manufacture of bearings on conti- 
nental Europe and in Asia a 
shambles. The Allied bombings of 
such bearing-manufacturing cen- 
ters as Schweinfurt are still fresh 
in our minds. Undoubtedly there 
will be other such bombings before 
the last shot is fired. And Ameri- 
can-made bearings may have to 
step in during the great factory 
reconstruction period in the bomb- 
ed countries.” 


Manufacturing facilities 
are modern and ex- 


ceptionally 


complete. 


They include trimming, 
precision machining, - 
plating, painting, cron- 


aking and 


anodizing. 


Plastics 


All-plastic 


products, 


metals and plastic-metal- 
combinations with vari- 
ous types of ornamen-. 


tation are 


produced 


entirely under one 
roof at the Bay Division. 


Mire aud Cable 


Wire and cable is avail- 
able in a full range of 
sizes, shapes, materials 
and insulations includ- 
ing heat-resisting Vega 
Chromoxide enamel 
and other special types. 


hastrumenmts 


A wide range of pres- 
sure gauges, tachome- 
ters, thermometers and 
speedometers, etc., is 
available from Auto- 
Lite for industrial, avia- 
tion and automotive use. 


SERVICE SECTION 


Of Cars’ Safety Mechanisms 


_ ALBANY, N. Y.—Annual state 
inspection of the “safety factor” 
mechanisms of all automobiles has 
been proposed by the State Sheriff 
ssn., as one of 10 safety recom- 
mendations for the postwar period. 


A statewide 50-mile-an-hour 
speed limit also is favored by the 
association, which at its recent an- 
nual convention in Utica adopted a 
traffic safety subcommittee report 
asserting “it is reasonable to as- 
sume that when the national 35- 
mile victory speed limit is _re- 
scinded, when tires and automobile 
parts become plentiful and gasoline 
is no longer rationed, the entire 
nation will go on a traffic toot.” 

As factors in the probable “lid’s- 
off spree,” the committee cited 
millions of drivers who will have 
returned from the armed forces, 
“weary of restraints and con- 
temptuous of danger,” and millions 
of civilian drivers who have been 
“babying their buggies” and “nurs- 
ing mileage.” 

“We believe,” the report added, 


“that it will be only through a 


combination of safety education, 
engineering and enforcement that 
an approach will be made toward 
coping with the situation.” 

The group’s proposed general 
statewide speed limit would pro- 
vide for a general standard limit 
in villages and congested areas of 
populated towns and other zones 
and for higher speeds on proposed 
superhighways. 

Further recommendations by the 
association included: 

Post speed limit signs on all 
highways so that drivers will be 
“continually aware” of top speeds 
allowed. 

Have representatives of all law- 
enforcing agencies on the State 
Traffic Commission. 

Empower town boards of first- 
class towns to establish traffic 
regulations in heavily populated 
subdivision areas. 

Make safety instruction a major 
requirement in all rural schools 
and provide instruction in safe 
driving in high schools. 





SERVICE SECTION 


ouse Rejects 
Yederal Control 


f Jobless Pay 


WASHINGTON. Unemploy- 
ment compensation is still a mat- 
er for the states, as a result of 
action in the House Thursday on 
semobilization legislation. 

By a voice vote, the representa- 
tives repudiated a substitute bill 
ffered by Rep. Dingell of Michi- 
gan, which would have liberalized 
benefits for the postwar un- 


2,119 Trucks 
Allotted in July 


WASHINGTON. — Civilian users 
and holders of government per- 
mits were allotted 12,119 vehicles 
uly 1-31 under the truck ration- 
ing program, according to figures 
supplied last week by WPB’s auto- 
motive division. 

Civilian users received 7,575 
ight, medium and heavy trucks, as 
ompared with 3,153 released to 
government permit holders. Civil- 
ans received 1,302 trailers and 9 
hird axles, while government per- | 
mit holders obtained 81 trailers. 


| Ind., 
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employed. The vote was 188 to 54. 

Dingell’s proposal would have 
set up Federal standards for job- 
less payments—running up to 52 
weeks at $25 weekly for civilians, 
while raising veterans’ payments 
from a present maximum of $20 
to $35 weekly. 

The legislation was sent to a 
Senate-House conference com- 
mittee, to iron out differences be- 
tween houses. 

Senate and House were agreed 
on leaving unemployment insur- 
ance with the states, but the House 
refused to accept the Senate pro- 
visions for a Government program 
to retain war workers for other 
jobs, to transport them back home 
and to put 3,500,000 Government 
workers under unemployment com- 
pensation at Government expense. 


Carburetor Company 


Files in Indiana 

INDIANAPOLIS.—Articles of in- 
corporation were filed here re- 
cently with the Indiana secretary 
of state by the Wheeler- 
Schebler Carburetor, Inc., 1511 
Merchants Bank Bldg., Indian- 
apolis. 

Arvid P. Zetterberg, New Castle, 
was named state agent. 
Incorporators are E. G. Scotten, 
J. R. Hinshaw and Maud Jay. 


‘Ward Products 
Gets E Award 


CLEVELAND. — Ward Products 
Corp., manufacturers of aerials, 
sectional antennas and other radio 
and radar products, recently re- 
ceived the Army-Navy Production 
Award for Excellence. 

Presentation was made by Maj. 
P. F. Murray, of the Signal Corps, 
and the award was accepted in 
the company’s name by R. N. 
Wiesenberger, president of Ward 
Products. The company was the 
largest prewar manufacturer of 
antennas for portable and mobile 
applications. As soon as condi- 
tions permit, these products, incor- 
porating many scientific advance- 
ments developed during the war, 
will be available for peacetime 
purposes. 


Discusses Engine Bearings 


Clawson & Bals, Inc., has announced 
a new engine bearing manual, pub- 
lished primarily for mechanics who 
service engine bearings but of in- 
terest to all in any way concerned 
with automotive engine maintenance. 
A copy may be obtained free by 
wis Clawson & Bals, Inc., 4701 
West Lake St., Chicago 44, Il. 


Democracy is the American way of 
life; let’s keep it that way. 


Survey Shows... 


Dealer Service Liked 
By Customers 


(Continued from Page 38) 


Dealers’ service departments led 
in the votes on where the average 
owner went for major service, 65 
percent, with the garage that does 
not sell cars getting second choice 
of 18 percent. Some other dealer 
got 12 percent of this work, deal- 
ers representing some other make 
of car got 5 percent, filling sta- 
tions and “do it myself” each got 
2 percent. 

On minor service, no class of 
shop got a majority of the work. 
Dealers got 43 percent of their 
customer’s work, garages got 22 
percent, “other dealer in the same 
make of car” got 10 percent, fill- 
ing stations got 7 percent, dealers 
in another make got 6 percent 
and “do it myself” got 12 percent. 

Filling stations captured the 
largest amount in lubrication, get- 
ting 49 percent of the work, with 
the dealer coming second with 34 
percent. Garages got 9 percent, 


yats it it Mes 


AUTO-LITE CAN SERVE YOU 


* Alireratt Relays { 


Auto-Lite relays and 
switches are made for 
intermittent or continu- 
ous duty. In developing 
them, Auto-Lite com- 
bines the features of 
long life and low price. 


Batteries 
Auto-Lite batteries are 
built in every type and 
size to fit various 
models of passenger 
cars, trucks, buses, sta- 


tionary engines as 
well as aircraft. 


Spark Plugs 


Auto-Lite spark plugs 
are designed for use in 
automobiles, trucks, 
buses and aircraft and 
are engineered to work 
in harmony with the 
complete ignition system. 


Electrical Farts 


For thirty-three years 
Aufo-Lite has been pro- 
ducing, precision-built 
starters, generators, dis- 
tributors and coils which 
are specified by many 
leading manufacturers, 
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The products shown on these pages are applicable to many industries and are manufactured by: Die Castings 


Division . . 
Corporations . 
TOLEDO, 1 


. Bay Manufacturing Division . 
. . Automotive Division . 
THE ELECTRIC AUTO-LITE COMPANY 


.. Wire Division . . 


. Instrument and Gauge Division 


. . Aircraft Division. For complete information, write to 


OHIO 


..» Battery 


“do it myself” got 6 percent, other 
dealer in the same make got 5 
percent and dealer in another 
make of car got only 4 percent. 

This may account for the per- 
centage that lubrication has repre- 
sented in the total dealer service 
income of 1941 and now, where the 
average dealer has dropped from 
having lubrication represent 10 
percent in prewar and only 7.4 
percent now. With all of the other 
service work dealers shops have 
been asked to do, the average 
dealer has neglected his lubrica- 
tion promotion and must pick 
this phase of his service selling 
up very soon, since the lubrication 
hoist is the proven “service cus- 
tomer” getter. Thus far the aver- 
age dealer has lost about 17 per- 
cent of his former repair order 
customers. 

The average customer, espe- 
cially those who drive on A 
tickets, do not visit their dealers 
as often as they used to. Today, 
this survey shows, only 50 per- 
cent of the owners have been in 
their dealers’ service station 
within the last six months. 
Owners give as their reason for 
not patronizing the dealer they 
used to have take care of their 
car as follows: 15 percent said 
they had moved away from the 
neighborhood in which the dealer’s 
shop was located, 13 percent dis- 
liked the type of wartime service 
they had been getting, under one 
percent said they didn’t like the 
car itself, and the balance said 
they had stopped going to the 
dealer for other reasons. 

Promptness in waiting on cus- 
tomers brought some _ interesting 
answers. An average of 76 percent 
of the owners had no kick against 
the dealer’s promptness in waiting 
on customers or getting the work 
out on time, while only 5 percent 
kicked on the dealer’s slowness in 
presenting his bill for work done. 

Dealers, in their new building 
and remodeling plans for postwar, 
are taking care of the owners who 
complained about convenience. To 
please the 24 percent who com- 
plain that the dealer does not have 
enough room in the service cus- 
tomer-receiving department, 52.5 
percent of the dealers are planning 
service customer parking lots. ~ 

Eighteen percent of the own- 
ers complain about the location 
of their dealer’s shop, and 16 
percent say that the service de- 
partment is hard to get in and 
out of. With 70 percent of the 
dealers planning to either re- 
model their present plants or 
build new, these two complaints 
may be taken care of by this 
part of the dealers postwar 
planning. 

Only 15 percent complain that 
their dealers don’t keep. their 
promises, and 10 percent that he 
misrepresents, while one out of 
every four feel that they are be- 
ing overcharged in the dealer's 
shop. Twelve percent of the own- 
ers say that they have found 
errors or charges of unexpected 
extras in the bills their dealers 
have rendered for service work. 

On the “good” side of the deal- 
ers’ relations with his wartime 
service customers are the answers 
to the following questions, having 
to do with customer approach. 
Eighty-nine percent of the cus- 
tomers claim their dealer is cour- 
teous; 78 percent feel that he tries 
to show that he appreciates their 
business; 77 percent say the dealer 
always listens to their side of the 
story, and 72 percent find the 
dealer sympathetic to their side of 
the story about their service 
troubles. 


New Drilling Unit 
Developed by Simplex 


A new single-purpose automatic 
drilling unit has been developed by 
the Simplex Engineering Co., 14899 
Lesure Ave., Detroit, in three 
models ranging from No. 80 to 
% diameter drill capacity. 

Being completely self-contained, 
the unit can be mounted at any 
angle or plane and operated auto- 
matically by electrical circuits as 
desired. An illustrated folder on 
Simplex drills is available. 
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Sheriffs Urge Annual Tests 


Bearing Plants Held 
Ready for Postwar 


HARRISON, N. J.—Of all in- 
dustries immersed in the war ef- 
fort, perhaps none will require 
less transition for the postwar era 
than America’s bearing industry, 
according to H. O. K. Meister, 
president of the _ Anti-Friction 
Bearing Manufacturers Assn. 

“Not only will this be true 
mechanically but it also will be 
true regarding the peacetime 
products of the industry—ball 
and roller bearings,” said Meis- 
ter. “After the war, bearing 
companies will continue to man- 
ufacture the same products they 
now are making for the war 
effort, a war output that in many 
instances represents 95 percent 
of their total production today. 

“Few industries will be in such 
a favorable position. For most of 
them the transition will mean the 
scrapping or adaptation of costly 
machinery to turn out postwar 
products. To the bearing indus- 
try, concerned with manufacturing 
ball and roller bearings in wartime 
and peacetime, the machinery 
changes will be negligible, if any.” 

Meister said that almost imme- 
diately the industry will be in a 
position to supply the aviation, 
automobile, air-conditioning, elec- 
trical, construction and machinery 
industries—to mention only a few 
peacetime customers— with the 
bearings that have been going into 
weapons. 

“There will be, of course, some 
rearranging of production setups 
in the bearing industry,” he said, 
“and the bearings to be produced 
after the war, will in some cases, 
be of different sizes than those 
required for military equipment. 
But the industry confidently ex- 
pects to escape the pangs and woes 
of the general transition period 

such as will bother many another 
manufacturer when the inevitable 
stop-war-order telegrams’ begin 
piling in. 

As for postwar employment, 
Meister pointed out that obvi- 
ously the war-swollen employ- 
ment lists, the around-the-clock 
shifts, cannot be maintained, but, 
he added, leaders of the bearing 
industry do not believe they will 
have to reduce their employment 
rolls to prewar levels. They ex- 
pect to be able to maintain a 
staff of employes greater by far 
than at any normal time of 
peace heretofore. 

“And what about women work- 
ers?” he asked. “Will they be 
willing to give up their jobs in 
the industry? Will they part will- 
ingly with their seniority and 
other gains? 

“In this, the bearing industry is 


N. H. Launches 
Drive Against 


Defective Autos 


CONCORD, N. H.— (UTPS) — 
While acknowledging the difficulty 
that autoists are having in secur- 
ing replacement parts, the state 
police have launched a campaign 
to clear New Hampshire highways 
of defective motor vehicles. 

A series of checkups has been 
started throughout the state under 
the direction of Col. Ralph W. 
Caswell, superintendent, who said 
he wanted to get a slant on de- 
fective cars now in operation. 


Curtiss Expands 


Clutch Subsidiary 


INDIANAPOLIS.—W. C. Starkey, 
president and treasurer of L.G.S. 
Spring Clutches, Inc., which is now 
undergoing dissolution, announced 
here last week that assets of the 
company have been sold to L.G.S. 
Spring Clutches Corp., a_ wholly 
owned subsidiary of Curtiss-Wright 
Corp. 

G. W. Vaughan, president of 
Curtiss-Wright Corp., announced 
that E. F. Theis of Indianapolis 
will be president of L.G.S. Spring 
Clutches Corp. Theis also will con- 
tinue as manager of the Indian- 
apolis plant of Curtiss - Wright 
Corp., propeller division, Vaughan 
said. 


again fortunate. The number of 
women workers in the bearing in- 
dustry has always. been high, 
peacetime or wartime, so _ this 
problem of surplus womanpower is 
not quite the bugbear in this in- 
dustry as it may be in other manu- 
facturing lines. But the industry 
believes that many of the women 
now working expect to go back to 
being 100 percent housewives after 
the war, particularly when the 
men in the family come home 
from the war. 

“And as for the returning vet- 
erans, every possible effort will be 
made to have jobs available for 
former employes who went into 
the armed services and who desire 
to return to their home communi- 
ties after the war. 

“In connection with the postwar 
outlook, it is interesting to con- 
jecture to what extent the advanc- 
ing industrialization of such lands 
as Australia, China and certain 


South American countries will de- 
mand “made-in-U.S.A.” bearings. 
Three decades ago, bearing-hungry 
American machinery relied upon 
bearings imported from Germany. 
Today that picture has changed: 
They look to the United States. 
And this time the bearing indus- 
try believes that machinery in the 
countries experiencing such an up- 
surge of industry may look to this 
country for its ball and roller 
bearings. ; 

“The seekers will discover that 
metallurgical and engineering re- 
search made to further war pro- 
duction has resulted in a postwar 
article far superior to that with 
which we entered the conflict. 

“Another important factor in the 
postwar picture is that the end of 
the war probably will find the 
manufacture of bearings on conti- 
nental Europe and in Asia a 
shambles. The Allied bombings of 
such bearing-manufacturing cen- 
ters as Schweinfurt are still fresh 
in our minds. Undoubtedly there 
will be other such bombings before 
the last shot is fired. And Ameri- 
can-made bearings may have to 
step in during the great factory 
reconstruction period in the bomb- 
ed countries.” 


Manufacturing facilities. 
are modern and ex- 


ceptionally 


complete. 


They include trimming, 
precision machining, - 
plating, painting, cron- 


aking and 


anodizing. 


Flashes 


All-plastic 


products, 


metals and plastic-metal- 
combinations with vari- . 
ous types of ornamen-. 


tation are 


produced 


entirely under one 
roof at the Bay Division. 


Wire and Cable 


Wire and cable is avail- 
able in a full range of 
sizes, shapes, materials 
and insulations includ- 
ing heat-resisting Vega 
Chromoxide enamel 
and other special types. 


hastrumems 


A wide range of pres- 
sure gauges, tachome- 
ters, thermometers and 
speedometers, etc., is 
available from Auto- 
Lite for industrial, avia- 
tion and automotive use. 


Of Cars’ Safety Mechanisms 


ALBANY, N. Y.—Annual state 
inspection of the “safety factor” 
mechanisms of all automobiles has 
been proposed by the State Sheriff 
Assn., as one of 10 safety recom- 
mendations for the postwar period. 

A statewide 50-mile-an-hour 
speed limit also is favored by the 
association, which at its recent an- 
nual convention in Utica adopted a 
traffic safety subcommittee report 
asserting “it is reasonable to as- 
sume that when the national 35- 
mile victory speed limit is re- 
scinded, when tires and automobile 
parts become plentiful and gasoline | ; 
is no longer rationed, the entire 
nation will go on a traffic toot.” 

As factors in the probable “lid’s- 
off spree,” the committee cited 
millions of drivers who will have 
returned from the armed forces, 
“weary of restraints and con- 
temptuous of danger,” and millions 
of civilian drivers who have been 
“babying their buggies” and “nurs- 
ing mileage.” 

“We believe,” the report added, 


“that it will be only through a 


combination of safety educatiol 
engineering and enforcement tha 
an approach will be made towa 
coping with the situation.” " 

The group’s proposed general @ 
statewide speed limit would pra 
vide for a general standard ine 
in villages and congested areas 
populated towns and other zones 
and for higher speeds on proposed 4 
superhighways. 

Further recommendations by the | 
association included: 


Post speed limit signs on 


highways so that drivers will be | 
“continually aware” of top speeds @ 


allowed. 

Have representativ es of all la 
enforcing agencies on the Sta 
Traffic Commission. 


Empower town boards of first & 


class towns to establish traffie © 
regulations in heavily populated ye 
subdivision areas. 

Make safety instruction a maje fe 
requirement in all rural schoolg 
and provide instruction in safe 
driving in high schools. 
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Fafouse Rejects 
eieral Control 
Ai Jobless Pay 


W. SHINGTON. Unemploy- 
ent compensation is still a mat- 
ror the states, as a result of 


rae in the House Thursday on 
emoilization legislation. 

By « voice vote, the representa- 
tives repudiated a substitute bill 
ffercd by Rep. Dingell of Michi- 
gan, ‘vhich would have liberalized 
peneiits for the postwar un- 





12.1 19 Trucks 
“\liotted in July 


co WASHINGTON. — Civilian users 
and holders of government per- 
mits were allotted 12,119 vehicles 
gen yly 1-31 under the truck ration- 
ing program, according to figures 
upplied last week by WPB's auto- 
FS otive division. 

Civilian users received 7,575 
ight, medium and heavy trucks, as 
compared with 3,153 released to 
government permit holders. Civil- 
ians received 1,302 trailers and 9 

third axles, while government per- | 
mit holders obtained 81 trailers. 
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 Mirerath Relays 


Auto-Lite relays and 
switches are made for 
intermittent or continu- 
ous duty. In developing 
them, Auto-Lite com- 
bines the features of 
long life and low price. 


Batteries 


Auto-Lite batteries are 
built in every type and 
size to fit various 
models of passenger 
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employed. The vote was 188 to 54. 

Dingell’s proposal would have 
set up Federal standards for job- 
less payments—running up to 52 
weeks at $25 weekly for civilians, 
while raising veterans’ payments 
from a present maximum of $20 
to $35 weekly. 

The legislation was sent to a 
Senate-House conference com- 
mittee, to iron out differences be- 
tween houses. 

Senate and House were agreed 
on leaving unemployment insur- 
ance with the states, but the House 
refused to accept the Senate pro- 
visions for a Governm-nt program 
to retain war workers for other 
jobs, to transport them back home 
and to put 3,500,000 Government 
workers under unemployment com- 
pensation at Government expense. 


Carburetor Company 


Files in Indiana 
INDIANAPOLIS.—Articles of in- 

corporation were filed here re- 

cently with the Indiana secretary 


of state by the Wheeler- 
Schebler Carburetor, Inc., 1511 
Merchants Bank Bldg., Indian- 
apolis. 

Arvid P. Zetterberg, New Castle, 
|Ind., was named state agent. 


Incorporators are E. G. Scotten, 
J. R. Hinshaw and Maud Jay. 





‘Ward Products 
Gets E Award 


CLEVELAND. — Ward Products 
Corp., manufacturers of aerials, 
sectional antennas and other radio 
and radar products, recently re- 
ceived the Army-Navy Production 
Award for Excellence. 

Presentation was made by Maj. 
P. F. Murray, of the Signal Corps, 
and the award was accepted in 
the company’s name by R. N. 
Wiesenberger, president of Ward 
Products. The company was the 
largest prewar manufacturer of 
antennas for portable and mobile 
applications. As soon as condi- 
tions permit, these products, incor- 
porating many scientific advance- 
ments developed during the war, 
will be available for peacetime 
purposes. 


Discusses Engine Bearings 
Clawson & Bals, Inc., has announced 
a new engine bearing manual, pub- 
lished primarily for mechanics who 
service engine bearings but of in- 
terest to all in any way concerned 
with automotive engine maintenance. 
A copy may be obtained free by 
writing Clawson & Bals, Inc., 4701 
West ke St., Chicago 44, Il. 


Democracy is the American way of 
life; let’s keep it that way. 
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Survey Shows... 


Dealer Service Liked 
By Customers 


(Continued from Page 38) 

Dealers’ service departments led, “do it myself” got 6 percent, other 
in the votes on where the average} dealer in the same make got 5 
owner went for major service, 65| percent and dealer in another 
percent, with the garage that does|make of car got only 4 percent. 
not sell cars getting second cheice| This may account for the per- 
of 18 percent. Some other dealer} centage that lubrication has repre- 
got 12 percent of this work, deal-| sented in the total dealer service 
ers representing some other make/| income of 1941 and now, where the 
of car got 5 percent, filling sta-| average dealer has dropped from 
tions and “do it myself” each got|having lubrication represent 10 
2 percent. percent in prewar and only 7.4 

On minor service, no class of| Percent now. With all of the other 
shop got a majority of the work. service work dealers shops have 
Dealers got 43 percent of their been asked to do, the average 
customer’s work, garages got 22 dealer has neglected his lubrica- 
percent, “other dealer in . > same|tion promotion and must pick 
make of car” got 10 percent, fill- this phase of his service selling 
ing stations got 7 percent, dealers| UP very soon, since the lubrication 
in another make got 6 percent hoist jis the proven “service cus- 
and “do it myself” got 12 percent. tomer” getter. Thus far the aver- 

Filling stations captured the|se dealer has lost about 17 per- 
largest amount in lubrication, get-|cent of his former repair order 
ting 49 percent of the work, with| Customers. 
the dealer coming second with 34] | The ee ane” ah 
percent. Garages got © percent.! ickets, do met visit thelr dealers 
as often as they used to. Today, 
this survey shows, only 50 per- 
cent of the owners have been in 
their dealers’ service station 
within the last six months. 

Owners give as their reason for 
not patronizing the dealer they 
used to have take care of their 
car as follows: 15 percent said 
they had moved away from the 
neighborhood in which the dealer's 
shop was located, 13 percent dis- 
liked the type of wartime service 
they had been getting, under one 
percent said they didn’t like the 
car itself, and the balance said 
they had stopped going to the 
dealer for other reasons. 

Promptness in waiting on cus- 
tomers brought some interesting 
answers. An average of 76 percent 
of the owners had no kick against 
the dealer’s promptness in waiting 
on customers or getting the work 
out on time, while only 5 percent 
kicked on the dealer’s slowness in 
presenting his bill for work done. 

Dealers, in their new building 
and remodeling plans for postwar, 
are taking care of the owners who 
complained about convenience. To 
please the 24 percent who com- 
plain that the dealer does not have 
enough room in the service cus- 
tomer-receiving department, 52.5 
percent of the dealers are planning 
service customer parking lots. ° 

Eighteen percent of the own- 
ers complain about the location 
of their dealer’s shop, and 16 
percent say that the service de- 
partment is hard to get in and 
out of. With 70 percent of the 
dealers planning to either re- 
model their present plants or 
build new, these two complaints 
may be taken care of by this 
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m cars, trucks, buses, sta- nent s the dealers postwar 
i i planning. 
wel oe cane S Only 15 percent complain that 
> = their dealers don’t keep their 
promises, and 10 percent that he 
misrepresents, while one oxt of 
t every four feel that they are be- 
re ing overcharged in the dealer's 
we shop. Twelve percent of the own- 
. ers say they “—— — 
Auto-Lit errors or charges of unexpecte 
are Gat te 4 ; extras in the bills their dealers 
. i have rendered for service work. 
outomobiles, trucks, On the “good” side of the deal- 
m buses and aircraft and ers’ relations with = wartime 
i me service customers are the answers 
: ~~ : = to the following questions, having 
> sara — to do with customer approach. 
. complete ignition system. Eighty-nine percent of the cus- 
tomers claim their dealer is cour- 
m teous; 78 percent feel that he tries 
e ‘ : to show that he appreciates their 
Frectrical Farts ; business; 77 percent say the dealer 
t ‘ always listens to their = $ on 
For thirty-three years story, and 72 percent find e 
i ‘ dealer sympathetic to their side of 
: See See em the story about their service 
ducing, precision-built cede 
S Soci agase can New Drilling Unit 
ributors an ic * . 
ar if reve x Developed by Simplex 
e : — a Mewar A new single-purpose automatic 
, aading manutocturers. j drilling unit has been developed by 
- the Simplex Engineering Co., 14899 
ath : i ‘i i i ight— Ave., Detroit, in three 
A Tune in “Everything for the Boys” Starring Dick Haymes—Every Tuesday Night NBC Network a ce oo a onan 
he a ial Bios! oa % diameter drill capacity. , 
, : oe | i i stri : Di ings Being completely self-contained, 
The products shown on these pages are applicable to many industries and are manufactured by: Die Castings “on ae aut Ge eed ak ae 
Division . . . Bay Manufacturing Division . . . Wire Division .. . Instrument and Gauge Division .. « Battery iaeae Ge aie tek dampened mien 
A Corporations . . . Automotive Division . . . Aircraft Division. For complete information, eS cadliacine "tar elactelanh elvaulie és 
TOLEDO, 1 THE ELECTRIC AUTO-LITE COMPANY | docined. Am Wtucheeied telder on 
%. (owes ees Simplex drills is available. 
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Reynolds Metals Denies 
Auto-Body Rumors 


LOUISVILLE. Recent rumors 
relative to the _ possibility of 
Reynolds Metals Co. going into 
production of aluminum bodies or 
body parts for the automotive in- 
dustry after the war, were denied 
last week by David Reynolds, 
executive of the company. 


Reynolds said that the company 


Inland Rubber 


Promotes Kenyon 


ST. PAUL, Minn.— Minnesota 
Mining & Mfg. Co. has announced 
the advancement of H. C. Kenyon 
to the position of general sales 
manager of the Inland Rubber 
Corp., Chicago, IIl. 

At present Kenyon will direct an 
active sales campaign of Inland 
vulcanizing equipment and tire 
patching materials which the com- 
pany has inaugurated to relieve 
the tire shortage problem, it was 
said. 


| 


produces and plans to produce 
parts including aluminum for re- 
frigerators, but does not plan to 
enter the electrical refrigeration 
field, and said that rumors regard- 
ing production of aluminum gas 
stoves, or auto bodies were the 
bunk. 

Naturally if manufacturers of 
these lines desire parts, panels, 
etc., the company would be glad 
to figure with them on postwar 
needs, he added. The company 
has been producing tremendous 
quantities of aluminum parts 
for plane engine and plane 
manufacturers . 

One company in the Louisville 
district that may prove a factor in 
the automotive industry in the 
postwar era is Tube Turns, Inc., 
a subsidiary of the Girdler Corp., 
which installed huge presses in 
the old State Fair Grounds, where 
it produces forged aluminum pis- 
tons and motor cylinder heads for 


plane engines. 


The Army-Navy Production Award 


for outstanding achievement in producing vitally im- 


portant materials essential to the war effort will be an 


added incentive to the management and employees of 


WARD... 


THE WARD PRODUCTS CORPORATION, 


Bus Breakdown 


Feared in Mexico 


MEXICO CITY. — (UTPS) — Un- 
less the United States permits 
Mexico to purchase more automo- 
bile parts, this country’s bus serv- 
ice is threatened with almost total 
disruption by the end of the year, 
in the opinion of many local fleet 
owners. 

Managers of the leading lines 
with offices in this city estimate 
that between 15 and 35 percent of 
the nation’s passenger vehicles are 
already out of operation because of 
the lack of replacements. Some 
companies are so desperate for re- 
pairs, it is added, that they are 
virtually wrecking their immobil- 
ized cars to keep the others on the 
road. 


Prenmatic Tires Manual 


A comprehensive manual on_ the 
design and construction of pneumatic 
tires has been published for Army 
training schools by the B. F. Goodrich 
Co. and is now also available to 
civilians. Copies may be obtained 
upon request to the principal head- 
quarters of the company in Akron, O. 


“Dealers Tell Me,” by John O. 
Munn, is an open forum for the 
expression of dealers’ opinions. 
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(Continued from Page 


car sales or used-car recondition- 
ing for the past 20 years—and that 
picture has appealed to the dealer 
who is able to read figures. And 
as most dealers can scan an oper- 
ating statement as quick or 
quicker than an expert accountant, 
he knows where he has been kid- 
ding himself all those years. 

There is an old saw to the 
effect that the biggest fool in the 
world is the person who cheats 
himself playing solitaire. Dealers 
have finally awakened to the fact 
that they have been cheating 
themselves in their own game by 
stacking the cards on a _ good 
dividend-paying department, and 
in the process have not aided their 
profit picture in the _ other 
departments. 

* * 

COMPETITION has to a great 
extent dictated what they could 
make from both their new and 
used-car sales. If these depart- 
ments carried the full load of ex- 
pense which they are responsible 


WARD PRODUCTS CORPORATION to keep producing more 
and better equipment for the men who are doing the 
fighting. While yesterday WARD Antennas were acces- 


sories for pleasure, today they are implements of War. 


1523 EAST 45TH STREET, CLEVELAND, OHIO 


SERVICE SECTIO 


By 
Jack Weed 
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for, it wouldn’t change the picture 
of ‘profit to any material extent- 
slack and loose-trading costs deal- 
ers more dollars of profit per ¢ rn 
than all the service expense theyg 
would ever allow to burden eith me 
of these sales. - 
That is why, I feel, on so mse 
questionnaires that have come 
on Automotive News’ survey, 
dealers state they are either build™ 
ing a new building to reconditi 
used cars or prepare new ca 
for delivery. These dealers 
not going to repeat their for 
mistakes in postwar. They 
going after their customer ser xs 
on a basis that will meet any comm, 
petition that can be develope@ 
anywhere. eee 
By keeping their customer ser¥ag 
ice separate from their intern 
service work—both in the shop and 
on their books—they will devel@ 
in their service selling, both 
buildings and manpower, the t me 
of service approach that will wel 
the customer to them tighter tha 
ever. 


C 


* * * 


BOTH OUR dealer survey an@ 
the customer survey—shown elsé=" 
where in this issue—show that th@ 
dealer hasn’t done so bad a je 
when compared with the radio a 
household utility service people a 
the watch repair men who think 
nothing of flatly telling their cus+_ 
tomers they can’t do anything fort 
them for weeks. Shoe repairme® 
have also created a long list of 
“Tll never go there again” cus 
tomers by the same process of | 
being arbitrary in their approach, 
to the wartime service issue. a 

Car dealers haven’t always been™ 
able to meet the desires of thei 
customers as to service—they™ 
haven’t always been able to even 
take in the owner’s car when he 
was up against it in an emergency 
But from the customer survey he 
has at least endeavored to be sym 
pathetic with the customer and dag 
his best to sell the customer on the 
fact that conditions beyond his 
control have made it difficult to do 
the job. 

Most of the dealers evidentig x 
haven’t just bawled: “Don’t ya® 
know there’s a war on?” as Bill, 
Powers so clearly portrays in one™® 
of his service selling skits. They” 
have shown their true colors and, 
been the salesmen they had to be" 
to build up the greatest retail sell 
ing business that this country hag 
ever known. 

These dealers have only one: 
thing to guard against in postwar, 
so far as their business is con- 
cerned, and that is the tendency 
to forget that they have had a 
50 or more percent increase in” 
dollar revenue from customer labor, 
and parts sales with a definite de- 
crease in both manpower and cus- © 
tomer repair orders—and that tog 
increase their service business or™ 
to even hold their own, they will 7 
have to greatly enlarge their serv-@& 
ice customer following. be! 


a 


* * * 4 
OY, were the automotive news- 
men taken for a ride at” 
Studebaker last week—and am Ig 
“regusted” paraphrasing radio's! 
Andrew H. Brown. Not “re-) 
gusted” at the reception, we type- 
writer pounders received for no‘ 
one could have put themselves out” 
more for us than Paul Hoffman, 
H. S. Vance, Ken Elliott, Dick’ 
Hudson, et al, but at one little ~ 
missing quantity during the course 
of the demonstration of the | 
amphibious “Weasel.” ye 
The boys had laid out a real 
roller coaster ride for us—up and © 
down little hills that had at least oy 
a 55 percent grade where you@ 
either looked at heaven or the 7 
valley below and saw little of any- 
thing else. These hills were soW 
steep that they strapped us in like 7 
they do when you ride in an air- 
plane. Someone said 16 of the 
visiting newshawks, including my- 
self, took the entire trip. 
~ + * 


TO FINISH off this trip they 
took us down to the banks of the 
St. Joseph river and took us for a 
boat ride in these military vehi- 


| cles which were originally designed 


to carry men and supplies over 
snow and ice. 

And it is this “boat ride” that 
brings out my own personal little 


(Continued on Page 49, Col. 1) 
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yn), Dunkirk, N. Y.—Sept. 25, 
‘87, at Porterville, N. Y. 
* * * 


ET’S start out these customary 
Ly thumb-nail biographies of in- 
4.vidual automobile dealers who 
-e still in there pitching under 
ating first the birthdays of a 
artime restrictions by commem- 
crating first the birthdays of a 


uple of long-active dealer 
-sociations: 

The anniversary itself was 
~.ronicled in AvTOMOTIVE News 


st spring, but this colum can’t 
pass up the opportunity to felici- 
tate the Texas Automobile Dealers 
Assn, and W. A. (Cap) Williams, 


vice-president and general man- 
ager, who this year celebrated 
their twenty-fifth anniversary. 


“Cap” has been an indefatigable 
worker. He was previously a state 
senator, and therefore knows his 
way around in legislative work. He 
nas kept up a wide acquaintance- 
ship in the trade for all these 
years, has maintained the state 
association’s activities at high 
pitch and its record of accomplish- 
ments outstanding. 

Illinois Automotive Trades Assn. 
was formed in November, 1919, so 
it is just approaching its twenty- 
fifth anniversary. During all this 
time it has had just two managers. 
The first was Fred Zillman, but 
for the last couple of decades the 
operating head has been C. W. 
Coons. The work here has been 
outstanding as attested by the fact 
that the association has more 
members now than it ever has had 
during its entire history, and more 
are coming in daily as a result of 
efforts of enthusiastic and enter- 
prising dealers in all the Illinois 


counties. 


* * * 


Congratulations to both associa- 
tions and their officers, directors 
and members—and to “Cap” and 
“Coonie,” Godspeed! 

* * ~ 


Tracy M. Hicks (Ford), Pipe- 
stone, Minn., was born in Tracy, 
Minn. in August, 1888, and 
started in the automobile busi- 
ness as a salesman in 1915. He 
took on the Ford contract in 
1923 and his hobby, as well as 
occupation, continues to be sell- 
ing more Fords. At the present 
time he is manufacturing parts 
for the Navy, Army and Air 
Corps, as well as maintaining a 
repair shop for cars, trucks and 
farm machinery. He is also 
transporting gasoline and petro- 
leum products from the oil fields 
to the farming area around Pipe- 
stone. He has been, or now is, 
state director of the automobile 
dealer association, the petroleum 
carriers’ association and Oil Job- 
bers’ association, as well as 
police commissioner, school 
board member, director of oil 
rationing and on a dozen other 
boards. His son, Stephen F. 
Hicks, was recently graduated 
from the Deming Army Airfield 
in New Mexico. He has been 
commissioned second lieutenant 
and won three honor awards in 
addition to silver bombardier 
wings. 

x *x 
_ Ear. B. Hunt (Ford), Beeville, 
lex.—born May 20, 1885—is a na- 
tive of Ohio, but emigrated to 
Texas and started out as a partner 
on the Ford dealership in Beeville 
1 1918. Later he took over the 
atire enterprise. He is district 
nairman of the Boy Scouts, and 
"as always been active in Rotary 
nd Chamber of Commerce work. 
‘te has been honored by his fellow 

‘alers in association activities, 
nd is past president of the Texas 
‘utomobile Dealers Assn. 

* * K 

Emery F. Pomeroy (Nash Dis- 
ributor for North and South 
dakota, Montana and Minne- 
ota), hailed originally from Red 
Jak, Iowa, where he was born 
Dec. 10, 1891. After his Univer- 
sity of Minnesota training, he 
spent a year in the “test house” 
of Stevens-Duryea Motor Co., 
Chicopee Falls, Mass. He re- 
turned to Minneapolis in 1914 and 
became the third retail Ford 
salesman in that city. At that 
early date the local Ford man- 
ager had some time convincing 
the two previous salesmen that 


x 


three Ford salesmen in Minne- 
“polis was not too many. In his 
younger days, Pomeroy also 


Among Dealers 


(Continued from Page 3) 
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(Continued from Page 38) 


showed that 198 manufacturers 
endorsed joint sessions of the 
two groups at one hotel with 
separate but simultaneous meet- 


raced cars at county fairs in 
Iowa and pumped oil for a num- 
ber of stars at the Indiaxapolis 


aoa aad spent the years ings, while 11 opposed any unity 
aaa seliek cae onder chan whatsoever in the two conven- 
. = tions. 
eu pe al = —e His Approximately 186 makers desire 
lyi Poe ee a oe to delay the conventions till 
a ae ia ae February or March, 1945, with 15 
: ; w r 
territory. ni opposed. a ; 
7 MEWA officials did not say 


whether a tentative 1945 date had 
been set for the convention. 


* * * 


| 

W. H. Wray (Oldsmobile-Hudson- 

Packard), Gastonia, N. C., was | i f N ( 
Sales of New Cars 
Edge Up in Akron 

AKRON.—New-car sales in the 

Akron district week ended Aug. 19. 


born in Shelby, N. C., Aug. 28, 1884. 
He entered the business directly as 
a dealer in 1916, taking on the 
Graham-Paige line first and fol- 





lowing it six months later with 
the Hudson, which he has con- totaled 8, compared to four the 
a cen Wray is one of oe ey week and 28 the same 
e real oldtimers of our t a . . week a year ago. 
rade | BURKE MOTOR SALES, DeSoto-Plymouth dealer in Chicage, has increased Used-car sales slumped to 136, 


He has always been active in); i 
| its parts stock space to care for additional busimess. The parts section now compared with 166 last week and 


church work, and for recreation | extends into _the former used-car showroom. An inventory parts control a ; ; 
likes to hunt deer, geese, duck and| 8¥8tem is being installed, and 12 large bins for the bulkier parts were | 237 the corresponding week in 
| built. The service shop also received its share of improvements; 21/| 1943, the weekly report of the 


quail, being a member of two! 
Akron District Automobile Dealers 


Assn. revealed. 


. loy y i 
hunting clubs and an officer of employes are now working in this department. 


— 7 te tee in the organiza- president. He is a charter mem-,;and purchasing agent for the 
ion 0 - e North Carolina dealers | ber and past president of the local| Gaston County Negro Hospital. Au Ware Mad! There'll be Care and 
association in 1937 and is now its! Rotary Club, as well as treasurer Joun O. Munn! Trucks and Tires to sell again. — 











IT’S A PROBLEM OF HYDRAULIC 


on MONROE 


@ Today, on great tanks, tank destroyers, transport trucks, buses, ambu- 
lances, jeeps, motorcycles, etc., Monroe Hydraulic Shock Absorbers 


iF 
CONTROL ... DEPEND 





are proving their efficiency, ruggedness and dependability under the 
most extreme conditions of terrain and climate. 

At the same time, Monroe Hydraulics are leveling the bumps and 
smoothing the ride for millions of motor car and truck owners and for 
those who ride on America’s most luxurious rail- 
Way trains. 

If you have a problem of Hydraulic Control, 
whether it involves present-day equipment or is part 
of your postwar plans, our experienced Engineering 
\ Staff will be happy to help you solve your problems. 
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Low-Octa ne ( as P. ounts Up ee cota rosiammanmiians Woes of War time 


in retiming the engine. 


Increased Winter Service Time Limit Lifted - 


(Continued from Page 43) On Price Appeals 


reverse flushing of the engine to | after the mechanical causes of WASHINGTON.—Elimination of 
make certain that this condition | knocking have been eliminated. the sixty-day time limit in which 
does not exist with all other fac- One of the surest ways to protests could be filed against the 
tors in proper order and over-| eliminate much of the knocking | genial of an application for ad- 
heating continues. in passenger cars that do not justment of a maximum price for 
Another major reason for the| have to operate at full or near | c¢ommodities or service under gov- 
tendency to knock is deposits of| full throttle as do the buses and | ernment contracts or subcontracts 
carbon in the combustion chamber.| overland trucks is to get the | was announced last week by the 
Carbon interferes with the transfer| driver to accommodate See, Office of Price Administration. 
of heat from the combustion cham-| ing habits to the wartime fuel— : 
ber to the surrounding cooling} educate him not toe try to beat = eee a wee cine 
water and the deposit in the cylin-| the gun at all stop lights and to ressional amendments to the 
der head increases the compres-| use his gear shift lever more ie ency Price Contrel Act 
sion ratio of the engine by reduc-| frequently on long or steep hills | oon aoe wihale OPA operates. 
ing the volume of the combustion| where “pinging” is most pro- No specific statutory time limit 


chamber. nounced. 
i ithin which protests 
Check First Evidence of damage to _ the aan is tet, Ome OPA ce atten- 


Thus it is advised under present| working parts of an engine from tion to an opinion of the United 
conditions, unless the engine is| detonation shows up in various | tates Emergency Court of Ap- 
known to be in first-class operat-| forms such as split insulators in| peals that if the filing of a protest 


ing condition, that these other/the spark plugs, blown out head/;. wnduly delayed the defense of |. SPARK PLUG INSULATORS are split and head gaskets blown out 4 ~ 
itti iv ines. Oth king pa : 
checks be made before the engine| gaskets, pitting of pistons and/iaches (unreasonable delay) may | re"damaged from’ erosion caused by" the necking due to lowered ‘antl | 


is retimed to eliminate knocking.| heads, weakening of the piston|}. gyailable to OPA. Accordingly, | knock value. 
While retarding of the ignition|lands and corroded bearings. if a protest is filed more than 90 
timing to silence a knock is often| If after checking the mechanical | days after the denial order is 
resorted to as a short cut to cor-| parts of the engine that may add | j.<jeq OPA will ordinarily regard 
rect the trouble, it must be re-|to the cause of detonation it is|the delay as unreasonable. 
membered that retarded spark| found that retarded ignition tim-' 

timing usually decreases power,|ing must be resorted to in order; 4 wars Bnd! There'll be Cars and 
performance and economy. The|that the ping be eliminated it | teaches and Tires to sell again. 
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head or block. This calls for a|ignition should be retarded only 
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RETIMING TO REDUCE KNOCKING will be necessary in many cars—but 
it is suggested that the service man endeavor to sell the owner on — his 
car ch for mechanical faults that may increase detonation first. : 


e eee 
Basan c 















NO ROUGH EDGES. The thickness of 
Permacel is scientifically controlled—to pre- 
vent paint “build-up” on the tape. Permacel 
is plenty tough to stand the gaff, yet thin 
enough to leave a fine, sharp edge. 


PLENTY OF FLEXIBILITY. Plenty of 
crepe and flexibility in the backing gives 
Permacel lots of “stretch,” makes it curve 
quickly, easily, without tearing. And once 
down, Permacel stays—won't creep back! 








CHECK ALL DISTRIBUTORS as worn springs, worn ball races and other ’ 
— paste oo be the cause of knocking by momentarily advancing ignition 
ming too far. 


ba 










STRIPS OFF CLEAN. Because the ad- 
hesive compound on Permacel is bonded on, 
this masking tape strips off clean—doesn’t 
“transfer” on the roll or on the job. 







RESISTS SOLVENTS. A special coating 
process protects Permacel against solvents 
in paint—prevents curling and sagging. 
Permacel stays ‘‘put”’ till the job is finished! 
















EXCESSIVE CARBON CAUSES KNOCKING and no amount of tuning will 
eliminate carbon knocks without severely lowering the performance ability of 5 


Permacel masking tape 











the car or truck. Carbon should be removed before timing adjustments are made. a 
e - . ———_—_—_—_—. nn ?”2:0rww _—_ 
Industrial Tape Corporation, New Brunswick, New Jersey Hunter, Owens Form |handle Pontiac automobiles and J 
General Motors trucks. = 








I 7 . < . 

Dontiae Dealership M.|. They have purchased the build- 
Hunter and John L. Owens, local|i™& formerly occupied by the 
automobile men, have formed the| Ralph E. Hamilton Tractor* & 
Hunter-Owens Motor Co. and will’ Equipment Co. at 413 N. Illinois St. 


MAKERS OF Texcel Tape 
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ve. During the course of the 
ter ride the vehicle I was in 
it within easy fly-rod distance 
some of the finest lily pad and 
-e weed bass cover in the whole 
-n state of Indiana. 

‘nd—Bob Ross and Gaston Mar- 
_ two otherwise fine fellows 
.oo arranged the _ trip—entirely 
got to furnish the fishing-nut 
mbers of the party with tackle 
that we could have combined 
isure with our “snooping.” But 
n—maybe they thought that if 
iey provided rods for us fisher- 
on they would have trouble get- 
‘yg us back to the Studebaker 
‘ministration building for the 
ess_ conference with Hoffman 
nd Vance. 

No doubt they were entirely 
right—but still I wonder why they 
had to pick out such a fishy look- 
ing route for us to follow. 


woes 


— oe ee 


Yc 


(LL HAVE to give you fellows 
who weren’t there a little tipoff— 
some of the guys who did take the 
ride didn’t care any too much for 
the sensation they got at the top 
of those little “pyramid” hills when 
the “weasel”. kept climbing until 
the weight of the front end tipped 
it over the hill and started it 
down. I'll admit that it did make 
you wonder a little if, when she 
tipped, it wouldn’t keep on going 
over and go end over end down 
the grade. 

But being an old_ secret-order 
joiner at heart, I felt that if the 
boys who laid out the course had 
any misgivings at all they wouldn’t 
have let newspapermen of _ all 
visitors, get a chance to cover a 
bad accident while in their charge. 
So I just sat easy and thoroughly 
enjoyed the ride. | 


HAD A FEW minutes chat with 
Ken Elliott after the ride—and is 
he pleased with the response 
his former distributors and dealers 


WPB Requires 
More Data for 


Auto Shipments 


DETROIT.—In order to. secure 
information necessary for schedul- 
ing shipment of automotive vehi- 
cles, parts and equipment under 
Order L-1-e on the basis of relative 
urgency, the regional office of the 
War Production Board directed 
last week all purchasers of com- 
ponents scheduled under the order 
to furnish certain information to 
the manufacturers. 

Under terms of Direction 1 to 
Order L-1-e ,issued last week, pur- 


chasers must furnish manufac- 
turers from whom they have 
ordered automotive components 


the following information: 

1. Specific use the purchaser will 
make of the component. For 
example truck, landing craft, farm 
tractors, truck replacements, etc. 

2. Program or project for which 
the component is required. For 
example farm machinery, advanced 
naval base, heavy truck, truck re- 
placement, etc. 

3. Government contract number 
(if any) identifying the prime con- 


tract placed by the claimant 
agency for such program or 
project. 


Detroiters Admit 
Used-Car Fraud 


DETROIT.— The general sales 
lanager and a_ salesman of 
‘orthwest Chevrolet Co., dealer- 
lip here, were awaiting sentence 
‘st week in Federal Court on a 
harge of employing a subterfuge 
' collect $393 above the ceiling on 
used station wagon. 

Held under $500 bond are Myron 


atterson, manager, and Lloyd 
‘oyette, salesman. Both pleaded 
lilty last week to the price 


eception. 

To a prospect who desired to buy 
station wagon, Ethan C. Prewitt, 
JPA enforcement officer said, the 
en sold a 1941 sedan for the 
eiling price of $1,103. Without 
ver having seen the sedan, Pre- 
‘itt charged, the prospect re- 
urned for the station wagon, and 
raded the sedan in for $710, and 
nen was required to pay $609.76 
nore than the $1,319.76 station 
vagon ceiling, thus totalling an 





(Continued from Page 46) 
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overcharge of $393. 
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gave the new Studebaker postwar 
sales program. He had two big 
piles of letters and wires from all 
over the country and judging from 


Zenith Expands 


| e 
Auto Radio 
. * e 
Division 
CHICAGO.—-An_ intensive drive 
for a larger share of the automo- 


their tenor, the Studebaker eut- bile radio market was outlined 
posts are all set to go out and oo week by the Zenith Radio 


realize Paul Hoffman’s desire to 
double plant output. These boys 
are all raring to go as soon as the 
peacetime production bell rings. 
Also “niff knawed” a little with 
Dick Hudson, the chief sales 


In addition to planning for in- 
creased output, the company an- 
nounced through J. J. Nance, vice- 
president and director of sales, 
that Walter H. Dyer has been ap- 


ae pointed manager of the auto radio 
mogul of the truck division and division, with headquarters’ in 
he, too, looks into the future with Chicago. Dyer formerly served in 


great confidence that Studebaker 


the same capacity with RCA. 


Nance stated that Harry C. 
Bacon will continue as manager of 
the Detroit office, where a com- 
plete sales and engineering staff is 
maintained to serve the automo- 
| bile industry. 

Zenith has enlarged its engineer- 
ing staff and production capacity, 
Nance added, in anticipation of 
greater automobile radio set vol- 
ume in the postwar period. The 
company’s policy will continue to 
be that of selling automobile sets 
only to automobile manufacturers, 
he said. 


will not only have a good truck | 
line to sell, but that dealers will be 
clamoring for more within a short | 
time after production resumes on | 
civilian vehicles. They are slated 
to build a few mediums in the first 
quarter of next year, if Uncle Sam 
has solved the truck tire produc- 
tion program by that time and 
there is any rubber to put on the 
new jobs. 


All in all, Studebaker officials 
seem to have the bit in their teeth 
and are ready to go as soon as the 
bars are let down. 





TYPICAL OF the mechanics’ 
of the country "7, Pontiac Motor was this 
a 


schools being conducted in every section 
session held in Detroit. 
Standing is Zone rts and Service Manager Bill Holmes. At his left 


is District Manager Donald Wallace. 


To feel the pulse of the industry, 
consistent reading of Automotive News 
is a necessity. 


It takes a strong fish to swim against 
the current and a good dealer to 
stay in business now! 


WADSWORTH 


in one year produced and delivered 


2,564,913 
of these 
--« SMALL PRECISION PARTS 










@ This handful of 59 of these small steel 
parts weighs only 5.9 ounces. 


@ Yet this 5.9 ounces represents 6.83 
hours of precision work, subgect to most 
critical inspection. 


@ Through Wadsworth Engineering for 
Mass Production and Wadsworth Operat- 
ing Economies, 2 36% Cost Reduction bas 


WADSWORTH been effected and passed on to the customer. 
FACILITIES 
Die Making W. 
Jigs & Fixtures . . ee 
Goge Making ADSWORTH ds making small precision parts for 
— forty-five major companies which normally manu- 
Milling : 
Drilling facture such products as radio equipment, refriger- 
Turning . ok ° 
Stamping ators, automotive parts, precision instruments. 
Screw Machining al 
Hard Soldering After the war, Wadsworth’s small parts facilities 
Line Assembly : ° 
Polishing can be of important assistance to many manufac- 
Lacquering ° _ P Sed 
Photo Etching turers in holding sales in a competitive market. 
Silk Screening 


Cusied Ceatiatine We shall be pleased to discuss with you the pro- 


Metals Laboratory 
Engineering Design 
Product Design 


duction of those small parts and assemblies you 
have found a problem in the past and may soon 
require again. 


CURRENTLY 
SERVING THESE 
INDUSTRIES 


Aircraft 
Automotive 
Bearing 
Electronics 
Instruments 
Machine Tool 
Small Arms 
Refrigeration 





SMALL PARTS DIVISION 


Mabworth WATCH CASE CO, Inc. 


DAYTON, KENTUCKY, SUBURB OF CINCINNATI, OHIO 
PHONE COLONIAL 8194 © (CINCINNATI EXCHANGE) 


* 









50 
Smaller Turning Tool 
Is Added by Carboloy 


In line with the increasing use of 
carbide tipped tools on small high 
speed high precision lathes, as 
well as in boring bars and in tool 
holders for fine work, Carboloy Co., 
Inc., has added a \% inch size tool 
to its line of Style 4 and Style 7 
right and left hand standard turn- 
ing tools. 

The new. standards available 
from stock in Grade 78 for steel 
cutting and in Grade 883 for all 
other materials have a % inch 
square shank 1% in. long. The 
tools are being regularly packaged 
for shipment from stock in quan- 
tities of 12, although they are also 
available in other quantities. 

Priced at 70 cents each, they 
carry a tip measuring %» in. thick, 
“%« in. wide and %gz in. long. 

* * * 


New Battery 


A rechargeable wet 
flashlight battery 
for industrial use, 
built on the prin- 
ciple of the auto- 
mobile wet storage 
battery, especially 
valuable for opera- 
tions where long 
continued and 
steady usage of 
flashlights is neces- 
is announced 
B. F. Goodrich 
Co., Akron. 





Kron Scales Catalog 

catalog of Kron Scales made by 
has just been prepared for 

industrial equip- 


A 
Yale 
buyers of precision 
ment who are intrested in Kron Scales 
used as an integral part of a materials 
handling program. 








It's good business to have 
customers say you can be 
depended on to keep their 
cars running with a mini- 
mum of trouble and ex- 


Youre PLANTING 
POSTWAR REPUTATION NOW! 


AUTOMOTIVE NEWS, SEPTEMBER 4, 1944 


SERVICE TO READERS 


New Products 


Including Shop Equipment and Tools, Catalogs, Manuals 
and Other Literature of Educational Value 





WITH THIS’ SPECIAL 


said. Easily and 
out removal of wheel or parts. 
by Bear Mfg. Co., Rock Island, 


* * * 


Futurliter Fixture Back 


As Curbs Are Eased 


Relaxation of weight limita- 
tions by WPB has made possi- 
ble the return of Futurliter, the 
fluorescent luminaire for contin- 
uous-flow illumination. 

Futurliter is made for two and 
three rows of 40-watt lamps and 
can be mounted directly to the 


ceiling or suspended from same. 


Here’s How 


What “Automatic Maintenance” is... 


It's Pennzoil’s ability to keep 
engines going longer by prevent- 
ing the conditions that result in 
breakdowns. It does this by keep- 
ing engines cleaner, freer from 
trouble-making sludge and var- 
nish, cutting friction and wear to 
a minimum. e 


pense. It means that people know they profit from your 
services —and that you profit because they come back 


again and again. 


Pennzoil’s “Automatic Maintenance”’ is a good way to 
insure this steady customer satisfaction. Why? Because the 
special qualities of Pennzoil enhance a reputation for 


dependability. 


In other words, customers associate better car perform- 
ance with you, yourself—as a dependable serviceman. And 
Pennzoil insures that reputation. 

Call your local Pennzoil distributor today—get the details 
of the profitable Pennzoil proposition-—and decide yourself 
if it isn’t the best, soundest way to start building postwar 


success NOW. 








EXECUTIVE OFFICES 
Oil CITY, PENNSYLVANIA 
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pure Pennsyj,. ~ 
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improved 
Bear Camber Corrector you can_ in- 
crease camber on all “A” Arm Knee 
Action Cars in a simple operation, it’s 


uickly applied with- 
wall. 


by 


Rear Axle Rings 


By Champ-Items 

Champ-Items, Inc., St. Louis 
manufacturer of automotive serv- 
ice parts, announces a new prod- 
uct known as the “No. 500” line 
of rear axle stud locking rings. 

Made of steel, complete kit con- 
tains all necessary parts for one 
truck. Three sizes fit the follow- 
ing: No. 500—Chevrolet 1% Ton 
1936-39; No. 501—Ford 1% Ton 
1939-42, and No. 502—International 
Truck. 


* * * 


Stuart Tool for Diesels 
Speeds Soot Removal 


Removing carbon from the air 
intake ports of the GM 2-cycle 
diesel engine is a matter of 
minutes with the new Stuart 
carbon removal tool. In _ the 
case of a 6-cylinder engine, at 
least three and one-half hours 
are saved over the time required 
by the most favorable of the 
previous methods used. 

The ports can be cleaned with 
the Stuart tool without removing 
the pistons or pulling the cylin- 
der sleeves, bringing about an 
additional saving in time. 
Complete details may be had by 
writing Stuart Engineering Divi- 
sion, 3349 North Ashland ave., 
Chicago 13, III. 

‘es « 


Oilite Powder Bearings 
Described in Catalog 


A catalog on powder metallurgy 
is now being distributed free to 
general industry, according to an 
announcement made by Chrysler 
Corp.’s Amplex division. 

The 168-page book analyzes the 
wide variety of powder metal bear- 
ings and parts being produced 
under Oilite trade name. 

In addition to providing listings 
of more than 13,000 available sizes 
of self-lubricating plain, flange and 
thrust bearings made from Oilite 
Bronze, Super-Oilite (ferrous base) 
and Iron Oilite, the new catalog 
provides an expanded list of Oilite 
Cored and Bar Stock sizes. 

* ¢ & 


Du Pont Cream Guards 


Hands from Chemicals 

A new water-resisting hand pro- 
tective cream for workers whose 
jobs bring them into contact with 
water-soluble cutting oils, dilute 
acids, alkalies and other water- 
chemical mixtures, is announced 
by G. W. Sherin, chemical special- 
ties expert of the du Pont Co. 

Known as “Pro-Tek No. 2” hand- 
protective cream, it is a companion 
to the original “Pro-Tek,” a 
greaseless product which protects 
against paints, lacquers, grime, 
grease and insoluble cutting oils. 
The new cream is intended for 
operations where water is present 
and the standard water-soluble 
“Pro-Tek” unsuitable. 

* * * 





VA-te) “LITRE HANDY” VALVE LIFTER 





VE-t39 SPLIT KOCH REPLACER 


“LITTLE HANDY” Valve Lifter, 
No. VL-151, that gets in those tight} 
corners and will lift stubborn springs | 
with a coil strength of up to 300) 
pounds. Only 8%” long, but the} 
secrew-controlled jaws expand to 2%” | 
and remain set in any position. Made 


New Britain Machine Co. 





REFINERS LUBRICATING CO. 


Products Co. 


especially processed and packaged for the automotive market. 
eliminate the back-breaking, time-consuming labor of using caustics to clean — 
oil and grease from garage floors, service pits, and 
Sol-Speedi-Dri is said to have the advantages of being easily spread by 
and cleaned up with a stiff broom, 


of New York and Waverly 
of Philadelphia announce the introduction of Sol-Speedi-Dri, 


SERVICE SECTION 


Dilution Strengthens 


Gaybex Degreasant 

Development of an emulsifying 
degreasant, G-BEX 45-A has been 
announced by the Gaybex Corp.,, 
Nutley N. J. 

This compound gains in strength 
with dilution and, according to an 
independent _ testing 
“works more rapidly in lower dilu- 
tions than any other industrial de- 
greasing compound we have 
tested.” 

Other characteristics of this de+ 
greasing agent are its fresh, clean 
odor—and the fact that, despite its 
powerful detergent action, it will 
not corrode metals or harm the 
skin. 


Designed to 


asoline station driveways, 


in mechanical cleaning equipment and in manpower. 





Electric Grease Gun 


Announced by Alemite 

A new Alemite electric port- 
able power grease gun, “Model 
7190,” latest addition to _ the 
Alemite line of industrial equip- 
ment, is announced by the indus- 
trial Alemite division, Stewart- 
Warner Corp. 

The new gun has been de- 
veloped to deliver fast, positive 
high pressure lubrication with all 
types of lubricants that seek 
their own level. Equipped with 
large heavy duty wheels for easy 
mobility, operation is_ further 
facilitated by means of a ball 
bearing front caster in the steer- 
ing mechanism. 

ss + # 


Udylite Devises 


‘Dichromating’ Gear 

The Udylite Corp. has developed 
equipment and _ processing for 
“Dichromating” of zinc-coated steel 
and die cast parts. 

This equipment is automatic, 
eliminating all the irregularities of 


the old hand dip method and 
carrying bulk parts through a 
complete processing cycle by 


means of a split timed dwell sched- 
ule. Processed parts are cleaned, 
rinsed, dipped, drained and dried 
continuously with no scratching or 
scarring. 





hand 

thus saving considerable investment 
Unit Provides Oil 
To Hot Machines 

An oil heating unit, “Model 


S-12,’ has been designed by 
Youngstown Miller Co., San- 
dusky, Ohio, to provide heat 
transfer oil to machines which 
require elevated temperatures. 


A typical model or size has 
12.8 KW of electric heaters and 
capacity for 12 gallons of oil. 
It has three thermostats, each of 
which can be set for a desired 
temperature by the user. A 
simple selector switch enables 
changing the controlled tempera- 
ture from one to another by put- 
ting either of the thermostats 
into the electric circuit. 


ss 





HERE’S THE NEW Self Feeding 
Tube Cutter, No. T-130 that handles 
all tubes and copper, brass or lead 
pipe from %” to 1” diameter. After 
the tube is inserted in the cutter and 
tightened, it does not have to be reset. 
Made by New Britain Machine Co. 





EXICO CITY 


and Monterrey 


American Airlines provides swift, daily service to these impor- 


tant Mexican cities. Please make reservations well in advance. 


Call the nearest American Airlines Office 
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. Wl 4 , Ss ace 
U Builds Own Cars | Seis ia a en 
Buffalo Man Prefers Custom-Built Makes, eel, ae Sot ga ractol eeting 


In Milwaukee 


NEW YORK.—Engineering pre- 
view of postwar tractors, the steels 
of which they will be made, the 
fuels they will use and their perti- 
nent design details will be pro- 
vided by the SAE national tractor 
meeting scheduled for Sept. 13 and ! 
14 in the Schroeder hotel at 
Milwaukee, Wis. 


Tentative program, made public 
at Society of Automotive Engi- 
neers headquarters here by Gen- 
eral Manager John A. C. Warner, 
was described as “highlighting 
pertinent tractor engineering prob- 


Currently Working on Duesenberg 


FFALO, N. Y.—The shape of| itself to the race track, he be- 
postwar car holds no terrors} lieves, and often when building 
Marion S. Roberts, who has] a racing car, Roberts saws a V-8 
building and reconverting au-| block in half and builds the car 
ibiles from the ground up for| around that. “More racing cars 
ears. ’ have been built from a Ford 
ecialist in custom - built cars| Model A or B engine than any 
an ‘ eee ae ie Ph other,” he declared. 
gc oni, Stutz an armon, hoberts| “The Duesenberg was the best 
ga finds time to tinker with fine} a)}-around car ever built in Amer- 
ok cars at his garage at 2303] ica,” continued Roberts. “They 
Dv aware " id ane were hand-made from start to fin- 
— rhere, a » pointing to | ish and no two are alike. They 
wiat looked like a dilapidated were built to the purchaser’s speci- 
pM Dbucee of ancient vintage, “is a | fications and cost about $30,000.” 





uesenberg, one of the finest 7 . , : " 
ae ever wilt. When I finish Because most expensive makes ee es. a Ve ae. 
fixing it, it will run 150 miles an have long since been out of pro- The meeting, one of a series of 
hour and look like a_ million duction, Roberts treasures them. LUVERN KNUTSEN (right photo), operator of a Chevrolet-powered tractor,| W@ttime conferences held by SAE 
dollars He is working currently on a | C@ltivating corn while enjoyin broadcasts from radio mounted to the left.|in production centers for dissemi- 
on A closeup at left shows the Chevrolet motor installed in the tractor chassis.| nation of war engineering infor- 

‘From 1897 through 1939, more| Stutz and four Duesenbergs. De Witt Motor Sales, Chevrolet dealer in De Witt, Ia., made the emergency| mation, is sponsored by the SAE 
than 1,250 makes of cars were Some of the cars Roberts ha: installation when the farmer was unable to procure a new tractor after the c #: hi : 
built in this country,” he said, “and " “| power plant in his original equipment gave out. tractor and farm machinery engi- 
uil ’ ’ enues are Ge Apes cee | re Soe, Wan te esepere- 


Pe ae oe i I = iden- bit (718), Columbia (21), Lexing Jamison Sole Owner , agency, it was announced last week.| tion of the SAE Milwaukee sec- 
bein inten Mae 35 years | 0" (21), Renault (26), Stevens’) | onpVILLE T —_ | eaten tion. General chairman is Esbern 
ie , *; e , ; ; ez. —= A 3 . ess s swi ag ins = 
-A,., Roberts drove and built racing Duryea (°16) and the Cole Aero *'| yamison has become the sole owner of en wae aoe ; "goed ‘acute te A. Petersen, oy Ssatres ©, 
automobiles for several years. In (°22). the Jamison-Sanders Motor Co., Ford! stay in business now! Racine, Wis. 
it he came to Buffalo to race a es ae PT aes a ae ae ea a feu See ane a a  ~ - 
t the Civic Stadium and has since on ante an ae as eens 
remained here. ™ 
<a The four-cylinder engine lends 


l Vet Reopens ped 
In D , Bid Lem 
et Al BUILDING GOOD WILL TODAY —for Tomorrow? 


a DENVER.—Holt Chew, who re- 





cently returned from service in the o ‘ Every month Schrader advertisements, like And be sure there’s an airtight Schrader 
d forces of Uncle S d Z . 
eae opened his Piymeuth ome aaa pes the one reproduced below, tell almost five Cap, screwed down fingertight on every 
agporsing enter “a eae ae = : he million families the easy way to save tires, tire you service. You will help keep the 
Holt Chew Motor Co., last week eee : : tr in—elimi i 
made a bid for used cars. His to get the most mileage out of them. right amount of air in—eliminate a possible 
oe. ad on the subject read r: Back up this effort. Tell your customers cause of underinflation—and build good 


“A Veteran Asks, ‘Would You bee about the disastrous effects of underinflation. will today—for tomorrow! 
=M@;ive a Veteran Preference?’ Are Bon 
you aware of the fact that all 
eaficalors as well as individuals can 
gally only pay you the top price 
established by OPA for your car? 
re you aware of the fact that the 
seller and purchaser are equally 
liable for violations of OPA ceiling 


=m egulations? eg > pit . . 
“Are you aware of the fact that ah ees eS . a THE 3rd IN A SERIES OF 
bids on your clean car would be my , Se we SCHRADER ADS APPEARING 
“Me same from all legitimate ae i Bee . IN THESE MAGAZINES 
dealers? ‘a . OG 


“Holt Chew, veteran of World 
‘Var 2 and Dan Danforth of World 
War 1, will pay you top OPA legal 

seg ciling price plus heater and radio 
.0r your clean car. 
“Pleasant, courteous service. 
—&ome in, Phone or Write. Let's 
be Legal. Dishonesty Never Pays.” 


= 





= 





*™ REYNOLDS 


COMPANY * DAYTON, OH10O 


WESTERN BRANCH —400 W. PICO BLVD. 
LOS ANGELES 15, CALIFOBNIA 


=@ tional manufacturers and distrib- 
tors of quality printing to complete- 
sm cover the needs of Automotive : 
Healers, Garages and Service Shops. 
ver two thousand Standard items, 
“cluding Systems, Forms and Sup- 
lies for Accounting, Parts, Sales and 
‘ervice departments. Complete serv- 
ie for designing and producing spe- 
al Checks, Stationery and Forms. 


eR 


Schrader 


CONTROLS THE AIR 


MANUFACTURERS OF THE 
STANDARD FORMS AND 
=p. SUPPLIES FOR ALL 
AUTOMOBILE DEALER 


= ACCOUNTING SYSTEMS A. SCHRADER'S SON, BROOKLYN 17, NEW YORK. 
orporated 


Division of Scovill Manufacturing Company, Inc 
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Accent on Service... 
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Hall-Ware Booming 


In New Quarters 


KANSAS CITY.— Business has 
taken a big upturn for Hall-Ware 
Co. (Chrysler) following a move 
last May to much larger quarters 
at 19th and Grand River Ave. 


In the former location, the busi- 
ness was conducted in _ 12,000 
square feet of floor space. Today 
it occupies 48,000 square feet under 
a roof, plus 23,000 square feet in 
a used-car lot adjoining the sales 
department. 


The new building is exception- 
ally well planned for the purpose 
of an automobile business. The 
entire first floor of the service 
department, formerly a new car 
showroom, is tiled which will per- 
mit its being kept spotlessly clean 
with a minimum of labor. 


Recently the company secured a 
new service manager, Glenn Pi- 
burn, who formerly was with the 
factory branch when the Chrysler 
division conducted that operation 
in Kansas City. Piburn has 11 
mechanics in his department and 
adequate equipment for all kinds 
of service work. Most of the 
equipment was purchased new but 
in some cases, where no new ma- 
chinery was to be had, or de- 
liveries were bound to be very 
slow, the company went out and 
purchased used equipment for im- 


Bilgere Chevrolet Buys 
Plant for Tool Unit 


ST. LOUIS.—The Bilgere Chev- 
rolet Co. has leased a two-story 
brick building containing 10,000 
square feet of floor space for its 
subsidiary, Bilgere Toll & Machine 
Co. The company’s automobile 
offices are in North St. Louis and 
the new company has outgrown 
space in that plant. 


Catlez 


BECAUSE it’s 


mediate use. As fast as possible, 
this will be replaced by new. 

Both Walter M. “Jerry” Hall 
and Keith V. Ware are _ top- 
notchers in the automobile busi- 
ness in Kansas City. They, have 
been operating together since 1940 
when they formed the company 
that now bears their name. 
Originally, this company handled 
the Hudson line and in 1941 led 
all other Hudson agencies in that 
trade area in the sale of new cars. 

Hall is a native of Grain Valley, 
Missouri, and has been in the 
automobile business since 1927. 
Before starting his own establish- 
ment he was sales manager of a 
Kansas City dealership. Ware is 
an Iowan, who was_ graduated 
from law school but found the 
automobile business so alluring 
that he changed over in 1928. He 
was for a time a field representa- 
tive of the General Motors Ac- 
ceptance Corp. In 1935, he went 
to Kansas City as credit manager 
for an autmobile dealer, retaining 
that connection until Hall-Ware 
was formed. 

The Hall-Ware combination has 
established an enviable reputation 
for its successful used-car opera- 
tions. According to report, it has 
been able to move more used cars, 
month after month than any other 
dealer in Kansas City. It will 
average between 30 and 40 used 
cars a month retail and probably 
has not sold or bought more than 
half a dozen cars through the 
Kansas City auction this year. 

This year the concern leased and 
provided a tractor and tools to 
plant and cultivate a large Vic- 
tory Garden, which is worked by 


the employes on a community} 


basis, with all the “crop” being 
pro rated among the toilers. 
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/ 
Basic and Irresistible as the 


/ 
/ 
/ 
/ 


Pull of Gravity 


Because of its basic soundness and simplicity, the Bendix Starter 
Drive can be adapted to virtually any type of vehicle. It is in use 
today in over 60,000,000 installations—automobiles, tractors, 
tanks, trucks, jeeps, PT boats, and helicopters. The wide accept- 
ance of the Bendix Starter Drive is based on such outstanding 
advantages as these: impossibility of damage by accidental engage- 
ment of the starter pinion; higher break-away torque which gives 
increased cranking power; rugged, durable construction; low- 
cost operation. Remember Bendix Starter Drive—it’s better be- 


cause it’s basic. 


‘---Rendix Drive 


ECLIPSE 


MACHINE 


DIVISION 


BENDIX AVIATION CORPORATION, ELMIRA, NEW YORK 


SERVICE AND PARTS department of the new 
(Chrysler), Kansas 
a four-story structure for new and used cars, has 46,800 square feet 
In addition the roof is suitable for storage of cars, etc., 
Roof is reached by continua- 


by the Hall-Ware Motor Co. 
ge | 
for service and parts. 


and provides an additional 23,400 square feet. 


~-| Vice-President 


AKRON.—D. W. Sanford has, 
. | been named to the resident vice 


ity, Mo. 


tion of the ramp which serves the second floor. 


OPA Tightens 


Sales Rules 


Under MPR 540 


(Continued from Page 1) 


Each certificate requires a com- 


plete description of the car being 


sold. The selling price and a cer- 


tification by both buyer and seller 


that the price is not in violation 


of the established ceiling for that 


car. 

Since there was formerly no 

requirement that dealers file cer- 
tificates for purchases made, the 
new action makes it necessary 
for OPA to have a check of their 
stocks as of Sept. 11, 1944, in 
order for the certificate report- 
ing their purchases to have any 
effect. This check will be ob- 
tained with the inventory re- 
port and will permit OPA to de- 
termine, in future transactions, 
whether a certificate of transfer 
should have been filed at the 
time the dealer purchased the 
car. 
Dealers, and other sellers gen- 
erally engaged in the used-car 
business, in completing the cer- 
tificate of transfer for their sales, 
on and after Sept. 12, 1944, also are 
required to indicate on the reverse 
side of the certificate whether the 
car was purchased before Sept. 
12, 1944, on that date, or after that 
date. If it is indicated that the car 
was bought prior to Sept. 12, 1944, 
then the seller must also indicate 
whether it was included in his in- 
ventory report, and give the name 
and address of his local board. 

OPA can then obtain the in- 
ventory report if filed and check 
to see if the car was included in 
the report. If it is not in the re- 
port, or if no report was filed, the 
seller is in violation of the used- 
car regulation. If the dealer, or 
other seller generally engaged in 
the used-car business, itidicates on 
the reverse side of the certificate 
that he bought the car on or after 
Sept. 12, 1944, then he should have 
filed a certificate covering his pur- 
chase not later than five days after 
the purchase was made. 

For those engaged in the busi- 
ness of selling used cars, the 
base price for the region in 
which the seller’s business estab- 
lishment is located will be used. 
Where such a seller has estab- 
lished places of business in more 
than one region he will use the 
first applicable of the following: 
(1) the base price for the region 


in which the establishment from | 


which the sale is made is 

situated or (2) the base price for 

the region where is situated the 
established place of business 
nearest the place of sale. 

Sellers who combine a_ used 
chassis with a new station wagon 
body are now permitted to apply 
to OPA for authorization of a sell- 
ing price. This provision was nec- 
essary because previous provisions 
did not provide reasonable prices 
for these combinations. The seller 
will submit his proposed price, the 
maximum price for the used car 
from which he takes the chagsis 
used in the combination and the 
actual of estimated amount re- 
ceived from the salable parts of 
the used vehicle, plus a statement 
of the costs of installing the new 
body on the used chassis. A war- 
ranted price in line with the gen- 
eral level of prices will be estab- 
lished. To permit OPA to find out 
whether such a filing was made, 


the seller must indicate on the 
reverse side of the certificate for 


his sale of the car: 


(1) The name and address of the 
person from whom he purchased 


the car; (2) whether or not he filed 
a certificate of transfer covering 


the purchase with his local board, 


and (3) the name and location of 


that board. 


A new paragraph has also been 
added to the regulation which will 


permit OPA to require the filing 
of reports and the keeping of 
records that may from time to 
time be determined necessary for 
the 


proper administration of 
regulation. 

All imported used cars, pre- 
viously under the maximum im- 
port price regulation, are now 
covered by the used-car regula- 
tion. Since there are quite a 
number of imported used cars in 
this country, it is not desirable 
from an administrative stand- 
point for a seller to have to 
know whether the car was im- 
ported to be able to determine 
what regulation would apply to 
the sale of that car. The used- 
car regulation provides a _ suit- 
able basis for pricing these im- 
ported used cars, as each make 
has a comparable make listed in 
Appendix B of the regulation. 
The base price for the compar- 
able make can be used in com- 
puting the legal maximum sell- 
ing price for the imported car. 
Another change in the regula- 

tion provides a different basis for 
determining the applicable _re- 
gional base price to be included in 
the maximum selling price of a 
used car prior to the new amend- 
ment. In all cases the region was 
determined by the location of the 
car being sold at the time of sale. 
This permitted seller to move cars 
from one region to another in 
order to get a higher price usually 
in areas close to regional bound- 
aries. Now when a user sells and 
the car is located within 100 miles 
of either boundary between Region 


uarters recently obtained 
This building, 
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presidency of Goodyear Tire ¢ a 
Rubber Co. of nan an 
Calif. in Los 
Angeles, it was 
announced last 
week by P. W. 
Litchfield, chair- 
man of the board 
of the parent 
company. 
Sanford, who 
has’ been _sta- 
tioned at the Los 
Angeles Good- 
year plant = as ee 
western division psd 
sales manager for the past t 
years, succeeds J. E. Mayl, 
has returned to Akron as head ie 
the company’s tire sales divisiong 
Succeeding Sanford as head Of 
the western sales division is E. Ey 


an) 


Mefford, who moves from his posta 


as vice-president’s assistant 
charge of the company’s Was hs, 
ington, D. C. offices. a 
George M. Reveire, who has beem 
in charge of the Goodyear expor 
office in Washington, will succee@® 
Mefford. a 
Sanford came to Goodyear if 
1915 as a salesman in the= 
Phoenix, Ariz. territory. He hag= 
been manager of the sales branc 
Offices at Salt Lake City, El Pasd ~ 
Portland, Ore., Los Angeles ang 
San Francisco. Before transfer 
ring to the west coast he held thes 
posts of souths, 
eastern division 
sales manager 
and northeaste 
division salea@ 
manager. 


Sanford | ~ 
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Mefford hase 


been in the com 







Mefford 


pany’s sales or- 
ganizations since 
1917, serving suc- 
cessfully as dis- 
trict manager at 
Toledo, Colum- ‘ 
bus, Cleveland Reveire 

and New York ; 
City. He was assigned to Washes 
ington in April, 1943. ; 


A and B or the boundary betwee 

B and C, he is able to use onl 
(1) the base price for the regio’ 
containing the state where the cag 
is registered at time of sale, or (2 
if the car is not registered at time 
of sale, the state where it was last™ 
registered. Where the car is lo-| 
cated within this 100-mile are 
and the sale is made, a dealer or™ 
another person generally engaged” 
in the business of selling used 
cars will be authorized by the ap- 
propriate regional or district OPA] 
office to make the sale. 

Other minor changes included inj 
the new amendment are the cor 
rection of some serial numbers and 
mechanical descriptions and th 
listing of some additional items of@ 
in-built equipment. 4 


Engineered to Help You Keep Vital 
Cars and Trucks on the Job All Winter 


Let ever 
AMALI 


cold day be a signal to put 
SUB-ZERO in every car | 


and truck you service. That will give your 
customers easy starting on coldest morn- 
ings and dependable lubrication even 


durin 


sudden warm spells. AMALIE 


SUB-ZERO pours at temperatures as 


low as 25° below, dependin 
grade. Back up AMALIE 
with AMALIE 


on S.A.E. 
UB-ZERO 
inter Grade Lubricants 


from spring shackles to differential. 


AMALIE DIVISION 
L. SONNEBORN SONS, INC. 
88 Lexington Ave., New York 16, N. Y. 


Southwestern Distributors: 


Sonneborn Bros., Dallas, Texas. 


Get your free copy of “HOW TO MAKE MONEY 
ON A FALLING THERMOMETER’ for practical 
profit pointers on winter lubrication service. See 
your AMALIE Distributor or write Dept. AN. 


Now More Than Ever —It’s AMALIE First 
... Because AMALIE Lasts 


REFINERIES: PETROLIA, PA., AND FRANKLIN, PA. 


¢ PLANT: NUTLEY, N. J. 
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. ilers Get Voice in Sales Policy... 
| ord Maps Campaign 
Jo Regain Top Spot 


(Continued from Page 1) 


dealers, including (i) the influ- 
ence and thinking of Henry Ford 
II, executive vice-president, in 
connection with sales and pro- 
duction; (2) plans for more eye 
appeal, improved ride and more 
comfort in the postwar cars; (38) 
present and contemplated adver- 
tising, with strong selling copy, 
covering all media; (4) a manu- 
facturing, engineering and sales 
department coordinated pro- 
gram, designed to provide more 
timely and saleable merchandise. 

In support of the latter point, 
R. R. Rausch, general superintend- 
ent of the Rouge and a Ford 
director, told Boston dealers re- 
cently: 





Ford Dealers to Supply 


Jobs for Veterans 

DEARBORN.—A “Job Oppor- 
tunity for Veterans” program, 
involving the automotive retail 
business, will be announced 
shortly by Ford Motor Co., John 
R. Davis, general sales man- 
ager, revealed last week. 

The program won’t jeopard- 
ize present dealers or their key 
men, Davis promised, but will 
provide veterans with an oppor- 
tunity of eventually entering 
business for themselves, for 
which three out of every 10 
servicemen have indicated their 
desire. Dealers will cooperate 
in the program by educating 
veterans in the ways of auto- 
motive retail business. 

Davis also declared that Ford 
dealers are not making any 
postwar commitments on deliv- 
eries, since they desire to give 
returning veterans an _ equal 
break on postwar cars. 






will be no new dealers ap-| 
ed in the immediate future 
ot for replacements or to meet 
fic needs in a particular area. 
dealer appointments after the 
al postwar period will be dic- 
i by the range of company 
cucts and market conditions, 
aid. 

Based on Percentage 
Sar and truck distribution will 
be based on a percentage of 
ious sales performance of 
ers, with 1940 and 1941 as the 
cipal yardstick. About 15 per- 
of the new cars and trucks 
be reserved for emergency 
u-yoses and. special situations 
ught on by population shifts. 
A modification is planned in 
the Lincoln and Mercury dis- 





























































Asks Dealer Help 


. the general sales manager if the 
“We in the manufacturing end 


recent rumor about a_ low-price 






















:nutor setup to provide a sounder|of this business realize the im-|Ford was “planted” as a “trial 
werchandising plan for the future,|portance of building cars and/balloon.” Davis replied, with a 
ivis said, declining to give trucks that have/twinkle in his eyes: 

further details of the plan at public accep- “The rumor about a low-price 

ppresent. tance,” Rausch) car is certainly serving as the 
) Ford is also planning a mod- declared. “We| most effective trial balloon pos- 

ification in its parts discount also recognize! sible.” 

setup as soon as government oF ' cane tae He said the rumored $500 price 
regulations permit. This will con- oO dactie g ith tag for such a postwar car was 
sist of a graduated discount sys- ee merely a conclusion drawn from 






Ea 


big volume as 
fast or faster 
than our compe- 
titors. We intend 
also to do every- 






tem, providing an automatic 
incentive system for all dealers. 
The new program, Davis de- 
‘clared, should add to dealer 
profits including those now en- 






the old Model A price. Costs will 
be the determining factor, and 
those are unpredictable at this 
time, Davis said. 


















i i Davis showed this writer the 

joy istributors. Rausch thing we possi- . Write 
a wo fy! pone "agprenst to bly can to build| Teams of stories and editorials on 
9 its dealers through field per- automobiles when you _ fellows|the rumored low-priced car, along 






with scores of letters and tele- 
grams from the public, placing 
orders for such a car. There was 
no denying that the “trial balloon” 
was effective. 


Used Trucks 


(Continued from Page 1) 


pense that may arise under war- 

ranties. This “50-50” warranty 

plan is the same as that con- 
tained in the used passenger car 
regulation. 

The amendment increases war- 
ranty markups as follows: 15 per- 
cent for 1944 models and 1943 and 
1942 models sold new in 1944; 13 


want them—but we are going to 
expect you dealers, through the 
sales department, to help us keep 
pace with public buying trends. So, 
together we should have teamwork 
that will put Ford products back 
into sales leadership again.” 

On the basis of a study of “Big 
Three” sales in two periods (1922 
to 1931, and 1931 to 1941), Davis 
predicts Ford sales will again ex- 
ceed 25 percent of the market to 
top the two principal rivals. Ford 
sales had dropped from a high 
point of 47 percent of the total 
industry sales in 1922 to 27.7 per- 
cent in 1931 and 16 percent in 
1944. 

Hopes for Sales Gain 






EAsonnel. Field men will be fewer, 
but of much higher type. 
83 Branches Planned 
mPa Ford’s new regional setup, 
providing a closer tieup to 
ll dealers from a factory rela- 
ionship standpoint, will be main- 
tained with regional managers in 
ew York (for the East), in 
hiladelphia (for the Southeast), 
in Detroit (for the Central states), 
~Ain Chicago (for the Midwest and 
Northwest), in Dallas (for the 
Southwest) and in Richmond, Calif. 
-A(for the West). In addition there 
will be 33 branches, six of them 


included in the regional offices. 
A heavier truck than the 

























present 1%-ton job is con- oe 
templated for addition to the line as aces ase - ae percent for 1943 models and 1942 
An postwar. An expansion is be- models sold new in 1943; 9 percent 





“Big Three” dropped almost 
equally during the 1931-1941 period 
while other makes gained 12 per- 
centage points. Davis hopes to 
capture some of the latter gains 
through increased Mercury and 
Lincoln sales, his goal being 5 
percent of the market in 1947 com- 
pared with 2 percent in 1941. 

Davis, who also addressed the 
Boston meeting, warned dealers 
that they must seek and main- 
tain customer goodwill in service 
if they expect to Keep this busi- 
ness after the war. “Courtesy, 
good workmanship and reason- 
able charges is the only certain 
way to get and hold customer 
goodwill,” he cautioned. “Poor 
workmanship and excessive 
charges, or both, is the one cer- 
tain way to lose it.” 





ing made in the personnel han- 
ling truck and fleet business. 
Already at work in the home office 
on the latter phase are Val Klep- 
“er and Stanley Copeland, veteran 
truck men. 
Besides these 11 points, Davis 
“A listed a number of other factors 
which, he said, are being re- 
ceived with enthusiasm by Ford 


for 1942 models; 6 percent for 1940 
and 1939 models, and 5 percent for 
1941, 1938 and 1937 models. 


Prior to this amendment, the 
dealer could mark up by only 14 
percent the “as is” price for a war- 
ranty sale of a used 1943 vehicle. 
For the 1942 and 1941 model year 
vehicles the warranty markup was 
18 percent and 24 _~ percent 
respectively. 

The new markups were effected 
by lowering the “as is” prices for 
model years 1937 through 1944 and 
raising the warranted prices for 
model years 1941 through 1943. 
This method raised the dealers’ 
“spread” between “as is” and war- 
ranty prices—increasing warranty 
prices but effecting a total general 
decrease for both types of sales. 














7 
Pease to Assist 


“Davis at Ford; 
“Other Changes 


yr DEARBORN.—Ford Motor Co. 
4nnounces the appointment of Alan 
B. Pease, for many years a sales 


















xecutive, to the new post of on nan bef sin: Minis 
“assistant director of sales. In this In his address before e€ boston The new prices also establish a 
‘apacity, he will assist Jack dealers, Henry Ford II declared/;easonable relationship between 





that, while first models off the line 
after production 
is resumed will 
be 1942 models, 
“we plan to make 
functional im- 
provements in 
the entire line 
and change the 


prices of new and used vehicles, 
and reflect abnormal depreciation 
in values due to intensive use of 
trucks during the war-time emer- 
gency, OPA said. 

The “as is” percentage to be 
applied to the f.o.b. list price of 
a 1944 vehicle when new was 
decreased 11 percent. The de- 


MDavis, director of sales and ad- 
‘ertising, in readying the com- 
any’s sales organization for post- 
‘ar Operations. 

Pease has been with Ford 33 
ars. Over a period of 20 years, 
‘ease was manager of the com- 
ny’s branches at Buffalo, Cleve- 
nd and Boston. Prior to his 










® csent assignment, Pease was en-| general appear- creases in the “as is” percent- 
iged in special activities for the | ance of the pas- ages for the model years 1943 
1rd Motor Co. in connection with}senger cars. down to 1937 were 4 percent for 










n. Aside from giv- bet ' 
ing these units a . F 
new model ap- H. Ford II 
pearance, these 

changes should preserve the used- 
car valuation of the postwar 1942 
models by comparison with pre- 


war models.” 





ie war effort. 

H. G. Moesta, formerly assistant 
inager of Ford’s Richmond (Va.) 
‘anch, has been transferred to 
e home office at Dearborn, where 
will be connected with the parts 

nd accessories department. 

J. F. Connors, formerly sales 


1948, 1 percent for both model 
years 1942 and 1941, 2 percent 
for each of the model years 1940, 
1939 and 1937, and $ percent for 
the model year 1938. 

The percentages to be applied to 
the f.o.b. list prices of commercial 
motor vehicles when new to obtain 






n 











* : New Model Later? . ow 5 

psneger at Ricmend, gp The younger Ford said his com-| “warranted” prices for chee ened 
omote to e pany did not contemplate intro-| were increased 6 percent for bo 
ee duction of a low-priced car in the| model years 1943 and 1942, 2 per- 






N In the Washington (D.C.) branch, 
1. C. Simons has been designated 
0 handle all details in connection 

With the company’s government 
ontract work. This will relieve 

mi M. Cunningham, manager of 
=he Washington branch, so that he 
‘an devote his full time to man- 

qsement of branch affairs. 


cent for model year 1941, and 1 
percent for both model years 1940 
and 1939. The “warranty” percent- 
age for a 1944 model remains 
unchanged. 

The adoption of the “50-50” 
warranty should also stimulate 
the reconditioning of trucks. 





immediate postwar period, “but we 
may build some low-priced Ford 
models as an anxiliary line later 
on in the postwar period, depend- 
ing upon economic conditions at 
that time.” 

Noting a “Model scrapbook 
on Davis’ desk, this writer asked 
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MEMBERS of the government of Australia’s Rubber Commission to this 


country visit the Detroit plant = i States 
y @. 
development staff, shows Maj. C. 
methods employed in building heavy-duty 


synthetic tire production. 
the cospany » 
Purnell, right, 


Here, 


Rubber Co. to study 
Cuthbertson, center, member of 
H. Harle, left, and W. E. 

synthetic truck tires. 


M. 


Krug Backs Reconversion: 
9 


Demands WPB Teamwork 


WASHINGTON. — Personal con-| to reconversion because he has no 


flicts in the War Production Board | serious 


tooling problem,” Krug 


in the future will be ended by the! added. 


firing of those who refuse “to 
work as a team,” J. A. Krug, the 
new acting board chairman, told a 
Senate committee last week, im- 
mediately before Vice Chairman 
Sidney Weinberg quit WPB with 
a blast at “termites.” 

As he announced his resigna- 
tion, Weinberg, New York in- 
vestment banker and friend both 
of WPB Chairman Donald Nel- 
son and resigned Vice-Chairman 
Charles E. Wilson, blamed “a 
half dozen lower-level officials” 
for “sniping” at Wilson and 
causing him to quit. 

Refusing to name them, Wein- 
berg termed the alleged “snipers” 
“peanuts looking for power.” 
He called on Krug to “throw 
out the termites.” 

General trend of the “sniping,” 
he said, was that Wilson was allied 


with “Big Business.” 


Meanwhile, Senator Homer Fer- 


guson, Michigan Republican, said 
that he understood from “reliable 
sources” 
had been picked to succeed James 
F. Byrnes as war mobilization di- 
rector upon Nelson’s return from 
China. 


that Donald M. Nelson 


Replying to Senator Ferguson 
at his press conference, Presi- 
dent Roosevelt dismissed the 
senator’s report as mere specu- 
lation. Asked about the reliable 
source from which Ferguson 
said he got his information, Mr. 
Roosevelt answered that if Sena- 
tor Ferguson would tell him who 
gave him that information, the 
President would give him the 
answer. 

“There are no differences be- 


tween the operating staff of the 
Army and Navy and the WPB 
staff,” Krug told the committee. 
He said WPB 
business to “prepare the way for 
reconversion by swinging in there 
while large enterprise is retooling.” 
The small business man is the key 


intends for small 





36,000 Surplus Tires 


Sold Back to Makers 

WASHINGTON. — A_ unique 
plan of redistribution of surplus 
tires now being used by the 
Office of Surplus Property, 
Treasury procurement division, 
was made public Friday by 
Ernest L. Olrich, assistant to 
the Secretary of the Treasury. 

The plan provides for na- 
tional distribution and has just 
been tested in the disposal of 
70,000 tires declared surplus by 
the Army. 

A group of 25,000 new and 
31,000 used small truck tires 
were sold back to 23 of the 26 
tire manufacturers in the U. S., 
each receiving an _ allotment 
based on their usual replace- 
ment business. These manufac- 
turers will in turn pass them 
on to regular distributors, thus 
assuring a wide distribution. 
This plan will be followed by 
the automotive division of the 
Office of Surplus Property as 
other tires become available as 
surplus. 






Krug is in complete accord 
with the WPB spot authoriza- 
tion policy, he said. He asked 
time to get together and lay be- 
fore the committee “an _inte- 
grated picture of what WPB is 
doing and where it is going 
from here on out.” 

“WPB publicity policies will be 
revised to make sure there is a 
clear stream of information to 
Congress and to the public on 
what’s going on there and why we 


take certain positions,” Krug 
asserted. 
On reconversion, he told the 


Senate committee other agencies 
must share _ responsibilities—the 
plant operator must know about 
materials, machine tools and sur- 
plus property’ policies, Krug 
declared. 

“Nelson’s plan of reconverting 
to civilian production in non- 
critical areas, on authority of 
the regional WPB office with 
approval of the War Manpower 
Commission already is in effect,” 
Krug told the committee. 

But he warned of a premature 
trend of workers to civilian pro- 
duction jobs. Although 900,000 
fewer persons are employed in war 
work now than last December, he 
said, “we are having trouble find- 
ing a few hundred thousand for 
‘tight’ industries. 





All Wars End! There'll be Cars and 
Trucks and Tires to sell again. 
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J. E. Frawley, General Manager 
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Adds New Quarters... Goodyear Names ~ — - 
OTE TERS =.» |Sanford Calif. Ic 


Accent on Service... 


Hall-Ware Booming 


ae ~ | Vice-President 


AKRON.—D. W. Sanford has_ 
been named to the resident vices 


In New Quarters 


KANSAS CITY.— Business has 
taken a big upturn for Hall-Ware 
Co. (Chrysler) following a move 
last May to much larger quarters 
at 19th and Grand River Ave. 


In the former location, the busi- 
ness was conducted in _ 12,000 
square feet of floor space. Today 
it occupies 48,000 square feet under 
a roof, plus 23,000 square feet in 
a used-car lot adjoining the sales 
department. 

The new building is exception- 
ally well planned for the purpose 
of an automobile business. The 
entire first floor of the service 
department, formerly a new car 
showroom, is tiled which will per- 
mit its being kept spotlessly clean 
with a minimum of labor. 


Recently the company secured a 
new service manager, Glenn Pi- 
burn, who formerly was with the 
factory branch when the Chrysler 
division conducted that operation 
in Kansas City. Piburn has 11 
mechanics in his department and 
adequate equipment for all kinds 
of service work. Most of the 
equipment was purchased new but 
in some cases, where no new ma- 
chinery was to be had, or de- 
liveries were bound to be very 
slow, the company went out and 
purchased used equipment for im- 


Bilgere Chevrolet Buys 
Plant for Tool Unit 


ST. LOUIS.—The Bilgere Chev- 
rolet Co. has leased a two-story 
brick building containing 10,000 
square feet of floor space for its 
subsidiary, Bilgere Toll & Machine 
Co. The company’s automobile 
offices are in North St. Louis and 
the new company has outgrown 
space in that plant. 


Catz 


BECAUSE it’s 


é 


mediate use. As fast as possible, 
this will be replaced by new. 

Both Walter M. “Jerry” Hall 
and Keith V. Ware are top- 
notchers in the automobile busi- 
ness in Kansas City. They. have 
been operating together since 1940 
when they formed the company 
that now bears their name. 
Originally, this company handled 
the Hudson line and in 1941 led 
all other Hudson agencies in that 
trade area in the sale of new cars. 

Hall is a native of Grain Valley, 
Missouri, and has been in the 
automobile business since 1927. 
Before starting his own establish- 
ment he was sales manager of a 
Kansas City dealership. Ware is 
an Iowan, who was graduated 
from law school but found the 
automobile business so alluring 
that he changed over in 1928. He 
was for a time a field representa- 
tive of the General Motors Ac- 
ceptance Corp. In 1935, he went 
to Kansas City as credit manager 
for an autmobile dealer, retaining 
that connection until Hall-Ware 
was formed. 

The Hall-Ware combination has 
established an enviable reputation 
for its successful used-car opera- 
tions. According to report, it has 
been able to move more used cars, 
month after month than any other 
dealer in Kansas City. It will 
average between 30 and 40 used 
cars a month retail and probably 
has not sold or bought more than 
half a dozen cars through the 
Kansas City auction this year. 

This year the concern leased and 
provided a tractor and tools to 
plant and cultivate a large Vic- 
tory Garden, which is worked by 


the employes on a community} 


basis, with all the “crop” being 
pro rated among the toilers. 
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Basic and Irresistible as the 


/ 


/ Pull of Gravity 


Because of its basic soundness and simplicity, the Bendix Starter 
Drive can be adapted to virtually any type of vehicle. It is in use 
today in over 60,000,000 installations—automobiles, tractors, 
tanks, trucks, jeeps, PT boats, and helicopters. The wide accept- 
ance of the Bendix Starter Drive is based on such outstanding 
advantages as these: impossibility of damage by accidental engage- 
ment of the starter pinion; higher break-away torque which gives 
increased cranking power; rugged, durable construction; low- 
cost operation. Remember Bendix Starter Drive—Zét's better be- 


cause it’s basic. 


‘--Bendix Drive 


ECLIPSE 


MACHINE 


DIVISION 


BENDIX AVIATION CORPORATION, ELMIRA, NEW YORK 


SERVICE AND PARTS department of the new 
(Chrysler), Kansas 
a four-story structure for new and used cars, has 46,800 square feet 
In addition the roof is suitable for storage of cars, etc., 
and provides an additional 23,400 square feet. 


by the Hall-Ware Motor Co. 
adjoinin 
for service and parts. 


uarters recently obtained 
ity, Mo. This building, 


Roof is reached by continua- 


tion of the ramp which serves the second floor. 


OPA Tightens 


Sales Rules 


Under MPR 540 


(Continued from Page 1) 


Each certificate requires a com- 
plete description of the car being 
sold. The selling price and a cer- 
tification by both buyer and seller 
that the price is not in violation 
of the established ceiling for that 
car. 

Since there was formerly no 
requirement that dealers file cer- 
tificates for purchases made, the 
new action makes it necessary 
for OPA to have a check of their 
stocks as of Sept. 11, 1944, in 
order for the certificate report- 
ing their purchases to have any 
effect. This check will be ob- 
tained with the inventory re- 
port and will permit OPA to de- 
termine, in future transactions, 
whether a certificate of transfer 
should have been filed at the 
time the dealer purchased the 
car. 

Dealers, and other sellers gen- 
erally engaged in the used-car 
business, in completing the cer- 
tificate of transfer for their sales, 
on and after Sept. 12, 1944, also are 
required to indicate on the reverse 
side of the certificate whether the 
car was purchased before Sept. 
12, 1944, on that date, or after that 
date. If it is indicated that the car 
was bought prior to Sept. 12, 1944, 
then the seller must also indicate 
whether it was included in his in- 
ventory report, and give the name 
and address of his local board. 

OPA can then obtain the in- 
ventory report if filed and check 
to see if the car was included in 
the report. If it is not in the re- 
port, or if no report was filed, the 
seller is in violation of the used- 
car regulation. If the dealer, or 
other seller generally engaged in 
the used-car business, indicates on 
the reverse side of the certificate 
that he bought the car on or after 
Sept. 12, 1944, then he should have 
filed a certificate covering his pur- 
chase not later than five days after 
the purchase was made. 

For those engaged in the busi- 
ness of selling used cars, the 
base price for the region in 
which the seller’s business estab- 
lishment is located will be used. 
Where such a seller has estab- 
lished places of business in more 
than one region he will use the 
first applicable of the following: 

(1) the base price for the region 
in which the establishment from 
which the sale is made is 
situated or (2) the base price for 
the region where is situated the 
established place of business 
nearest the place of sale. 

Sellers who combine a_ used 
chassis with a new station wagon 
body are now permitted to apply 
to OPA for authorization of a sell- 
ing price. This provision was nec- 
essary because previous provisions 
did not provide reasonable prices 
for these combinations. The seller 
will submit his proposed price, the 
maximum price for the used car 
from which he takes the chassis 
used in the combination and the 
actual of estimated amount re- 
ceived from the salable parts of 
the used vehicle, plus a statement 
of the costs of installing the new 
body on the used chassis. A war- 
ranted price in line with the gen- 
eral level of prices will be estab- 
lished. To permit OPA to find out 
whether such a filing was made, 


the seller must indicate on the 
reverse side of the certificate for 
his sale of the car: 


(1) The name and address of the 
person from whom he purchased 
the car; (2) whether or not he filed 
a certificate of transfer covering 
the purchase with his local board, 
and (3) the name and location of 
that board. 


A new paragraph has also been 
added to the regulation which will 
permit OPA to require the filing 
of reports and the keeping of 
records that may from time to 
time be determined necessary for 
proper administration of the 
regulation. 

All imported used cars, pre- 
viously under the maximum im- 
port price regulation, are now 
covered by the used-car regula- 
tion. Since there are quite a 
number of imported used cars in 
this country, it is not desirable 
from an administrative stand- 
point for a seller to have to 
know whether the car was im- 
ported to be able to determine 
what regulation would apply to 
the sale of that car. The used- 
car regulation provides a suit- 
able basis for pricing these im- 
ported used cars, as each make 
has a comparable make listed in 
Appendix B of the regulation. 
The base price for the compar- 
able make can be used in com- 
puting the legal maximum sell- 
ing price for the imported car. 

Another change in the regula- 
tion provides a different basis for 
determining the applicable _re- 
gional base price to be included in 
the maximum selling price of a 
used car prior to the new amend- 
ment. In all cases the region was 
determined by the location of the 
car being sold at the time of sale. 
This permitted seller to move cars 
from one region to another in 
order to get a higher price usually 
in areas close to regional bound- 
aries. Now when a user sells and 
the car is located within 100 miles 
of either boundary between Region 


presidency of Goodyear Tire 
Rubber Co. of 
Calif.. in Los 
Angeles, it was 
announced last 
week by P. W. 
Litchfield, chair- 
man of the board 
of the parent 
company. 
Sanford, who 
has’ been _sta- 
tioned at the Los 
Angeles Good- 
year plant = as Sanford ~~ 
western division as 3% 
sales manager for the past twa 
years, succeeds J. E. Mayl, whe”. 
has returned to Akron as head Of | 
the company’s tire sales division{ 
Succeeding Sanford as head @f 
the western sales division is E. Tay 
Mefford, who moves from his post 
as  vice-president’s assistant - 
charge of the company’s Wash 
ington, D. C. offices. § 
George M. Reveire, who has beem” 
in charge of the Goodyear export 
office in Washington, will succee¢ 
Mefford. ia 
Sanford came to Goodyear 
1915 as a salesman in the™ 
Phoenix, Ariz. territory. He hag® 
been manager of the sales branch 
offices at Salt Lake City, El Pasd,~ 
Portland, Ore., Los Angeles angie 
San Francisco. Before transfer 
ring to the west coast he held thé; 
posts of south, 
eastern division 
sales manager 
and northeasternig 
division salea@™ 
manager. 4 
Mefford has 
been in the com= 


Mefford 


pany’s sales or- 
ganizations since 
1917, serving suc- 
cessfully as dis- 
trict manager at 
Toledo, Colum- 
bus, Cleveland Reveire 
and New York 
City. He was assigned to Wash 
ington in April, 1943. 


A and B or the boundary between 
B and C, he is able to use onl 
(1) the base price for the regio 
containing the state where the cas 
is registered at time of sale, or (2) 
if the car is not registered at tim 
of sale, the state where it was last 
registered. Where the car is lo- | 
cated within this 100-mile ares 
and the sale is made, a dealer o 
another person generally engaged ™ 
in the business of selling used 
cars will be authorized by the ap-— 
propriate regional or district OPA, 
office to make the sale. 

Other minor changes included in 
the new amendment are the cor 
rection of some serial numbers and 
mechanical descriptions and the: 
listing of some additional items o' 
in-built equipment. ‘ 


Engineered to Help You Keep Vital 
Cars and Trucks on the Job All Winter 


Let ever 
AMALIE 


cold day be a signal to put 
SUB-ZERO in every car 


and truck you service. That will give your 
customers easy starting on coldest morn- 
ings and dependable lubrication even 


durin 


sudden warm spells. AMALIE 


SUB-ZERO pours at temperatures as 
low as 25° below, depending on S.A.E. 


grade. Back up AMALIE 


with AMALIE 


UB-ZERO 
inter Grade Lubricants 


from spring shackles to differential. 


AMALIE DIVISION 
L. SONNEBORN SONS, INC. 
88 Lexington Ave., New York 16, N. Y. 


Southwestern Distributors: 


Sonneborn Bros., Dallas, Texas. 


Get your free copy of “HOW TO MAKE MONEY 
ON A FALLING THERMOMETER’, for practical 
profit pointers on winter lubrication service. See 
your AMALIE Distributor or write Dept. AN. 


Now More Than Ever —It’s AMALIE First 
... Because AMALIE Lasts 


REFINERIES: PETROLIA, PA., AND FRANKLIN, PA. ¢ PLANT: NUTLEY, N. J. 


A 
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m: lers Get Voice in Sales Policy... 
“| ord Maps Campaign 
"10 Regain Top Spot 


(Continued from Page 1) 


. will be no new dealers ap-| 
ced in the immediate future 
yt for replacements or to meet 
ific needs in a particular area. 
dealer appointments after the 
al postwar period will be dic- 
i by the range of company 
; ijuets and market conditions, 
t aid. 

Based on Percentage 

Car and truck distribution will 
be based on a percentage of 
ious sales performance of 
ers, with 1940 and 1941 as the 
‘cipal yardstick. About 15 per- 

of the new cars and trucks 

be reserved for emergency 





=, poses and special situations 
br ught on by population shifts. 
m A modification is planned in 
= | the Lincoln and Mercury dis- 
tr.nutor setup to provide a sounder 
ar rchandising plan for the future, 
Davis said, declining to give 
further details of the plan at 
sap: sent. 


» Ford is also planning a mod- 
© ification in its parts discount 
setup as soon as government 
regulations permit. This will con- 
sist of a graduated discount sys- 
tem, providing an automatic 
incentive system for all dealers. 
The new program, Davis de- 
clared, should add to dealer 
profits including those now en- 
sa joyed by parts distributors. 

9 Ford plans a new approach to 

its dealers through field per- 
SAsonnel. Field men will be fewer, 
but of much higher type. 
33 Branches Planned 
~ 


= 


Ford’s new regional setup, 
providing a closer tieup to 
all dealers from a factory rela- 
A ionship standpoint, will be main- 
tained with regional managers in 
New York (for the East), in 
hiladelphia (for the Southeast), 
in Detroit (for the Central states), 
~ain Chicago (for the Midwest and 
Northwest), in Dallas (for the 
Southwest) and in Richmond, Calif. 
for the West). In addition there 
will be 33 branches, six of them 
included in the regional offices. 
A heavier truck than the 
present 1%-ton job is con- 
templated for addition to the line 
i. postwar. An expansion is be- 
ing made in the personnel han- 
iling truck and fleet business. 
Already at work in the home office 
on the latter phase are Val Klep- 
“er and Stanley Copeland, veteran 
truck men. 
Besides these 11 points, Davis 
“A listed a number of other factors 
which, he said, are being re- 
ceived with enthusiasm by Ford 


a 
Pease to Assist 


“Davis at Ford; 
“Other Changes 


Pr DEARBORN.—Ford Motor Co. 
unnounces the appointment of Alan 
B. Pease, for many years a sales 





Py xecutive, to the new post of 
assistant director of sales. In this 
apacity, he will assist Jack 


PRDavis, director of sales and ad- 
‘ertising, in readying the com- 
any’s sales organization for post- 

PR ar operations. 

Pease has been with Ford 33 
ars. Over a period of 20 years, 

PRicase was manager of the com- 

ny’s branches at Buffalo, Cleve- 

nd and Boston. Prior to his 
esent assignment, Pease was en- 

‘ged in special activities for the 

1rd Motor Co. in connection with 

1e war effort. ; 

H. G. Moesta, formerly assistant 

PR inager of Ford’s Richmond (Va.) 
anch, has been transferred to 
e home office at Dearborn, where 

FW will be connected with the parts 
id accessories department. 

J. F. Connors, formerly sales 

PNianager at Richmond, has been 
romoted to Moesta’s_ position 
lere. 

PA In the Washington (D.C.) branch, 
1 C. Simons has been designated 
> handle all details in connection 

Pith the company’s government 
ontract work. This will relieve 

ma: M. Cunningham, manager of 
=he Washington branch, so that he 
an devote his full time to man- 

aysement of branch affairs. 


~ 
Pr 





































dealers, including (1) the influ- 
ence and thinking of Henry Ford 
II, executive vice-president, in 
connection with sales and pro- 
duction; (2) plans for more eye 
appeal, improved ride and more 
comfort in the postwar cars; (3) 
present and contemplated adver- 
tising, with strong selling copy, 
covering all media; (4) a manu- 
facturing, engineering and sales 
department coordinated pro- 
gram, designed to provide more 
timely and saleable merchandise. 

In support of the latter point, 
R. R. Rausch, general superintend- 


ent of the Rouge and a Ford 
told Boston dealers re- 


director, 
cently: 
Asks Dealer Help 


“We in the manufacturing end 
im- 
and 
trucks that have 
public accep- 
Rausch 
“We 

recognize 
importance 
into 
with 
big volume as 
fast or faster 
than our compe- 
titors. We intend 
also to do every- 


of this business realize the 
portance of building cars 


tance,” 
declared. 
also 
the 
of getting 
production 





Rausch thing we  possi- 
bly can to build 
automobiles when you _§ fellows 


want them—but we are going to 
through the 
sales department, to help us keep 


expect you dealers, 


pace with public buying trends. So, 
together we should have teamwork 
that will put Ford products back 
into sales leadership again.” 

On the basis of a study of “Big 
Three” sales in two periods (1922 
to 1931, and 1931 to 1941), Davis 
predicts Ford sales will again ex- 
ceed 25 percent of the market to 
top the two principal rivals. Ford 
sales had dropped from a high 
point of 47 percent of the total 
industry sales in 1922 to 27.7 per- 
cent in 1931 and 16 percent in 
1944. 

Hopes for Sales Gain 

Surprisingly, his chart shows, 
the percentage sales of the 
“Big Three’ dropped almost 
equally during the 1931-1941 period 
while other makes gained 12 per- 
centage points. Davis hopes to 
capture some of the latter gains 
through increased Mercury and 
Lincoln sales, his goal being 5 
percent of the market in 1947 com- 
pared with 2 percent in 1941. 

Davis, who also addressed the 
Boston meeting, warned dealers 
that they must seek and main- 
tain customer goodwill in service 










































Ford Dealers to Supply 


Jobs for Veterans 

DEARBORN.—A “Job Oppor- 
tunity for Veterans” program, 
involving the automotive retail 
business, will be announced 
shortly by Ford Motor Co., John 
R. Davis, general sales man- 
ager, revealed last week. 

The program won’t jeopard- 
ize present dealers or their key 
men, Davis promised, but will 
provide veterans with an oppor- 
tunity of eventually entering 
business for themselves, for 
which three out of every 10 
servicemen have indicated their 
desire. Dealers will cooperate 
in the program by educating 
veterans in the ways of auto- 
motive retail business. 

Davis also declared that Ford 
dealers are not making any 
postwar commitments on deliv- 
eries, since they desire to give 
returning veterans an _ equal 
break on postwar cars. 





the general sales manager if the 
recent rumor about a_ low-price 
Ford was “planted” as a “trial 
balloon.” Davis replied, with a 
twinkle in his eyes: 

“The rumor about a low-price 
car is certainly serving as the 
most effective trial balloon pos- 
sible.” 

He said the rumored $500 price 
tag for such a postwar car was 
merely a conclusion drawn from 
the old Model A price. Costs will 
be the determining factor, and 
those are unpredictable at this 
time, Davis said. 

Davis showed this writer the 
reams of stories and editorials on 
the rumored low-priced car, along 
with scores of letters and tele- 
grams from the public, placing 

orders for such a car. There was 
no denying that the “trial balloon” 
was effective. 


Used Trucks 


(Continued from Page 1) 


pense that may arise under war- 
ranties. This “50-50” warranty 
plan is the same as that con- 
tained in the used passenger car 
regulation. 

The amendment increases war- 
ranty markups as follows: 15 per- 
cent for 1944 models and 1943 and 
1942 models sold new in 1944; 13 
percent for 1943 models and 1942 
models sold new in 1943; 9 percent 
for 1942 models; 6 percent for 1940 
and 1939 models, and 5 percent for 
1941, 1938 and 1937 models. 

Prior to this amendment, the 
dealer could mark up by only 14 
percent the “as is” price for a war- 
ranty sale of a used 1943 vehicle. 
For the 1942 and 1941 model year 
vehicles the warranty markup was 
18 percent and 24 percent 
respectively. 

The new markups were effected 


if they expect to Keep this busi- 
ness after the war. “Courtesy, 
good workmanship and reason- 
able charges is the only certain 
way to get and hold customer 
goodwill,” he cautioned. “Poor 
workmanship and excessive 
charges, or both, is the one cer- 


by lowering the “as is” prices for 
model years 1937 through 1944 and 
raising the warranted prices for 
model years 1941 through 1943. 
This method raised the dealers’ 
“spread” between “as is” and war- 
ranty prices—increasing warranty 
prices but effecting a total general 


tain way to lose it.” 

In his address before the Boston 
dealers, Henry Ford II declared 
that, while first models off the line 
after production 
is resumed will 
be 1942 models, 
“we plan to make 
functional im- 
provements in 
the entire line 
and change the 


general appear- 
ance of the pas- 
senger cars. 


Aside from giv- 
ing these units a 
new model ap- 
pearance, these 
changes should preserve the used- 
car valuation of the postwar 1942 
models by comparison with pre- 
war models.” 
New Model Later? 

The younger Ford said his com- 
pany did not contemplate intro- 
duction of a low-priced car in the 
immediate postwar period, “but we 
may build some low-priced Ford 
models as an anxiliary line later 
on in the postwar period, depend- 
ing upon economic conditions at 
that time.” 

Noting a “Model scrapbook 
on Davis’ desk, this writer asked 





- 


H. Ford II 


o” 








decrease for both types of sales. 


The new prices also establish a 
reasonable relationship between 
prices of new and used vehicles, 
and reflect abnormal depreciation 
in values due to intensive use of 
trucks during the war-time emer- 
gency, OPA said. 


The “as is” percentage to be 
applied to the f.o.b. list price of 
a 1944 vehicle when new was 
decreased 11 percent. The de- 
creases in the “as is” percent- 
ages for the model years 1943 
down to 1937 were 4 percent for 
1943, 1 percent for both model 
years 1942 and 1941, 2 percent 
for each of the model years 1940, 
1939 and 1937, and $ percent for 
the model year 1938. 

The percentages to be applied to 
the f.o.b. list prices of commercial 
motor vehicles when new to obtain 
“warranted” prices for them used 
were increased 6 percent for both 
model years 1943 and 1942, 2 per- 
cent for model year 1941, and 1 
percent for both model years 1940 
and 1939. The “warranty” percent- 


age for a 1944 model remains 
unchanged. 
The adoption of the “50-50” 


warranty should also stimulate 
the reconditioning of trucks. 


} 
| 
| 
} 
| 








MEMBERS of the government of Australia’s 
visit the Detroit plant x United States 
r. 


country 


synthetic tire production. Here, 


Ss. 


Rubber Commission to this 
Rubber Co. to study 


M. Cuthbertson, center, member of 


the company’s development staff, shows Maj. C. H. Harle, left, and W. E. 
Purnell, right, methods employed in building heavy-duty synthetic truck tires. 


Krug Backs Reconversion; 


Demands WPB Teamwork 


WASHINGTON. — Personal con-!| to reconversion because he has no 


flicts in the War Production Board | serious 


tooling problem,” Krug 


in the future will be ended by the | added. 


firing of those who refuse 


Senate committee last week, 


“to 
work as a team,” J. A. Krug, the 
new acting board chairman, told a 
im- 


| 





mediately before Vice Chairman | 
Sidney Weinberg quit WPB with | 


a blast at “termites.” 

As he announced his resigna- 
tion, Weinberg, New York in- 
vestment banker and friend both 
of WPB Chairman Donald Nel- 
son and resigned Vice-Chairman 
Charles E. Wilson, blamed “a 
half dozen lower-level officials” 
for “sniping” at Wilson and 
causing him to quit. 


Refusing to name them, Wein- 
berg termed the alleged “snipers” 
“peanuts looking for power.” 
“throw 


as 
He called on Krug to 
out the termites.” 


General trend of the “sniping,” 
he said, was that Wilson was allied 


with “Big Business.” 


Meanwhile, Senator Homer Fer- 


guson, Michigan Republican, said 
that he understood from “reliable 
sources” 


F. Byrnes as war mobilization di- 
rector upon Nelson’s return from 
China. 

Replying to Senator Ferguson 
at his press conference, Presi- 
dent Roosevelt dismissed the 
senator’s report as mere specu- 
lation. Asked about the reliable 
source from which Ferguson 
said he got his information, Mr. 
Roosevelt answered that if Sena- 
tor Ferguson would tell him who 
gave him that information, the 
President would give him the 
answer. 

“There are no differences be- 
tween the operating staff of the 
Army and Navy and the WPB 
staff,” Krug told the committee. 
He said WPB intends for small 
business to “prepare the way for 
reconversion by swinging in there 
while large enterprise is retooling.” 


The small business man is the key 





56,000 Surplus Tires 


Sold Back to Makers 

WASHINGTON. — A_ unique 
plan of redistribution of surplus 
tires now being used by the 
Office of Surplus Property, 
Treasury procurement division, 
was made public Friday by 
Ernest L. Olrich, assistant to 
the Secretary of the Treasury. 

The plan provides for na- 
tional distribution and has just 
been tested in the disposal of 
70,000 tires declared surplus by 
the Army. 

A group of 25,000 new and 
31,000 used small truck tires 
were sold back to 23 of the 26 
tire manufacturers in the U. S., 
each receiving an_ allotment 
based on their usual replace- 
ment business. These manufac- 
turers will in turn pass them 
on to regular distributors, thus 
assuring a wide distribution. 
This plan will be followed by 
the automotive division of the 
Office of Surplus Property as 
other tires become available as 
surplus. 





that Donald M. Nelson 
had been picked to succeed James 


| 


Krug is in complete accord 
with the WPB spot authoriza- 
tion policy, he said. He asked 
time to get together and lay be- 
fore the committee “an inte- 
grated picture of what WPB is 
doing and where it is going 
from here on out.” 

“WPB publicity policies will be 
revised to make sure there is a 
clear stream of information to 
Congress and to the public on 
what’s going on there and why we 


take certain positions,” Krug 
asserted. 
On reconversion, he told the 


Senate committee other agencies 
must share _ responsibilities—the 
plant operator must know about 
materials, machine tools and sur- 
plus property policies, Krug 
declared. 

“Nelson’s plan of reconverting 
to civilian production in non- 
critical areas, on authority of 
the regional WPB office with 
approval of the War Manpower 
Commission already is in effect,” 
Krug told the committee. 

But he warned of a premature 
trend of workers to civilian pro- 
duction jobs. Although 900,000 
fewer persons are employed in war 
work now than last December, he 
said, “we are having trouble find- 
ing a few hundred thousand for 
‘tight’ industries. 


All Wars End! There'll be Cars and 


Trucks and Tires to sell again. 





FORT SHELBY 


J. E. Frawley, General Manager 
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AUTOMOTIVE WASHINGTON 


Krug Now 


Becomes 


‘Man of the Hour’ 


By William Ullman 
Washington Correspondent 


“THE MAN OF THE HOUR”—that’s what they’re call- 
ing “Cap” J. A. Krug, the new “acting chairman” of WPB. 


That is, in certain circles. 


With Chairman Donald Nelson apparently slated to 
follow Vice-Chairman Charles Wilson out of the War 
o———— 


Production Board on his re- 
turn from his_ presidential 


mission to China, 36-year-old 
Krug today looms as the man who 
likely will steer the nation’s econ- 
omy back to a peacetime basis. 

Associates of Nelson and Wilson 
regard as a great tragedy the 
bitter personal feud between the 

two men that 
~ brought about 
this situation 
For some monthg 
past it was be- 
coming’ increas- 
ingly clear that. 
both men, _be- 
cause of their 
feuding, were de- 
stroying their 
usefulness as 
WPB officials. 
But it was be- 
lieved for a long 
Ullman 
time that only one or the other 
would go by the force of circum- 
stances. 

For the greater part of 1943, the 
two worked in harmony—as a 
team. Jointly they pushed wat 
production up to the almost unbe- 
lievable level of 70 billion dollars 
a year. 

Both men were well-known pub- 
lic figures before coming to WPE. 
Nelson, a_ liberal businessman, 
helped run the NRA. Wilson, one 
of the nation’s outstanding produc - 
tion experts, president of General 
Electric Co., was responsible for so 
many billion dollars’ worth of war 
production contracts that he never 
expected to be asked to come to 
Washington to spur the whole 
program. 


Ullman 


* * * 


Reconversion 


Might Be Hurt 

DISINTERESTED sources have 
paid tribute to the patriotism of 
both men. Yet the war effort was 
hurt by the feud, and the de- 
parture of the two men confronts 
WPB with a situation which could 
have serious consequences if Ger- 
many collapses before Krug has a 
chance to grab hold of reconver- 
sion. 

It still isn’t clear whether the 
feud started merely because the 
two could not get along with 
each other or whether there 
were fundamental policy ques- 
tions dividing them. They did 
disagree on the timing of cer- 
tain reconversion actions, but 
both have insisted in private 
conferences with newsmen that 
the differences were not funda- 
mental. 

Some partisans of Nelson, how- 
ever, have asserted that Wilson, as 
a spokesman for big business, was 
opposed to reconversion. Wilson 
has hotly denied this was true— 
has insisted that large businesses 
like General Electric depend for 
their strength on many small en- 
terprises—suppliers and dealers. 

In quitting, Wilson asserted 


SMALL INDEED in comparison with the huge ship in which they 


within the recesses of Boeing B-29 Superfortresses. 


Nelson had failed to spike the 
“big business” charge; added that 
Nelson had delayed taking certain 
necessary reconversion steps on 
his own motion—that other actions 
were delayed on orders of War 
Mobilization Director Byrnes. 


* * *# 


Nelson’s Trip 


Starts Trouble 


THE DIFFERENCES first came 
into the open last spring when 
Nelson returned from a brief va- 
cation and reversed several actions 
taken by subordinates of Wilson. 
But even then, the two insisted 
that there were no real differences 
between them. = 


In announcing the China mis- 
sion, the President stated that 
Chairman Nelson would be gone 
for “several months.” He desig- 
nated Wilson to act as WPB 
chairman in Nelson’s’ absence. 
Friends of Nelson declared that 
he was being discredited. One 
WPB official declared that he was 
“kicked in the teeth” by the 


Nelson threatened to resign 
unless the White House short- 
ened the trip to “several weeks.” 
The President then announced 
that Nelson’s stay in China 
would be “temporary,” adding 
that he had no intention of 
changing WPB policy in Nelson’s 
absence. So Nelson decided to 
stay. 

Wilson, who had requested per- 
mission to resign from President 
Roosevelt for a third time and 
had been turned down, was cha- 
grined to find stories about Nel- 
son’s decision to remain as WPB 
chairman revive charges that he 
(Wilson) favored big business and 
was opposed to reconversion for 
selfish reasons. 


s- * * 


Roosevelt Tires 


Of the Feud 


RESUBMITTING his _resigna- 
tion for a fourth time, Wilson 
charged that attacks on him were 
inspired by subordinate officials 
on Nelson’s staff—presumably with 
Nelson’s tactic approval. Appar- 
ently tired of the row, the Presi- 
dent accepted Wilson’s resignation; 
did not even ask him to stay on 
until Nelson’s return from China. 

In some quarters it is believed 
that the conflict between Wilson 
and Nelson had some roots in 
February, 1943, when Nelson trans- 
ferred complete power over WPB 
to Wilson to free himself to handle 
“policy” matters. 


The system worked out well 
until the time to think about re- 
conversion arrived. Then the lines 
of authority became confused, and 
the situation reached the point 
where WPB lost two very able 
men. 


a4 
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j 
As 
fly, 
these 30 universal joints perform the big job of transmitting vital power 


The joints shown here 


were manufactured by Mechanics Universal Joint division of Borg-Warner. 
The use of all-steel forgings, three of which are utilized in the construction 


of each joint, effected a weight saving that aircraft engineers 
long-range fiying operations. 


utmost importance in 


regard of 


action. 


oewy, industrial designer, in colla 
technical experts of 
u 


priced as they were when the 
“freeze” came On. 

He was careful, however, not 
to prophesy cars at prewar 
prices but emphasized that Stude- 
baker at least would make every 
endeavor to avoid a price in- 
crease if possible and, if it was 
found that the corporation was 
unable to manufacture at those 
prices, the increase if any would 
be just as meagre as possible. 
Hoffman was careful also to 
point out that in his opinion 
every dollar that was added on 
to the price of the postwar cars 
would tend to decrease the mar- 
ket just that much. 

While Studebaker does not an- 
ticipate being able to produce cars 
in less than six months after they 
get the green light, H. S. Vance, 
chairman of the board, stated that 
they were already ordering many 
machine tools to replace those 
which had been lost to war pro- 
duction, and that the machine tool 
builders were giving them delivery 
promises that averaged about four 
and one-half months. Vance, how- 
ever, said that the earliest which 
Studebaker could get into produc- 
tion would depend upon _ the 
slowest contractor’s ability to de- 
liver. Studebaker itself would be 
ready before their suppliers, he 
was certain. 

Studebaker expects to double 
production and plant capacity as 
compared with their peacetime 
output, according to Hoffman. 
He stated that they are now 
employing approximately 16,000 
persons and expect to utilize 
between 14,500 and 15,000 in post- 
war as against a peactime em- 
ployment of approximately 8,000. 
As regards buildings, Hoffman 
flatly stated that they had no 
interest in manufacturing plants 
outside of South Bend except 
their assembly plants like the 
one they operate on the west 
coast. 

He stated that even the govern- 

ment-built aircraft engine plant 
they are now operating in South 
Bend would not be attractive for 
them to purchase, since the gov- 
ernment investment was far too 
high for the amount of space 
available for what expansion they 
needed. 
He feels that the appointment 
of J. A. Krug to replace Donald 
Nelson as head of WPB will not 
affect reconversion plans already 
outlined for the automotive indus- 
try, since Krug has been in entire 
sympathy with Nelson’s thinking 
and the employment needs of the 
nation will necessitate as quick a 
conversion as possible when cut- 
backs in war production come. 

Hoffman also used this same 
argument to forecast a hands-off 
policy by government as far as 
a ceiling on production was con- 
cerned once the industry was 
under way. He felt that the only 
limitation that would be imposed 
would be that of the scarcity of 
tires. 

He also expressed the desire of 
Studebaker to greatly increase 
their truck production in postwar 
and intimated that they were 
working on truck merchandising 
plans that would give their dealers 
the incentive to promote truck 
sales more enthusiastically than 
ever before. 

Hoffman smiled at the recent 
story which indicated some manu- 
facturers were planning a special 


automotive manufacturers. 
by Consolidated Vultee Aircraft Corp. 
priorities permit, will be ready for road tests early in 1945. 


Studebaker Plans to Double 
Car, Truck Output 


| 
| 
} 
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A GLIMPSE of the future in highway transportation is this model of a 
stwar Greyhound compartment super coach. 


It was styled by Raymond 
ration with Greyhound engineers and 
Experimental models will be 
and General Motors and, if 


(Continued from Page 1) 


car for the west coast to be built 
in their west coast plants. He said 
Studebaker may avail themselves 
of a greater quantity of parts and 
accessories made on the _ west 
coast for their Los Angeles as- 
sembly plant, but the car would 
be the same as for the rest of the 
country. 

The principal reason for bring- 
ing the automotive writers to 
Studebaker headquarters was for 
the purpose of seeing and riding 
in the newly-announced amphibi- 
ous “Weasel.” 

It is the M-29C, which adds 
water-traveling talents to the ve- 
hicle’s already versatile perform- 
ance record. In appearance the 
latest series differs from the pre- 
viously revealed M-29 by a longer, 
boat-shaped body. 

Like the M-29, however, the car- 
rier’s light weight and _ broad 
tracks assure traction in terrain 
that would stall more conventional 
transportation units. Advantages 
of the 29C Weasel over most 
powered amphibians, it was ex- 
plained, are twofold. 

First, virtually no conversion is 
necessary to enter the _ water. 
Hinged rudders are merely re- 
leased over the stern. Ribbed, 
semi-flexible tracks furnish for- 
ward or. rearward propulsion, 
exactly as in land operation. 

The second advantage was dem- 
onstrated in an exhibition here. 
Steep, slippery banks that have 
been a barrier tO many am- 
phibious craft were readily grip- 
ped by the tracks as the squat 
little vehicle hoisted itself from 
the water. 

The latest Weasel is the result of 
another secret military assignment 
to Studebaker and follows exhaus- 
tive tests by Army Ordnance and 
Studebaker engineers under con- 
tract with the Office of Scientific 
Research and Development. 

Originally the M-29 was designed 
for Arctic warfare, but military 
experts were quick to see its 
adaptability to battle regions 
where mud, swamp and sand—like 
snow and ice—afforded uncertain 
footing. To meet new conditions, 
amphibious qualities were highly 
desirable. 

Eventually a bow and _ stern 
were added to the oblong M-29 
body, increasing the length by 
four and one-half feet to an overall 
length of 14% feet. 


| WATCHDOG FOR 155 
production of the 155 mm. 
Overland Motors. 


MM.’s 


Thomas Warns 


Of Attacks 


message, R. J. Thomas, presi@ 
of the UAW-CIO, said that a 
end of the war approaches, f 
ful forces of reaction are § 
ing strength “to wipe o 
gains, to tear down the legisi 
structure built up during th 
Deal.” 

Meanwhile, Harry S. Trt 
Democratic nominee for 
president, was scheduled to sp 
before labor groups here’ 
in Pontiac on Labor : fo 
what was seen as a step to @i 
the 
Democrats and labor. 
labor representatives 
Democratic national conve 
were among the strongest adie 
ents of Vice-President Henry 4 
Wallace. 

Thomas said that the peri 
of reconversion will cOnfrol 
organized labor with grave respoq 
sibilities. AB 


“Unemployment will decimi 
our ranks, reduce our influencté- 
a shadow of our present prestige, 
he said. “Now while we | 
strong, with our numbers gré€ 
than ever before, we must plan 
the future and our role in it. ~ 

“If our veterans are not to Fe 
turn to breadlines and Hoe 
villes, if our production m4 
heroes are not to be rewarde Ss 
with lay-offs and poverty, : 
must make its voice heard. T% 
duPonts and Morgans and Sle a 
have their blueprints for Tig 
postwar economy. It is up to ™ 
to counter them with a bluepf 
of our own.” Fs 

Thomas said the defeat of tm 
Murray-Kilgore bill, with its prom 
ise of intelligent handling of @ 
reconversion problem, should } Dn 
warning of things to come. 3 

“We are strong, millions s 
and we have the power to dé 
reaction. But we must use 
power with purpose... . 

“The first task of every tm 
unionist today is to exercise | 
responsibility as a citizen—to % 
his ballot in electing men who Wa 
support us in our desire for 4 
abundant economy, with jobs | 
every worker, for every veteré , _ 


Obituaries: a 


Frederick Kroeger 4 


Dies in Indianapolis ~ 

INDIANAPOLIS. — Frederick | 
Kroeger, 54, former general m@ 
ager of the Allison division * 
General Motors Corp., died 
cently at his country home mf 
here. He was vice-president © 
General Motors and had been® 
for some time. 

He became general manager 3 
Allison in 1940, coming here from 
Anderson, Ind., where he had beem 
manager of the company’s Del 
Remy division 11 years. 7 


Frank Holland jr. 


Frank Holland jr., president r 
Holland’s magazine and Farm | 
Ranch, died Aug. 26 in Dallas. 


Known in the automotive ff 
ternity as “the man from Tex 
he was second only to his fat 
in the promotion of the Lone S& 
State and helped to make it @f 
of the leading markets for aut 
motive products. 3 


This complex control panel regulates P 
rojectiles in the shell forge division of Willy® 
The Toledo auto concern recently received capacity ordeé . 


from the Army for the production of the heavy artillery projectiles. rn 
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CLASSIFIED WANT 


—————— 
HELP WANTED 

NN 
OFFICE MANAGHDR who is 
handle General Motors or 
acct. system and who is fa- 
th eredit procedure. Position 
salary to right man and has 
ve. All replies will be kept 
‘|. Write or wire DALTON 
Distributors DeSoto-Plymouth, 
o, California. 


7 


000 
\[ANAGER, Ford experience 
+ Ydeal, friendly college town 
igsouri, unlimited opportunity. 
vitred Ellerman, Yuma, Arizona. 


TT 

‘ERVICE MANAGER for Chev- 
ership. Excellent working con- 
Good paying steady position for 
an. Write or call MOODY 
LET CO., 1511 Niedringhaus 
-onite City, MIlinois. 


EEE 
-. WANTED: Good all round 
hanic who does not drink. 
«a and good pay. Steady work. 
‘|\ARDEN MOTOR CO., Tolono, 








Write 

Bit ico: - 

' “TEI EXPERIENCED CHEVROLET 

, Se OREMAN for dealership in Rio 
rande ‘alley of Texas. Ideal living 
conditir warm climate, twelve miles 

| from ©.: Mexico, abundance of citrus 
fruits °0 vegetables. Write giving all 
information and references in first letter. 
STANDARD CHEVROLET CO., Edin- 
burg, Teas. 
ANTED: COMBINATION METALMAN 
AND PAINTER. Permanent. Capable 
of running shop. Chief Pontiac, Inc., 
224.N. Fourth, Albuquerque, New Mexico. 





PARTS COUNTER MEN With a Ford 
tributorship in Miami, Florida. 


parts di 
We appeal to those who contemplate a 
change in location for health and other 


reasons, who are seeking a new, perma- 
nent connection with an unusually good 
future and pay commensurate with liv- 
ing conditions. We offer permanency— 
high pay -ideal working conditions. Box 
749, c/o Automotive News, Detroit 2. 


“UTOMOTIVE SERVICE EXECUTIVE. 
New Corporation in New York, amply 
financed and experienced, wants capable 
ambitious young executive to take full 
charge of new automotive service enter- 
prise. Must be capable of assuming 
larger responsibilities in near future. 
Unusual opportunity for A-One man. 
Write giving full particulars of experi- 
ence, reference and salary expected. Box 
753, c/o Automotive News, Detroit 2. 











BOOKKEEPER-TYPIST, middle aged. One 
familiar with General Motors system. 
State qualifications. Permanent position, 
good working conditions in Wilmington, 
Delaware. Box 758, c/o Automotive 
News, Detroit 2. 








\WANTED CAPABLE AND AGGRESSIVE 
| manager for 300 car established Buick 


peg Dealership in Mid-Eastern city of 
90,000. Will sell some stock to right 
party. Replies confidential. Box 760, 
c/o Automotive News, Detroit 2. 


uXPERIENCED USED CAR MERCHAN- 
DISING MAN needed by large manufac- 


turer. Should be under 40 and should 

PE have experience as factory representa- 
tive on used car merchandising and 
reconditioning. Present employees know 
of this Reply Box 763, c/o Auto- 
motive News, Detroit 2. 


PARTS MANAGER and SERVICE MAN- 





AGER for Dodge Agency located in 
large Ohio city. We want the best. 
Money no object. Box 759, c/o Auto- 


motive News, Detroit 2. 


-ECHNICAL ASSISTANT—Familiar with 
automotive engine construction and re- 
pair Former’ service manager or 
Junior engineer able to handle specifica- 
tion data and_ service bulletins for 
essential parts manufacturer. Detail 
your experience, vital statistics and in- 


come requirements. Box 765, c/o Auto- 
motive News, Detroit 2. 
GASTED — EXPERIENCED COMMER- 
CIAl, TRAILER SALES PERSONNEL. 
The men that we are interested in em- 
Ploying have had 5 years experience in 
Sales capacities. We are extremely in- 
terested in interviewing Branch Man- 
agers. Sales Managers and Top Notch 
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WANT AD DEPT., AUTOMOTIVE NEWS 


POSITIONS WANTED 
MANHATTAN DEALERS: Bookkeeper de- 


sires position, preferably one-girl office. 
Available October 1st. Eux 745, c/o 
Automotive News, Detroit 2. 


OHIO DEALERS DESIRE to locate East- 
ern Ohio. Twenty years experience, used 
car manager, sales manager. Fifty years 
old. College graduate. Box 748, c/o 
Automotive News, Detroit 2. 





SERVICE MANAGER —Progressive, capa- 
ble all details. Experienced all cars. 
100% public, personnel, volume control. 
2309-A North 46th St., Milwaukee, Wis- 
consin. 





NEW CARS FOR SALE 


2 NEW ’42 WILLYS DELUXE SEDANS. 
One black, one maroon. $50 under ceil- 
ing. Glenn Walraven Sales, Marion, Ohio. 
Phone 2761, Res. 6425. 











USED CARS FOR SALE 
COLLECTION ANTIQUE AUTOMOBILES 











including electrics and steam cars. For 
advertising, etc. Lease or sell. Send 
for list. W. R. Slack, 11 Hickory 
Drive, Stamford, Connecticut. 
USED CARS WANTED 

SEVEN PASSENGERS, limousines, large 
fives; cars must clean. Prices 
reasonable. McCLINTOCK - CADILLAC, 


Lansing, Mich. 


WE WILL BUY your complete stocks of 
used cars 37-42 in region A, at base 


prices. Send inventory list to Keller 
Motors, 2750 West Alameda, Denver 9, 
Colorado. 





WANTED: 1942 CADILLAC or LINCOLN 
Continental Convertible. 
nal low mileage. 
MOTOR CO., 21545, Norfolk, Virginia. 





WANTED: FORD 114” to 122” wheelbase 
chassis with or without oabs. Full re- 
tail price. Lasky Motor Car Corporation, 
90 Montrose Avenue, Brooklyn 6, N. Y. 





WANTED: WRECKED or BURNT cars 
that can be rebuilt. Chevrolet, Ford, 
Plymouth, state description and price, 
within 400 miles. B. F. Curry Company, 
3300 Broadway, New York City. 


AUTO AUCTION 
DURHAM, N. C. 
SALE EVERY THURS. 1 P.M. 
SOUTH’S NEAREST SALE 


Hometown Sales & Service 
J. B. LEATHERS 











TRUCKS FOR SALE 


NEW 12-FT. STEEL PLATFORM BUDIES, 


2-week 
used. 
Ohio. 


$176 net to dealers, $210 list. 
delivery. 10 or 12 gauge steel 
Glenn Walraven Sales, Marion, 
Phone 2761, Res. 6425. 


FORD TRUCKS for sale at 


NEW 1942 
134 and 158-inch cab 


full ceiling prices. 













Sales nen. Compensation will be in over and conventional. Some with heavy- 
accordance with previous experience and duty equipment and two-speed axles. 
abi ‘vy. Write, giving your experience, Maintained according government regu- 
% cations, age, etc., so an_inter- lation. Box 752, c/o Automotive News, 
Ay may be arranged, to E. D. Mc- Detroit 2. 
as el, 1197 Wick Ave., Youngstown, | — —____—____——_ 
= ELIMINATE GASOLINE oe 
= XPERIEN . ‘ Electric trucks with chargers. argain. 
NE a a apr 1 ois a Someone’s opportunity. Consolidated 
¢ ~ town, Tdeat iar for| Bus and Equipment e.. a Lexington 
>; children and mine. Be happy Avenue, New York, . ; 
VV fricnd and settle down with us. Write | es 
A Ellerman, Yuma, Arizona. 
_ 1940 CHEVROLET TRACTOR 
. " & TRAILER like new—vwill 
. Attention! i 
si as BROCKWAY ASS. 
a ne SERS REbuilt & Perfect. 
= AOTAOSURERS AMD Fruehauf 30 Ft. Closed Trailer 
SUPPLIERS Rebuilt & Reconditioned. 
axe! ; , nes representation. Jiave . 
“4¢ automotive contacts an e- TRUCK SALE 
‘ing |, Begotiate a contract represent- U. S. BEST 
i creaelighed manufactarer, — 1689 Bedford Ave. 
roducts. rite Box c/o 
Muto: utive News, Detroit 2 , Brooklyn, N. Y. 
ati 
‘omotive Parts and Accessories Sales Manager of many years 
lerience desires contact with several Manufacturers to make selling 
‘angements to jobber trade in Northern Indiana. Only most reputable 
a nationally known merchandise will be considered. Years of 
‘hanical knowledge as well as Sales experience on a large scale 
ares that your product will be given the most intensive effort and 
‘ultant Sales volume. In reply, please identify clearly the Trade 
ime and use of your product. Can arrange trip to Detroit or to 
ur Factory to discuss details. Best of references can be supplied. 
‘x 756, c/o Automotive News, Detroit 2. 
— 
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AUCTION 


BEN FISHEL AUTOMOBILE 
AUCTION COMPANY 
at 10:30 a.m. 
Every Tuesday—Rain or Shine 


Used Cars and Trucks On Hand 
At All Times 





FOR DEALERS ONLY 





WE BUY WE SWAP WE SELL 
COME BUY COME SELL 


Phones 127-128-591 
2112-14-16 Sycamore St. 
Cairo, Il 








DEALERSHIP FOR SALE 


AUTOMOBILE BUSINESS, old and well 
established, in a New York State city 
over 300,000 population. Contract with 
one of the Big automobile companies. 
Have sold 1,260 new and 2,008 used cars 
in one year. Death of top executor 
makes % interest in business for sale 
at $30,000 cash. Must have proven sales 
and managing ability. Give references 
in first letter, which will be confidential. 
You may deal direct with our bank. 
Box 750, c/o Automotive News, Detroit 2. 








DEALERSHIP WANTED 


WANT TO BUY dealership General Mo- 
tors, Chrysler or Packard, two to three 
hundred car potential. Box 756, c/o 
Automotive News, Detroit 2. 


LARGE SOUTHERN FINANCE COM- 
PANY will assist in the purchase of 
good dealerships, South preferred. We 
have several buyers. Replies treated in 
strict confidence. Box 762, c/o Auto- 
motive News, Detroit 2. 





ACCESSORIES WANTED 


WANTED—AUTOMOBILE HEATERS. Ad- 
vise quantity and types available. L. S. 
JULLIEN, INC., 1443 P St., N. oo 
WASHINGTON 5, D. C. 








TRUCKS WANTED 








WILL BUY ANY GMC 
TRUCKS FOB factory. Will 
pay attractive bonus. Wire or 
phone collect. GMC Truck 
Dealer, Etscovitz Motor Co., 
Houlton, Maine. 









| 





FORD DEALER WILL purchase any 
amount new 1944 Ford trucks on profit 
sharing basis. LASKY MOTOR CAR 
CORPORATION, 90 Montrose Ave., 
Brooklyn 6, New York. 


DODGE DIRECT DEALER will buy any 
quantity new 1944 Dodge trucks on 
profit sharing or bonus basis, fob fac- 
tory or your city. Write, wire or 
phone collect ZEDER MOTOR SALES, 
Bay City, Michigan. 


DODGE DEALER will purchase new 1944 
Dodge trucks at full retail price. Mail 
invoices. ETSCOVITZ GARAGE, Pres- 
que Isle, Maine. 











TRUCK EQUIPMENT FOR SALE 





12 WHITE MULE TOW BARS. Also 12 
Truck ‘Emergency Signal Boxes each 
containing 3 red electric lamps, flags, 
etc. Bargain price. Write: Bob Fleight, 


Inc., 242 W. 29th St., Baltimore 11, Md. 





- PARTNERSHIP WANTED 


ARE YOU LOOKING FOR YOUNGER 
MAN TO CARRY POSTWAR LOAD? 
Want management responsibilities in 
new car dealership with financial inter- 
est or understanding to buy later. 
Experience includes 7 years directing 
national automotive sales organization, 
managing individual and chain of retail 








automotive stores, also dealership sales 
experience. Presently managing large 
sales organization. Am _ 37, college | 
graduate, married, 2 children. For in-| 
terview write Box 757, c/o Automotive | 
News, Detroit 2. 
SOUTHERN DEALERS—Do you _ want 


potential partner, able assume complete | 
charge and become financially interested 





in deal. Sixteen years with GM— 
thoroughly acquainted automotive field, 
wholesale and retail, capable organizer 
and manager. Recent WPB experience. 
Box 761, c/o Automotive News, De-| 
troit 2. 
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PARTS FOR SALE 





NOTICE—We have 1942 CHEVROLET 
PARTS: Doors, Trunk Lids, Upholstery, 
Hardware and Glass. 40% to 60% off 
list. Write for free complete price list 





Cooper-Lewis Co., Inc., 238 Broadway 
Revere 51, Mass. 
$1,200 STOCK DODGE PLYMOUTH 


PARTS and nearly new Dodge porcelain 
enamel neon sign. ‘‘Dodge’’ in 8-inch 
green Zeon letters, ‘‘Plymouth’’ in 6-inch 
rose pink Zeon letters. Parts and sign 
$850. Come Get 'Em. GLENN WAL- 
RAVEN SALES, Marion, Ohio. Phone 
2761, Res. 6425. 


RIGHT AND LEFT DOORS 1941 Chevro- 
let Special Deluxe Black Coupe complete 
with trim, handles, glass, mouldings, 
etc., clean, ready to install. Columbia 
Motor Co., Bloomsburg, Pa. 


WE HAVE NEW 1942 Chevrolet Parts, 
Doors, Trunk Lids, Upholstery, for 
Town Sedan, 5-passenger coupes, sedan 
deliveries, half-ton panels. 50% to 80% 
off list. (These parts were removed 
from new vehicles.) Write for further 
complete price list. CURRY CHEVRO- 
LET, 3300 Broadway, New York City. 





PARTS WANTED 


WANTED RIGHT DOOR new or used, for 
1940 Plymouth convertible coupe. Box 
743, c/o Automotive News, Detroit 2. 








WANTED, 1942 MERCURY BODY. Henkel 
Motors, Fond Du Lac, Wisconsin. 





WANTED 1938 PACKARD SIX left front 
fender, 1937 Chevrolet right front fender, 
new or used. Murray-Page, Inc., 715 
West State St., Olean, N. Y. 





NEEDED VERY BADLY 1938 Chevrolet 
right front fender, new or used. Write 
or wire collect. Keller Motors, 2750 
West Alameda, Denver 9, Colorado. 


WANTED COMPLETE CHROME PLATED 
rear deck lid lock and handle for 1940 
Lincoln Zephyr Fordor Sedan. Wire 
collect. Mattison Motor Company, Box 
689, Anderson, South Carolina. 








WANTED 1939 BUICK 40 SERIES shell 
and grills complete, new or used. Write 
or wire collect. Keller Motors, 2750 
West Alameda, Denver 9, Colorado. 





RADIOS WANTED 





WANTED TO BUY Automobile Radios. 
State full particulars. L. 8. JULLIEN, 





“ 1443 P. St., N.W., Washington, 
WANT °41-’'42 STUDEBAKER RADIOS; 
Universal spotlites. KORTE STUDE- 
BAKER, 324 West Adams, Phoenix, 
Arizona. 





BUSES FOR SALE 


USED BUSES for school and adults. New 
and Used school-adult bus seats. New 
and Used cowls for  bus_ chassis. 
BADGER BODY MFG. CO., 2719 Cum- 
ing, Omaha, Nebr. 


FOR SALE—1942 CHEVROLET 33 adult 

passenger bus. New in August, 1943. 
7:00x20 tires front, 34x7 duals rear. 
Union City Body with high head room. 
Price $4,000. 
1942 Mercury converted into a 15 adult 
passenger coach. This is a nice piece 
of equipment. Ceiling price on request. 
N. Willis Garage, Mercer, Pa. 
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EQUIPMENT WANTED 





WANTED—1 Frame and front end align- 
ing equipment 
ment). 
ton capacity. 1 wheel balancer. 
DOWNTOWN NASH SALES, 1018 N 
Meridian St., Indianapolis, Indiana. 


WANTED SIOUX BLECTRIC POLISHER. 
Nathan P. Walker Co., Jackson, Mich. 








WANTED COMPLETE SHOP EQUIPMENT 
including body tools, paint equipment, 
frame front end machine equipment for 


shop working twelve to fifteen men. 
Tom Little, Box 30, Blytheville, 
Arkansas. 


WANTED—SHOP AND PARTS EQUIP- 
MENT for a new Ford agency. Must be 
approved Ford equipment. Write William 
. es 593 Culver Road, Rochester 





LATE MODEL FRAME STRAIGHTENER 


| 











and front end machine. Progressive 
Motor Sales, 3417 Reading Road, Cin- 
cinnati 29, Ohio. 
EQUIPMENT FOR SALE 
TOW CRANE, new, original crate. Sold 
for $180, will sacrifice for $100. Box 
764, c/o Automotive News, Detroit 2. 
FOR SALE—near new model B Lempco 


pressure plate grinder. 
Company, Kansas City 6, Missouri. 


MISCELLANEOUS 








FLEXIBLE TUBING % inch to 5 inches 
in diameter. Dealer’s price 10 cents 
per foot. NOTTINGHAM AUTO PARTS 
Sate 1606 West 25th St., Cleveland 13, 

0. 





BUSINESS FOR SALE 





FOR SALE—Wholesale automotive replace- 
ment parts business in a trading area of 
over a million population. 
lished and profitable business has been 
showing a return of $25,000 per year on 
a $100,000 investment, 
administrative salaries. 


yearly volume in excess of $400,000. 
Present owners are unable to give it 
active management due to other interests. 
Will sell at inventory, less aecounts re- 
ceivable, 


establish your financial responsibility in 
your first letter to insure reply. Post 
Office Box 2561, Arlington’ Station, 
Baltimore, Md. 





FOR SALE a very good clean used car 
business, never over $6,000 inventory, in 
one of the best, fast-growing cities in 
Ohio with a population of over 57,000. 
New car opportunity if desired. A large 


approximately yearly, $12,000 to $15,000. 
Present inventory, good will, lot and 
building—all for $30,000. Sickness, rea- 
son for selling. Box 751, c/o Auto- 
motive News, Detroit 2. 


Publicity Man 


Mature age, wide editorial and pub- 
licity experience in automotive and 
affiliated flelds, seeks connection with 











automotive manufacturer. Former 

newspaperman. Box 746, c/o Automo- 

tive News, Detroit 2. 
MANUPACTURER’S 
REPRESENTATIVE 





MANUFACTURERS REPRESENTATIVE. 
Twenty years experience Ford parts line. 


Wants lines So. California territory. 
References. Box 747, c/o Automotive 
News, Detroit 2. 


REVISED OPA FORMS 


FOR USED CAR PRICE CEILINGS 


In accordance with Amendment One to MPR-540 


PRICES 


CERTIFICATE OF TRANSFER | $0.90|$3.80|$5.70| $4.05 


Imprinted 
Plain , 


Dealer’s | Imprinted 
Warranty | Plain 


Price Tag 


FIRM NAME 


TELEPHONE 


SIGNED BY 


ADDRESS 


EMBLEM DESIRED 





STATE 


POSTAL ZONE 


FILL IN © TEAR OUT ® MAIL TO 


The REYNOLDS & REYNOLDS Company 


800 GERMANTOWN ST. 
DAYTON 7, OHIO 





400 WEST PICO BLVD. 
LOS ANGELES 15, CALIF. 





Seaman Jones depends on two of them to carry G. I. Joe depends on one to power his fire 
his landing craft through a curtain of fire fighter...one to pump his drinking water 
straight for a beachhead... ...one to keep his truck moving... 


Like the engine in your Chrysler car...the moving 

parts in these engines are Superfinished, which 
What is it they depend on?... | means they’ve got the smoothest surface in the world... 
Chrysler engines in tanks, and that’s important to men whose lives depend on an engine. 


CHRYSLER 


DIVISION OF CHRYSLER CORPORATION 


landing craft, welders, tractors, 


WAR PRODUCTS OF CHRYSLER DIVISION * Industrial Engines * Tank 
pumps, fire fighters ! eee Engine Assemblies * Marine Engines * Tank Parts * Navy 
Pontoons * Harbor Tugs * Gun Boxes * Anti-Aircraft Cannon 
Parts * Marine Tractors * Air Raid Sirens * Navy Searchlight 
Reflectors. * Fire Fighting Equipment * Airplane Wing Panels 


AMUUNANAANAAegeaananenagntaneennaannin 


THE NATION-WIDE CHRYSLER DEALER ORGANIZATION OFFERS OWNERS SERVICE FACILITIES TO MEET THEIR TRANSPORTATION NEEDS 


A 





